925 


a ee 


to special Articles, Page 99 Established 1869 Index to Ads, Page 141 



































” _— WELERS: 8) 
coorets.is.y  SSPEWELERS 


The Jewelers’ Circular 
11 John St., Corner Broadway, New York, N. Y. 


Publishing Company 
Entered as second-class matter February 15, 1902, at the Post 
Office at New York, under the Act of March 3, 1879, 


a ” 00 per year 





Published Weekly 














om Year WEDNESDAY, soaiaal 24, 1925 ~ Vol. XC. ie: 21 


~ _— =. = . — ~ 
PR Ne COT Ce) — 


K a 
= 


ROS REENEDDOE 





APART OF THE FARMS). 
eg PAAEC PAVE Se: 


STREET WAS! 
ie Ep) By 1: ik WAAL git) ‘ 

















Record Inscribed on the Federal Reserve Building by the Maiden Lane Historical Society 


AT LE 
FT OF THE INSCRIPTION ARE JNO. W. SHERWOOD, PRESIDENT OF THE SOCIETY AND LEO WORMSER, TREASURER. 
ARE ALBERT ULMANN, HISTORIAN, AND JOSEPH D. LITTLE, SECRETARY 


AT THE RIGHT 











YON DER LUHE & HANNE.LY. 





pe 


m4 


/, 


“" om ES 



























































; Another Beautiful New Counter Card 
; in Colors 1k 
; ‘Versailles Fai fax : = 
ik 
) | 
1 
get 
: | 
) | | 
| 
; er practical new counter card is handsomely mounted | | 
with a combination easel and eyelet back. . 
Size 814 x 11 with the spoon illustrations actual size. It is 1g 
: yours for the asking. Order from the Printing Department. ‘ 
¢ an 
; THE GORHAM COMPANY 3 
¢ sed | 


SS ICDWRICAWAD CDW ICD WAI CPW CP WLI CPW IS DRACP WD CPW I CPW CBW CIWS 









CLAHOA_D CFP Ha_DOo 
PPFD CPF HAD CARD 











CP RLS CARAS CARL SCA OOD 
CP RLS CARLES CPR S CBR S CDP HAD OC PHD OD OD 




















EWELERS 


WITH WHICH ARE CONSOLIDATED 


AMERICAN HOROLOGICAL JOURNAL 














Vol, XC 


WEDNESDAY, JUNE 24, 1925 























| What Every Jeweler Should Know 
About Emeralds 
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wTHE green of the grass in Springtime” 
fittingly describes the color of the 
choicest emeralds and with it should go a 
deep velvety quality of color that is most 
enticing. If the stone be not noticeably 
faulty to the unaided eye it is then indeed 
agem, Such stones come to us almost alto- 
gther from Colombia, in South America. 
Other emeralds of a pleasing green come 
irom the Russian Urals when Russia is in 
4 condition to attend to mining and other 
developments of her wonderful natural re- 
sources. With the exception of a few 
emeralds from the ancient mines near the 
Red Sea the above two sources yield nearly 
all the emeralds of commerce. 

The emerald is a fairly hard stone, a little 
tarder than the quartz gems, but it is also 
somewhat brittle. Many emeralds are 
flawed in the course of mining operations 
because of this brittleness. Moreover they 
have a habit of crystallizing with numerous 
fawy inclusions so that stones above a carat 
in size when cut usually have more or less 
numerous flaws that are visible with a loupe 
and jewelers have come to understand this 
and to discount it. Such a condition if not 
100 obvious is not regarded as so serious a 
matter as would be the case with diamonds 
or even with rubies and sapphires. If the 
emerald is of a deep and pleasing green and 
d an important size it is considered a valu- 
able gem even if slightly flawed. The 
smaller sized stones and those that are pale 
and those that are so flawed as to be called 
Mossy” are of far less value per carat than 
those that we have just been considering. 

We do not expect much brilliancy of the 
emerald. Its deep color absorbs much light 
aud moreover it has but a relatively low 
ndex of refraction, so it cannot be expected 
0 excell in the matter of brilliancy. Its 
rich restful green color is its chief merit. 


CUTTING 
_ Emeralds are usually cut in parallel steps 
Doth above and below the girdle. So com- 
Hy: is this style of cutting for emeralds that 
it has become generally known as the 
‘merald cut.” Fancy diamonds for ex- 
ample are frequently made in the “emerald 
cut (which, by the way, cannot be ex- 
rr to bring out their brilliancy as well 
a" mathematically correct “brilliant” 
ce step cut however serves to bring 
.. “dmirably the rich deep green of the 
“e emerald since it saves a larger mass of 


material than the less rounding shape given 
to the brilliant. The light passes through 
more of the green substance thus leaving 
behind the other colors and allowing only 
a fine deep green light to emerge. Oriental 
cutters sometimes cut emeralds, especially 
mossy ones, en cabochon, which brings out 
the color excellently. 


IMITATIONS 


Since fine emeralds are exceedingly valu- 
able the temptation to imitate them has been 
great and many very real looking artificial 
stones have been marketed. The most con- 
vincing of these have been made of special 
kinds of glass. It is possible to imitate the 
color of the fine emerald almost exactly in 
green glass but the dichroism, or variable 
color in different directions, is never present 
in the glass imitation. This lack can easily 
be noted by the trained eye even without 
any instrument, by looking at the stone on 
edge toward a strong light and then looking 
in a direction at right angles to the first 
line of sight. A bluish green is usually evi- 
dent in one of the directions and a yellowish 
green in the other. These two colors blend 
in the well cut stone into the grass green so 
much sought for. The dichroscope gives a 
still more marked separation of the color 
into the bluish green and the yellowish 
green. Thus the imitation is easily detected. 
Of course the glass imitations also lack the 
hardness of the emerald and they are usually 
too heavy, the emerald being of rather low 
specific gravity (About 2.69). 

One of the most dangerous imitations of 
the emerald is made by placing a thin layer 
of deep emerald green glass between two 
pieces of light colored, low priced beryl 
(similar in its mineral nature, hardness, 
crystallization, etc., to emerald). The step 
cut stone is then cut in the usual manner, 
the three layers being cemented together 
with a strong cement of closely similar re- 
fractive index to the beryl. The layer of 
glass is usually so placed as to lie behind 
the girdle of the finished stone. Unless one 
closely inspects the “triplet” as it is called 
one may be deceived into thinking that it 
is a genuine emerald. Its hardness and 
density are correct and the color frequently 
very good. On placing such an imitation 
on edge in any liquid with a high refractive 
index (Carbon hisulphide, Stanolax, or even 
kerosene) the colorless or nearly colorless 
condition of the major part of the triplet 


will at once become apparent to the dealer. 

Doublets (usually with a thin slice of 
pale garnet on top of green glass) are used 
very largely in the trade as low priced sub- 
stitutes for the emerald and every dealer 
should be able to tell them easily by the 
difference in polish and in character of the 
luster on the garnet part as distinguished 
from the glass part. In kerosene the dif- 
ference in color of the two parts of the 
“stone” is also apparent. The softness of 
the glass back is also easily detected with a 
fine file. Doublets of aquamarine with color- 
ing matter between are also used. 


NO SYNTHETIC EMERALDS 


“There ain't no such animal!” as the old 
farmer lady said on seeing the giraffe. 
Dealers should beware of any stone sales- 
man who offers them “synthetic” or “re- 
constructed” emeralds. To the writer’s 
certain knowledge some unscrupulous sales- 
men have tried to make use of the excellent 
reputation which scientific rubies and sap- 
phires now enjoy, to sell, either triplets, or 
out and out glass imitations, under one of 
the above names. While a few tiny emeralds 
have been made as a scientific experiment 
none of a size to possess commercial value 
have ever come on the market. The usual 
tactics fail when the chemical material of 
the emerald is substituted for the material 
of the sapphire or the ruby. The latter 
crystallize nicely in the oxy-hydrogen flame 
but the emerald material fuses to a glass 
which is softer and less dense than the 
emerald and which lacks double refraction. 
Therefore do not be misled by any offer- 
ings of synthetic emeralds. Some of the 
newer glasses are very hard and require 
pressure on the testing file. 


OTHER GREEN STONES 


There are few species of minerals that 
yield stones that even approach the color 
of the emerald. Among those that occur in 
fine green the tourmaline should probably 
be mentioned first. Some Brazilian and 
some Ceylon tourmalines produce beautiful 
green gems but they are never grass green. 
Some Maine tourmalines come about as 
near resembling emerald as any natural rival 
but even these are of too blue a green. The 
Haddam Neck (Conn.) tourmalines are of 
too yellow a green. 


THE “ORIENTAL” EMERALD 


Certain green sapphires have been called 
“Oriental” emerald but they seldom approach 
the color that is most desirable in emerald. 
They are frequently of zoned blue and yel- 
low color which by blending in the skilfully 
cut stone gives the appearance of green 
when viewed from the front, since the 
human eye does not analyze light. Some of 
these green sapphires from Ceylon have a 
sage green color but it is somber and not 
very attractive. The Australian sapphires 
when cut in a certain direction with regard 
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wp the crystal structure produce green stones 
but these too are of too deep and dense a 
to be very valuable. 

The green garnets of the Urals (usually 
gyled “demantoids” in the trade because of 
seit diamond-like luster) are very lively 
of attractive green stones. They are un- 
fortunately rather soft and being singly re- 
fracting they lack the pleasing variety of 
wlor of the true emerald. 

Some jade has a nearly emerald green 
lor but it is always less transparent than 
wmerald and of a greasy luster. 

Diamond is occasionally found in apple 
geen or absinthe green but seldom of pro- 
sounced color and the green is usually due 


to fluorescence. 

The peridot (mineral species olivine) fur- 
rishes fine leaf green stones and also the 
low green chrysolites of Brazil. Both of 
these varieties have an oily surface luster 
and while they are strongly doubly refract- 
ing they have very little dichroism, hence, 
ike the green garnet, they have a monoto- 
nous color. 

The chrysoberyl gives us, in the variety 
lnown as Alexandrite, an attractive stone 
that, in the finest specimens is of a beautiful 
green by daylight and of a raspberry red by 
atificial light. Chrysoberyl also furnishes 
ydlowish green stones. 

Some Ceylon zircons have a bluish green 
color which with the considerable brilliancy 
of the zircon makes them rather good to 
lok upon, Other zircons from Siam and 
fom Australia have a bluish green or a 
greenish blue color that makes of them an 
excellent substitute for the aquamarine, 

The latter gem may well conclude our 
list, for space prohibits the consideration of 
other green stones that have no commercial 
importance. Aquamarine is of the same gen- 
eral composition as emerald but of a sky 
blue to greenish blue color or even pure pale 
green. Mineralogists call the species “beryl” 
because in chemical composition it is a sili- 
cate of aluminum and berylium. The grass 
green beryl is then, the emerald, while the 
sa water green beryl is called aquamarine. 
These stones are found in many places, 
notably in Brazil, in Siberia, in Ceylon, in 
Madagascar and in several of our own 
States, especially in Maine, in New Hamp- 
shire, in Connecticut and in California. To 
be of commercial interest the aquamarine 
must have a pronounced and pleasing tint 
of blue or of blue green. Many specimens 
pale as to appear white have been cut 
and offered for sale but they have little to 
need them. It is better to pay a 
igher price and obtain a really beautiful 
product. Aquamarines are extremely trans- 
rent and in consequence, when well cut, 
ly are very lively by artificial light. 

Ne have now briefly considered most 
green stones: of commercial importance. 
ee og study further are recom- 

e following references on 
meen stones, Gem Stones and Their Distinc- 

“Foie by G. F. Herbert-Smith, 
; ork (Brentano’s). See table on 
oho and then seek the several species 

‘ring to the index and thus getting 
Page references. Hand Book of 
‘ous Stones by M. D. Rothschild (G. P. 
‘ion, Sons, New York) many page 

rences but principally on p. 51 and fol- 
™&. A Text-Book of Precious Stones, 


Pree 
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Frank B. Wade (G. P. Putnam’s Sons, New 
York). Green stones are considered to- 
gether in Chap. XII, pp. 75-86. 








The Emerald 





AN interesting, exhaustive article on the 

emerald appeared in a recent issue of 
Deutsche Goldschmiede-Zeitung from the pen 
of J. Cohn. We translate and condense be- 
low some of the salient points set forth. He 
declares that with so many clever imitations 
on the market, the jeweler should become ex- 
pert in all the complexities involved. Some 
lines are devoted to historic reference as to 
emeralds and the localities stated by the an- 
cients as being their source, also the discov- 
ery in North Africa and the Mediterranean 
in modern times of irrefutable evidence of 
several ancient emerald mining sites (even 
to the point of finding the old wooden sup- 
ports, ropes, lamps and other paraphernalia 
used in excavation). The author declares that 
living East Indians are sure emerald mines 
exist in Burma, though not known now. He 
says: “We must take it as certain that the 
ancients had knowledge of the presence of 
emeralds in the Habach Valley, Tyrol, and 
that they were exploited there.” 

“At the present day the principal sites 
are the emerald mines of Colombia, discov- 
ered in 1537. Since their discovery by the 
Spaniards, they have been exploited uninter- 
ruptedly. In spite of which they, even now, 
produce the most lovely emeralds in the 
world.” Here follows a description of the 
geological formation of the Colombia sites, 
and the methods of exploitation. He remarks 
on the occasional sudden destruction of some 
pieces taken from the true matrix, and the 
emerald’s characteristic rents and cracks of 
specimens that are suited, nevertheless, to the 
jewelry trade in spite of such flaws, at low- 
ered valuations. He continues: 

“The color of emeralds presents a special 
shade of green which we usually designate, 
after the gemstone, ‘emerald green’. While 
Max Bauer is of opinion that yellowish 
shades occur but any play of blue is fully 
excluded, the opposite is the case according 
to Alfred Eppler. According to him, the 
green of the emerald never leans toward yel- 
low, whereas light blue stones occur occa- 
sionally. Based on my personal experience in 
the emerald trade, I must confirm that both 
the yellowish and the play of bluish shades 
occasionally appear.” 

The writer warns, however, against the 
confusion with the Brazilian gemstones of 
similar color and which have been termed 
Brazilian emeralds, but are, in reality, pis- 
tachio green to deep-green tourmalines found 
in the Minas Geraes. “These are the tour- 
malines that are mentioned in all text-books 
on precious stones under the name of Brazil- 
ian emeralds,” the author says. Those of 
emerald similarity, but mostly light-green, 
with a tinge of yellow out of the Minas 
Geraes novas district of Brazil point to 
Hiddenite. 

He calls attention to “demantoid” from the 
Russian Urals sometimes of emerald green, 
also the stones offered as “synthetic emer- 
alds” but consisting of hard glass containing 
a mixture of beryllium earth and colored with 
chrome oxide. Emerald doublets enter the 
list. “The color peculiar to emerald by no 
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means arises, as the school text-books on 
precious stones tell us, alone from oxide 
of chromium, rather we would here only hint 
that we have to do with a truly complex 
chemical pigment construction.” 

Here the author speaking of synthesis of 
emerald says: “Many researchers have not 
only busied themselves on this, especially 
Hautefeuille and Perrey have created a prod- 
uct looking like emerald in minute particles. 
But of stones large enough to cut, nothing 
has been made to the present day. The con- 
ditions which an emerald must present in or- 
der to answer to the term ‘synthetic’ would 
be as follows: 

“(1) The synthetic stone must show the 
chemical composition of a beryl, i. e., contain 
aluminium oxide, beryllium oxide and silicic 
acid; (2) the color of the synthetic emerald 
must behave toward radium—Roeontgen-, 
kathode-, and ultra-violet-rays, as well as in 
its absorption spectrum, just as does the 
color substance of the natural stone; (3) 
the specific weight, refraction and hardness 
must not diverge from that of beryl; (4) 
the synthetic emerald must contain water; 
(5) the dichroism of synthetic stones must 
be blue-green and yellow-green; (6) the syn- 
thetic stone must demonstrate optically, un- 
der the polarizing microscope, as a uniaxilar 
crystal. * * * 

“The French capital succeeds, by receiving 
the concession of the Colombian Government 
in gaining the point that the entire output 
of the mines of Muso and Coscuez shall alone 
be sold in Paris. The monopoly which France 
holds in its hands lies in the interest of sta- 
bilizing the world’s emerald commerce, and 
she may be thoroughly congratulated.” The 
author says the condition protects the jewel- 
er, just as the Diamond Syndicate of Lon- 
don does. 








“The Emerald Scandal” 





UR Antwerp contemporary, the Jeweler, 
in its issue of May 2, has a three col- 
umn article under the above title written in 
French. It makes a number of statements 
of a similar character to those we have read 
in the German goldsmiths’ organs, concern- 
ing the exploitation of the Colombia em- 
erald mines, the placing of the output at 
one time in London and at another in Paris 
for sale as a monopoly. 

The article mentions the action of the 
Colombian press addressed to its Chamber 
of Deputies calling for an inquiry into the 
matter and also mentions certain accusations 
contained in a report of the parliamentary 
commission presided over by the Deputy 
J. M. Conde Ribon which was presented to 
the Chamber of Deputies on March 6. 

To put it mildly these are accusations of 
maladministration. 








Rochester police have been at work trying 
to find some lead in the burglary of the 
Harry Rosenberg Co., jewelers, at State 
and Church Sts., which occurred between 
1 and 1.30 o’clock on the morning of June 1. 
Patrolman Kohlman passed the store about 
1 o’clock and the store was all right. When 
he returned at 1.30 a front window had been 
smashed and watches, fraternal emblems and 
other jewelry, valued at about $1,000, were 
missing. 
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The Reworking of Old Pieces by 


European Jewelers 


OR centuries the owners of family heir- 
F looms and old jewelry have preferred 
to keep them intact and to buy modern pieces 
; an addition to their collection, if they 
vished to keep up with the fashions. In- 
leed, that is more or less easy to understand 
fom the point of view of family pride or 
piety or whatever you care to call it. Since 
the war, however, the means to purchase 


yr: 
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It is a collar that was purchased in Paris in 
the 80’s. The owner had no very clear idea 
of what he wanted, except that it should be 
something in keeping with modern styles, 
and should include a broad bracelet. The 
jeweler proceeded to break out the stones 
first, then sorted them and weighed them, 
and only after this did he have his artist 
design several pieces for the approval of the 
customer. The particular jeweler in ques- 
tion states that it is only very rarely that 
the exact number of stones in a piece will 





BRACELET, 


BROOCH AND RING 


have been lacking in 


tr 


most [uropean coun- 
es, at least among those who possessed 
such old pieces, and in many cases they have 
een obliged to part with them to the war 
rich, who cared not at all for the old family 
traditions or pieces, but only for the value 
ol the jewels. Then, in many cases, fashion 
Nas had the Say over family pride, so that 
Welers In Central Europe have been kept 
more or less busy devising new settings for 
“é stones, This is not always a perfectly 
"mple job, as the pieces are generally far 
“rger than it is customary to wear today, 
nd one piece will have t: split up into 
new ones. 


) be 
The piece ill; . 
.~ Piece illustrated was recently reset in 

ld tor a member of one of the oldest 


amilies of the Austrian aristocracy. 
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FROM WHICH THEY WERE MADE 
be exactly right for new designs. One or 


two must nearly always be added, or some 
returned to the owner unset. In this case a 
brooch was added to the bracelet and the 
two cabochon were made into two 
identical rings. 

After the original sketches had been made 
they were transferred to wax, and the stones 
set on the wax drawing to be absolutely cer- 
tain of the cffect and to give the setter an 
opportunity to correct the The 
bracelet be flexible and the center 
piece was set with big “rose” and three large 
diamonds on each side. The next sections 
tones each, the following ones, one 
stone each. The four tongues on each side 
of the bracelet were slightly raised to give 
an effect of height and depth. After the 


stones 


design. 


was to 


had two 
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bracelet had been finished in the rough, the 
holes were bored for the stones and decora- 
tions applied. To prevent it from appearing 
too heavy, fine hinges were set in at short 
distances between plate and filigree. At the 
sections cross hinges were provided to give 
ample play. A double safety catch is used, 
with chain. After the bracelet had been 
completely finished and polished it was given 
to the setter, who had to exert all his in- 
genuity to set the stones, to display them to 
full advantage. 

This is only one of a number of jobs 
which at first were accepted as odd orders, 
but in the course of the last year or so have 
come to be accepted as part of the routine 
of the jewelry business in Central Eu- 
rope. 








Jewelry Science As An Independent 
Study 


THE advancement and popularization of 

the jewelry art in scientific manner is 
something which strikes at the heart of the 
industry and has been frequently discussed 
in THE JEWELERS’ CIRCULAR, as well as in 
the circles of the experts. Julius Cohn, a 
frequent contributor to the columns of 
Deutsche Goldschmiede-Zeitung, took up the 
subject in a recent issue of that publication. 
He says the last 25 years have added so 
many advances in the science of precious 
stones, synthetic especially, but of the natu- 
ral product also, that the efficient jeweler 
and goldsmith needs a far deeper training 
than in former years. The Verneuil syn- 
thetic process of a quarter century’s practice 
has been followed by the pearl culture proc- 
ess of recent years, causing increased need 
of those interested in the commerce obtain- 
ing more thorough training in the technique 
of that branch of knowledge. 

While the professionals and_ specialists 
look upon the study as an _ independent 
branch, the cultured laity have little knowl- 
edge of the subject. This is because the 
jewelers have neglected to take up for study 
seriously local teaching of the art for the 
solution of their own problems as well as the 
training of the coming generation in institu- 
tions as an independent branch of science. 
He declares the goldsmiths and jewelers pay 
their taxes for the support of the high 
schools and universities, but they should now 
insist on the following conditions being car- 
ried out: (1) The German universities and 
high schools [in Germany the “Hoch 
Schule” is an institution of more advanced 
study than our “high school,” and is nearer 
approximate with “extension” schools] 
should acknowledge the jewelry science as 
an independent branch of study and capable 
experts should be instructed to practice 
tuition. (2) These docents or professors 
should be provided with State research and 
experiment quarters with all rights and 
duties as independent. (3) Each goldsmith 
and jeweler or person active in the jewelry 
industry should have the right of attending 
the lectures and exercises. 

The editors, while inserting the article, in 
a short foreword say that the “Mineral- 
ogical Institutes” in the German universities 
are thoroughly able to give the jewelrs a 
course in “mineralogy for jewelers” if they 
make the necessity of their case plain. 
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mystic Gems. By Harriett KeitH _ Fosss. 
Cloth, 116 pp., 944 x 6% inches, 13 plate illustra- 
tions, one colored. Published by Richard G. Bad- 
ger for the author. Price $3.00. By mail, $3.25. 

NE more messenger sent forth in the 

meritorious work of preaching the 
gospel of precious stones. And certainly 
in this case it is the preachment of a cult. 
It is saturated with morals; the moral 
characteristics of the mystic 12 gemstones. 
Each chapter is opened with a rhymed 
verselet of anonymous origin. As all this 
world’s citizens happen to be born on some 
particular month, and as their destinies are 
determined largely (so those initiated into 
the mysteries of the occult tell us) by the 
celestial spheres, constellations, etc., ruling 
on that blessed (or shall it be fatal) month, 
all our great, seething mass of humanity is, 
or should be interested in the subject of 
“Birth Stones.” And this is the “leitmotif” 
of Miss Fobes’ disquisition. For the title 
“Mystic Gems,” is somewhat of a mis- 
nomer; its contents treat only of the dozen 
gem-stones dedicated to the cycle of mun- 
dane months—and is it not a_ glorious 
company with which to have our future 
election coupled ? 

As in all serious, abstruse, profound, etc., 
psychic erudition, there are differences of 
opinion among the professors as to which 
special stone is the truly-to-goodness one 
belonging to several of these moon-periods. 
More seriously stated: Just what were the 
original stones that those originals, the 
Chaldeans, connected with the different 
sidereal powers? Astrology has lost its 
leading “lights’ (Magistri), and its 
descendent science, Astronomy, refuses to 
accept any relationship. Much deep delving 
into the diction of the ancient philosophers 
on the subject has been done within the last 
century and it has been definitely (for the 
Present at least) decided by our broad- 
minded, receptive experts on petrology and 
its esthetic intent (we mean the dealers in 
Precious stones) that from the date of the 
session dedicated to such discussion and de- 
asion, namely, August, 1912, Anno Domini, 
the natal months shall be ruled over by the 
following stones (or is it that the stones 
shall be ruled over by those months?) : 
January, garnet ; February, amethyst; 
‘Larch, bloodstone; April, diamond; May, 
emerald ; June, pearl—just now the “stone” 
ys aged, July, ruby; August, sar- 
“onyx; September, sapphire; October, opal; 
gare topaz; December, turquoise. By 
wn = additions, relays, understudies, or 
a, - care to call vicarious stones: there 
he ‘ory by the aforesaid erudite of 
todas X. J. A. (hidden term signifying 
ee past-masters of this United 
a age marine for February; 
hiiheties ed June; peridot, for August ; 
enor ay a October and lapis lazuli for 

ise le ; of these are not followed in 

: escriptive assemblage. 
ach month (or chapter thereto dedicated) 
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has an artistically grouped set of jewels 


mounting examples of the special stone, 
and the resplendently colored frontispiece 
of “a scarab bracelett,” does justice to the 
glow of the natural beauties. The romance 
and history of the mystic dozen finds fair 
proportion combined with recital of the 
wonderful attributes which the ancient 
Oriental philosophers discovered inherent in 
each, together with their operative value 
as medicamentum. Medieval learning is 
also displayed—wonderful depths of knowl- 
edge those sages possessed, excelled only 
recently by our metal transmutationists who 
so deftly use the “touchstone” of electrics 
to disrobe our atoms of their mystery and 
hold up to public gaze the “protons” and 
“electrons” which have so long deceived 
us with their deceptive bedevilment in 
guise of common “matter.” 

To return to which latter, let us add 
comment that we still call these pretty en- 
trancements in stone, “mystic gems.” But 
every man and woman (better, perhaps, re- 
verse the order, even if both sexes be now 
equals in the body politic), or nearly every, 
is getting so chock-full (to use a poetic 
figure of speech) of gem lore that we shall 
soon be hunting vainly for the whereabouts 
of any “mystery” in the matter, All of 
which “common knowledge” is due to (and 
hereby gratefully acknowledged) such “vul- 


garization” (as the Spaniards term popu- 
larization) done by such works as the 
booklet now under review. And THE 


JEWELERS’ CrircuLAR’s devout hope is that 
this “propounding” may not lessen but be 
intensified. This is, strictly speaking, a 
ladies’ book. And, we believe, ladies are 
the jewelers’ best clients (directly or in- 
directly!) that call on them for intellectual 
training in the divine art of personal adorn- 
ment. Let them, therefore, bring this book 
before them for the common weal. 


C. W. C. 








Pforzheim Jewelry Trade Continues to Be 
Active 

The jewelry business at Pforzheim is 
brisk, according to a brief review published 
recently in the Commerce Reports of the Bu- 
reau of Foreign and Domestic Commerce, 
Washington, D. C. This report follows: 

“The expected recession in the Pforzheim, 
Baden, jewelry trade after the Christmas 
holidays has not been confirmed. On the 
contrary, business has remained brisk, and 
between 3,000 and 4,000 employes are work- 
ing overtime. ° 

“Gold chains found a large domestic de- 
mand during the first three months of 1925. 
The Easter trade in jewelry was brisk. 
Business in precious and semi-precious stones 
was quict, and only a very few factories re- 
corded increased business. The sale of sil- 
ver-plated goods, conversely, continues good, 
which accounts for a large part of the over- 
work. 
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“While the domestic market for Pforz- 
heim jewelry and plated ware is satisfactory, 
export trade is decidedly dull. This condi- 
tion is reflected in the exports to the United 
States, as declared at the Stuttgart consulate, 
decreasing from $105,626 in the third quar- 
ter of 1924 to $42,513 in the last quarter of 
1924, and to only $18,755 in the first quarter 
of 1925. (Vice Consul Erik W. Magnuson, 
Stuttgart, Germany.)” 








The President’s Economic Policy 





By J. H. Trecor* 

HENEVER a business becomes slug- 

gish there are always conjectures as to 
the reasons, many of which are as flimsy as 
a spider’s web. There is a feeling in some 
quarters that President Coolidge’s policy of 
economy, his principle of making things go 
as far as they can, has proved contagious 
and is one of the reasons why goods have 
not been moving more rapidly than they 
have of late. 

There is no basis at all for this assump- 
tion. Business as a human institution is 
ever subject to psychological tendencies; and 
this is the chief reason why things are so 
frequently done in emergencies that on care- 
ful analysis turn out to be without rhyme 
or reason. 

It is but natural, after the serious business 
reverses of 1920 and 1921, that the lessons 
should not be forgotten rapidly. These re- 
verses encouraged a caution that has woven 
itself more or less deeply into the fabric of 
business. The increased efficiency of our 
railways has brought about the rapid transit 
of goods, so that it is not as necessary now 
as in former days to buy largely in antici- 
pation of future requirements. Our income 
must be in a fair sum today because there is 
very little unemployment and the wage stands 
at an average high figure. There is also a 
reasonable amount of spending, and a setting 
aside of a certain portion of the income to 
be used in business. 

There is not, so far as I can see, the 
slightest indication of a buyers’ strike. In- 
deed, I question whether there could ever be 
such a thing in our business economy. We, 
the public, are not buying as prudently as 
we might; we are gratifying a passion for 
novelties; we encourage constant changes in 
styles. The prudent merchant feels that he 
must be very cautious, otherwise he might 
find himself loaded with unsalable goods. 

From the viewpoint of the consumer, there 
is need of greater standardization than at 
present, if all classes of commodities are to 
move freely and swiftly. 

The thing to do in a situation like the 
present is not to conjecture widely, nor to 
build up psychological theories for which 
there are no foundations, or to take things 
merely on surface appearances. What we 
should do is to watch conditions closely, and 
press forward cautiously but with determi- 
nation. 


~ *Executive Manager of the National Ass’n of 
Credit Men. 








Landau’s Music & Jewelry Store, Hazle- 
ton, Pa., has announced the intention of or- 
ganizing an orchestra of professional players 
which will be under the direction of Angelo 
Matera, a noted flutist and saxophonist of 
New York city. 
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Continuous Shipments 
Direct From the Mines 








rare collection of SAPPHIRES 
has been forwarded from India 


The 


smaller pieces will be cut into calibre 


A 


to our factory in London. 


for bracelets while the larger stones 
will be sent to New York in the rough 
and wiil be cut by Mr. Albert Ramsay, 
personally. Those familiar with the 
lapidary trade will recognize the sig- 
nificance of this statement inasmuch 
as Mr. Ramsay’s skill as a cutter will 
unquestionably result in the creation 


of a stock of SPECIMEN GEMS. 






























GEM SAPPHIRES 
GEM EMERALDS 
GEM RUBIES 
STAR SAPPHIRES 


LONDON OFFICES: 


4-5 Holborn Circus 
London, E. C. 


Bombay 





ALBERT RAMSAY & CO. 
2 WEST 47TH STREET 


STAR RUBIES 
CALIBRE SAPPHIRES 
CALIBRE EMERALDS 


CALIBRE RUBIES 
BRACELET RANGES 





NEW YORK 


Telephone 
Bryant 5958 


FACTORIES: 
10 Dyers Buildings 
London, E. C. 


. INDIA 
Calcutta 


Rangoon 


When in London a visit to our London office and factory will be of interest to you. 
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PLATINUM STAMPING LAW 





jsistant District Attorney Salomon Gives 
His Opinion on Meaning of Statue in 
Discussing Recent Case 


The success of the first prosecution brought 
» the Commercial Frauds Court, New York, 
solving the marking of platinum and white 
wld jewelry, in which two jewelry manu- 
ueturers were convicted of violating Section 
445 of the Penal Law, has been the cause of 
onsiderable comment in the trade and in the 
wal profession. Max Salomon, who han- 
ies all litigations in the Commercial Frauds 
Curt and who investigated this case and 
srtied it through the Court of Special Ses- 
jons to a successful termination, is much 
seased with the results. 

As reported in these columns recently, 
his was a test case instituted against Abram 
«nd Max Suderov, manufacturing jewelers 
of New York, for the purpose of determining 
whether or not an article made of white gold 

«mbined with platinum might or might not 
ie marked under the law with the word 
‘jlatinum” and the karat mark of the gold. 
It resulted on Monday, June 8, in the con- 
viction of the two men. The decision was 
handed down in the Court of Special Ses- 
ons, two judges sustaining the charge and 
the third judge dissenting. 

In speaking to a JEWELERS’ CIRCULAR re- 
porter, last week, Assistant District Attorney 
Salomon said: “This is the first case of its 
kind ever brought before the Commercial 
Frauds Court, and after investigation I suc- 
ceded in having the defendants held by Mag- 
strate Simpson, and later was successful in 
htaining a conviction in the Court of Special 
‘ssions. Decisions of this kind, in my opin- 
i, are important to the buying public and 
to legitimate concerns engaged in the jewelry 
tusiness. The buying public has a right to 
el that it can rely upon the marks and 
stamps on articles sold to it, as truly repre- 
venting the quality of the article it is buying. 
The buying public should not be called uopn 
to analyze markings on jewelry sold. The 
mark should be so plain as to speak for it- 
«lf. That was what the legislature had in 
mind, I believe, when it placed Section 445 
m the statute books. The fact that individ- 
uls engaged in the jewelry business were 
making articles of a mixture of white gold 
ad platinum, knowing that such articles 
made of these two metals would appear or 
Mrport to be of platinum, was known, and, 
0 my mind, the legislature intended that the 
tying public should be protected against be- 
ng led to believe that the article purchased, 
the major portion thereof, was made of 
atnum. Therefore, the legislature spe- 
“tally and expressly made it a crime for 
7 individual or firm to use the stamp or 
ark of platinum or an abbreviation alone 
, © Conjunction with other words unless 
* specified article offered for sale contains 
Teast 9% per cent. of platinum. In the 
— at bar, these specific markings were as 
ae ‘Plat. Top—18k.” The defendants 
_ the court hold that they had a 
though *y to the above markings, even 
Mi only 1.24 per cent. of the entire arti- 
* Was platinum, 
tele cen the markings were entirely 
ht tp ys in no way protect the public, 
cample Sonoma are very deceiving. For 

» et me point out how easily one may 
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be deceived on such markings. The marking 
referred to may be read in two distinct and 
different ways. I now refer to the construc- 
tion of the mark. One buyer may read it, 
‘Platinum Top 18k,’ which, if read that way, 
would mean that the article is made of plati- 
num and the top is 18 karat. The manu- 
facturer would have it said the buyer is 
obliged to construe the marking to mean as 
follows: This bracelet is made of platinum 
top and the rest of it 18-karat gold. The 
fact that this marking permits of two dif- 
ferent constructions makes it deceptive and 
in violation of the law. This marking re- 
minds me of the following: John Smith is 


asked a question on the stand, as follows: 
“‘Mr. Smith:—John Doe says you owe 
How about that?’ 


him $500. Instead of an- 





MAX SALOMON, ASSISTANT DISTRICT ATTORNEY 
IN CHARGE OF PROSECUTION OF 
COM MERCIAL FRAUDS 


swering the question, John Smith, with much 
surprise, asks a question, as follows: ‘I owe 
him $500?’ When that record upon appeal 
is read, counsel in arguing the case before a 
different tribunal contends that John Smith, 
in answer to the question in reference to the 
debt, admitted that he owed $500, and points 
to the record and reads to the court the ques- 
tion and answer. The court, not being pres- 
ent at the previous trial, reads the question 
and answers as follows: ‘Mr. Smith:—Joe 
Doe says you owe him $500. How about 
that? Answer: ‘I owe him $500.’ 

“This is a clear example of the same lan- 
guage being construed in two different ways 
by the raising or falling of the voice at a 
given point. I simply relate this example for 
the purpose of reiterating my contention that 
the legislature intended specifically to avoid 
the use of the term ‘platinum’ in any man- 
ner, shape or form on articles appearing or 
purporting to be made of that metal, and the 
court properly held that the marking used in 
this case was in violation of the law, which 
no doubt was based on a conclusion that 
same was subject to such a construction, 
and to mislead or deceive the buying public.” 








Mrs. Samuel Sickerman is the successor 
to Sickerman & Collini, at Wilkes-Barre, Pa. 


What Is a Luxury? 





(Reprinted from the Eaglet) 


66 A T the time of the Galveston disaster, 

many years ago,” said a gentleman re- 
cently, “I was a member of the relief com- 
mittee to distribute food, clothing and medi- 
cine to the homeless and arrange shelter for 
them. It was impossible to give them any- 
thing except the barest help. To keep them 
alive and well for a few weeks until normal 
existence was resumed was all we could 
offer. Nevertheless, I noticed that refugees 
who had been well-to-do could not accept 
certain foods, clothing and lodging that 
others, previously and always poor, were 
glad to get. Rather than buy life on too 
humble terms, if only for a few weeks, we 
had sufferers who manifestly would have 
laid down and died. They just couldn't 
stomach some things. What’s the explana- 
tion? Simply that one man’s luxuries or 
comforts are another man’s necessities, or 
that the difference between a necessity, a 
comfort and a luxury is a matter of think- 
ing.” 

We human beings, constituted as we are, 
need whatever we buy. Luxuries are not 
superfluities, that one may let go with an 
indifferent shrug of the shoulders. The 
things commonly classed as luxuries are not 
necessaries of /ife, but they are necessaries 
of living. 

No sound views and no tenable conclu- 
sions about business and society can be 
formed until one understands that luxuries 
and comforts, so called, are desired by nor- 
mal human beings with an intensity akin to 
the body’s hunger for food. Not to have the 
longing gratified is to suffer. 

This explains why so-called luxury busi- 
nesses have such vitality. In very hard 
times the jeweler’s trade may fall off for a 
time, but he smiles wisely, knowing from 
experience that the set-back is temporary.- 

A notable share of the nation’s income is 
spent for a small group of purchases that 
might be called poor men’s luxuries. These 
are movies, theatres, tobacco, cosmetics, face 
lotions, soft drinks, ice cream and chewing 
gum. They total the large sum of several 
billion dollars annually. Is it not logical 
to say that poor folks would not buy them if 
not in some sense necessities? Some frac- 
tion of the total, no doubt, is bought by the 
well-to-do, but the working class and the 
white-collar class consume the bulk. 

Is this several billion dollars unthrift? Is 
it foolishness? Only theorists would debate 
such a question. The outlay of this great 
sum by persons of cramped means is a ver- 
dict that makes mere talk academic. It must 
be accepted as an expression of human na- 
ture, a kind of vast referendum on what is 
dispensable and what not. 








The American Numbering Machine Co., of 
3rooklyn, N. Y., has recently developed a 
new model, designed particularly for the 
jewelry trade. This machine is to be used 
for printing the style, size, lot or prices on 
jewelry cards, tags, etc. Most of this work 
is at present done by hand. The new ma- 
chine is not carried in stock, but is built to 
order, so that the particular requirements of 
any jeweler may be met. Any number of 
wheels may be had with the desired char- 
acters, letters or figures. 
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Fine Specimens of Artistic Work in Gold and Silver Seen at 
British Pavilion and Section at International Exhibition 
of Decorative Arts in Paris 





By Harold Hope 

















THE International Exhibition of Decora- 
tive Arts, which is being visited by large 
numbers of people from the States and from 
South America, at this time of year, is open- 
ing section by section. The British pavilion 
and section have just been inaugurated, and 
some fine specimens of artistic work are on 
view there. A large part of the British 
exhibits are loans, made by members of the 
British Royal Family and by various aristo- 
crats and notabilities, and these are rather a 
record of years of endeavor and workman- 
ship, than any indication of the trend of 
British art at this particular time. A casket, 
lent by the Duke of York, in silver and 
blue enamel, with gold plaques on either 
side, with figures in high relief, and gold 
handles is an example of this kind of thing, 
while Princess Mary also has lent a small 
silver casket. Other specimens of the same 
kind were also shown. 

Many pieces of work, turned out by the 
various art schools are examples of the 
direction taken just now by British art. 
The remarkable point about all new speci- 
mens is the restraint, the amount of labor 
put into the making of the various objects, 
and the inclination to use metals rather 
than gems. Nothing glitters, everything is 
quiet and sober, which feature is peculiar to 
the British pavillon, no other show at 
present open, keeping ornaments so very 
sober, although the same tendency is ap- 
parent everywhere. 


Large rings for men and women are 
shown in this section with a single, large 
“good” stone, but the value of the ring also 
lies in the workmanship of the gold, which 
is very fine. Some rings are quite plain, 
with no stone whatever, the beauty lying in 
the fineness of the design and the beauty 
of the chasing. Silver rings are also seen, 
they depending entirely on form and work- 
manship. Various shades of gold are used 
for these rings, too. 


Among the brooches, a large opaque 
pebble, set in “old” gold was noticeable, 
the whole making a rectangle, of oblong 
shape. Another design was also rectangular, 
but the pin so arranged that the brooch 
was worn with the point downwards, the 
design in bas-relief, was a basket of flowers, 
on a gold ground, very restrained, rather a 
design than an outright pattern. A quaint 
fancy among the brooches was one of about 
‘wo and one-half inches in diameter, in cir- 
cular form, a silver frame holding a sampler, 
Worked with silk, in very tiny stitches, small 
flowers being chosen as the design. This 
fooch is one of the most original objects 
yet seen at the Exhibition. A pendant to 
match, had a flower pattern, set in silver. 
Another, very similar, was framed in cop- 
br. Sometimes these “samplers” had a 
White, sometimes a colored foundation. A 


Silver trinket box was turned out in the 
same manner, 


/Old silver filagree work is seen, while old - 


silver is set with a variety of small gems, 
sometimes dull and opaque, sometimes bright, 
but usually dull with age, or made dull to 
resemble it. One quaint old silver brooch 
is formed of two crosses, joined, with a 
chain of silver hanging from the center 
joining pin, while quite a new note is struck 
by a barette in gold, with blue flowers and 
green leaves in enamel, with one central 
pearl, arranged in a single circle, with a 
long pin, but nothing to counterbalance, 
making the barette somewhat lop-sided. 

A pendant, square, with a female figure in 
the centre, in “bright” gold, with a grape 
design, twined around the frame, is hung 
by a slender chain, while “old” silver chains 
serve to suspend pendants, of semi-opaque 
stones. 


The earrings are mostly very long and 
massive, drop earrings being evidently the 
first favorites. The huge drop earring, 
hanging from a slender chain, with amethysts 
interspersed, is a characteristic note, while 
plain, “dull” gold earrings are much seen. 

Bracelets of exquisite workmanship, mostly 
made of plaques or circles in gold and 
enamel, joined by a double chain, the 
plaques, worn point downwards and the 
circles sometimes alternating, are seen. The 
plaques and circles have designs in high re- 
lief, as a rule. 

Short necklaces, very delicately made, in 
gold, with pale blue enamel pendants, with 
flowers in two shades of the same hue, or 
with gold crosses, in a color to match the 
chain, attract much attention. Other collars 
have blue enamel ornaments. 


A considerable assortment of bead jewelry 
is shown among the British exhibits. 
Long, flat bands of beads, the colors artis- 
tically combined, are arranged for wearing 
round the neck. Pendants are also made 
of bead work. Patterns remotely recalling 
a Maltese Cross are seen, all in beads. The 
very popular collarettes, for wear around 
the neck, are seen in bead work, all colors 
or black being used. While some are 
closely sewn, others are in openwork. 

Bead bags were also seen among the ex- 
hibits. Steel beads, in conventional patterns, 
with fringes and long handles, all to match, 
are seen, while there are also multicolored 
bead bags, some with very pretty designs, 
others with highly conventional patterns. 
The bead work taken altogether is very 
good, the patterns being in some cases very 
original. 

There is a fair show of table silver, both 
ancient and modern, it tends to be massive 
rather than fashionable, however. Queer 
old candlesticks for instance, with a brute 
silver weight which proclaims them as be- 
longing to quite another age, are seen. 


There are goblets in gold and silver,. with 


handsome moulding, silver figures, 6 to 8 
inches in height, while one silver plateau 
attracts attention. Some 30 inches in 


diameter, it is rounded, with a flower device, - 


CIRCULAR 


67 
in high relief, running round the inner 
circle. An antique silver cigar-case, with 
openwork, and with a figure of Saint George 
in gold, is among the exhibits. There are 
many antique silver caskets, with designs in 
high or low relief, and plaques in copper 
and pewter. Altogether it is an interesting 
show from a design point of view. 








“Let’s Forget About Price” 





“Let’s forget about price except in those 
months like January and August when 
prices are really effective. Let’s stop telling 
folks how to save money and show them 
how to spend it and thereby get more happi- 
ness. Even the Christmas Saving and Vaca- 
tion Clubs of the banks put across their 
idea, not entirely on a savings appeal but 
on the happiness which this money saved 
would buy when accumulated.” 

This was the message of Edward J. 
Davenport, advertising manager, M. Nathan 
& Bros., Incorporated, Johnstown, Pa., to 
the Second District Convention of the 
Associated Advertising Club at Bethlehem, 
Pa., recently. 

“A survey conducted by a leading 
authority on retail advertising just a few 
weeks before Easter disclosed the following 
facts about the advertising of 50 prominent 
stores in 25 leading cities of the United 
States. 


Of 54 advertisements printed 47 stores 
were exploiting bargains. While just 
seven stores advertised only new, regular 
goods and 29 stores advertised bargains 
only, only half of these stores made 
any mention at all of their regular 
merchandise at regular prices. 


“From this survey we are safe in assum- 
ing that the advertising and merchandising 
departments of 50 representative stores in 
the U. S. A. arrived at the startling-con- 
clusion that just a few weeks before Easter 
Sunday the buying public was interested 
only in buying merchandise and things to 
wear because they were cut price bargains, 
Is it possible that when a woman becomes 
interested in a new Easter coat, dress, hat 
or suit that she is interested in the price 
only and not the fashion. 

“Most assuredly no. She is interested in 
the new fashion—the new fabrics—the new 
lengths—the new sleeves—the new trim- 
mings—the new colors. In everything that 
is new and nothing that is old regardless of 
the price. She is hungry for this news of 
the new fashions and it is only your duty 
as a good store to tell her—but also wise 
merchandising to tell her in such an alluring 
way that she will want to possess these new 
things. Do that and you put your store be- 
yond the competition of the bargain adver- 
tiser and you will not only get more volume 
but also the full profit that you deserve.” 








M. R. Daugherty, Newton, Kans., reports 
that a thief was arrested in the act of mak- 
ing his escape, after having robbed the store 
of about $750 worth of goods, which were 
recovered. The thief is now awaiting trial. 
The prisoner confessed to having broken 
into the store. In opening a door which’ he 
thought led into a closet he fell down the 
stairs, -landing-on some ‘glass “jars; ~ ANY 


« a 






























































THE JEWELERS’ CIRCULAR June 24, 1995 



































































2-944 


= 








mr 








c=aece.4 


Platinum Diamond Jewelry 


When you sell quality diamond jewelry made by Wheeler you 
and your customers are assured of complete satisfaction. Our guar- 
antee of quality is your protection against inferior merchandise. 
The discriminating purchaser will select a Wheeler article every 
time on a basis of comparative values. 

This beautiful bowknot set with diamonds and sapphires is 
one of the newest designs in our wonderful stock of Platinum 
Diamond Jewelry. 

We specialize in Bracelets, Watches, Bar Pins, Rings and 
Brooches. Try us for your special designs. 


Jridio-Platinum is used in all our Platinum Diamond Jewelry. 
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TRADE MARK 
REGISTERED 


Hayden. Wheeler & Co, Inc 


OFFICE AND FACTORY 
- 58 West York 


This Trade Mark is 
your Guarantee 





of Quality, Service 
and Satisfaction 
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The News from England 








Jewelry Section at the British Empire Exhibition at Wembley Attracting Much 
Attention—Fine Display of Gems—Bandits “Clear” Stock for London 
Merchant—Little Trading in Platinum Stocks— 

Swiss Sample Fair 




















Loxpox, June 6.—Leading firms in the 
ewelry industry here in the metropolis and 
in Birmingham have combined to make the 
iewelry section at the British Empire Ex- 
hibition at Wembley much more comprehen- 
ive in character this year than was the 
ase in 1924. The horological and jewelry 
foyses have a section to themselves in the 
Palace of Industry alongside the pottery 
vction where beautifully cut and colored 
oassware and ceramic art ware adds color 
ad animation to the surrounding display 
dands, Many retail jewelers this side 
tandle fine glassware and art pottery as a 
sdeline to their straight jewelry goods so 
the intersecting of the jewelry and pottery 
sctions in one corner of the vast hall was 
happy thought. The space devoted to 
docks, watches and jewelry has been pre- 
ented in a much more artistic manner this 
yar although the display is not yet really 
typical of the British jewelry industry. 
Jewels have been introduced into the gen- 
| & «al scheme of decoration. These are most- 
ly represented as electric lamp shades adorn- 
ing the central frieze. Walls are finished 
to represent sheets of gold plate. The vari- 
cus display stands are tastefully laid out. 
lwelry manufacturers of Birmingham dis- 
lay precious gems, diamonds, sapphires and 
emeralds, mounted as jewelry. In the solid 
silver and silver-plated displays there are 
wme very fine specimens of Birmingham 
| Bad Sheffield craftsmanship. The display 
of clocks and watches arranged by the 
fritish Horological Institute is again very 
iteresting, embodying as it does watch and 
lock types of every kind from the ante- 
diluvian to the modern. 

In the various pavilions representing the 
“ferent parts of the British Empire are dis- 
jlayed the particular precious stones and 
metals for which the countries are noted. 
swuth Africa, for instance, is again exhibit- 
ig a display of rough diamonds contributed 
the London Diamond Syndicate in con- 
linction with working diamond mining ma- 
“inery. The mining section at this pavilion 
- been enlarged and is in charge of an 
oficial of the Mines Department of Pretoria. 
‘te iS a very interesting display of all the 
“cious metals in the rough including plati- 
tum, the recent discoveries of which in 
re Transvaal have created some excitement. 
fe is a facsimilie of the famous Cullinan 
“amond and models of the nine different 
a --sllagacany diamonds into which this 
ae was cut, including the Cullinan 
“ tow worn by the Queen of England. 
* aad gee pavilion precious stone mer- 
se ‘ety 1, Calcutta and Bombay dis- 
let are or In the less valuable 
bas ‘work ae . wonderful hammered 
” TK, vory, carved and plain, 

ad Punjab vases with lacquered i : 
Bangles Juered interiors. 
» Necklaces of graduated design, 
* ranches and cigarette and cigar 
’ €xquisitely carved in ivory are dis- 








played at every stall. The famous colored 
bead work of the East is shown in the 
Hong Kong section. The most valuable dis- 
play of gems, of course, is in the Ceylon 
pavilion. Here a Colombo firm of diamond 
and pearl merchants has an exclusive dis- 
play of wonderful pearl and diamond 
articles made up into necklace and pendant 
pieces carried out in twisted ropes of pearls 
and finishing in massive tassels of pearls, 
the caps studded with diamonds. Every 
type of jeweled ornament is seen here, the 
lowest price for any sort of a necklace at 
all being $500, while others range upwards 
in price to hundreds of thousands of dollars 
each. Huge mounted ivory tusks, a_be- 
wildering display of very fine tortoiseshell 
fashioned into toilet and boudoir sets, and 
silver goods fashioned as scorpions, and 
other creatures of the East (each being 
set with a moonstone) combine to make a 
very attractive show in this pavilion. In 
tact London’s exclusive set, representing the 
leaders of fashion in things feminine, 
throng around the courteous, dignified, dark 
salesmen of the Ceylon jewelry display 


stalls and were loud in their praise of the. 


beautiful work set out for sale. The 
pavilion is still featuring the wonderful 
pearl necklace that took 30 years to con- 
struct, each pearl being of a different color 
trom its neighbor. Single stones in the dis- 
plays are valued at $100,000. The combined 
value of the collection of gems in the Cey- 
lon pavilion is placed at $3,750,000. 

An entirely new personnel of 150 British 
Chinese occupy the Hong Kong section and 
in the shops some of these are specializing 
on silver tops for walking sticks. They 
chase these silver handles and fit them to 
the partridge cane selected by the buyer 
while the latter looks on. Ivory work also 
is carved to order and gold caskets and 
ornaments hammered out “while you wait.” 

x *k Ok 

An Oxford Street jeweler—A. Blackman— 
decided to stage a jewelry sale at his store 
and posted up notices in his windows: “All 
Stock Must Be Cleared This Week.” 
Jewel thieves very obligingly complied with 
his request that the stock be cleared by 
forcing up an iron-roll shutter, cutting a 
hole a yard across in the plate glass win- 
dows, and emptying the trim of all the gold 


stock, and many diamond rings. The 
thieves worked almost within sight of a 


policeman and closed the iron-roll shutter 
again before leaving. The jeweler, who 
lives over the shop and was not awakened 
during the robbery, estimates his loss at 
$5,000. No finger prints were left behind. 
so it is thought the thieves wore rubber 
gloves. A constable discovered the rob- 
bery. at three o’clock in the morning when 
he stepped on smashed glass on the side- 
walk. 
* * * 


The Daily Mail says that the English 
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public does not seem to have been unduly 
attracted to the gamble now going on in 
platinum shares as a result of the discovery 
on additional platinum areas in_ the 
Transvaal. The South African public, 
however, is reported to be keenly interested. 
Platinum prospecting is to become more 
active during the approaching South African 
Winter. While platinum share prices are 
now under the best of a week or two ago 
they indicate that speculators still are plac- 
ing a substantial value on the platinum dis- 
coveries in advance of the deposits being 
definitely proved of commercial importance. 
* * * 

The London jewelers are benefiting from 
the visit here of the Sheik of. Bahrein, 
Persian Gulf, one of his hobbies being the 
buying of jewelry items that reflect the 
characteristics of the town or city visited. 
The ruler of the Bahrein Islands is him- 
self interested in pearls and is making several 
trips to jewelers specializing in pearls here 
for information as to prices, demand and 
styles. He derives some $50,000 a year by the 
taxation on the catches of the pearl fishers. 

Some very ffine’ necklaces, earrings, 
pendants and bangles made of the finest 
South African jade are now being handled 
in London. Some of these jade pieces 
which are of a rich deep green hue are 
beautifully carved. Cigarette’ holders are 
included in this jade line. There is a special 
display of South African jade jewelry in 
the South African pavilion at Wembley the 
very handsome carved and graduated neck- 
laces of jade displayed there being much 
admired, Jade is now done in complete 
sets for the convenience of the jeweler. 
Necklace bangles, pendant, earrings and 
cigarette holder all match in quality and 
color, and are sold separately or in sets. 

x * * 


The latest fashions from Paris shown in 
London include gold shoes and gold sik 
metallic looking wigs, and ornamental but- 
tons for feminine dresses some of these 
being very extravagant and composed of 
precious stones. One form of button is in 
small diamonds sewn into the center of an 
evening shoe rosette. The button bangle is 
quite a novelty and is made up in a num- 
ber of ways embracing the use of pearl 
and even precious stones. The Daily Mail 
says that one of the newest button bangles 
from Paris is devised by sewing a close 
circle of pearl buttons upon a band of vel- 
vet and clipping it on the arm just above 
the elbow. 

x * * 

A futurist mode is meeting with popu- 
larity in dress decoration here futurist 
studies of favorite dogs being embroidered 
on sports sweaters. Copper, gold and 
silver ornaments cut from very thin sheets 
of these metals are being used for making 
up metallic flowers for hat decoration. 
Geometric designs are having a vogue in 
jewelry and such items as earrings and 
bracelets and neck chains are all tending 
towards the square and incipherable. This 
applies also to geometric initial designs in 
precious metals for handbags. 

* * * 


Long strings of large topaz are now being 
worn in London with the old ivory tinted 
filmy lace gowns with a background of 
crepe satin in wine color. 
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Canadian Imports of Clocks, Watches, Jewelry and Gems 





Toronto, Can., June 17, 1925.—The monthly report of the Trade of Canada for March 
gives the value of imports for home consumption in the jewelry and allied trades as 





Twelve 

Month of March Months Ending March 
: countries from which imported oe —\ A. + 

ooo  spncodh 1924 1925 1923 1924 1925 
ClockS ssssececeeceesececececccecececes United Kingdom $3,754 $2,912 $32,237 $31,035 $30,567 
United States.. 34,599 25,532 362,028 360,083 287,987 
Pe go auwe es 637 = 1,227 4,282 3,994 17,718 
Germany ...... 21,242 6,825 85,463 218,909 191,631 
MS Soscastes esses 1,309 95 45,742 20,099 
a 34,263 3,024 431 
Switzerland ... ..ee- 133 7,574 3,221 2,471 
Other countries. a 4,610 6,072 8,065 





OEE seiasiacie 60,272 37,938 530,552 672,080 558,969 





United Kingdom 560 351 7,232 4,473 5,871 














United States.. 760 555 21,650 10,129 15,139 
ee 268 654 829 2,140 8,995 
Germany ..... 5,005 339 14,349 55,895 20,983 
Switzerland ... 8,252 9,629 61,007 108,532 152,726 
Other countries. ..... «s+. 2,417 1,256 3,169 
8 eee eet 

OCH sew cass 14,845 11,528 107,484 182,425 206,883 

" es SO = 
Watch cases and parts thereof, finished or United Kingdom 128 99 1,125 1,418 1,938 
PE. £53500 sekenieecssbonseeeebe United States.. 19,045 10,793 105,686 147,600 127,386 
WUE Sacudas siawe —s2aei 578 80 1,600 
Switzerland .. 3,826 2,550 40,105 62,833 86,436 
Other countries. Be osacce ec 2 1,345 
TOME eke sce 14,001 13,442 147,494 211,933 218,705 
ee SE CE Oe I ee United Kingdom 9,690 8,389 108,155 148,431 177,283 


United States.. 96,999 83,056 723,028 941,170 813,581 
Czecho-Slovakia 27,765 13,870 89,485 177,862 172,197 





lg ere 3,727 1,957 26,553 58,739 76,026 
Germany ..... 6,043 5,374 12,220 55,011 100,381 
i ere 303 670 12,921 7,937 7,918 
Other countries. 272 269 13,959 15,886 17,431 

TEOAD? odasiens 144,799 113,585 986,321 1,405,036 1,364,817 





Electric plated ware and gilt-ware, n.o.p. United Kingdom 16,185 32,453 302,504 355,241 440,539 
United States.. 13,640 16,019 129,529 154,015 169,514 



































PYOREO: 60500 758 964 3,632 4,562 18,918 
Other countries. 152 a 2,747 §.235 6,813 
fi eer 30,735 49,443 438,472 519,053 635,784 
Sterling or other silverware, eS ae United Kingdom 3,538 7,260 131,179 156,638 134,264 
United States.. 5,049 6,523 54,121 57,856 68,166 
Netherlands ... a0) Seas 3,755 4,473 2,848 
Other countries. ..... 226 1,940 1,401 7,380 
ic. | rae 8,621 14,009 190,995 220,368 212,658 
Manufactures of gold and silver, n.o.p.... United Kingdom 1,202 71 17,456 25,600 9,776 
United States... 10,855 11,804 67,430 106,026 120,046 
Other countries. 1,521 49 2,812 8,097 3,682 
ONE (ia Sian 13,578 11,924 87,698 139,723 133,504 
Precious stones and imitations thereof, not United Kingdom 1,401 981 30,311 67,113 117,982 
mounted or set, and pearls and imitations United States.. 12,668 11,523 73,861 107,122 89,079 
EY Soe chiki sé eve ecn crake Czecho-Slovakia. 75 1,201 4,898 2,058 3,490 
France ossces 7,594 4,616 76,838 124,956 82,913 
Germany ..... 3,986 1,695 7,631 17,084 15,256 
FOUER ccvscvces 9,235 4,048 41,796 66,591 53,360 
Switzerland .. 137 369 7,278 3,533 5.325 
Other countries. , 241 17,073 1,589 33,654 
TOE 25.6% 35,096 24,674 259,686 390,046 400,859 
Diz 0 
ee he United Kingdom 136,584 76,913 604,158 797,445 696,914 
United States.. 116 §©5,111 48,960 5,322 18,402 
Belgium ...... 41,751 33,896 456,822 702,911 630,180 
WOR. 6565004: , Ssebs 1,052 868 16,371 21,957 
Netherlands ... 177,679 88,723 844,687 855,236 753,232 
Other countries. ..... Ce re 249 47,840 
OM. Sates 356,130 221,108 1,955,495 2,377,534 2,168,525 
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WALKS AWAY WITH LOOT 


Bandit Visits Los Angeles Jewelry Store, 
Holds Up Proprietor and Gets 
Watches and Jewelry 


Los ANGELES, June 17.—A six-foot, nat- 
tily dressed man about 38 years of age 
entered the jewelry store of I. Pollack, 209 
W. 4th St., last Wednesday morning, just 
after opening time and left a few minutes 
later with watches and jewelry valued at 
$4,000. 

Mr. Pollack was arranging jewelry in 
trays when the bandit entered. Producing 
a gun the robber forced Pollack to lie down 
behind the counter. After gathering the 
contents of several trays into his pockets 
the gunman compelled Pollack to crawl to 
the rear of the shop. Then, warning him 
to keep quiet until he had left, the robber 
went out and mingling with the crowds on 
the sidewalk made his escape. 

He is described as an American, tall and 
heavy set, of dark complexion, well dressed 
and wearing a straw hat with striped band, 











Bridegroom Gifts 





QNE of the features of the June bride 
selling campaign in Canada is that the 
jewelers in that country are featuring and 
emphasizing the gifts which the bridegroom 
must make on the wedding occasion. Gifts 
to the June bride on the part of relatives 
and friends are taken for granted in a num- 
ber of instances, but there are various 
messages to prospective bridegrooms which 
the leading jewelers are announcing in 
order to stimulate selling in this direction. 
Taking advantage of a number of queries 
of bridegrooms which indicated that they 
were not familiar with the making of gifts 
and the proper remembrances at this time, 
Henry Birks & Sons, Ltd., one of the larger 
jewelry firms of the Dominion, is making a 
number of suggestions to aid other persons 
in knowing what to give. 

For instance, it is suggesting as suitable 
gifts for the bride such articles as a diamond 
finger ring, diamond bar pin, platinum 
bracelet, pearls, gold vanity case, gold mesh 
bag, or something of enduring value, for the 
bridesmaids, something to wear or carry at 
the time, such as bar pins, compacts, pearls, 
beads, shoulder pin, etc.; and for the ushers 
and best man, a souvenir which, like the 
bridesmaids, can be worn or utilized at the 
ceremony, such as dress sets, canes, cigarette 
cases, signet rings, watch chains, cuff links, 
or other articles. 

In this manner the Canadian jewelers are 
widening the gift giving at this period, and 
are tying up definitely with the celebration 
of the June wedding, from every possible 
angle. c. Mee 








E. C. Albertson, Bridgeton, N. J., reports 
that a man called at his store recently to 
get a watch which had been left for repair 
by a woman known to the jeweler. The man 
asked to be shown some diamond rings. He 
finally left, saying he would return later. Two 
days later the jeweler again had occasion to 
look at the tray of rings and found one val- 
ued at $300 missing. It was also found that 
the woman who owned the watch did not 
send for it. 
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Supreme Court Gives Trade Association New Lease of Life 





National Wholesale Jewelers’ Association Sends Out Analysis by Counsel of 
Recent Decisions on “Cement” and “Maple Flooring” Cases. Doubts and 
Uncertainties Created by Former Decisions Now Dispelled and 
Legality of Certain Trade Activities Established 




















——— 
———— 


PHILADELPHIA, Pa., June 22.—The Na- 
tinal Wholesale Jewelers’ Association, 
through its secretary, George A. Fernley, 
of this city, has just sent to members an 
important summary of the effect of the re- 
cent decisions of the Supreme Court on the 
work of trade associations generally. This 
is in the form of an opinion by counsel of 
the association, Felix H. Levy, of the New 
York Bar. Although former special counsel 
to the Department of Justice in Anti-Trust 
prosecutions Mr. Levy discusses the de- 
cisions of the U. S. Supreme Court in the 
“Cement” and “Maple Flooring” cases, telling 
how they have cleared the various doubtful 
points on the legality of trade association 
work and shows how these decisions prac- 
tically give a new lease of life to such trade 
bodies by establishing a foundation on which 
they may continue to function in the gather- 
ing of trade information without in any way 
running contrary to the federal legislation 
against “trusts” or conspiracies in restraint 
of trade. 

The letter sent by Secretary Fernley to 
members, with the opinion reads: 

“The recent decisions of the United States 
Supreme Court in the cases of the ‘Cement’ 
ard ‘Maple Flooring’ Associations have 
been widely discussed and for the informa- 
tion of our members, we have secured from 
Felix H. Levy, Esq., who was Special 
Assistant to the Attorney General in the 
prosecution of the Tobacco Trust Cases, an 
opinion as to the effect of these decisions. 

“As you will recall, previous decisions of 
the United States Supreme Court in the 
Hardwood Lumber Case and in the Linseed 
Oil Case, interpreted the Sherman Law as 
prohibiting the reporting of statistics, prices 
and other details regarding past trans- 
actions. 

“The present decisions of the court clear 
the atmosphere in connection with this par- 
ticular phase of association activity, inas- 
much as they state it is lawful for associa- 
tions to gather statistical information pro- 
vided, of course, such data is not made the 
basis of agreements for the controlling of 
prices, 

“Mr. Levy's opinion is enclosed herewith 
and should you desire additional copies, we 
will be pleased to supply them.” 

Mr. Levy's opinion is as follows: 

“New York, June 10, 1925. 

“Mk. Grorce A, IERNLEY, 

305 Arch Street, 
Philadelphia, Pa. 
ear Mr. Fernley:—J have your letter 

ag (i I j 
Fequesting me to furnish to you my opinion 
lm regard to the decisions rendered on June 
Ist inst. by the U. S. Supreme Court in the 

Cement” and the “Maple Flooring” cases. 
I accordingly do so herewith. 

These decisions will, undoubtedly, prove 
great importance to the trade associa- 


of 
ti f . : 
Ms of this country, inasmuch as_ they 


greatly widen the legal activities of such 
associations. This is true because the new 
decisions indicate with great.clearness the 
limitations of the prior decisions of the 
Supreme Court in the Hardwood Lumber 
case. When the latter decision was rendered 
about two years ago, it created the general 
opinion that it was unlawful for trade asso- 


ciations to gather statistical information 
from its members and disseminate the same 
among its members. Accordingly, trade 


associations, in general, greatly curtailed 
their activities in this important field. 

“The new decisions make clear that the 
gathering and dissemination of statistical 
information by trade associations, even 
when the same include prices and produc- 
tion, is not unlawful unless such practice is 
made the basis of agreements among the 
members of such associations for the con- 
trolling of prices or of production. 

“Of the two decisions just rendered, the 
one in the Maple Flooring Manufacturers’ 
Association case goes into the subject more 
fully than the decision in the “Cement” case; 
and the former will therefore be more fully 
discussed herein. 

“In the complaint made by the Govern- 
ment against the Maple Association, it was 
charged that the following activities of the 
association were in violation of the Sherman 
law: 

“(1) The computation and distribution 
among its members of the average cost of 
all dimensions and grades of flooring. 

“(2) The compilation and distribution 
among members of a freight rate book. 

“(3) The gathering of statistics at fre- 
quent intervals supplied by each member to 
the Secretary giving complete information 
as to the quantity and kind of flooring sold 
and prices received by the reporting mem- 
bers, and the amount of stock on hand, 
which information was summarized by the 
secretary and transmitted to members with- 
out, however, revealing the identity of the 
members in connection with such informa- 
tion. 

“(4) Meetings at which the representa- 
tives of members congregate and discuss 
the industry and exchange views as to its 
problems. 

“After stating these matters as constitut- 
ing the Government’s charges, ‘the court 
said : 

“That it is neither alleged nor proved that there 
was any agreement among the members of the Asso- 
ciation either affecting production, fixing prices or 
for price maintenance. Both by the Articles of 
Association and in actual practice, members have 
heen left free to sell their product at any price 
they choose and to conduct their bu-iness as they 
p'ease. Although the bill alleges that the activities 
of the defendants resulted in the maintenance of 
practical uniformity of net delivered prices, * * * 
the evidence fails to establish such uniformity, and 
it was not seriously urged before this court that 
any substantial uniformity in price had in fact re- 
sulted from the activities of the Association, al- 
thouch it was conceded by defendants that the dis- 
emina‘ion of information as to cost of the product 
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and aS to production and prices would tend to 
bring about uniformity in prices through the 
operation of economic law. Nor was there any 
direct proof that the activities of the Association 
had affected prices adversely to consumers. On 
the contrary, the defendants offered a great volume 
of evidence tending to show that the trend of 
prices of the product of the defendants corres- 
ponded to the law of supply and demand, and 
that it evidenced no abnormality when compared 
with the prices of commodities generally. There 
is undisputed evidence that the prices of members 
were fair and reasonable and that they were usually 
lower than the prices of non-members; and 'there 
is no claim that defendants were guilty of unfair 
or arbitrary trade practices.” 


“This quotation makes clear the contrast 
between the Maple case and the Hardwood 
Lumber case, for later on in the gpinion 
rendered in the Maple case the court pointed 
out that in the Hardwood case the conditions 
were very different, inasmuch as in the 
Hardwood case it was shown that not only 
were statistics of the most detailed nature 
gathered ‘from, and disseminated afmong the 
members, buf that, in addition 

“Active and céricérted efforts were made to sup- 
press competition by the restriction of production. 
The Secretary of the Association, in communica- 


tions to members, actively urged curtailment of 
production and increase of prices.’ 


“It was upon the basis of these efforts at 
curtailment of production and increase of 
prices, that the Supreme Court declared the 
Hardwood Association guilty of violation of 
the Sherman law, and it is because of the 
absence of these elements that the court has 
declared the Cement Association and the 
Maple Association innocent of such viola- 
tion. In short, the court has drawn a clear 
line of distinction to the effect that where 
statistics are gathered and circulated by a 
trade association without any purpose of 
controlling prices or production, there is no 
violation of the Sherman law. It thus limits 
the effect of the Hardwood case as declar- 
ing unlawful only such practices of trade 
associations as are based upon a purpose to 
restrict production or control prices. It con- 
sequently follows that, in the light of these 
new decisions, trade associations may gather 
and circulate statistical information as to 
all existing facts relating to their respective 
industries, provided in good faith such prac- 
tice is free from any purpose to control pro- 
duction or prices. 

“The following quotations from the 
opinion in the Maple case confirm this view. 

“The court said: 

“Tt is not, we think, open to question that the 
dissemination of pertinent information concerning 
any trade or business tends to stabilize any trade 
or business, and to produce uniformity of price 
and trade practice. Exchange of price quotations 
of market commodities tends to produce uniformity 
of prices in the markets of the world. Knowledge 
of the supplies of available merchandise tends to 
prevent over-production and to avoid the economic 
disturbances produced by business crises resulting 
from over-production. But the natural effect of the 
acquisition of wider and more scientific knowledge 
of business conditions on the minds of the indi- 
viduals engaged in commerce and its consequent 
effect in stabilizing production and price can hardly 
he «deemed a restraint of commerce, or if so, it 
cannot, we think, be said to be an unreasonable 
restraint, or in any respect unlawful. 

“It is the consensus of opinion of economists 
and of many of the most important agencies of 
Government that the public interest is served by 
the gathering and dissemination in the widest pos- 
sible manner of information with respect to the 
production and distribution, cost and prices in ac- 
tual sales, of market cemmodities because the 
making available of such information tends to 
stabilize trade and industry, to produce fairer 
price levels and to avoid the waste which inevitably 
attends the ur‘ntelligent conduct of economic en- 
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terprise. Free competition means a free and open 
market among both buyers and sellers for the 
sale and distribution of commodities. Competition 
joes not become less free merely because the con- 
duct of commercial operations becomes more intelli- 
gent through the free distribution of knowledge 
of all the essential factors entering into the com- 
mercial transaction. General knowledge that there 
ig an accumulation of surplus of any market com- 
modity would undoubtedly tend to diminish pro- 
duction, but the dissemination of that information 
cannot in itself be said to be restraint upon com- 
merce in any legal sense. The manufacturer is 
free to produce, but prudence and business fore- 
sight based on that knowledge influences free 
choice in favor of more limited production. Re- 
straint upon free competition begins when im- 
proper use is made of that information through any 
concerted action which operates to restrain the 
freedom of action of those who buy and sell. 

“It was not the purpose or the intent of the 
Sherman Anti-trust Law to inhibit the intelligent 
conduct of business operations, nor do we conceive 
that its purpose was to suppress such influences 
3s might affect the operations of interstate com- 
merce through the application to them of the in- 
dividual intelligence of those engaged in commerce, 
enlightened by accurate information as to the es- 
sential elements of the economics of the trade or 
tusiness, however gathered or disseminated. Per- 
sons who unite in gathering and disseminating in- 
formation in trade journals and statistical reports 
or industry; who gather and publish statistics as 
to the amount of production of commodities in 
in‘erstate commerce and who report market prices 
are not engaged in unlawful conspiracies in re- 
straint of trade merely because the ultimate result 
of their efforts may be to stabilize prices or limit 
production through a better understanding of econ- 
omic laws and a more general ability to conform 
to them, for the simple reason that the Sherman 
law neither repeals economic laws nor _ prohibits 
the gathering and dissemination of information. 
Sellers of any commodity who guide the daily con- 
duct of their business on the basis of market re- 
ports would hardly be deemed to be conspirators 
engaged in restraint of interstate commerce. They 
would not he any the more so merely because they 
became stockholders in a corporation or joint own- 
ers of a trade journal, engaged in the business 
of compiling and publishing such reports. 

“We do not conceive that the members of trade 
associations become such conspirators merely be- 
cause they gather and disseminate information, 
such as is here complained of, bearing on the busi- 
ness in which they are engaged and make use of 
it in the management and control of their individ- 
ual businesses, * * °° 


“The court then referred to certain of its 
former decisions, including that rendered in 
the Hardwood case and said: 


“Defendants in those cases were engaged in con- 
spiracies against interstate trade and commerce be- 
cause it was found that the character of the in- 
formation which had been gathered and the use 
which was made of it led irresistibly to the con- 
clusion that they had resulted, or would necessarily 
result, in a concerted effort of the defendants to 
curtail production or raise prices * * *, The un- 
lawfulness of the combination arose not from the 
fact that the defendants had effected a combination 
to gather and disseminate information, but from 
the fact that the court inferred from the peculiar 
circumstances of each case that concerted action 
ad resulted or would necessarily result in tending 
arbitrarily to lessen production or increase prices. 
Viewed in this light, can it be said in the 
present case, that the character of the information 
gathered by the defendants, or the use which is be- 
ing made of it, leads to any necessary inference 
that the defendants either have made or will make 
“aie different or other use of it than would normally 
7 made if like statistics were published in a trade 
_—— or were published by the Department of 
a to which all the gathered statistics are 
— available. The cost of production, prompt 
a as to the cost of transportation, are 
wsilimate subjects of inquiry and knowledge in 
aaa. So likewise is the production of the 
_ mf -™ that industry the aggregate surplus 
sina ; the prices at which the commodity has 
“we een sold in the usual course of business. 
nh cee ge that such information gathered and 
ae ed among the members of a trade or 
eerted fond be the basis of agreement or con- 
'. ni “a : lessen production arbitrarily or 
price whict es beyond the levels of production and 
Which would prevail if no such agreement or 
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concerted action resulted, and those engaged in 
commerce were left free to base individual initiative 
on full information of the essential elements of their 
business. Such concerted action constitutes a re- 
straint of commerce and is illegal and would be 
enjoined as may any other information or activity 
necessarily resulting in such concerted action as 
was the subject of consideration in the Hardwood 
Lumber case and the Linseed Oil case. But in 
the absence of proof of such agreement or con- 
certed action having heen actually reached or actu- 
ally attempted, under the present plan of opera- 
tion of defendants we can find no basis in the 
gathering and dissemination of such information 
by them or in their activities under their present 
organization for the inference that such concerted 
action will necessarily result within the rule laid 
down in those cases. 

“We decide only that trade associations or com. 
binations of persons or corporations which openly 
and fairly gather and disseminate information as 
to the costs of their product, the volume of produc- 
tion, the actual price which the product has brought 
in past transactions, stocks of merchandise on 
hand, appreximate cost of transportation from the 
principal point of shipment to the points of con- 
sumption as did these defendants and who, as they 
did, meet and discuss such information and statis- 
tics without, however, reaching or attempting to 
reach any agreement or any concerted action with 
respect to prices or production or restraining 
competition, do not thereby engage in unlawful 
restraint of commerce.” 


“The length of this quotation from the 
court’s opinion is justified by the fact that it 
presents in the clearest manner a complete 
exposition of permissible activities by trade 
associations in the most important particu- 
lars in which trade associations can be use- 
ful to their members; and because it points 
out in the clearest manner the distinction 
between the practices which were condemned 
in the Hardwood case and similar practices 
which are free from the objectionable 
elements pointed out in the Hardwood 
case. 

“The concluding paragraph of the above 
quotation concisely summarizes the court’s 
opinion to the effect that it is lawful for 
trade associations to gather and disseminate 
information in the particulars indicated, pro- 
vided only this is done without reaching or 
attempting to reach any agreement or any 
concerted action with respect to prices or 
production, or restraining competition. 

“Space prevents any quotation from the 
court’s opinion in the “Cement” case, but 
that is not necessary, because it follows 
precisely the same reasoning as in the 
Maple case. 

“It is difficult to overstate the importance 
of these decisions to trade associations. They 
may be said to constitute a new and en- 
larged lease of life to the trade associations 
of this country, in that they have dispelled 
the doubt and uncertainty created by the 
Hardwood decision, and have made clear 
that the prohibitions contained in that deci- 
sion against trade associations have no ap- 
plication with respect to activities which are 
free from the particular elements of ille- 
gality which the new decisions clearly point 
out. 

“Tf these decisions are followed intelli- 
gently and in good faith, they should result 
in great and useful increase of the activities 
of trade associations and in their usefulness 
to their members. 

“Yours very truly, 
(Signed) “Fetrx H. Levy.” 








M. Epstein, Pittston, Pa., has reported 
that his store was broken into on June 12 
and a piano accordeon valued at $125, which 
was left in his care to sell, stolen. 
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TO FACE FRAUD CHARGE 


New York Gem Dealer Now Under $500 
Bail Bond to Await Trial in Court 
of Special Sessions 


On a charge of obtaining credit on a 
false financial statement, Ralph Ross, 
dealer in pearls and precious stones, 489 
Fifth Ave., New York, who was petitioned 
into bankruptcy in the United States Dis- 
trict Court in May, 1924, was brought be- 
fore Magistrate Simpson in the Commercial 
Frauds Court last Thursday and after waiv- 
ing examination was held for the Court of 
Special Sessions. His bail was fixed at 
$500. This prosecution was authorized by 
the Finance Committee of the National 
Jewelers’ Board of Trade and is being 
handled through its attorneys, Greenbaum, 
Wolff & Ernst. 

As stated above, Ross was petitioned into 
bankruptcy in May of last year and there- 
after fled schedules listing his liabilities at 
$60,317 as against assets of $2,878. Shortly 
afterwards the Finance Committee of the 
National Jewelers’ Board of Trade in- 
structed Greenbaum, Wolff & Ernst to 
make a careful examination of the affairs 
of this bankrupt. Various examinations 
were conducted at which Ralph Ross testi- 
fied that he had been swindled out of $5,000 
worth of Liberty Bonds by crooks from 
whom he had purchased a box purporting to 
contain jewelry but which he found later 
upon his return to his office contained 
nothing but soap. 

A careful investigation by the creditors, 
it is alleged, disclosed that Ross rendered 
to the Manufacturers Trust Co., on Oct. 1, 
1923, a financial. statement in which he pur- 
ported to represent his net worth at that 
time to be $25,795.80. A general con- 
ference of creditors was called and it was 
their unanimous desire that Ross be prose- 
cuted. The matter was taken up with Max 
Salomon, of the Commercial Frauds Bureau, 
who issued a summons, The summons was 
served upon Ross who appeared in court 
before the Hon. William B. Simpson, 
After various adjournments the case finally 
came up last Thursday when Ross waived 
examination and was held for the Court of 
Special Sessions. 

Joseph H. Frier, of Greenbaum, Wolff 
& Ernst, when interviewed last week, 
stated : 

“It is pleasing to know that another 
prosecution undertaken by the National 
Jewelers’ Board of Trade through its 
Finance Committee is about to be termi- 
nated. 

“Too much stress cannot be laid upon 
the absolute co-operation that has existed 
in this matter. Had it not been for the 
earnest co-operation of the creditors and 
the Manufacturers Trust Co., a banking 
institution of this city, which was the com- 
plainant in the matter, this case would have 
gone unnoticed. 

“Very valuable assistance was also given 
our office by the creditors and by Louis P. 
Galenson, who was employed as an ac- 
countant in this matter. The case before 
the Commercial Frauds Court was ably 
presented by Max Salomon, to whom too 
much thanks cannot be given for the very 
good work which he is accomplishing in 
this court.” 
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CONVICTED OF FRAUD 





National Jewelers’ Board of Trade Puts Nine 
Men in Prison for Using the United 
States Mails to Defraud 
A jury sitting befere Federal Judge John 
¢, Knox, in the United States District 
Court, New York, brought in a verdict of 


guilty last Wednesday against Jacob Lerner, 


\sidor Horowitz, Walter Fox, Alfred Mos- 
cow, Joseph Greenberg, Max Yucht and 
Samuel Shapiro on charges of having used 
the mails to defraud. Prior to the trial, 
Morris Rachmil and Irving Silverman, who 
have been jointly indicted with the above 
mentioned defendants, entered pleas of guilty. 
One defendant, Philip Bernstein, was ac- 
quitted by direction of the court. The 
guilty men appeared before Judge Knox last 
Friday morning and after giving them a 
severe lecture he sentenced five of the defen- 
dants to serve terms in the Atlanta Peniten- 
tiary and the Westchester County Peni- 
tentiary. Three of the other four convicted 
men were sentenced on Monday. The sent- 
ences imposed on the men last Friday were 
as follows: Jacob Lerner, four years; Isi- 
dor Horowitz, 18 months in Atlanta; 
Joseph Greenberg, one year; Alfred Mos- 
cow, one year, and Walter Fox, eight 
months in Westchester County Penitentiary. 
kach of these sentences was imposed on six 
indictments against each of the prisoners, 
the sentences to run concurrently. On the 
seventh count each defendant was placed on 
probation for five years. When the remain- 
ing prisoners were brought before the court 
lat Monday the following sentences wer2 
imposed: Max Yucht, four months in the 
Essex County Penitentiary ; Morris Rachmil 
and Irving Silverman, both suspended sen- 
tences. Sentence on -Shapiro was adjourned 
until June 29. 

The indictments contained seven counts 
and the convicted men were fgund guilty on 
all of them after less than two hours’ con- 
sideration by the jury. 

The trial lasted about 10 days and was 
conducted on behalf of the Government by 
Chief Assistant United States Attorney 
Mattuck, who was aided at the trial by 
\ssistant United States Attorney Siegel. 

It will be remembered that these defen- 
dants were indicted some months ago, after 
the failure of the Newmarket Trading Co. 
Several jewelers were caught. in this failure. 
The liabilities were in excess of $300,000 
and the assets were purely nominal. 

Immediately after the failure, the case 
was called to the attention of the . Finance 
Lommittee of the National Jewelers Board 
ot Trade and Greenbaum, Wolff & Ernst, 
general counsel for the Board, were in- 
‘tructed to make a searching investigation. 
Extended examinations were conducted be- 
lore Referee Oscar W. Ehrhorn by Herbert 
A. W olff and Joseph H. Frier of Green- 
am, Wolff & Ernst, and by Archibald 
iGaees aan. and investigations, the 

ve-named defendants were indicted. 

_ These investigations showed that Lerner 
a ig Robes the brains of the scheme. 
loka “ tained control of the New- 

. ading Co., a reputable concern 
with a fair business rating. Using this 
company as a basis of operations in this city, 
— were organized in other States. 

henever there was any question as to the 
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responsibility of the concern ordering goods, 
the inquirer was referred to the Newmarket 
Trading Co. All of the goods obtained 
were shipped to the headquarters of the 
conspirators in this city, where they quickly 
found their way to various cash buyers and 
were sold at less than cost. It was shown 
at the trial that in less than a year the con- 
spirators got more than $500,000 of mer- 
chandise. 

It is believed that the conviction of this 
gang breaks up a group who for some years 
have been connected with fraudulent fail- 
ures, not only in this ‘city, but also in other 
parts of the United States. They worked so 
quickly and were so successful in covering 
up their tracks that until the present time 
the ringleaders not only escaped detection 
but were not even suspected. 

The conviction of these men is considered 
a notable victory for the National Jewelers 
Board of Trade, because its prompt inter- 
vention in the case was the means of pro- 
curing very valuable evidence at the incep- 
tion of the prosecution and before the trail 
became cold. After the Board of Trade 
had intervened in the case, it is understood 
that other trade organizations also took an 
interest. 

After the jury had brought in its verdict, 
Judge Knox congratulated them and stated 
in open court that there was no doubt that 
the convicted men were guilty of operating 
a scheme which had for its purpose the rob- 
bing of business men in all lines of business 
throughout the country, and that the verdict 
might serve to deter others from embarking 
in similar enterprises. 

United States Attorney Emory R. Buck- 
ner asked the court to inflict heavy penal- 
ties as a warning to other swindlers. 








ACCUSED OF FRAUD 
Philadelphia Merchant Charges That Jewelry 
Worker Swindled Him in Sale of 

oi “Platinum” 

PuuapeLpuia, Pa. June 19.—Police of 
this city, New York and other eastern places 
have been requested to look for Louis Ma- 
linsky, formerly a well-known jewelry work- 
er here and in New York, who is accused 
by Max Frantz, platinum jewelry manufac- 
turer of 714 Sansom St., of defrauding him 
out. of $1,600 in cash and jewelry by the old 
“satchel substitution” trick. Philadelphia 
police have hunted the city and vicinity vain- 
ly for Malinsky and he has apparently van- 
ished from New York, as the detective de- 
partment of that city has notified the local 
detective bureau that they have been unable 
to find him at his home or in any of his 
usual business haunts. 

According to the story told by Mr. Frantz 
to the police here, he was a victim of friend- 
ship. He had known Malinsky and his fam- 
ily for years, having at one time been near 
neighbors, so when Malinsky appeared at 
his office a few days ago with a story that 
he had left his employment in New York 
and was selling old gold and platinum, Mr. 
Frantz saw no reason to disbelieve him. 

Then, he says, Malinsky told him a “hard 
luck” story, winding up by saying he was in 
immediate need of money and would sell a 
quantity of dentists’ platinum he had with 
him in a satchel. Mr. Frantz looked at a 
sample of the platinum, tested it in a cruci- 
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ble and saw it was all right, then agreed to 
take the metal, but told Malinsky he did not 
have all the cash on hand, but would give 
him $500 at once and mountings valued at 


‘$1,100 until the next day, when he would 


hand him the balance in cash. 

Malinsky, who was accompanied by an- 
other man, agreed, but balked when Mr. 
Frantz suggested he leave the satchel con- 
taining the platinum in his safe over night, 
saying that his “partner,” who had not said a 
word throughout the negotiations, might think 
of collusion between him and Frantz if any 
of the platinum might be missing in the 
morning. Frantz thought this rather far- 
fetched and said so, but consented to Ma- 
linsky’s suggestion that the bag be checked 
in the Reading Railway station, where it 
would be safe over night and could be ob- 
tained in the morning. 

Mr. Frantz that afternoon and evening 
obtained the $1,100 in cash and turned it 
over to Malinsky when he appeared the next 
day. Then Malinsky handed him the check 
for the satchel and Mr. Frantz went to the 
Reading station and presented it, receiving 
the satchel. 

He received a painful surprise when he 
returned to his office and opened the satchel 
to find it contained pieces of old iron and 
steel wrapped in newspaper as was the origi- 
nal package. Attempts to find Malinsky or 
his companion failed, and Mr. Frantz, real- 
izing he had been duped, notified the police, 
who pointed out that the satchel containing 
the platinum had been switched on the way 
to the station while Mr. Frantz’ attention 
was distracted by either Malinsky or his 
companion. 

Investigation by the police revealed that 
Malinsky is also wanted on charges pre- 
ferred by another jeweler here, who alleges 
he was swindled out of $2,000 by the same 
game, gold being the medium on that occa- 
sion instead of platinum. Malinsky was em- 
ployed for several years by one of the larg- 
est jewelry houses in the city and had |a 
good reputation among members of the local 


trade. 
—— 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended June 20, 1925 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coin.. $1,571 305 


Total $1,643,079.61 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Exchange 
nay A rer re re rr rer $362,255.34 
eS | ae err Tee a a 189,972.35 
COST Ch Wedmnciesasddzacnk cannes 138,978.84 
a: | eee eee or 315,973.29 
CUMS ED cick ven nbreinsdegucesmaa 194,026.12 
June 20 ....-eeececccccccccccceees 370,777.24 

6 or rr $1.571,983.18 








Creditors of Jacob Rosenson, operating as 
Joseph Rosenson & Co., Chicago, have been 
notified that he has filed an application for 
confirmation of a settlement in bankruptcy 
recently offered and which is generally 
agreed to by the creditors. A hearing on 
the composition will be held in the Federal 
Court, June 30, at 10 a. M., at which time 
if no valid objections are heard, the offer 
will be confirmed by the court. 
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Georgia Jewelers Propose Drastic Auction Law 





State and Atlanta Association Have Elaborate Act Prepared for Introduction at 
Next Session of Legislature—Act Authorizing Sale of 
Abandoned Repairs Also Proposed 

















Aranta, Ga., June 17.—Two bills have 
been prepared under the direction of the 
Georgia Retail Jewelers’ Association and the 
Atlanta Association of Retail Jewelers and 
will be presented to the State legislature for 
adoption, which will, if passed, revolutionize 
the jewelry business in the State of Georgia. 

One of these is entitled, “An act to pre- 
yent fraud and deception at jewelry auctions 
in this State (Georgia) and to define who 
shall hold such auctions and to regulate 
same.” The other is, “An Act to allow the 
sale of articles left for repair work with 
jewelers in Georgia.” Each is a splendid 
example of modern legislative work, and to- 
gether the two bills, if passed, will do more 
to advance the jewelry industry in the State 
than anything that has happened in the past 
10 years. 

The bill to prevent fraud and deception 
at auctions makes it unlawful for any per- 
son, firm or corporation to offer for sale at 
auction any of the goods commonly sold by 
retail jewelers, except (a) where the goods 
are sold in default of payment of debt, or 
(b) where a merchant who has been in busi- 
ness in the same town or city for a period 
of two years wishes to dispose of part or 
all of his stock in this manner. 

Where such sales are conducted they must 
not extend over a period longer than 30 days, 
and the dealer will not be allowed to con- 
duct another auction sale within a period of 
12 months from the date of the sale. 

Before any auction sale can be held under 
the proposed act, the dealer must prepare 
an inventory of the goods to be sold, pay 
to the Commissioner of Labor a tax equiva- 
lent to 2 per cent. on the gross value of the 
goods shown by the inventory, and secure a 
license to conduct an auction sale which must 
be on display continuously while the sale is 
In progress. 

And before the sale can commence, the 
dealer must file with the ordinary of the 
county in which the sale is held a similar 
inventory. No article may be sold which is 
not listed on the inventory, and no additions 
to this stock can be made under the law 
while the sale is in progress. By 10 o’clock 
of each morning during the sale the dealer 
must file with the ordinary a list of articles 
sold on the previous day, so that he may 
check these off the total inventory. 

The law provides that dealers wishing to 
conduct auction sales must make and file 
son the ordinary a bond in the sum of 
$1,000 for the protection of customers against 
fraud ; must not employ any “boosters,” 
Cappers” or “hy-bidders”; and must attach 
to each article offered for sale a tag upon 
which is written or printed in English a true 
Statement of its character and quality. 

Finally, the law provides that false state- 
ments concerning the history or condition of 
the goods to be sold be classed as misde- 
meanors, and provides a fine or prison term 
or both for each violation of the law. 

It is believed that this measure will, if 
Passed, put the fraudulent auction jeweler 


out of commission in Georgia and pave the 
way for the advancement of the legitimate 
jewelry industry in the State. 


A JEWELER’S LIEN LAW 
J 


The second bill has been drawn up to pro- 
vide for the sale of repair work left un- 
claimed with the jeweler. At present there 
is no law covering this in the Georgia code 
and as a result jewelers suffer an injustice 
as regards this class of material. This meas- 
ure provides, briefly, that— 

(a) any article left for repair work and 
unclaimed shall be kept for a period of one 
year before being offered for sale; that 

(b) thirty days before the sale is made a 
registered letter be sent to the last known 
address of the owner advising him of the 
time and place of the sale; that 

(c) funds obtained from the sale of such 
articles be kept for a period of one year 
after the sale has been made, and 

(d) jewelers be allowed to deduct repair 
charges and a reasonable amount for storage 
if the money is claimed during this period, 
and to keep the entire amount if no claim 
is made upon it within 12 months. 

This bill will enable the jeweler to dis- 
pose of repair work left with him and un- 
claimed, if passed, and will relieve him of 
the burden of carrying this class of goods 
on his shelves indefinitely as he must at 
present. 

It reads: 

AN ACT TO ALLOW THE SALE OF ARTICLES LEFT FOR 
REPAIR WORK WITH JEWELERS IN THIS STATE 
Section 1. Be it enacted by the General Assem- 

bly of Georgia, and it is hereby enacted by the 
authority of the same that from and after the 
passage of this act that it shall be lawful for any 
licensed jeweler in the State to sell any article 
which has heen left with him for repair work 
provided such jeweler complies with the following 
conditions: 

That any article left for repair work shall be 
kept for a period of one year, at the expiration 
of which time it may be sold at public or 
private sale, with or without advertisement, _Pro- 
vided however that 30 days before such sale is to 
he made, a registered letter is to be sent to the 
last knewn address of the owner of the article 
to be sold, or the person who left said article for 
repair; advising svch person of the time and place 
of the sale. 

Section 2. Be it further enacted that the funds 
obtained from such sale shall be held for a period 
of one vear from date of sale, during which time 
if the owner or person leavirg the article shall 
claim same, said person shall be paid the amount 
realized on the sale of such article, less the repair 
charge and reasonable stcrage charges. If no such 
demand is made during the 12 months succeeding 
the sale the entire amount is to become the prop- 
erty of the jeweler. 

Section 3. Be it further enacted that any 
jeweler desiring to avail himself of this act shall 
display a sign in his place of business, notifying 
the public that all articles left for repair will be 
sold for charges at the expiration of one year. 

Section 4. Be it further enacted by the author- 
ity aforesaid that all laws and parts of laws in con- 
flict with this act be, and same are hereby re- 
pealed. 


Both bills are good examples of progres- 
sive legislation for the betterment of the 
jewelry trade and are worth careful study, 
whether or not they are adopted by the 
Georgia legislature. 
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The jewelry auction bill reads as follows: 


AN ACT TO PREVENT FRAUD AND DECEPTION AT 
JEWELRY AUCTIONS IN THIS STATE, AND TO 
DEFINE WHO SHALL HOLD SUCH AUC- 
TIONS AND TO REGULATE SAME 


Section 1. Be it enacted by the General As- 
sembly of Georgia, and it is hereby enacted by 
authority of the same, that from and after the 
passage of this act, except as hereinafter provided, 
it shall be unlawful for any person, firm or corpo- 
ration to sell, dispose of or offer for sale in the 
State of Georgia, at public auction, or cause or 
permit to be sold, disposed of or offered for sale 
at auction in the State of Georgia, and diamonds, 
or any other precious and semi-precious stones or 
imitations thereof, watches, clocks, jewelry, gold, 
silver or plated ware, china, glassware or leather 
goods, whether the same shall be their own prop- 
erty or whether they sell the same as agent or 
employes of others, provided, however, that this 
section shall not apply to judicial sale or sales by 
eny executor, administrator, nor the sale by 
holder of personal security under a contract allow- 
ing public sale in default of payment of debt, nor 
to the sale at public auction of the stock on hand 
of any person, firm or corporation that shall for 
the period of two years next preceding the sale 
have heen continuously in business in the same 
city, town or community in the State of Georgia, 
as a retail or wholesale merchant dealing in the 
articles above mentioned; and provided further 
that where such auction sales as are allowed under 
this act shall be held by such merchants, such 
sales shall be held continuously from day to day, 
and shall nct continue longer than 30 days, Sun- 
days and legal holidays excepted; nor shall the 
same dealer, either by himself or another, conduct 
another auction sale in connection with such busi- 
ness for a peried of 12 months from the last date 
of a former sale. 

Section 2. Be it further enacted, that before 
any auction sale of the articles herein before 
stated shall be held, such dealer shall first pay to 
the Commissioner of Labor of this State, the sum 
of two per cent. upon the gross value of the arti- 
cles to be sold as hereinafter shown by inventory 
and obtain a license permitting such a sale, which 
license shall state the dates and the place at 
which the sale shall be held, and shall display such 
license in a conspicuous place at place of sale 
during the entire period covered by it. Such 
dealer shall also, before commencing such sale, 
file with the ordinary of the county in which the 
sale is to be had, a full and true inventory of 
all the articles to be sold thereat, and opposite 
each article listed therein to be sold shall be 
plainly written or printed the correct purchase 
price of such article, and shall attach to such list 
an affidavit made by the party desiring to hold 
such sale, or if a firm or corporation, by a member 
of such firm or an agent of such corporation, that 
said list contains a true statement of all the arti- 
cles to be sold and the purchase price of each 
such article; and such sworn inventory shall be 
filed by said ordinary and kept open for 60 days, 
subject to the inspection of any one desiring to 
inspect same. At the auction held pursuant to 
such filing, no other article shall be sold except 
those included in such sworn inventory, nor dur- 
ing the continuance of such auction sale shall any ad- 
ditional goods, wares or merchandise of the same or 
similar nature to those being sold, be received 
upon the premises wherein the articles being sold 
are kept, nor where such sale is being had, until 
such sale is completed and the time for such 
sale, under the license obtained, has expired. 

Section 3. Be it further enacted, That upon 
securing such license, and before commencing such 
auction sale covered thereby, the licensee shall 
make and file with the ordinary of the county in 
which such sale is to be had, a bond in the sum 
of one thousand (1,000) dollars in some good and 
solvent surety company doing business in this 
State, or other good and sufficient bond subject to 
the approval of the Ordinary of the county wherein 
the sale is to be had, said bond conditioned upon 
the carrying on of said sale in accordance with 
the terms of this act. Upon the violation of any 
of the terms of this act in the carrying on of 
said auction sale, any person, firm, or corporation 
injured by such violation, may sue and recover 
upon such bond in the name of the Governor of 
this State, for the use of such person, firm, or 
corporation, and for the amount of the injury or 
loss sustained by reason of such violation to the 
amount of such hond. In case of the violation of 
this act, where the injury to any person, firm, or 





(Continued on page 93) 
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A. ROSEMAN 
DIAMOND IMPORTER 


9-11 Maiden Lane, New York 


Sol. Roseman Louis Roseman Harry Bloch 
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PHONE: CORTLANDT 5486 


Do You Need Anything CARLONE & VITIELLO 


CORAL 








IMPORTERS 
CAMEOS 
SILVER FILIGREE | 21 Maiden Lane 
SEMI-PRECIOUS STONE NECKLACES New York, N. Y. 


or FINE IMITATION STONE NECKLACES? 


If you do, do not lose time in trying to get these articles from somebody who does not usually carry 
them, but come or write to us and save time and money. 















The New 29 Piece Set 
COMMUNITY PLATE 


A Complete Service for Six 


The 29 Piece Petit Buffet The Tray is Free 


Here at last, the 29 most useful 

pieces of correct table service. At 

the usual cost of 26 pieces. e e 
CONTENTS 


6 knives, 6 forks, 12 teaspoons, 3 table 14 Maiden Lane New York \ 
spoon. ¢ 


spoons, 1 butter knife, 1 sugar 
The Tray Is FREE Telephone Cortland 4644-4645 
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Bandits Assassinate Another Jeweler 








Wild Chase in Automobiles Through Brooklyn Streets Following Holdup 
and Murder of Joseph Liberchein, Results in Shooting of One 
Gunman Who Dies in a Hospital 
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Another jeweler has paid with his life 
for resisting the efforts of bandits, this latest 
victim of a robber’s gun being Joseph Liber- 
chein, of Liberchein & Finkelstein, 39 
Graham Ave., Brooklyn, N. Y. In a des- 
perate which followed the murder, 
one bandit was so badly wounded by a 
policeman that he died Thursday afternoon 
in a Brooklyn hosiptal. The other bandit 
escaped. 

The cold-blooded killing of the jeweler 
has aroused the members of the trade in all 
parts of Brooklyn as well as New York 


chase 








JOSEPH LIBERCHEIN, MURDERED JEWELER 


city. At the grave in Washington Ceme- 
tery last Friday afternoon, officers of sev- 
eral trade organizations eulogized the dead 
man and then protested against conditions 
which allow such a crime to be committed. 
The killing of Mr. Liberchein is the sec- 
ond murder of a jeweler in Brooklyn with- 
in the past few months, the other victim 
having been Morris Wortis, who was shot 
down by bandits in his store on Grand St., 
not far from the scene of this latest crime. 
The Liberchein murder following so closely 
the killing of Mr. Wortis will undoubtedly 
result in a concerted protest by the retail 
Jewelers of the Borough of Brooklyn, par- 
ticularly those affiliated with the Williams- 
burg and the East New York Retail Jewel- 
rs Associations, for better protection. Mr. 
iberchein was a prominent member of the 
Williamsburg organization which was or- 
8anized a few months ago, while his son-in- 
law, Harold Finkelstein, who was badly 
aten by one of the robbers, is secretary 
of this association. 
"andes of Mr. Liberchein occurred 
the aie ee last Wednesday evening. In 
“~ td which preceded the slaying of 
Jeweler, the robbers obtained no loot. 
robber who was shot by a policeman 


and who later died from his wound, was 
the one who beat Mr. Finkelstein over the 
head with the butt end of a revolver until 
he was almost unconscious. Only two shots 
were fired, one of which killed Mr. Liber- 
chein instantly, while the other went 
through a large plate glass window in the 
jewelry store. The last shot was aparently 
fired for the purpose of frightening away a 
crowd which had gathered outside the store 
when the first shot was fired. 

About 7 o'clock on Wednesday evening 
Mr. Liberchein, who was 58 years old, was 
sitting in front of one of the counters just 
inside the door of the store. His son-in- 
law was waiting on two customers while 
the 16-year-old son of Mr. Finkelstein was 
walking about the store. 

Suddenly the two men walked in and, 
without any warning, produced guns. One 
of the pair motioned to Mr. Finkelstein and 











PHOTO OF STORE WHERE HOLDUP AND MURDER WAS ENACTED, 
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he had shot his victim, and apparently knew 
that he had killed him, he began running 
from the store. As he did so, he fired an- 
other shot through the window. 


The other man who had beaten Mr. Fink- 
elstein followed directly behind his com- 
panion. The murderer, however, was evi- 
dently unfamiliar with the operations of an 
automobile, and instead of jumping into the 
car which was standing at the curb, dis- 
appeared up one of the side streets. The 
other thief, who was later identified as 
James McNeff, jumped into the automobile 
and started to make his escape. 

By this time, the thickly populated neigh- 
borhood in which the jewelry store is lo- 
cated, was aroused, and men, women and 
children were appearing from all over. Sev- 
eral motorists whose cars were standing 
directly opposite the store noticed the con- 
fusion, and as the bandit car began to move 
away they started in pursuit. McNeff drove 
his automobile along Graham Ave. to Cook 
St., and was compelled to drive onto the 
sidewalk on Broadway to pass a car travel- 
ing slowly ahead of him. 

The pursuers were shouting after the flee- 
ing man, and as the bandit turned out of 
sroadway into Heyward St., he cut across 
the sidewalk on the corner in order to in- 





FINKELSTEIN 


SHOWING MR. 


BEHIND THE COUNTER 


the customers to walk to the rear of the 
place. The other bandit was standing in 
front of Mr. Liberchein. As the jeweler’s 
son-in-law noticed the guns in the hands 
of the crooks he made an effort to reach 
the telephone, but before he could do so, 
one of the pair jumped over the counter 
and struck him over the head with the butt 
end of a revolver, rendering him almost 
unconscious. 

When Mr. Liberchein saw his son-in-law 
had been struck he made a move toward one 
of the bandits and grabbed his leg. The 
thief commanded him to let go, but when 
the jeweler refused to do so, the bandit 
fired a shot which lodged in the left lung of 
the jewelry merchant. This shot, it later 
developed, caused the instant death of Mr. 
Liberchein. When the thief discovered that 


crease his lead over the other cars. Police- 
man George D. Maher, who was stationed 
in the traffic tower at Heyward St. and 
3edford Ave., noticed the speeding automo- 
biles and, getting down from the tower, 
jumped into a high powered motor car 
which was passing at the time and started 
in pursuit. 

Policeman Maher led the chase, and was 
followed by a number of other cars. The 
chase continued to Flushing Ave. and Hud- 
son St. and south on the latter thorough- 
fare to Myrtle Ave., where Maher came 
abreast of the fleeting bandit. Before he 
reached the car he had drawn his pistol and, 
pointing it at the lone occupant of the auto- 
mobile, commended him to stop. The ban- 
dit, however, ignored his commands and 
kept right on. The policeman leaped~-on 
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the running board of the bandit car and 
opened fire on the thief. The fourth shot 
from the policeman’s gun caused the bandit 
to drop to the floor of the car. As he did 
0, Jack Brandt, an ex-sailor, was thrown 
on top of the wounded thief from a taxi- 
cab which he had commandeered, and which 
tad struck an elevator pillar in the mid- 
dle of the street. Notwithstanding his in- 
juries, the thief grappled with Policeman 
Maher and Brandt, but the prisoner was 
‘nally overcome. After the struggle the 
thief lapsed into unconsciousness and was 
‘mmediately rushed to the Cumberland Hos- 
pital, where he finally died last Thursday 
afternoon. 

In the chase after the man, it developed 
that Policeman Jacob Katz, who was riding 
ina police car on Hudson St., noticed the 
feeing car, and as the fugitive shot past 
him the officer opened fire. Policeman Katz 
in shifting his position on the running board 
to aim more accurately at the fleeing auto- 
mobile, fell off the police car and was badly 
cut and bruised. 

The shooting and killing of Mr. Liber- 
chein caused the Williamsburg retailers to 
call a special meeting last Thursday eve- 
ning at which time the funeral arrangements 
were made. Members of the organization 
attended the funeral in a body and the East 
New York Retail Jewelers Association was 
also largely represented. Several other 
trade associations also had representatives 
at the funeral. 

The funeral was held last Friday after- 
noon, and the body was interred in Wash- 
ington Cemetery, Brooklyn. Mr. Liber- 
chein was 58 years old and was born in 
Europe. He had been in this country for 35 
years and had been engaged for many years 
in the jewelry business. He was well 
known in Brooklyn, particularly in the Wil- 
liamsburg section, where he has maintained 
a store for sometime. 

Deceased is survived by his widow, one 
daughter, who is the wife of his partner in 
business, Harold Finkelstein. 








Creditors Start Bankruptey Proceedings 
Against Herman Spivak, Philadelphia, Pa. 
PHILADELPHIA, Pa., June 22,—Financial 
troubles of Herman Spivak, who has con- 
ducted a retail jewelry store at 133 S. 60th 
St, for several years have culminated in 
a petition in bankruptcy being filed against 
him in the United States District Court 
iere by three creditors, M. H. Solomon, 
C. P. Baker, Jr, and L. D. DeHaan. 
Their individual claims are small, that of 
Solomon being to recover on a balance of 
$513 on a note, while Baker claims $6 for 
merchandise and DeHaan $17. There is a 
ong list of other creditors, however, and 
itis estimated the liabilities will total 
about $15,000 with the assets much smaller. 
Mr, Spivak’s financial troubles have agi- 
lated the local jewelry district for several 
weeks and at one time he offered a com- 
position on a 50 per cent basis. Later when 
creditors insisted on a larger figure, 
F : said he withdrew the offer and the 
nktuptcy proceedings followed. While 
pote of the creditors are in this city, a 
amg of New York and Providence con- 

* are said to be involved. 
he petition charges a preferential pay- 


con oe hearing has been set for 
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Jewelers Among Brown University Alumni 
Who Return for Commencement 
Exercises 


Provipence, R. I., June 20.—Several 
manufacturing jewelers and representatives 
of the various co-ordinate branches of the 
industry in this city and the Attleboros were 
among the Brown University alumni who, 
from all parts of the country, returned the 
past week to their Alma Mater to recall stu- 
dent days at their class reunions. Among 
the marshals and aides in the big Com- 
mencement Day parade on Wednesday, from 
the “college on the hill” to the historic 
First Baptist Meeting House, were Fred- 
erick A. Ballou, Jr., 16, of B. A. Ballou & 
Co., Inc.; Augustus A. Greene, ’80, of A. A. 
Greene Co., and Martin S. Fanning, 791, 
formerly of Fanning & Potter. 

Among those at the reunions were the fol- 
lowing: Augustus A. Greene, at Wanna- 
moisett Country Club, with class of ’80; 
A. Tingley Wall, of A. T. Wall Co., with 
class of ’85, at Little Compton; Frank W. 
Matteson, director of Gorham Mfg. Co., at 
Wannamoisett Country Club, with 92; Wil- 
liam P. Otis, of Harvey & Otis, and Wil- 
liam A. McAusland, with ’96, at the Pen 
& Pencil Club; Edward B. Lederer, of S. & 
B. Lederer Co., at Nayatt Point with class 
of ’01; Alfred K. Potter, of Gorham Mfg. 
Co., and Dr. James W. Leech, with class of 
’02 at the Agawam Hunt Club; Richard W. 
Blanding, of Blanding & Blanding, at the 
Agawam Hunt, with class of ’03; Horatio 
N. Otis, at Wannamoisett Country Club, 
with ’04. 

Fred B. Thurber, of the Tilden-Thurber 
Corp., Newton P. Hutchinson, of Hutchin- 
son & Heustis, Inc., and Frederick Schwinn, 
of the Robbins Co., Attleboro, were with 
class of 1905 at the Buttonwoods Inn in 
Warwick. An incident of this class’s re- 
union was the sending of silver loving cups 
that were contributed by Mr. Thurber to 
two members of the class who are in hos- 
pitals, both being veterans of the World 
Wer. 

Julius A. Saack was with 1911 at the 
Wannamoisett Country Club and Morgan 
W. Rogers, of Park Bros. & Rogers, Inc., 
was also at the Wannamoisett with 1914. 
Alfred B. Lemon, of E. L. Logee Co., and 
William G. Thurber, of the Tilden-Thurber 
Corp., enjoyed the outing reunion of class 
of 1915 at Gardiner Inn of the Jamestown 
Country Club, which, being the 10-year 
class, was largely attended. Stanley H. 
Lyons, of the Lyons Mfg. Co., and Frederick 
A. Ballou, Jr., of B. A. Ballou & Co., Inc., 
were members of the dinner party of class 
16 at the Providence-Biltmore Hotel. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 


. Selling Price 
London U.S. Gov't New York 
Date Offcial Assay Bars Official 
Fane 16 .....5 31 71% 69% 
DUBCOAY Seecee: “Sree 71% 68% 
Jone 18 ...... 3st 71% 68% 
Tune 19 ...... 314% 71% 68¥, 
Tune 20 ...... 3142 71% 687 
TONE Ze cses'ew Se 71% 69% 








Frank Kobos, Texas City, Tex., has sold 
his stock to W. F. Moser. 
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Suggests Another Slogan to Stimulate 
Jewelry Sales 
Cuicaco, June 22, 1925. 
Editor of THe JEweELers’ CircULAR: — 


For the last few years the jewelry trade 
has been endeavoring to bring the public to 
accept the slogan, “Gifts That Last,” and in 
some localities, “Jewels Bring Memories,” 
the underlying intention being to place in the 
subconscious thought a motive for purchas- 
ing jewelry. 

To the writer, neither of these slogans 
carry purchase suggestion, for both are re- 
trospective and do not imply action—both 
are detrimental to the interest of the jewelry — 
trade in fostering the idea of longevity. 
There are few enough sales in the jewelry 
field without curtailing them further by edu- 
cating people to the belief that jewelry once 
purchased will endure and be suitable for all 
time. Furthermore, both are actually re- 
actionary instead of stimulative. 

Practically nine-tenths of the items sold by 
jewelers are for gift purposes, and among 
the gift-purchasing public there is always a 
fear of purchasing something not to the lik- 
ing of the one for whom intended. For 
example, the buying of neckties or shirts is 
always a problem. If there is hesitancy in 
so small a matter, how much greater must 
it be in selecting something which is to last 
so very long. 

Jewelry, or articles purchased from jewel- 
ers, should be seasonable and changing in 
fashion, same as in every other live and 
pulsating trade. Jewelry should not be 
buried in a crypt among antiques and relics. 
Is it any wonder Dr. Frank Crane wrote 
his smothering article on silverware—he was 
undoubtedly sold the idea by the trade itself. 

Jewelry is the natural gift—its naturalness 
has traveled down through all ages. As far 
back as history is able to record, expressions 
of good-will were made with jewelry, and 
it is to be assumed from our experiences of 
today that it has always been given and re- 
ceived with joy and gratitude. Such nat- 
uralness should be capitalized. 

“Jewelry—the natural gift’ appropriates 
to itself that inherent desire to give that 
which will please most both the donor and 
recipient. Such a slogan is a sales stimula- 
tive and the direction of thought is to the 
jeweler for gift requirements. 

It is evident from what transpired at the 
recent National Wholesale Jewelers’ conven- 
tion that the jewelry trade is united and 
earnestly searching for improved trade con- 
ditions, though disappointed with the results 
of its efforts to put over publicity. 

This article, therefore, is not offered as 
a criticism of past efforts, but as a sugges- 
tion for present use of a thought that car- 
ries strength within itself to lead the jewelry 
trade cut of its travels in the wilderness. 

Yours truly, 
F, SPEARS. 
(Chicago office of Geo. H. Fuller & Son) 








Thieves broke a window in Bensarn’s, 
Inc., jewelry store, 614 S. Saginaw St., 
Flint, Mich., early one morning recently and 
stole three watches valued at $150, accord- 
ing to a report made by Officer J. A. Farns- 
worth. 
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GEMS 


EMERALDS AQUAMARINES 
RUBIES CHINESE JADE 
SAPPHIRES BLACK OPALS 


and other PRECIOUS 
and SEMi-PRECIOUS STONES 


Miners : Cutters : Importers 
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EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 


Oe 


It Is the Source of Supply 
that Counts 
Plus 
Prompt and Accurate 
Service 


71-73 NASSAU STREET, NEW YORK, N. Y. 
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“Jewelers Block” 


Policies 
and 
“All Risks” Policies 


on Jewelry and 


Personal Effects 


Pendleton & Berger 


Incorporated 


INSURANCE 
15 William St. New York 


Member National Jewelers Board of Trade 
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THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pins 


for all sizes of scarf- ete. 


pin wire. Guaranteed, 


EAR WIRES BH + 


for unpierced ears. 


SAFETY CATCH 

for Brooches, ete, 

Can be applied to any 
work — pin tongues 
ar) used 


Open. Closed. > Closed, 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.Y, 











The Buyers’ Directory 





Price, $1.00 





The Jewelers’ Circular Publishing Co. 
11 John St., cor. Broadway, New York 
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ON E-PIECE 
After Dinner Rings 
18K. White Gold 


Patent applied for. 
Jobbers Only 


Gemart Jewelry, bs, 


121 Canal St., 












TT 


Attention — Manufactures 


ONYX RING STONES 


Furnished for Any 5 
Diamond 





EARRING STONES 
ONYX and AMBER BEAD 
THE DOUBRAVA ¢ C0. 

61 Beekman St. 





$0 












June 24, 1925 
PLEADS GUILTY 


Simon Seiger. New York Jeweler, Admits 
Concealing Assets from Creditors and 
Is Released Under Bail Pending 
Trial of Ritt and Shapiro 


Simon Seiger, who was formerly in busi- 
ness with his father, Morris Seiger, under 
the firm name of M. Seiger & Son, with of- 
fces at 99 Nassau St. and a store at 136 
£. Houston St., New York, was brought 
before Judge Garvin in the United States 
District Court on Tuesday, June 16, and 
pleaded guilty to an indictment charging 
him with concealing assets and with con- 
spiracy to conceal. It was erroneously re- 
ported in these columns on June 10 that 
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Frier, of Greenbaum, Wolff & Ernst, coun- 
sel for the National Jewelers Board of 
Trade, in association with Archibald 
Palmer, representing creditors and the re- 
ceiver, worked most diligently on this case 
for many months, and it was largely 
through their efforts that the indictments 
were returned against these men and the 
barrel of jewelry recovered. 








Saturday Morning Part Time Classes at 
Rhode Island School of Design Com- 
plete Year’s Course 
ProvipENCcE, R. I., June 20.—The voca- 
tional, or Saturday morning part-time 
classes in the jewelry and silversmithing de- 





SOME OF THE $30,000 wWorTH OF JEWELRY H IDDEN BY NEW YORK BANKRUPT FIRM FOUND 
BURIED IN A BARREL IN THE SANDS OF CONEY ISLAND 


Seiger had already entered a plea of not 
guilty on this indictment. After admitting 
his guilt, Seiger was released in $3,000 bail, 
pending the trial of Abraham Ritt and 
Nathan Shapiro, of Ritt & Shapiro, 87 Nas- 
sau St., who were indicted at the same time. 
The latter pair are charged with conspiracy 
to conceal assets which is a violation of 
Sections 37 and 332 of the U. S. ‘Criminal 
Code. The trial will probably take place 
very shortly as the authorities are anxious 
to dispose of this case. 

News of the finding of the indictment 
against this trio and the circumstances 
which lead up to the action were fully re- 
corded in these columns on June 10. Par- 
ticularly interesting was the fact that a 
barrel containing gems, jewelry and watches 
Worth between $20,000 and $30,000, assets 
of the bankrupt concern, had been dug up 
in the sands of Coney Island. This dis- 
Covery created considerable excitement, par- 
“cularly among the residents of Coney 
Island, : 
P og i. has heen handled in the United 
an — Court’ by Assistant United 

Attorney John R. Blake.- Joseph H. 


partment of the Rhode Island School of De- 
sign, completed their year’s course the past 
week, and were awarded certificates of ef- 
ficient work achieved during the past school 
year. 

Next year these classes will be succeeded 
by classes on an entirely different plan than 
heretofore followed, whereby the young men 
taking them will be under instructions at 
the school alternating weeks, with practical 
work in the shop wherein they are respect- 
ively employed. This plan calls for at least 
thirty hours’ actual schooling each week, the 
manufacturing jewelers of Providence and 
vicinity furnishing the boys, the Rhode 
Island School of Design’s Jewelry and Sil- 
versmithing Department the facilities, and 
the State of Rhode Island providing the 
necessary money to maintain the classes. 

In connection with the completion of the 
year’s courses, a special feature was the pre- 
sentation of the silver and bronze medals for 
“fidelity, ability and regular attendance” 
based upon data from the daily records of 
the director of the jewelry and silversmith- 
ing department, Augustus F. Rose. 

For the past three years the manufactur- 
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ing jewelry concern of William C. Greene 
& Co., 101 Sabin St., this city, has awarded 
a silver medal for the best work in each of 
the classes in the jewelry and silversmithing 
department, and a bronze medal for the sec- 
ond work. Twelve different firms were rep- 
resented by boys in the Saturday morning 
vocational classes during the past year. 
These medals his year were presented to the 
winners by Edgar M. Docherty, represent- 
ing the William C. Greene to the following 
students : 

Jewelry Design: Silver medal—Edward 
Money, with J. J. While Mfg. Co.; bronze 
medal—Ray La Flamme, with Uncas Mfg. 
Co. 

Tool-making—Silver medal—Ray La 
Flamme, with Uncas Mfg. Co.; bronze 
medal—Clinton Glendinning, with George H. 
Cahoone Co. 

Stone Setting: Silver medal—Leo Cun- 
ningham, with Ostby & Barton Co.; bronze 
medal—William FE. Dunn, with Ostby & 
Barton Co. 

Engraving: Silver medal—Arthur Raf- 
ferty, with Ostby & Barton Co.; bronze 
medal—John H. Malm, with Ostby & Bar- 
ton Co. 








SECURITY ALLIANCE 


New Members Admitted, Transfers Made 
and Awards Paid at Monthly Meeting 


The regular monthly meeting of the 
Jewelers’ Security Alliance was held on 
Friday, June 12, at which time nine new 
members were admitted to Class B and 
three members transferred from A to B. 

The following rewards were ordered 
paid: 

For the arrest and conviction of Jack Keegan, 
who held up the store of Dan S. Park & Co., 
Cheyenne, Wyo., May 1, but no goods were stolen. 
Keegan was sentenced to 4 to 6 years, the reward 
being paid to Sheriff George Carroll. 

For the arrest and conviction of Blanche Jacquet 
and Leola Edwards who entered the store of 
Regnier & Shoup, St. Joseph, Mo., March 4th and 
stole $213 worth of goods (which were recovered). 
They were given a sentence to two years and the 
reward is being — to Detective David Berenberg 
and Jas. E. Sullivan. 

For the arrest and conviction of Francis Bosko 
and James Davis who smashed the show window 
at the store of the Eccnomy Jewelry Co., Scran- 
ton, Pa. Bosco was sentenced to six months and 
Davis paroled, the reward being paid to Officers 
Ira T. Jones and Jacob Henry. the goods stolen 
($50) were recovered. 

For the arrest and conviction of David Keenan 
who smashed the show window at the store of 
the Moulton —_ Co., Worcester, Mass., Oct. 
16, 1924, and stole $941, worth of goods, which 
were not recovered. Keenan was placed on pro- 
bation, the reward being paid to several officers. 

For the arrest and conviction of James Clark 
who entered the store of H. F. Pitkin, Akron, O., 
and stole $140 ring (which was recovered). Clark 
was sentenced to one to seven years; the reward 
being paid to several officers. 

For the arrest and conviction of Gerrard Mathis, 
who entered the store of Reed & Barton on May 
15 and stole goods valued at $74 (which was 
recovered). Mathis was given an indeterminate 
sentence; the reward being paid to Detective 
Michael J. Regan. 

For the arrest and conviction of Julius Schect- 
man and Mack Bedell, who attempted to rob 
the safe at the store of Battin & Co., Newark, 
N. J., May 5, but they were detected. They were 
sentenced to 15 months, the reward being paid to 
John Burns, Walter Dwyer and Edward Feagan. 

For the arrest and conviction of Edward Sheeto, 
who smashed the. show window at the store of 
B. F. Kessler, Mt. Carmel, Pa., on Feb. 4, and 
stole $5,000 worth of goods, practically all of which 
was recovered. He was sentenced to six months; 
the reward being paid to John Fedock and John 
Stanaitas. 

For the arrest and conviction of Henry T. 
Parker, who stole rings valued at $675 (which was 
recovered) from the store of David’s, Springfield, 
Mass. He was sentenced to an indefinite term, 
the reward being paid to Officer Bernard Bergran 
and Officer Charles Martin. 
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ENJOY GOLF TOURNAMENT 





Members of Sterling Silverware Manufac- 
turers’ Association Guests of George E. 


Fahys at Nassau Country Club— 


C. W. Harman Honored 
Members of the Sterling Silverware 
Manufacturers’ Association, through the 


courtesy of George E. Fahys, president of 
the Alvin Silver Co., New York, enjoyed 
a delightful day of golf at the Nassau 
Country Club, Glen Cove, L. I., N. Y., on 
Tuesday, June 9. At the conclusion of the 





GEORGE E. FAHYS, THE HOST 


tournament a banquet was held in the eve- 
ning followed by a short business meeting 
at which some interesting committee re- 
ports were heard and other important busi- 
ness transacted. 

The Alvin Silver Co., donated a beauti- 
ful wrist watch as first prize for the golf 
tournament and this was won by George 
E. Fahys, Jr. An interesting sweepstakes 
tournament had also been arranged. The 
first prize went to Harry O’Brien, of the 
International Silver Co., and the second 
prize to G. H. Wilcox, also of the same 
concern. 

Toward the close of the evening George 
H. Wilcox, in behalf of the association, 
presented to Charles W. Harman a Radio 
set as evidence of the members’ appreciation 
of the untiring efforts he had made during 
his many years as president, for the sound 
establishment of the association. He sub- 
mitted as well the following resolution 
which was unanimously adopted and ordered 
suitably engrossed and presented: 


The Sterling Silverware Manufac- 
turers’ Association publicly acknowl- 
edges its lasting indebtedness to Charles 
W. Harman. 

When co-operation in industry was 
an unknown factor he had the vision 
to recognize the important role it was 
destined to play in the future of 
American business. With that vision 
he had the energy, ability and tact to 
play an all important part in fashion- 
ing what many regarded a_ fantastic 
ideal into a smooth working reality. 
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As president through practically all the 
years of our association’s existence he 
has given always sound counsel and 
wise direction and has made such a 
lasting contribution to the sterling 
silver industry as might well be the 
envy of any man. 

It is our sincere hope that the radio 


which is being delivered at his home 
may long serve as a reminder of the 
friendships he has made and_ the 


pleasant years he has spent as our re- 
spected leader. 


Mr. Harman, visibly moved by the 
thoughtfulness of the members of the asso- 
ciation, responded in an appropriate speech 
in which he assured the members that it 
had been a genuine pleasure to have worked 
through the years in which he had served 
as the association’s president. He said that 
he cherished among his fondest memories 
the pleasant friendships he had formed 
through the medium of the organization. 

The association’s field secretary, Miss 
Ruth M. Egge, whose coming marriage on 





PRESENTED 


TESTI- 
HARMAN 


GEORGE H, WILCOX, WHO 
MONIAL TO CHARLES W. 


June 29 had already been announced, 
spent the day as the association's guest. 
At the conclusion of the meeting the 


members presented her with a sterling silver 
tea set and wished her God-speed in her 
married life, 

Among those present were the following: 
Alvin Silver Co., C. W. Harman, George 
F. Fahys, Ernest Fahys, Joseph Fahys and 
Fahys Cook; Dominick & Haff, Wm. F. 


McChesney and G. F. Johnson; Gorham 
Mfg. Co., E. C. Mayo, H. J. Lance and 
A. F. Hebard; International Silver Co., 


G. H. Wilcox, H. B. O’Brien, and C. D. 
Munson; Rogers, Lunt & Bowlen Co., 
George C. Lunt and George Davis; Towle 
Mfg. Co., W. A. Kinsman and @. G. 
Pendill; Frank M. Whiting & Co., F. A. 
Howard; R. Wallace & Sons Mfg. Co., C. 
D. Morris and R. Bertini; Sinclair Weeks, 
of Reed & Barton. Guests were Miss Ruth 
M. Egge, G. H. Niemeyer, C. W. Handy, 
and Alexander Vincent, secretary of the 
association. 
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BANDITS RAID SHOP 





Climb Partition in Manufacturing Jewelry 
Concern’s Office in Chicago, Hold Up 
Employes and Escape with Stock 

Worth $25,000 


Cuicaco, June 19.—It was demonstrate 
here late yesterday afternoon that Partitions 
and gratings in the outer office of a diamond 
or jewelry concern are of no value as Pro- 
tection against bandits unless they reach en: 
tirely to the ceiling. 

In the office of Zlotowitz & Wexler, on 
the sixth floor of the McClurg building, 21g 
S. Wabash Ave., there is a solid partition, 
reaching to within three feet of the ceiling, 
and in the partition is a woven iron windoy 
through which business is transacted, The 
door is always locked. Yesterday at 5:13 
o’clock, just as Meyer Wexler, a brother to 
one of the proprietors, was leaving, two men 
entered the office. Mr. Wexler became sys- 
picious and went to another office and called 
the police. But while he was doing this, 
and before the arrival of the officers, the 
bandits succeeded in obtaining diamonds and 
jewelry to the amount of $25,000, and 
escaped from the building into the crowd 
just as the police entered the building. 

When Isadore Gladstein, an employe, who 
was putting away the stock, stepped up to 
the grating to inquire the business of the 
two men that had entered, they stated ina 
mumbling way that they wanted to see a 
certain employe, and then each of the bandits 
pointed guns at him and commanded him to 
open the door. Gladstein sprung from the 
office into the shop where the two employers 
and eight employes were at work. Almost 
immediately he was followed into the shop 
by the two bandits, who had climbed over 
the partitions. The men were forced to he 
on the floor, face down; then one bandit 
opened the door and admitted two more. 
While the men with guns guarded the men 
in the shop, the others looted the place and 
escaped down the stairway. 

The only clues found by the police con 
sists of one of the guns left in the shop and 
a cap which was lost during the robbers 
flight down the. stairs. 








It is not surprising, in view of the pro- 
nounced public preference for classic Period 
silverware, that the creators of Community 
Plate, who helped establish this vogue 
should turn again for inspiration to the ol 
masters of decorative design. The gorge: 
ously lovely ornamentation of the new 
Hampton Court Design in Community Plate 
is the most perfect replica of the richest 
form of Renaissance art. The original mas 
terpiece from which Community crafsmen 
evolved the exquisitely delicate tracery 9 
this extraordinary design, was found “ 
Hampton Court Palace, England, a stately 
royal residence built in 1515. The addition 
of Hampton Court to the famous = 
ity group, completes the series of authenti 
classic designs which have no counterpart 
modern silverware. Dealers who have es 
Hampton Court silver arrayed in the ~ 
“court cabinets,” which are replicas of ” 
English hand-carved chests, and in the 
popular blue and gold free buffet ary 
sert that it is the most beautiful of &™ 


munity designs. 
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SENTENCE SUSPENDED 





Court Lenient with Men Who were Con- 
vieted, in Test Case, of Violating New 
York State Platinum Marking 
Law—Appeal to Be Taken 


When Abram Suderov and Max Suderov, 
manufacturing jewelers, of New York, ap- 
peared in the Court of Special Sessions 
on Monday for sentence, following their 
conviction on a charge of having violated 
the New York State Platinum Law, sen- 
tence was suspended. At the office of Jasie 
& Solomon, counsel for the defendants, it 
was stated that the case will be appealed. 

This is the test case which has created 
s much interest throughout the jewelry 
trade not only in New York but throughout 
the country. The defendants were charged 
with violating Section 445 of the New York 
Penal Law, known as the Platinum Marking 
Act. The action was brought by the Bureau 
of Weights & Measures at the instigation of 
the Good and Welfare Committee of the 
National Jewelers Board of Trade, and was 
in the nature of a test case to determine 
finally whether or not an article made of 
white gold combined with platinum might 
or might not be marked under the law with 
the word “platinum” and the karat quality 
of the gold. 

The action was originally brought before 
Magistrate Simpson of the Commercial 
Frauds Division of the City Magistrates 
Court who, after hearing the argument held 
the defendants for trial. In the Court of 
Special Sessions the case was argued last 
month and on Monday, June 8, a verdict of 
guilty was rendered, three of the four 
judges who heard the case sustaining the 
charge that the mark “plat. top 18K” is 
illegal. 








BANDITS POSE AS CUSTOMERS 


Four Gunmen Visit New York Diamond 
Dealers’ Office and Escape with Valu- 
able Gems and Jewelry 





Bandits posing as customers held up and 
robbed the office of Rubinstein Bros. Dia- 
mond Co., Inc., 341 Fifth Ave. New York, 
last Friday afternoon and escaped with 
Jewelry and a few loose diamonds worth 
several thousand dollars. The exact loss is 
unknown and, according to a member of the 
‘im, it 1s not certain whether the loss is 
fully covered, 

Two weeks ago, two men purchased a 
Wrist watch from the concern, and later 
a arrangements to look at some rings. 
Wn Friday afternoon at 2 o'clock the same 
men came into the office and were met by 
Leonard Rubinstein, of the firm. An office 
boy Was also in the place at the time. 
Mes the pair asked to see some rings, 
Mr, Rubinstein opened the safe, but before 
oo on the men, one of them asked 
he —.. to use the telephone. Just as 
we a : Ewe more men entered the place, 

tweed flashing revolvers commanded Mr. 

winstein and the boy to keep quiet. The 

4 <4 then bound both victims hand and 

he gagged them with sponges. 
tebe pas was searched and from it was 

me mounted jewelry, watches, 
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mountings and loose diamonds. After the 
robbers had gathered up their loot they de- 
parted, but it was some time later that 
Mr. Rubinstein and his office boy could work 
themselves free and notify the police. 





CANADA SEIZES DIAMONDS 


Gems Worth $100,000 Taken from Passen- 
gers of Steamship on Way to Quebec 
and Owners Charged with Smuggling 


Quesec, June 18.—Diamonds and jewelry 
estimated at a value of over $100,000 were 
seized by customs officials a few days since 
on the steamship Minnedosco, between 
Father Point and Quebec, and two of the 
passengers, whose names were withheld, 
were placed under arrest. 

The officers had almost completed a search 
of the baggage of the two men when they 
discovered the diamonds and other goods. 
The men contended that they were about to 
make a declaration, but had not been given 
time. They were released on bail. 

The customs authorities state that since 
the beginning of the season many attempts 
have been made to smuggle diamonds 
through Quebec. 














Business Troubles 


W. E. Campbell, Lafayette, Ind., is re- 
ported to be in bankruptcy. 

Chern Bros., Wilkes-Barre, Pa., are offer- 
ing creditors 25 cents on the dollar. 

R. W. Nathan, Boston, Mass., has 
assigned for the benefit of creditors. 

An involuntary petition in bankruptcy has 
been filed against the Debs Mfg. Co., Inc., 
Providence, R. I. 

Daniel J. Duane, Wakefield, Mass., is re- 
ported a voluntary bankrupt. The assets 
are given at $148 and the liabilities, $2,575. 

Albert Rohrer, Fveleth, Minn., has as- 
signed for the benefit of creditors. The as- 
sets are about $6,000 and the liabilities 
$12,000. 

Carlos B. Valdez, Calexico, Cal., has filed 
a voluntary petition in bankruptcy. The 
liabilities are listed at $1,197 and the assets 
are $500. 

Mark Merit & Co., San Francisco, Cal., 
has assigned to A. V. Davidson. The 
assets are given at $15,000 with liabilities 
of $27,000. 

S. J. Welke, Milwaukee, Wis., has filed 
a voluntary petition in bankruptcy. The 
assets are reported to be $565 and liabilities 
approximate $8,500. 

The Berlin Jewelry Co., Berlin, N. H., 
is offering creditors 60 cents on the dollar. 
The liabilities are $7,000. The stock has 
been sold at auction. 

Fred Schouten, San Francisco, Cal., has 
assigned to A. V. Davidson for the benefit 
of creditors. The assets are estimated at 
$1,500 and the liabilities, $2,800. 

The Joseph Lewis Jewelry Co., Inc., 
Houston, Tex., is offering creditors 25 cents 
on the dollar. The assets are placed at 
$12,219 and the liabilities, $13,960. 

A voluntary petition in bankruptcy has 
been filed by Biagio Roberti, Irvington, 
N. J. The assets approximate $10,170 and 
include life insurance. $10,000 and accounts 
receivable, $170, while the liabilities are 
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given at $14,057, of which $8,976 is secured, 
and notes and bills payable, $5,081. 
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Allentown, Pa. 





Ira H. Landes, of the firm of Faust & 
Landes, jewelers, motored to New York on 
business last week. 

A number of local jewelers are co-operat- 
ing with Oneida Community, Ltd., in fea- 
turing a special sale plan intended to boost 
sales of Community plate. 

Philip M. Pardee, representing the Gor- 
ham Co., and residing in the Sunnyside 
Apartments at Madison and Walnut Sts., 
together with Mrs. Pardee, left Monday 
morning for St. Albans, Vt., where they 
will spend several weeks visiting relatives. 

A. C. Hoover & Bro., 921 Hamilton St. 
who began early in the month selling out 
their jewelry stock at auction, have now dis- 
continued holding auction sales because of 
adverse weather conditions, but will continue 
selling out their stock at reductions until 
everything has been disposed of. 

Among the traveling men calling on the 
trade in this locality have been: “Tim” 
Brennan, Henry Froehlich & Co.; F. W. 
Pierce, E. D. Rogers Co.; William F. Koch, 
American Morocco Case Co.; A. B. Rosen- 
berg, Ben Shiers & Sons; Lester MacDon- 
ald, Western. Clock Co., and Paul M. Stern, 
Louis Stern Co. 

Faust & Landes furnished the membership 
buttons and badges for the Six-County and 
Four-County Firemen’s associations, re- 
spectively, both organizations having just 
held their annual convention. They have 
also furnished a number of medals, charms 
and prize cups for athletic associations con- 
nected with the various schools and colleges 
in and around Allentown. 

The following jewelers from surrounding 
towns were among those calling on the 
wholesale jewelers in Allentown: Fred W. 
Rex, Lehighton; Earl H. Gier, Bethlehem; 
R. E. Saeger, Nazareth; E. F. Sterner, 
Kutztown; Clarence S. Weiler, Mauch 
Chunk; J. C. Holtzman, Pennsburg, and 
W. W. C. Geary, John A. Martin, B. S. 
Auerbach, all from Bethlehem. 








Spartanburg, S. C. 





E. A. Mott is opening a jewelry store on 
N. Church St., nearly opposite the postoffice. 

Jacob Bennett, Inc., Norfolk, Va., has 
opened a branch in this city at 15 S. Tryon 
St. A beautiful flash sign has been placed 
in front of the store. This firm makes a 
specialty of diamonds and a complete line 
will be carried. Moe S. Harris, formerly 
with M. B. Smith, will be manager of the 
store. Manuel Berger, of Norfolk, vice- 
president and general manager of Jacob Ben- 
net, Inc., has been here several weeks pre- 
paring for the opening. 








Two men entered the jewelry store of 
Arthur Buchroeder, 1015 E. Broadway, Co- 
lumbia, Mo., and asked to see some diamonds 
to replace a pearl settMg in a stick pin. 
The men did not buy but left the store with 
a diamond worth $500. No trace of the men 
has been found. 
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Annual Outing of Fewelers’ 24 Karat Club 





Jewelers Compete in “Cross Word” Puzzle Contest, Eat Cros3-Eyed 


Clams and Win Prizes in Novel Events at Pleasure Bay 


Cross word puzzles, cross eyed clams and 
cross legged lobsters (none of them jewel- 
ers) contended for the spotlight with cross- 
road golf, cross-way wringers and cross-run 
basketball contests at the annual outing of 
the Jewelers’ Twenty-four Karat Club of 
New York city yesterday at Prices, Pleasure 
Bay, Long Branch, N. J. Of course there 
were no cross words at Pleasure Bay, the 
crossing being on the Sandy Hook boat and 
on the Central Railroad of New Jersey and 
the trolley cars from New York to Prices 
where the bridge crosses the Shrewsbury 
river. 

Once across the green lawn in front of 
the hotel the jewelers felt safe from being 
double crossed by old Jupiter Pluvius and 
were ready for the day’s events. 

Sometimes jewelers get cross when they 
are hungry but there was no delay to pro- 


WILL JOERS, PRESIDENT OF THE CLUB 
voke such a circumstance because they were 
seated from each other, cross 
legeed if they preferred, and across came a 
wonderful shore dinner. Cross off anything 
pertaining to crossness so far as the spirit 
of the occasion went and add a medley of 
everything else that crossed and you have 
the background of the cross word Twenty- 
four Karat Club party minus the cross 
words. 

Having crossed out the details in the intro- 
duction we will cross over to something 
more specific and with approximately 200 
good fellows aboard take the trip down the 
Bay on one of the boats of the Sandy Hook 
Line of the Central R. R. of New Jersey 
which started from the dock at the foot of 
Liberty St. at 9:15 a. M. 


soon across 


The steamer had barely passed the Battery 
when each member and guest of the associa- 
tion was given a booklet labeled “Guessing 
Contest” which was the first feature of the 
day. This contest was in the form of a 
cross word puzzle and contained 24 questions 
which the contestants were required to 
answer by filling in the blank spaces. The 
enjoyable ride down the Bay, past Staten 


FRANK T. SLOAN, CHAIRMAN OF THE OUTING 


COM MITTEE 


Island and along the Jersey shore which 
consumed more than an hour’s time gave 
each contestant ample opportunity to fill in 
his entry blank and to enjoy the scenery. 
During the trip, Col. John Sherwood was in 
command and he saw to it that everyone on 
board enjoyed himself. The and 
guests were entertained by Arthur 
Baker’s band composed of 15 pieces which 
rendered a number of selections en route to 
the Highlands. When the boat reached its 
destination, the jewelers trains 
which carried them to North Long Branch. 
Irom this place, gasoline trolley cars con- 
ducted the party to the gateway of Pleasure 
Bay, which is approximately two blocks from 
the picnic grounds, At this point, the jewel- 
ers assembled and with the band and Presi- 
dent Joers in the lead, the party marched to 
Prices at Pleasure Bay which has been the 
scene of these outings for several years. 

When the jewelers and their guests had 
been refreshed with cooling beverages, they 
were given an opportunity to enjoy the 
scenery for a few moments and at 12 o'clock 
sharp every jeweler and his guest was seated 
at tables in the new Platinum and Gold 
ball room at Prices where they enjoyed the 
annual clambake. 

The serving of the 


members 


also 


boarded 


“bake” before the 


games was an innovation which proved mog 
popular and a pleasant departure from the 
past method of serving the “eats” in mig. 
afternoon. The committee felt that by satis. 
fying the appetites of the jewelers upon their 
arrival, more attention and interest would 
be shown in the games. 

As this was a strictly cross word party, 
minus cross words, they were served cross 
word clams, cross eyed fish, cross legged 
chickens, double cross lobsters, criss cross 
waffles, Hump cigarettes, cigars and a foam. 
ing beverage that tock them back across the 
years to days that are no more. 

This feature of the program was under 
the command of “Major’ Wm. I. Rosenfeld, 
who performed in his usual snappy and mili- 
tary stvle. The oftcers, past presidents and 
committee were seated at one table and the 


“MATT” STRATTON, “WHEEL HORSE” OF THE 
COM MITTEE 


other members of the party were at other 
tables. 

According to the program issued by the 
committee, the quoits contest, which - the 
first strenuous exercise of the day, was letee 
as Event No, 7. The committee let ™ 4 
known that owing to the scarcity of the - 
mals, sufficient horse shoes were not obtain- 
able. Consequently, all contestants — 
obliged to use the old fashioned quoits. This 
event as usual brought out a long list oF 
entries and was-hotly contested until the late 
afternoon when the following teams wet 
declared the winners: Benedict and Dean 
first with Sharkey and Backus second. _ 

Various other events took olace, the “ 
being one in which the president's cup oe 
at stake. This event which was listed 8 
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No. 8 was chronicled as cross country 
archery for members only. This was under 
the direction of Captain Matt Stratton and 
proved t0 be one of the most interesting con- 
ests of the afternoon. A brightly colored 
target was placed on an easel about 25 feet 
‘om a given spot and from this spot the 
contestants were required to shoot at the 
tull’s eye. The largest number of points 
were scored by Frank Sloan and T.. Edgar 
Willson who tied for first place. Mr. Sloan 
won the deciding trial. The Presidents’ cup 
was a beautiful silver bowl. 

The event which probably caused the most 
st HE amusement and a great deal of excitement 
he HE was the game of cross-word golf. The six 
dt} WE fairways were roped off and a stake was 
i+ J placed at the starting point and between this 
it HE and the finishing stake were scattered six 
ld wickets in criss-cross fashion. The contest- 

ants were each given a rubber ball and a 
y, If child’s broom and were required to hit the 
88 ball through each of the wickets and touch 
ed the finishing stake. As there were only six 
$$ rows, it was necessary to play finals and 
l- gmi-finals with the result that Dan Coffey 
ne was crowned the champion cross-road golfer 
while B, J. Brennan finished as runner up. 


or This event was under the command of 

d, ‘Major” Frederick A. Croselmire who was 

| busier than the proverbial “one armed painter 

d with the hives.” Fred didn’t tak this name 

e on purpose for this outing—he was born 
with it. 


Event No. 10 which was styled cross-way 
wringers was another novel event in which 
every one was allowed to ring in, but only 
ringers counted. This was a nice wild game 
which furnished plenty of action. Each con- 
testant was handed 12 rope rings and was 
required to stand on a platform and pitch 
three rings on each of the four stakes which 
were placed in all four directions. As only 
the rings counted, every one competing was 
required to show considerable skill and were 
likewise compelled to display a steady hand 
and an accurate eye. At the end of the con- 
test “Major” Walter H. Tarlton, who was 
in charge, announced that B. J. Brennan had 
registered the greatest number of ringers, 
with Fred Backus finishing second. 

One of the most enjoyable events of a 
busy and enjoyable afternoon was one known 
a Crossrun basketball. This was pronounced 
on the program as good for children, not bad 
lor the women and very cooling to the old 
men. To the contrary, though, it proved 
rather heated and each contestant waxed 
warm as he endeavored to throw five rubber 
talls into a basket mounted on a platform 
landing approximately 15 feet away. The 
batiorms and baskets were so constructed 

Tepresent those used in regulation basket- 
“games, but were miniature and six inches 
" diamet r. As the halls were not much 
‘Maller those competing found it extremely 
Meult to make baskets, as only balls land- 
“Dem the baskets counted. “Major” Walter 
a absent and a substitute took 

rge of the event. It was won by Edwin 


H Gonaa ; es 
; Hussa, with Jack Keenan winning second 
prize, 
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re img the afternoon the winners of the 
eo contest were announced, they 
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dd larry Larter first and a tie between 
raidie Dean and A. I. 


; 3rown for second 
Honors, 


Dean won the award of second 


Place ° 
mace, The questions and the correct an- 
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swers in this contest are reproduced here- 
with. 
The questions were as follows: 
1. Three letters. The first name of a dia- 
mond merchant. 
2. Four letters. The first name. He looks 
like a doctor. 
3. Four letters. The last name. A well 
known scribe. 
4. Four letters. The last name. A church 
dignitary. 
. Five letters. The first name. A_ well 
known trade hustler. 
6. Five letters. The last name. Something 
delightful. 
. Five letters. The first name. A very 
noisy fellow. 
8. Five letters. The first name. A big, 
bushy haired he man, 
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ANSWERS TO THE CROSS WORD PUZZLE 


9. Five letters. The last name. A stranger 
in our midst. 

10. Five letters. The last name. A_ great 
story teller. 

11. Five letters. The last name. A color. 

12. Five Ietters. The last name. The value. 

3. Six letters. The last name. It’s nice 
after dinner. 

14. Sir letters. The last name. A real sec- 
retary. 

15. Six letters. The first name. A very bald 
headed man. 

16. Six letters. The first name. He has 

platinum whiskers. 
. Seven letters. The first name. He wears 
largest belt. 

18. Seven letters. The last name. A _ per- 
sistent smoker. 

19. Seven letters. The first name. He has 
a great appetite. 


89 


20. Seven letters. The first name. He gets 
the money. 

21. Eight letters. The last name. Always 
smiling. 

22. Eight letters. The first name. A jolly 
gambler. 

23. Eight letters. The first name. He finds 
things. 

24. Nine letters. The last name. A peart 
expert. 


Ancther new feature of this outing was 
the distributing of two prizes in each event, 
one to the contestant finishing first and the 
other to the runner up.. The first prize in 
each event was a handsome desk set, bound 
in black and gold morocco leather, contain- 
ing a double inkstand and numerous other 
desk articles. The second prize awarded to. 
each runner up in the various events was 
composed of a golf locker, which was ac- 
tually a folding toilet kit. This was bound 
in fine natural brown leather and contained 
brushes, comb, razor and other toilet requi- 
sites. In the past only one prize has beer 
distributed to the winners of the various 
events, and, naturally, with two prizes at 
stake, a great deal more enthusiasm and 
rivalry was shown by the contestants. 

The trip home was started about 4:30 
P. M., but not until the band played that old 
familiar air, “The End of a Perfect Day.” 
Not a member of the party present voted 
that it was not a perfect day, and it was 
with some reluctance and regret that the 
homeward trip was started. 

To tell a story like this and to omit men- 
tion of the fact that “Colonel” Frank T. 
Sloan was chairman of the outing commit- 
tee and that Capt. “Matt” Stratton was 
chairman of the entertainment committee 
would be a cross thing to do. The “Colonel” 
and Capt. “Matt” won the unanimous ver- 
dict that the event had crossed the finish 
line a big winner. 








Gleanings 





T. F. Romaine, Seattle, Wash., has been 
succeeded by David Kirk. 

Charles H. Savage, Elyria, O., reports to 
the Jewelers’ Security Alliance that his store 
was broken into on June 13, entrance being 
made through a window in the rear, and the 
store ransacked of goods valued at about 
$800. 

The Cincinnati Watch Case & Repair Co., 
Cincinnati, O., will close its plant from July 
18 until July 27 in order to give the em- 
ployes a week’s vacation with pay. During 
this period an inventory of the year’s busi- 
ness will be taken. 

I’, J. Green, president of the Green 
Jewelry Co., is happy in the facilities for 
expansion offered by the new quarters 
which are now occupied by that company. 
The business was recently moved from 
1104-06 Walnut St. to the entire fifth floor 
at 1016-18 Walnut St., Kansas City, Mo., 
where more than twice the amount of 
floor space is now occupied. Miss Belle 
Kleeman, a_ polisher with the Green 
Jewelry Co., sailed from New York city 
for Germany, her old home, on June 16. 
Miss Kleeman will spend about two 
months visiting relatives and friends, and 
will purchase special tools for the Green 
company while in that country. 
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New Jersey Retailers Meet at Sea Shore Resort 








Members of State Association Enjoy One of the Most Successful Conventions 
in the History of the Organization—Shore Dinner and Banquet—Officers 
Chosen, Resolutions Adopted and Other Business Transacted 
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Assury Park, N. J., June 22.—From the 
standpoint of attendance, enthusiasm and in- 
terest, the 16th annual convention of the 
New Jersey Retail Jewelers’ Association, 
which cameto a close tonight with a banquet 
at the Coleman House, is looked upon as 
one of the most successful conclaves ever 
held by the State organization. The busi- 
ness program covering two sessions today 
embraced several excellent and highly edu- 
cational addresses, while the social functions 
were all that could be desired by the most 
fastidious. 

As usual, the convention was started on 
its way with a shore dinner, which was held 
last evening at Deal Inn, Deal, N. J. To- 
day two business sessions were held, at the 
conclusion of which the members showed 
their faith in the present administration by 
re-electing Jean R. Tack as president for 
the 11th consecutive time. Ideal weather 
greeted the jewelers on their visit here, and 
this was undoubtedly responsible in a large 
measure for the unusual attendance at all 
the convention functions. 


Sunday 


The convention was started in the usual 
manner Sunday with registration, followed 
by a shore dinner. Beautiful Deal Inn at 
Deal, not far from Asbury Park, was again 
the scene of the opening social event of this 
conclave, and after a pleasant few hours 
spent at this resort the jewelers and their 
guests returned to the Coleman House, con- 
vention headquarters, all anxious for the 
opening business session on Monday morn- 
ing. 

From early morning jewelers from all 
parts of the State arrived in automobiles 
and by train, and as they approached the 
Coleman House, which adjoins the Board- 
walk, they were greeted with a huge banner 
announcing the hotel as convention head- 
quarters. By 5 o’clock Sunday evening ap- 
proximately 165 jewelers, their wives and 
guests had affixed their names to the roster. 

At that hour Secretary Hartdegen in- 
formed everyone that automobiles would 
start leaving for Deal Inn. Within a few 
minutes a caravan of cars drew up to the 
hotel entrance to which passengers were as- 
signed, and the drive to the Deal resort was 
started. After a short wait at the inn din- 
ner was announced, and it was no long 
before the jewelers and their guests were 
seated at tables placed around the edge of 
the dance floor. The officers and honored 
guests were placed at a head table arranged 
across one end of the room. 

A troupe of syncopators lost no time in 
making things lively. They played a few 
snappy dance selections, and before the first 
course many of the dance enthusiasts were 
in action. 

The dinner started with the usual celery, 
olives and radishes, followed by steamed 
clams, broth, lobster, chicken salad, ice 
cream, cakes, and finished with demi tasse. 


With Harry Armstrong, composer of 
“Sweet Adeline,” acting as song leader, the 
diners joined in community singing. En- 
tertainment was also furnished by Miss 
Bessie McCoy and Miss Helen Vincent, who 
rendered a few vocal selections. “Jim” 
Byron, proprietor of Deal Inn, and who is 
also known as “the song bird of Deal,” was 





JEAN R. JACK, RE-ELECTED PRESIDENT FOR THE 
ELEVENTH TIME 


induced to sing a few old-time melodies, 
much to the enjoyment of the gathering. 
When the dinner had been served William 
P. Walsh, who acted as toastmaster, arose 
and, after a few remarks, presented “John 
V. Jones,” who he introduced as a success- 
ful jeweler from “Westbrook,” N. J. It 
soon developed that “Mr. Jones” was a pro- 
fessional entertainer, and he entertained the 


diners for a few minutes with humorous 
stories. 

Colonel S. O. Bigney was the next 
speaker presented by the toastmaster. He 


gave the jewelers and their friends a good 
health talk, followed by a eulogy of the late 
President McKinley. 

The remark of Joseph Mazer, who fol- 
lowed, were of a humorous nature, although 
he did for a few minutes speak seriously 
on the necessity of selling to brides more 
beautiful and lasting wedding rings. He ad- 
vocated the sale of cheaper rings to be worn 
by married women when they are engaged 
in doing their housework, but urged that 
jewelers also sell them diamond set wedding 
rings to be worn on other occasions. 

After it had been announced by Toast- 
master Walsh that the first business session 
of the convention would start promptly at 
9:30 o’clock on Monday morning, the mem- 
bers and their guests took possession of the 
dance floor and held sway until a late hour. 
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Monday 

The great outdoors apparently held more 
charms for the jewelers than the COnventigg 
hall at the Coleman House, and as a resyj 
it was well after 10 o’clock when the firy 
session of the conclave started. Neverthe. 
less, practically every chair in the hall wa 
occupied when President Jean R. Tack 
rapped for order and then presented a fey 
thoughts on the jewelry business. He gai. 

ADDRESS OF PRESIDENT TACK 

“At no time in the history of the jewelry 
industry has association membership bee 
so essential to the individual success of thy 
retail jeweler as. it is at present, Th 
changes in general conditions, the mental x. 
titude of the buying public as well as th 
policies pursued by government and by. 
ness interests in other lines, make associg. 
tion research and efforts of jewelers, retail 
wholesale and manufacturing, in the dire. 
tion of public education a matter of prim 
importance. No longer can anyone sit back 
and wait for the other fellow to do th 
work, All must shoulder their part of the 
responsibility, all must interest themselves jx 
the general welfare of our trade as never 
before. 

“We have too long been content to l¢ 
other lines dictate styles and influence «&. 
sires, and it has been a lethargy that has 
been a most costly idleness. We have many 
industrious and conscientious workers in our 
various organizations, but the rank and file 
have been willing to let those who would, 
do the work. 


“Take heed you jewelers, lest the indus j 


tries who go after the business get so much 
of the $30 supposed to be left of every $I 
after the necessities of life are provided for, 
that there is nothing left for you. 

“The jeweler of today must be an al: 
around business man. He must not only 
a ‘practical watchmaker and jeweler,’ as the 
store sign used to read, but he must be: 
careful buyer and a good salesman, and li 
must be especially observant of the busines 
ways of merchants in other lines. 

“Let me ask what any of us know, of 
seem to know, about how the furrier make 
fur on the hem of milady’s dress fashiov- 
able, or the shoe man makes sandals stylist 
when snow and slush in the streets seem !™ 
prove the need of heavy footwear? Wi 
induces our wives to wear straw hats 0 
January and felt ones in July, and how’ 

“Jewelry is just as much desired in the 
feminine heart today as it ever has bee 
It is up to us to bring this latest desire 
the surface.” 

REPORT OF SECRETARY HARTDEGEN 

The report of Secretary Richard P. Har 
degen was a résumé of the annual convent 
held here in 1924. He also called atteatie 
to the recent death of J. V. C. Parker, # 
active worker of the organization. % 
secretary concluded by reviewing what d 
forts had been made to get a State acts 
law. As the Governor refused to si * 
bill which came before him during the os 
Secretary Hartdegen urged that af « 
committee be appointed to work for 
legislation. 

After this report was accepted 
Tack called upon Treasurer A. J. 
for a financial statement which show 
organization to be in good condition. 

President Tack next called attet 


Presidet 
Jacckl 


of 


tion © 



























the 


Ko 
off 
m0 
tir 














izatic 
tellig 
cause 
izatio 
Th 
there 
But 
lootin 
over 
Th 
late 
beau 
tion 
influe 
The 
indus’ 
prices 
merch 
custor 
will 
800i: 
f evi 
of Ja 
jobber 


would 


ance ar 
tral the 
More ¢ 
ideas, 
Windc w 
IN the | 
Of the | 
CTs he 
teriors 

+ ar 
fixtures 


that 


*iry 








25 


uld, 


lus- J 


ich 
100 


for, 








June 24, 1925 


the presence of a delegation of jewelers from 
N. Y., and then introduced M. L. 


e Bronx, + : 
ern the past president of the Bronx 


organization, as the next speaker of the 
morning. He took as his subject “Organiza- 
on Work,” and spoke as follows: 


ADDRESS OF M. L. KORSUNSKY 


I have selected for my talk the topic, “Organiza- 
tin Work,” because it is in my estimation the 
nest necessary thing for the upkeep of the life of 
on group whose interests are common. To defend 
mutual interests is not an idea, It is an instinct, 
inown even to animals. All of you no doubt 
inow of the organized life of ants and bees. | We 
we acquainted with the fact that birds and animals 
never travel alone; they are grouping themselves 
«o ward off all possible dangers. . 

That is precisely the case with the human being, 
ond more specifically with the jeweler. There is 
no wonder that when men of common interests 
ynd goals in life meet, they organize themselves. 
That old but ever new motto, “in unity there is 
strength,” equally well applies to military, religious, 
«ial, professional, business and other organiza- 
tions, and incidentally also to the jewelers. 

But the mere existence of an organization does 
not signify its might. The strength of an organ- 
ation lies in the ability of its leaders to lead in- 
tdligently and the members united for a common 
cause to follow them. The discipline of an organ- 
iation—that is what counts. 

The great Roman Empire collapsed not because 
there was no military organization. There was! 
But there was no discipline. An army of soldiers 
looting, pillaging and fighting among each other 
over the beoty will never win the war. 

The late Samuel Gompers was an adviser to the 
late Presidents Wilson and Harding, not merely 
teeause of the existence of the American Federa- 
tin of Labor, but because of its strength and 
influence. 

The same thing may be said about the jewelry 
industry. Jf we will try to beat each other in 
prices, in closing hours, in trying to sell poor 
merchandise, we will never win the confidence of 
customers nor cf wholesalers. But if every jeweler 
will stand behind his local, State and national 
ssociations and uphold their work, the welfare 
of everyone can he promoted, and the enactment 
of laws relating to fake auction sales, retailing 
jobbers, stamping platinum, abolition of taxes, etc., 
would be made possible. 

It has been my privilege to lead the Retail Jewel- 
tts’ Association of the Bronx for a number of 
vears, and I will relate to you of its growth and 
accomplishments, and if there are any among you 
who can benefit from my remarks, the mission of 
your inviting me here will be well fulfilled. 

One of the first objects in making better a busi- 
ness is to enjoy that business, and this was the 
rime motive in organizing the Bronx jewelers in 
‘7, We agreed then to have our retail storcs 
“se at 7 P, M. on Tuesdays and Fridays, and as 
é result of that agreement you can see today a 
ecided improvement in the Bronx jeweler. ‘We 
afe today the only stores that close evenings in 
the residential district of your borough, and I can 
‘sure you that it is a great success morally as 
well as financially, 

Bnd people say that this is an age of com- 
i. ‘ig and our lives are a struggle for existence. 
wf ¢O not believe in it. By this I mean that by 
locke an idea to our competitor he will un- 
"ae edly give you back his idea, and thus we will 
lia ideas, whereas before we had only one. 
oo know that if an organization of hundreds of 
dead Com bine, we will have a consolidation of hun- 
vs whe! ideas resulting in the mutual benefit of all, 

Our reed with the Bronx organization. 

“Prsellg i were taught that to increase their 
ance and th must Improve their personal appear- 
tral the Pee appearance of their stores. In gen- 
more of Sete needed a little livening up, a little 
en to — and progressive merchandising 
, der to improve the appearance of our 

in the lisplays, which is a most important feature 
‘tore, we offered prizes for the best display 
Results were slow but sure. Mem- 
_temodel their windows and the in- 
ny, ae ang ee which drew the public to 
fixtures costin psn of 100 have stores with 
that a nice » i 1 Oe. Donte we think 
nicely itremeed ae well illuminated and 
from people ol hs on draw more trade, even 
arouse the desire + reluctant to buy jewelry? To 
With thi to buy is our aim in selling 
US in mind we inaugurated the 
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idea of parading through the thoroughfare of our 
community in automobiles placarded with signs 
advertising jewelry as a “Gift That Lasts.” This 
work was done not by any individual jeweler, but 
by the organization. 

Realizing the fact that to increase as a whole 
cur business we must carry a better quality of 
merchandise we taught our members to pay their 
bills promptly, and thus enjoy the benefit of dis- 
counting bills. When wholesalers viewed the in- 
crease in business and the ability to pay promptly 
we attracted only the best wholesalers to the Bronx. 

But besides money making we must not forget 
the spiritual and social side of our business. Some 
time ago one of our members while resisting a 
holdup was killed. His wife and children, stricken 
with grief, could not think of their business, and 
in fact the widow knew very little of her husband’s 
affairs. Two of our members and myself pitched 
in and began to disentangle the mess of affairs, 
until after three weeks’ toil we settled with every 
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creditor for 100 cents on the dollar, and handed 
her about $8,000. 

We are constantly working to establish the 
friendly feelings of our members toward each other. 
When a man opens a new store in our borough, 
we send him flowers, making him feel friendly even 
towards his competitors. Social affairs are held 


throughout the year, where jewelers and their fam- , 


ilies meet and enjoy themselves. 

As a result of our continued efforts to better 
the jewelry merchant of the Bronx, by an organ- 
ization, these efforts were rewarded at our last 
annual banquet when 650 tickets were not enough 
to supply the demand. Today the Bronx organiza- 
tion is considered the stronghold of organization 
work in the city of New York, and I wish you 
Jerseymen to reap the same benefits that we have 
reaped from this most glorious work. 


The speaker next presented was B. A. 
Weathers, secretary and sales manager of 
the Seth Thomas Clock Co., who spoke on 
“Cost of Doing Business and Stock Turn- 
over.” Mr. Weathers’ talk was illustrated 
with charts and proved interesting. This 
address will be published in a future issue 
of THE JEWELERS’ CIRCULAR. 

After a rising vote of thanks was given 
to the speaker for his instructive talk, Con- 
rad J. Brotherly, president of the A. N. R. 
J. A., presented a gavel to President Tack. 
He then introduced Frank E. Watts, man- 
ager of Electrical Goods, whose subject was 
“Effective Merchandising.” 

Mr. Watts concerned himself principally 
with the problem of distribution, and in his 
talk pointed out the pitfalls and disadvan- 
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tages of improper methods. As a result of 
a careful study of this subject, the speaker 
stated that this cost has been cut, but be- 
cause of other conditions, including failures 
among retailers, inefficiency, inexperience, 
etc., the consumer has not benefited. Mr. 
Watts advanced several helpful suggestions 
for merchandising and urged the retailers to 
do co-operative advertising and also to tie- 
up with national magazine advertising. The 
foundaion of the jewelry business, he re- 
marked, is built on the wants of the people, 
and for the jeweler to increase his business 
he must increase the wants of the human 
race. 

At the conclusion of his address, Mr. 
Watts was tendered a vote of thanks, after 
which President Tack announced the ap- 
pointment of a nominating committee to re- 
port at the afternoon session. This com- 
mittee was composed of L. J. Rad, chairman; 
James Wheeler and Alexander Loeb. 

A speaker not on the program was Emil 
N. Zolla, executive secretary of the Ameri- 
can Watch Importers Association, who was 
next presented. Mr. Zolla delivered a brief 
address in which he outlined the purposes of 
his organization. 

The concluding business of the morning 
session was the appointment of the follow- 
ing to serve on the resolutions committee: 
William P. Walsh, P. J. de la Reussille and 
Charles A. Morawetz. 


AFTERNOON SESSION 


When President Tack picked up his gavel 
and called to order the final session of the 
convention less than half the seats in the 
hall were occupied. This falling off of the 
attendance which marked the morning ses- 
sion was largely due to the fact that many 
of the guests and a few of the members de- 
parted for their homes shortly after the noon 
recess was declared. 

At 2:45 p. m. A. D. Bell, of the Edison 
Lamp Works, was presented by President 
Tack. This speaker, who was armed with 
an assortment of store lighting equipment, 
spoke on “The Importance of Illumination 
to the Jewelry Store.” He illustrated the 
hideousness and bad effects of unshaded 
electric bulbs in stores. Following this he 
demonstrated the importance and beauty of 
properly diffused lights. Prismatic glass, 
according to Mr. Bell, is the best and most 
suitable for the interior of the jewelry store. 
For the display window the speaker also 
recommended the use of prismatic glass, but 
urged a differently constructed shade than 
those used inside the store. Mr. Bell recited 
a number of specific examples where proper 
lighting increased business and attracted 
more people to the store. 

ADDRESS OF NATIONAL PRESIDENT BROTHERLY 

With the introduction of Conrad J. Broth- 
erly, of Newark, and president of the A. N. 
R. J. A., every jeweler present rose to their 
feet and loudly applauded. He took as his 
subject “Competition—Where It Begins and 
How to Meet It.” 

Practically everything Mr. Brotherly said 
on this subject was covered in an article 
written by the national president, and which 
appeared in a recent issue of THE JEWELERS’ 
Circutar. In the place of P. J. Coffey, 
president of the National Jewelers’ Publicity 
Association, Mr. Brotherly also delivered an 
address on publicity and what it can accom- 
plish for the trade. He told of what other 
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trades are doing along this line, and urged 
every jeweler to get behind the National 
Jewelers’ Publicity Association. 

After a long talk by Mr. Brotherly, Presi- 
dent Tack called attention to the movement 
on foot to relieve the trade of the tax bur- 
den. He read a letter from Congressman 
Bacharach, which urged the jewelers to get 
as many pledges as possible from their re- 
spective Congressmen and Senator. 

Two applications for membership in the 
association were favorably acted upon, after 
which J. Scanlon, a representative of an in- 
surance company, spoke on the new block 
policies being written by American concerns. 
He was brief, and merely explained how this 
form of insurance is being applied to cover 
jeweler’s stock. 

Owing to the late hour at which the after- 
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noon session was started, the question box 
feature on the program was passed, and the 
convention then went on to the adoption of 
several resolutions. These resolutions were 
presented by William P. Walsh, chairman, 
and are as follows: 
RESOLUTIONS 

Whereas: The American National Retail Jewelers 
Association is conducting a campaign to com- 
plete the retailers’ quota to the funds needed by 
the National Jewelers Publicity Association, and 

Whereas: The most benefit to the retailer can be 
obtained by large number of sub- 
scribers to movement, be it 

ResoLtveD: That we endorse the publicity cam- 
paign of the American National Retail Jewelers 
Association and urge each retail jeweler to sign 
his pledge and encourage his fellow jeweler to 
do likewise. 


reason of a 
the publicity 


* * * 


ReEso_vEep: That this Association indorse the 
National Jewelers’ Fire Insurance Co. and urge 
the members to give it all the support possible. 

. * 

Whereas: The partial reduction of excise 
taxes afforded by the Sixty-eighth Congress still 
forces the retail jeweler to suffer from losses 
incurred from payment of continued taxes to the 
Government, and whereas, the excise tax still re- 
mains upon jewelry and its kindred lines as a 
discrimination against our industry, permitting 
other industries that pay no tax to compete dis- 
astrously against it, be it 

ResoLtvep: That we call upon our National 
Association to use every effort in eliminating the 
balance of this unfair taxation at the earliest 
favorable opportunity, 
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Whereas: We believe that the spirit of co-opera- 
tion between the manufacturer, wholesaler, and the 
retailer is a matter of vital importance to the entire 


trade, we hereby urge and request all manufac- 
turers and wholesalers to refrain entirely from 
selling direct to any individual or to any com- 
mittee appointed to do business direct with the 
manufacturer. 

We feel that the retail stores of the country 
are entitled to a just commission upon such 
sales whether they be of watches, silverware or 
bronze memorial tablets. We believe that the 
manufacturer can greatly assist in this program 
of co-operation by doing business through the 


retailer and not independent of him. 

* * * 

American Watch 
organized to 


The 
Inc., has been 


Importers’ 
establish 


Whereas: 
Association, 


standards of quality in watches and watch move- 
ments imported into this country: 

And because we believe it to be fcr the best inter 
ests of our members and of the jewelry trade 


generally to further the sale cnly of watches that 
are capable of keeping time; 

And because we are in hearty sympathy with its 
general objects, now, therefore be _ it 

Reso_vep: That we pledge the American Watch 
Importers’ Association our full co-operation and 
support. 


The report of the nominating committee 
submitted by L. J. Rad, chairman, caused 
considerable discussion, particularly when 
President Tack declined renomination. He 
nominated in his place William P. Walsh, 
but despite this, the nominating committee 
refused to allow Mr. Tack’s name to be 
withdrawn. The members were finally 
called upon to vote for their choice, with 
the result that Jean R. Tack was re-elected 
to office. 

Conrad J. Brotherly installed President 
Tack and the other following officers: Wil- 
liam P. Walsh, Passaic, first vice-president ; 
A. W. Cornelius, Asbury Park, second vice- 
president; C. W. Bowman, Somerville, third 
vice-president; C. A. Lund, East Orange, 
fourth vice-president; P. J. de la Reussille, 
Red Bank, fifth vice-president; A. J. Jaeckle, 
Jersey City, treasurer, and Richard P. Hart- 
degen, Newark, secretary. 

The trustees include the officers and Con- 
rad J. Brotherly, Newark, and J. S. 
Wheeler, Salem. The last-named trustee 
was selected in the place of Charles Hart- 
degen. 

Alexander Loeb commented favorably on 
the speeches made at the convention, and 
urged the jewelers to wear more jewelry. 

First Vice-president William P. Walsh 
took the opportunity of placing a few selling 
ideas before the jewelers. They included 
schemes which he had tried successfully in 
his store, and in conclusion urged all mem- 
bers to bring their ideas and selling plans to 
these conventions and to exchange them with 
their fellow jewelers. 

P. J. Coffey, president of the National 
Jewelers’ Publicity Association, thanked Mr. 
3rotherly for the excellent talk he made on 
publicity and also congratulated the asso- 
ciation on its fine convention. After Presi- 
dent Tack thanked the committees for their 
work in making this convention such a suc- 
cess the session was adjourned at 5:15 
o'clock. 


The Banquet 


The banquet this evening, which always 
marks the closing of these annual gatherings 
of New Jersey jewelers, was, as usual, a 
most enjoyable affair. It was made doubly 
so when early in the evening word was 
passed around that National President Con- 
rad J. Brotherly and his wife were cele- 
brating their 26th wedding anniversary. 
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3efore the banquet came to a close My wad 
Mrs. Brotherly were the recipients of May 
congratulations, and as a fitting remembrany 
of this occasion were presented with a beaut 
ful table lamp. 

The large north ballroom of the Colem 
House was again the scene of this affss 
which was attended by more than 15 mem. 
bers and guests. They enjoyed an exceljey 
menu, some snappy jazz music rendered \y 
the hotel orchestra and also joined jn th 
community singing which was led by Harn 
Armstrong. To each of the women preseny 
the association presented a beautiful corsay 
bouquet, while the L. E. Waterman (Co, iy 
tributed fountain pens to the diners. 

Following a custom established many year 
ago, A. W. Cornelius, of Asbury Park, acted 
as toastmaster and performed in his yoy 
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capable manner. He presented as the ‘rs 
speaker Hon. C. E. F. Hetrick, mayor 
Asbury Park. Although Mayor Hetrick li 
been extending his greetings to the New 
Jersey jewelers for the past 10 years, hi 
welcome was just as cordial and sincere # 
ever. 
It was shortly after Mayor Hetrick spot 
that Toastmaster Cornelius let it be gene 
ally known that Mr. and Mrs. Brother! 
were celebrating their 26th wedding an 
versary, when he read a telegram of cor 
gratulations from the Bronx Retail Jewelés 
Association. This was followed by a spec 
delivered in his most flowerly style by Jose?" 
Mazer, in which he presented to the hot 
ored couple on behalf of everyone at ™ 
convention a beautiful lamp. Mr. Brot 
erly made a fitting response, thanking “ 
donors for the gift and assuring them os 
he would always cherish it as a remembranct 
from true friends. tt 
Mr. Brotherly was followed by W. F 
Crichton Clarke, a member of the ~ 
York Bar Association, who spoke briefly ™ 
interestingly on the subject of price main 
nance. = 
Next came a talk by Harry Collins -p 
man, whose remarks dealt with the sub) 
of adjusting ourselves to the new ie 
business. At the conclusion of the addres 
those who were not compelled to leave @ 
remained to enjoy the dancing. 
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Atlanta Retail Jewelers Hold Importam 
Meeting and Dinner and Consider 
Proposed Legislations 


Armanta, Ga., June 17.—An enthusiastic 
meeting of members of the Atlanta Associa- 
tion of Retail Jewelers was held on Tues- 
day evening, June 16, at the Atlanta Cham- 
ber of Commerce building. Following an 
excellent course dinner, served by the Cham- 
ber of Commerce Cafe, an informal meet- 
ing was held under the leadership of Presi- 
dent R. C. Schneider, and subjects of inter- 
est to local jewelers were generally dis- 
cussed. 

The new bills being presented to the State 
legislature—one to prevent fraudulent prac- 
tices in the conduct of jewelry auction sales 
and the other to permit members to sell 
goods left for repair but unclaimed—were 
presented to members of the organization, 
and were explained by the counsels for both 
the Georgia and Atlanta associations of re- 
tail jewelers. Members promised to use 
their influence to secure the passage of the 
two measures this Summer. 

The place and plans for the coming an- 
nual convention of the State association 
were then discussed informally. This con- 
vention will be held in August, but the place 
has not yet been definitely decided upon. 
Savannah will probably be the convention 
city this year, though. 

Finally, the question of Saturday closing 
was brought up, and members of the Atlanta 
association agreed to close on Saturday 
afternoons during July and August this year. 

Under the leadership of R. C. Schneider, 
the Atlanta Association of Retail Jewelers 
is assuming a real leadership in jewelry af- 
fairs, not only for Atlanta but for the en- 
tire State, and is becoming one of the lead- 
ing trade organizations in this section of 
Georgia. 








Protect Your Trade Marks 


WHILE federal registration of trade- 

marks creates no property rights there- 
in, such registration does perform certain 
very useful purposes : 

1. Such registration offers prima facie 
proof of use and ownership. 

2. It facilitates registration of such marks 
under the laws of other countries. 

Section 12 of the Trade Mark Act of 
195 provides that a certificate of registration 
shall remain in force for twenty years ex- 
cept as to foreign trade-marks and that cer- 
tiheates of registration may be renewed for 
like periods on payment of the renewal fees 
required by this act and such request may be 
made at any time not more than six months 
Prior to the expiration of the period for 
which the certificates of registration were 
issued or renewed. 

It will thus be noted that trade-marks 
Tegistered in 1905 expire in 1925 and regis- 
ee im later years expire accordingly. It 
® Suggested that manufacturers examine the 
tates of the registration of their trade-marks 
and take appropriate action, 











_ The Duval 
Jewelry store 
Fla, 
the 


Jewelry Co. has opened a 
at 203 Twiggs St., Tampa, 
The location was formerly occupied by 
Wm. 0. Stubbs Jewelry Co. 
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Georgia Jewelers Propose Drastic 
Auction Law 


(Continued from page 79) 








corporaticn is less than the amount of said bond, a 
recovery shall be had for the full amount of the 
bond, and a sufficiency of said amount, as determ- 
ined by the verdict of the jury, shall be applied 
to the payment of loss sustained by such person, 
firm, or corporation, and the balance shall go to 
the commen school fund of this State. Upon tke 
rendition of a verdict for the plaintiff under this 
Act, the license under which the sale was had shall 
hecome ipso facto null and void. 

Section 4. Be it further enacted, that by ten 
o'clock of each morning durirg the continuance 
of any aucticn sale under this act, the person, firm, 
cr corporation holding same shall file with the 
ordinary of such county, a complete list of articles 
sold at such sale on the day previous, showing 
the true price received for such article sold, and to 
such reccrd of sales shall be attached the affidavit 
that the same is a true and correct statement of 
all the sales of such previous day. Such daily 
reports, under oath, must also be filed by said 
ordinary and kept open fer the inspection of the 
public as are all public records in such office. 

Section 5. Pe it further enacted, that it shall 
be unlawful for any person, firm, or corporation 
conducting such auction to employ or use at such 
sale any “hy-bidder,” ‘‘capper,” or “booster,” nor 
shall any person act as “by-bidder,” “capper,” or 
“booster,” nor shall the auctioneer at such sale 
accept, nor pretend to accept, any false, misleading 
or fictitious bids for any article offered for sale, 
hut every sale must be bona fide and for cash. 
The auctioneer of such sale shall recognize no bidder 
for any article exposed for sale, unless such bidder, 
in bidding, shall extend his arm above his head so as 
to be plainly seen and identified as such bidder by 
those present, and each article sold shall be immedi- 
ately and publicly delivered to such successful 
bidder therefor, and the amount of the bid then and 
there publicly paid for such article by the purchaser. 

Section 6. Be it further enacted, that each ar- 
ticle exposed for sale at such auction shall have 
attached to it a tag, upon which shall be plainly 
written or printed in English a true statement 
of its character and quality; if a diamond, the exact 
weight and the quality of the stone; if any other 
precicus stone, its true weight and description; 
if the article be of metal, whether pure and of 
what degree of fineness; and if plated, the nature 
of the plating and the true nature of metal covered 
by said plating; if the article offered for sale be 
an imitation of a precious stone, gold or silver 
article, the tag must plainly show that fact; if 
apparently of leather, whether real or imitation 
leatiier, the purposes of the above provisions being 
that each purchaser at such sale shall have full 
and correct information of the nature and quality 
of the article being sold. Tags giving this informa- 
tion shall remain firmly attached to such article 
sold and be deliverd with it to the purchaser, and 
the facts stated upon such tag shall constitute a 
warranty that the article so sold is what it is there- 
upon represented to be and not otherwise. When 
watches or clocks are so sold, such attached tags 
shall show the true name of manufacturer of such 
watch or clock, and no parts or movements, or 
mechanism of other watches or clocks, shall be se- 
cretely substituted for those originally forming such 
watch or clock, nor shall any false or misleading 
names or trademarks be used or substituted in con- 
nection with such watches, clocks, or the works 
thereof, nor shall any second-hand works be en- 
closed in any new watch case or clock case and 
cold or offered for sale as new, but all such substi- 
tutions shall be shown upon such tag, and such 
fact plainly stated by the auctioneer in offering such 
article for sale. If any second hand goods or arti- 
cles covered by this act shall be offered for sale 
at such auction, such fact shall appear upon said 
tag attached to the article and also stated by the 
auctioneer conducting such sale. 

Section 7. Be it further enacted, that if at any 
auction sales held under this act, any person, firm, 
corporation or their agents conducting the sale, 
shall falsely represent that the articles being of- 
fered constitute any bankrupt stock, or fire salvage 
stock, or other stock sold under peculiar circum- 
stances making such sale necessary or desirable, or 
should they make any false or misleading state- 
ments touching the history or condition of such 
articles to be sold, all such statements made by 
such person, firm, corporation, or by their agent 
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at such sale, shall be held and deemed to be war- 
ranties and binding upon parties conducting such 
sales as such. 

Section 8. Be it further enacted, that any person, 
firm, or corporation and their agents conducting 
such sale, who shall violate any of the provisions 
of this act, shall, upon conviction, be punished as 
for a misdemeanor, and that each and every viola- 
tion thereof shall constitute a separate and dis- 
tinct offense and punishable as_ such. 

Section 9. Be it further enacted by the author- 
ity aforesaid, that all laws and parts of laws in 
conflict with this Act be, and the same are hereby 
repealed, 








Coloring Agates 


[* a recent issue of Deutsche Goldschmiede- 

Zeitung was an interesting article from 
the pen of Julius Cohn. In it he discussed 
the history of the coloring of the species of 
agates from the most ancient times. The 
article contains so many methods used in 
gaining different effects that it is more than 
likely none of our readers knows them all. 
For this reason we give below practically 
all the many agencies used. 

The busy industry of the Idar-Obernstein 
lapidaries is greatly sustained by these 
chalcedony products, processes of which 
(such as the prolonged boiling in honey) 
date back to the times of the ancient Egyp- 
tians, of 2,000 years ago or longer. Pliny 
mentions the practice. In the blackening 
process (as well as all others), the first act 
is to dry the stone; to free it of all the water 
it has absorbed. This avoids the danger of 
splitting in the further heating necessary. 
Next, the stone is subjected to heating in a 
weak solution of honey or sugar, maintain- 
ing the process at constant temperature for 
about three weeks. It is then boiled for one 
or two hours in concentrated sulphuric acid. 
The double process reduces the sugar to car- 
bon, which fills all the pores formerly exist- 
ing in the stone, and producing a_ black 
agate, 

There are several ways of obtaining the 
green coloring: the apple-green color of 
chrysoprase is caused by nickel-oxide, soak- 
ing the stone in a solution of sulphuric nickel, 
after which it is subjected to lye, soda for 
instance. By heating the chalcedony nickel- 
oxide is formed in the stone, which assumes 
the appearance of chrysoprase. In spite of 
the similarity, any expert of long standing is 
able to tell the green-etched chalcedony from 
the chrysoprase, hecause the latter is rarely 
quite clear, whereas the artificially colored 
stone is almost always sent into the market 
without blemish. 

A second green, more bluish-green, is pro- 
duced by laying the stones in bichromate 
salts and then heating in similar manner, 
whereby arises chrome oxide. In blue color- 
ing several methods are employed. Most 
usual is that in which a precipitation of Ber- 
lin blue is aimed at. 

The Idar-Oberstein “German Lapis” is 
produced by coloring the Nunkirchen jasper 
thus: it is used largely in making stone 
necklaces. Some of the Idar-Oberstein lap- 
idaries use true lapis lazuli as color sub- 
stance, ultramarine blue. Some lapidary ex- 
perts create a lively turquoise-blue imitation. 
Though a trade secret, this is undoubtedly 
done with a precipitation of copper phos- 
phate in the pores of the stone. 

Another interesting art of these Idar work- 
ers, known for hundreds of years, is the 
coating of agates with white enamel. 
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John Kelso, of Dorrance St., was a busi- 
ness visitor in Boston the past week. 

Mr. and Mrs. Paul C. Nicholson are mak- 
ing a cruise on their yacht Harpoon 2nd. 

Waiter H. Durfee and daughter spent the 
last week-end with relatives at Nantucket. 

The Edward N. Cook Plate Co. will close 
its plant 70 Ship St., for a couple of weeks 
in July. 

Hyman Rosenfield, jewelry peddler, has 
recently opened an office at 99 Main St., 
Woonsocket. 

Leroy J. Foster is having a fine residence 
erected at his estate in Warwick at a cost 
of $20,000. 

William H. Manchester Jr. has opened his 
home on the Buttonwoods waterfront for 
the Summer. 

Mr. and Mrs. George C. McCormick are 
at their Summer home at East Chop, Oak 
Bluff, for the season. 

Frank H. Meyer, who has been connected 
with the J. L. Anthony Co. for several 
years, recently resigned. 

The Jewelers’ Supply Co., 36 Garnet St., 
will close for its annual stock taking for a 
couple of weeks in July. 

William G. Thurber, of the Tilden-Thur- 
ber Corp., has taken the Regina cottage at 
Narragansett Pier for the season. 

Mr. and Mrs. Everett I. Rogers, Jr., have 
opened their cottage on Main Ave. at But- 
tonwoods for the Summer months. 

George N. Steere, secretary of the Payton 
& Kelley Co., has returned from several 
weeks’ fishing at Rangeley Lakes, Me. 

John J. Collins, of the publicity depart- 
ment of the Ostby & Barton Co., left on 
Monday for business trip to Cincinnati. 

The annual vacation and stock-taking pe- 
riod at the Ostby & Barton Co., this year 
has been announced from July 22 to Aug. 2. 

George Wiltshire left last week on a busi- 
ness trip through the eastern territory in the 
interest of the W. R. Cobb Co., Pawtucket. 

Albert S. Vennerbeck, of the Vennerbeck 
& Clase Co., and family have opened their 
Summer home at Oak Bluff for the season. 

Among the earliest arrivals at the Summer 
colony at Highland Beach this year are Mr. 
and Mrs. Bradley M. Graffam, of this city. 

Jules P. Goldstein, of Jules P. Goldstein 
& Co., is having a story and a half Colonial 
dwelling erected for himself at Taber and 
Hazard Aves. 

Among the registrations at the Chase 
House, Sakonnet, the past week were Mr. 
and Mrs. Harold W. Ostby and Mr. and 
Mrs. James Otis. 

Edward Wheeler, manager of the Provi- 
dence office of the National Jewelers Board 
of Trade, was in Meriden, Conn., last week 
for the association. 

Among the past week’s arrivals at Coles 
were Mr. and Mrs. Lewis S. Darling and 
family, who will occupy the Darling cottage 
again this Summer. 

Howard D. Wilcox and Arthur W. Claflin 
were elected directors of the Rhode Island 
Electric Protective Co. at the annual meet- 
ing held last week. 

Harry Haas, southern representative for 
the Wolcott Mfg. Co., is spending some time 
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at the firm’s factory in this city preparing 
for the Fall campaign. 

Mr. and Mrs. William J. Petri left last 
week for their country home in West 
Wrentham, Mass., where they will spend the 
coming Summer months. 

Mr. and Mrs. Ira G. Whittier are announc- 
ing the engagement of their daughter, Miss 
Amy Constance Whittier, to Philip Edward 
Starette, of Athol, Mass. 

The refinery business conducted by Bren- 
nan & Critchley at 227 Eddy St. is being 


continued by Thomas J. Critchley, Mr. 
Brennan having withdrawn. 
Mr. and Mrs. Thomas U. Catlow were 


among the arrivals at Harmony-Home-by- 
the-Sea, Sakonnet, last week, where they 
will remain during the Summer. 

Gregor Krichbaum, of L. Krichbaum & 
Co., is roaming about “his old camp 
grounds,” near Grant’s Station, on the shores 
of Narragansett Bay, for the Summer. 

The will of the late Charles W. Bubier 
has been probated in the Municipal Court 
and the Rhode Island Hospital Trust Co. 
appointed administrator with bond of $200,- 
000. 

Mr. and Mrs. Howard L. Carpenter have 
opened their country home on the water- 
front at Buttonwoods for the season. They 
spent the last week-end with friends at 
Sakonnet. 

J. Solinger & Co. will close their plant 
from July 3 to 13, inclusive, for the annual 
vacation and stock-taking period. The office, 
however will remain open and all orders 
will be filled from stock so far as possible. 

The McDermott Mfg. Co., previously re- 
ported as having discontinued business at 51 
Empire St., is now being conducted from the 
home of the owner of the wholesale jewelry 
business, Peter McDermott, at 80 Adelaide 
Ave. 

A. W. Alsfeld has become associated with 
the Z. Berberian Co. and will represent it 
on the road with their line of jewelers’ sup- 
plies. Mr. Alsfeld has had 25 years’ experi- 
ence as an electroplater, 15 of which was 
with the Ostby & Barton Co. 

A number of the representatives of the 
jewelry industry participated in the annual 
outing of the Town Criers of Rhode Island 
at Rocky Point on Saturday. John J. Col- 
lins, with the Ostby & Barton Co., was vice 
chairman of the general committee. 

Upon the petition of Mrs. Anna M. Wol- 
stenholme, Presiding Justice Tanner in Su- 
perior Court has entered a decree dissolving 
the Wolstenholme Mfg. Co., manufacturing 
jewelers, Abbott Park PI., this city, as a 
corporation. The business is to be liquidated. 

Clarence M. Dunbar, of the Cook, Dunbar, 
Smith Co., has returned from Los Angeles. 
where he attended the annual conclave of 
the Imperial Council of the Ancient Arabic 
Order, Nobles of the Mystic Shrine, of 
which he was elected Imperial Chief Rab- 
ban. 

Horace M. Peck, secretary-treasurer of 
the Manufacturing Jewelers’ Board of 
Trade, has been selected as one of the two 
New England members of the Administrative 
Board of the Eastern Division in the cam- 
paign of the National Association of Credit 
Men against commercial fraud. 

The stock, tools, fixtures, machinery, etc.., 
of the manufacturing jewelry concern of 
William R. Dutemple & Co., 227 Eddy St., 
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order last week, going in small lots, 
total sales was about $800. The liabilities 
amount to about $2,500 to $3,000, 

J. Robert Sweet, of the Providence ofigs 
of the National Jewelers Board of T 
and Frank L. Barrows, with the Gorham 
Mfg. Co., represented the First Light Ip. 
fantry Regiment of this city at the 156) 
anniversary celebration of the Battle of 
Bunker Hill at Boston last Wednesday 

Randolph A. Greene, Robert Bain at 
Harry W. Buffum accompanied the United 
Train of Artillery Veteran Association, an4 
Gregor Krichbaum and A. Leo Kitkenney 
the First Light Infantry Veterans to Bos. 
ton last Wednesday to participate in th 
“sg anniversary of the Battle of Bunker 

ill. 


Henry Wolcott, of the Wolcott Mfg. Co, 
has been appointed chief marshal of the big 
parade of local veterans on July 12 for the 
dedication of the “Hiker” monument ig 
memory of the men of Providence who tok 
part in the Spanish-American War, the 
Philippine Insurrection and the China Revo 
lution. 

A concern called Easterbrooks-Smith, 
Inc., has been incorporated under the laws 
of Rhode Island, to be located in this city, 
for the manufacture and dealing in plated 
and sterling silver and other novelties, with 
an authorized capital of $10,000, consisting 
of 100 shares of common stock at $100 each. 
The incorporators are Clarence J. Smith, 
Frank V. Willard and Robert W. Hamilton, 
all of this city. 

Because of the small number of entries 
for the contest for the Frost challenge cu 
between teams representing Providence and 
the Attleboros, which was to have been 
played at the Metacomet Golf Club grounds, 
East Providence, on Tuesday last, it was 
called off until a date to be decided upon 
later. The small number of entries was dut 
to the number of college and school com 
mencements and reunions. 

Richard Esian, 29 years old, of 156 Water- 
man Ave., East Providence, was arrested 
there Friday night and brought to this aly 
on a charge of the embezzlement of 8 
finger-rings valued at $72 from L. Krich- 
baum & Co., manufacturing jewelers, 56 Pine 
St., which he is alleged to have converted 
to his own use by selling and retaining money 
received therefrom. In the Sixth Distrit 
Court on Saturday he pleaded not guilty and 
was held in $300 bail for trial on June 4 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Walter Bonn and Hermann 
Cerf, of the M. Bonn Co., Pittsburgh, Pa.; 
Messrs. Bishop and Gorson, of Bishop, vor 
son & Co., Pittsburgh, Pa.; Messrs. Diamon! 
and Blitz, of Diamond, Blitz & Co, Chicag®; 
Messrs. Bowman and Foster, of the Samstaé 
& Hilder Bros., Inc., New York; Mr. Loeb 
of the Gene Loeb Co., Philadelphia; Irvin 
J. Brandt, of Irving J. Brandt & Co,, 1m» 
Chicago; Arthur Kaskell, of Wiernet Bros. 
New York city; F. B. Greene, Jr., of i 1 
Greene & Son, Boothbay Harbor, ily 
Harry Morris, of Morris, Mann 4 
Inc., Chicago; Mr. Uhl, of the Furstenwer 
Uhl Jewelry Co. (F. U. Co.), St he 
Mo.:; S. Moch, of Moch & Braisted, rod 
apolis, Minn.; Mr. Patterson, of the 5m 
Patterson, Co., Montreal, Can. 





was sold at auction sale under assigner, 
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Frank Kline, Spring City, Pa., has been 
in the city on a buying trip. 

Among the week’s visitors to the whole- 
gle houses was W. H. Appel, retailer of 
Allentown, Pa. 

George S. Katz, Jr., retailer at 1943 Ger- 
mantown Ave., has installed his family in a 
cottage at Pitman Grove, N. J., for the 
Summer. 

E, Allez, jewelry retailer at Millville, 
N. J. has received the sympathy of his 
many friends in the local trade in the death 
of his wife. 

Harry Spivack, wholesaler at 728 Sansom 
St, has filed suit in the Municipal court 
against Carl O. Bonnem, of 533 W. Roose- 
yelt Boulevard, to recover $252 on a note. 

Miss Huber, for 15 years or more in a 
responsible position in the jewelry depart- 
ment of Wanamakers, has taken a position 
as buyer for the jewelry and associated de- 
partments of Lit Brothers’ department store. 

John Fish, well known retailer of Ard- 
more, Pa., with Mrs. Fish and their daughter 
have sailed for England, where they will 
spend several weeks visiting relatives and in 
touring the country. 

0. O. Stillman, for many years in the re- 
tail business at New Brunswick, N. J., up 
to his retirement two years ago, has been in 
the city renewing old friendships, his first 
call being made upon Edward Sickles, of 
M. Sickles & Sons. 

Goldberg & Freudberg, formerly in the 
employ of Aisenstein & Gordon in the watch 
materials department, have formed a part- 
nership and will open a watch materials and 
jewelers findings business in the Milner 
building, 706-08 Sansom St. 

A sentence of three years in the county 
prison has been imposed upon Maxwell 
Barnett, convicted of swindling Walter 
Herzberg, a pawnbroker, of Vine St., near 
9th St, on a bad check for $75 which he 
gave in payment for a $35 stickpin. 

Max E. Gordon, of Asenstein & Gordon, 
has returned from the annual convention of 
B'rith Sholom at Atlantic City, still wearing 
the honor of chairman of finance to which he 
was re-elected unanimously. A large num- 
ber of Philadelphia jewelers are members of 
the order, 

Charles H. Dean, veteran S. 8th St. dia- 
mond dealer and jeweler gave his friends 
a pleasant surprise late last week by 
motoring up from his home at Atlantic 
City, where he has been taking life easy 
or several weeks and spending some time 
at his store, 

Mr. and Mrs. Samuel Deutsch had a very 
pleasant observance of their silver wedding 
anniversary, the celebration being held at At- 
~8 City with a large number of their 
iriends, in and out of the jewelry business, in 
Po eaape The couple received many 
Kens of esteem and remembrance. 

_ much better tone marks both the whole- 
¢ and retail jewelry business here and 
Most houses report a fair June business. 
co hes weddings are responsible 
eel t . the improved conditions but 
se ra e is also picking up and ‘there 
gn of ‘optimism taking the place of 
Pessimism so prevalent during May. 
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Hoover & Smith Co., jewelers at 616 
Chestnut St., had an effective window dis- 
play of the prizes for the golf tournament of 
the Philadelphia Real Estate Board. The 
trophies, which completely filled the large 
bulk window of the store, which the firm 
will soon vacate, had as a background the 
11 silver loving cups, large and small, while 
the other prizes, consisting of watches, 
diaries, pocketbooks, ivory cigarette holders, 
fountain pens in gold and other materials, 
pencils, etc., completed the showing. 

To celebrate its 30th year in the retail 
jewelry business in Mahanoy City, Pa., the 
C. H. Liachowitz Co. has started the work 
of rebuilding its establishment at 29 W. 
Center St., that city, which was destroyed by 
fire on last Christmas morning. The work 
of rebuilding has been delayed because of 
difficulty in obtaining skilled labor, but that 
has been met and the structure is under way. 
Plans call for a three-story brick and tile 
building with a handsome front and with 
interior arrangements that will make the 
store one of the most modern and efficient 
retail jewelry establishments in the coal 
regions. 

One of the pleasantest social events in 
jewelry circles here for many months was 
the wedding last Sunday of Miss Rose 
Sagorsky, daughter of Isidore S. Sagorsky, 
of I. S. Sagorsky & Son, to Alexander L. 
Rovine, the ceremony being performed with 
the full ritual by Rabbi Samuel Fredman 
at Beth-el synagogue, Walnut and 58th 
Sts., in the presence of a large number of 
relatives and intimate friends, the latter 
including many persons prominent in the 
jewelry business in this and other cities. 
The bride wore a creation of white duchess 
satin, embroidered with silver lace, her veil 
of bridal tulle depending from a coronet of 
rose princess lace. She carried lilies of the 
valley. The young couple received many 
congratulations from several hundreds after 
the: ceremony, among those present being 
many prominent jewelers and their families. 


“Jack” Goodman, 7th St., near Race St., 
who is awaiting trial on a charge of at- 
tempting to pass 28 counterfeit $100 bills on 
the jewelry firm of Zieger & Liever, 718 
Sansom St., is in the toils again, having been 
arrested when he walked into Federal court 
here to see when his trial on a forgery 
charge on which he is out on $10,000 bail 
would be held. This time he is accused of 
passing a counterfeit $100 bill on a ticket 
agent at the Reading Terminal. Goodman 
was arrested by Federal agents in the Zie- 
ger & Liever store when Mr. Zieger, of the 
firm, became suspicious when Goodman 
snapped too quickly at a $2,800 diamond ring 
and proffered the bills in payment. While 
Mr. Zieger went for the Federal agents, his 
partner held the “buyer” in conversation, and 
the arrest was effected without any trouble. 
The counterfeits were what is known as 
“bootlegger money,” and were good enough 
to have fooled several merchants in this city. 

Another Philadelphia bachelor jeweler has 
deserted the ranks of the Benedicts in the 
person of Byard F. Brogan, mountings 
manufacturer of Sansom St., who is now on 
his honeymoon tour with his bride, who was 
Miss Elizabeth A. Swiler, daughter of Mr. 
and Mrs. W. E. Swiler, of 34 N. 50th St. 
The ceremony, which was atended by about 
100 relatives and friends, took place at the 


95 


home of the bride’s parents, and was a pink 
and white affair in decorative effect, the 
rooms being packed with June roses and 
lilies of the valley. The maid of honor was 
Miss Miriam Parsons, and the best man, 
C. E. Crothers, office manager for Mr. 
Brogan. Rev. J. H. Main D. D., performed 
the ceremony. Mr. and Mrs. Brogan left 
immediately after the informal reception on 
a three weeks’ motor trip through the New 
England States and Canada. This was after 
the bridegroom had foiled the attempts of 
those at the wedding ceremony to “trail” 
them on a part of the way. 


Sansom street is casting its individual and 
collective eyes at Florida these days, and 
tales of big money being made in real estate 
in Bryan’s State threaten to lure some of 
the “standbys” of Diamond Row from the 
business. One who already has yielded to 
the real estate craze is Samuel Halpert, who 
has disposed of his diamond business on San- 
some St., and moved to Miami, where he 
has invested in real estate and, according to 
stories coming from that city, is making a 
good thing of it. His fixtures have been 
bought by Kramer Bros. Benjamin Abra- 
hams, diamond dealer at 8th and Sansom 
Sts., is also down at Miami and in the realty 
business, and so interested is he in the possi- 
bilities of that and the jewelry business in 
that town that he sent for his son Carlton to 
join him. The same story is told of Louis 
Lipkin, jeweler, who is in Miami. Meantime 
J. M. J. Costello, veteran diamond dealer of 
Sansom St., has just returned from a busi- 
ness and pleasure trip to Miami and St. 
Petersburg, during which he not only landed 
an 80-pound tarpon, but purchased an apart- 
ment house in St. Petersburg, on which he 
expects to realize a neat profit. 


Members of the working force at the Ful- 
mer & Gibbons’ mounting manufacturing 
plant enjoyed a splendid time at their annual 
outing which this year was held at Alcyon 
Park, near Pitman, N. J., and attended by 
fully 125 persons, representing the office and 
shop and a few guests. L. W. Gibbons, of the 
firm, drove down from this city to enjoy 
part of the program. W. W. Fulmer, the 
other partner, is in Europe, but sent his best 
wishes for the success of the affair. As 
usual, the star athletic event of the day was 
the ball game between the “Irish” and the 
“Dutch” teams from the shop, and the “Irish” 
won by a score of 9 to 6. The game had an 
international aspect, being between the 
“Trish” and “Dutch,” with an English um- 
pire, a Jewish pitcher and a German umpire 
on the bases. Other sports included a 100- 
yard dash, shot put, broad jump and hitting 
a golf ball, almost everyone joining in the 
latter sport. There was dancing afternoon 
and evening. The principal outdoor sport 
of the affair, however, was at the tables, 
where noteworthy gastronomic feats were 
performed. Immediately after dinner M. 
Sontheimer recklessly attempted to make a 
speech, but was outvoted. However, he was 
so impressed with the good fellowship of 
the affair that he invited everyone present 
to his home in Riverton, N. J., when the 
peaches are ripe for a “peach carnival.” All 
agreed that the affair was the best one yet 
held by the Fulmer & Gibbons employes, and 
that the next activity might take the form 
of a baseball game, provided the F. & G. 
team can find any outfit ready to tackle them. 























































Unless present plans fail, the alterations 
being made to the establishment of Joseph 
DeRoy & Sons in order to give them facili- 
ties for operating their loan business, are 
expected to be completed this week. 


Some of the wholesale houses are now 
closing their place of business at 5 P. M. 
as well as some of the retail stores. Both 
wholesale and retail houses generally will 
close at 5 p. M. and 1] p. mM. Saturdays, 
beginning July 1. 

W. F. Hofmann, of the Heeren Bros. 
Co., and W. H. Hofmann, of the same 
house, and Mrs. Hofmann, left last week 
on a motor trip through the east, Mr. and 
Mrs. W. F. Hofmann stopping off at 
Philadelphia to visit relatives and Mr, and 
Mrs. W. H. Hofmann continuing to 
Atlantic City where they spent their vaca- 
tion. 

Albert W. Hofmann and George Best, 
officers of the Heeren Bros. Co., attended 
the annual convention of the National 
Association of Credit’ Men in Washington 
which, incidentally, was pronounced one of 
the best conventions of its kind ever held. 
The merchants are taking an interest in the 
organization, because of the fact that a 
$2,000,000 fund is being raised to be used 
to fight commercial fraud in all of its 
phases. 

It is reported that everything is set for the 
passage this week of regulations curtailing 
the activities of those who conduct certain 
auctions. The ordinance was before the coun- 
cil last week and there was debate on it, 
two members of council taking a position 
in favor of the bill, as against the credit 
jeweler, the credit jewelers being active in 
behalf of the proposed ordinance, backed 
by the jewelry trade as a whole, How- 
ever, it was not hard to gain the support 
of the majority members of council, who 
ordered the measure printed. The fight will 


be continued against the bill, but it is 
claimed that those opposing it will have 
little chance of defeating the measure. It 


will then be up to the mayor for his signa- 
ture. The provisions of the bill remain 
about as originally presented to the mem- 
bers of council, by the attorney for the 
Credit Merchants, Inc., active in its behalf. 

Plans are being formulated rapidly on the 
program of the Pennsylvania Retail 
Jewelers’ Association, which will hold its 
annual convention here July 14 and 15, 
Chairman J. Clare Crawford, of the con- 
vention committee announces that the fol- 
lowing out of town persons will speak at 
the convention: Conrad Brotherly, presi- 
dent of the American National Retail 
Jewelers’ Association; Bartley J. Doyle, 
president of the Philadelphia Jewelers Club; 
J. D. Little, manager of the sterling silver 
galleries of the International Silver Co. 
Others who have been invited to speak but 
have not as yet accepted include Edward H. 
Hufnagle, president of the American Horo- 
logical Institute; W. H. B. Dumont, sales 
manager of the Waterbury Clock Co.; Carl 
A. Bross, vice-president of the Traub Mfg. 
Co., and others. The local speakers will 
include Clifford B. Connolly, of the Carne- 
gie Institute of Technology and former 


THE JEWELERS’ 
commissioner of labor of Pennsylvania; 
George ©. Kelty, who will address the con- 
vention on deferred payments and the Rev, 
Dr. Wallace C. Petty, pastor of the First 


Baptist Church, one of the foremost after - 


dinner speakers in Pittsburgh. Mr. Craw- 
ford held a meeting with the members of 


the local committee in charge of local 
arrangements and says that everything is 
progressing fine for the gathering. On 


Tuesday night the retailers of the city will 
act as hosts and on Wednesday night the 
Pittsburgh wholesalers will be hosts with 
Emil Ireyer, of the Samuel Weinhaus Co., 
as chairman. August Loch has been named 
as chairman of the reception committee for 
the ladies. 











A: 
has gone south for 10 weeks. 
The firm of Anshen & Rockman has been 


Brown, of the Eastern Jewelry Co., 


dissolved. J. Rockman will continue the 
business, which is located in the Jewelers’ 
building. 

All the jewelers in Quincy took part in 
the 300th anniversary celebration in Quincy 
last week. Their stores were most ornately 
decorated and beflagged. 

George Mc L. Presson visited in Boston 
last week on his way to Niagara Falls, 
Cleveland and other places. He plans to re- 
turn by way of Montreal. 

Marriage intentions have been filed by 
Frank R. Folger, 351 Massachusetts Ave., 
watchmaker, and Miss Marion E. Riddell, 
Morse Pond Grove, Wellesley. 

Among the vacationists are Frank H. 
Jackson, Jr., and Ralph H. Bold, of the 
David Nemser Co. The former has gone 
to Weirs, N. H., and the latter to Littleton, 
N. H. 

Edward Cole, of the D. C. Percival Co., 
president of the Boston Jewelers’ Club, is 
on his way to Europe for the Summer. He 
will join his wife, who has been in Switzer- 
land for some time. 

A charter of incorporation has been grant- 
ed to the Los Cerillos Turquoise Gem Cor- 
poration. The capital is $250,000 and the 
incorporators are Charles D. Porter, Haver- 
hill; Chester H. Smith and Percy F. Wood, 
Boston, 

Joseph G. Rubin and Miss Lillian Kap- 
stein were married June 17. The wedding 
took place at the Beacon House, Brookline, 
in the presence of many relatives and friends. 
\fter a wedding tour to Niagara Falls, the 
Great Lakes and other resorts, Mr. and Mrs. 
Rubin will make their home in Brookline. 
Mr. Rubin is one of the most popular of the 
younger diamond merchants in this city. He 
is the son of Jacob Rubin, 101 Tremont St., 
a leading diamond importer in Boston. 
Many gifts were presented to the bride and 
bridegroom. 

The Traub Mfg. Co., New York, an- 
nounces that Benjamin J. Blakney has been 
appointed as its representative in New Eng- 
land and New York State. Mr. Blaknev 
was for vears associated with the Smith, 
Patterson Co., covering New England. He 
has a large circle of business and personal 
friends in this territory, which affords great - 
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opportunity for the 

which he possesses. 

The annual outing of the Washington 
Jewelry Co. was held June 17, and abou &j 
made the trip, as guests and employes, tp 
May flower Grove, Plymouth. They traveled 
in buses. There was a full program of 
sports, and valuable prizes were awarde/ 
the winners. A picnic lunch was served x 
noon, and the evening was given up to 
dancing. Thomas J. Shanley was chairmy 
of the committee in charge, assisted by Jack 
Aronson and Harry Caffin. 

Louis Weiner was found guilty of rob. 
bery in connection: with the $110,000 thei 
from the store of Carl H. Skinner, Boylston 
St., in August last. It was one of the mos 
daring holdups in Boston in many years, 
lour witnesses identified Weiner as one of 
the three robbers. One salesman said 
Weiner knocked him down and held a re 
volver at his side, while the other two 
thieves backed out of the store with the dia- 
monds and jewelry. Two women, an office 
boy and a salesman were certain Weiner 
was the man who held the gun. He is to be 
sentenced later. The men made their get- 
crowded around, or may have been lost, 

A sudden gust of wind, June 16, blew out 
the large plate glass window of the store of 
Howard & Co., 130 Tremont St., and then 
scattered several thousand dollars’ worth of 
brooches, diamond rings and other valuables. 
When the window, smashed into many 
pieces, fell on the sidewalk and into the gut- 
ter, a great cloud of dust shut off all view 
for a few seconds. The jewels were lifted 
into the air as if but straw and landed on 
the sidewalk, some in the gutter, 12 feet from 
the door. There were several customers in- 
side at the time, some of whom _ became 
greatly excited. Five or six clerks and 
salesmen rushed to pick up the brooches, 
diamonds and other property. There was 4 
quarter of an inch thickness of dirt in the 
gutter. Most of the property was recovered, 
but some of the diamonds and jewelry, a> 
parently, was picked up by pedestrians who 
crowded around, or may have been blowe 
away. 

Joseph J. McCorry, of Roxbury, a former 
police officer attached to the Dudley street 
station, was arrested at midnight Friday 
front of an Upham Corner jewelry stort, 
conducted by Abraham Stanley, and 
charged with breaking and entering, lar- 
ceny of a quantity of watches and small 
clocks and carrying a loaded revolver with- 
out a permit. The arrest was made by 
night traffic officer Seldon Knight, of the 
Dudley St. station, who is on a fixed post 
at the junction of Columbia road and Dud- 
ley St. Knight heard the crash of glass and 
started to report himself “off-post” to ™ 
vestigate the occurrence when he came upo? 
the man, who, he said, had his arm through 
the broken show window. At the station 
house, the police say, a number of watches 
were found in his pockets as well as 4 load 
38 calibre revolver. McCorry was 4 © 
fendant a year ago in a police trial on @ 
charge of larceny of a ham from a provision 
store on Blue Hill Ave. Found guilty b; 
fore a board of three captains he was 
charged from the department, but was 
instated after a public hearing. One ® 
later he was reported by a_ sergeant s 
being drunk while on duty. McCorry then 
resigned with the charges pending. 
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to George Lochr, of the Detroit office of 
od HB. Scribner & Loehr Co., was a Cleveland 
of visitor last week. : 

od Ray Carroll, of the Lewis Jewelry Co., 
at ho has been down in Florida on business 
oO HBr the past few weeks is back home again. 
in The L. Strauss Co., 5415 Euclid Ave., 
k BBs; leased a store two doors from its loca- 


on in order to hold an auction, as its 
own store is too small for the purpose. | 
Among manufacturers representatives in 
@ WB ceveland last week were Tony Norwalk, 
t To: the Newall Mfg. Co., and Edmund 
8. BBken, of the Pennant Watch & Supply 
; Corp. 
d David Glasser, of the Merit Co., leaves 
¢ Hu. first of the week for a trip through 
0 TH Pensylvania. Miss Rose Krulak, of the 
BP ome company, is enjoying a 10-day vacation 
© Ht Toronto Can. 
ol Out of town jewelers visiting Cleveland 


Mic week included G. F. Elgin, Kent.; 
+ Hi Walter Deuble, Canton; J. B. Avery, 
| BP Amherst; Mrs. C. H. Marquart, New 


t MP icndon, and Leo Rubin, of East Liverpool. 
f The front portion of the Show Jewelry 
© Ho's store has been blocked off due to 
! BH remodelling of the building, but as the store 
| HB has an entrance from the Superior Arcade, 
Y Bithere is but little interference with business. 

Nathan Heldman, formerly connected 
with Sol Bergman, was one of those who 
passed the horological examination at 
Washington recently. Mr. Heldman is now 
lated in Los Angeles where he is in 
business for himself. 

J. Jurgen can claim the distinction of 
having the smallest jewelry shop in 
Cleveland. He recently opened it on St. 
Clair Ave. near 58th St. When two or 
three customers get inside, the place be- 
comes crowded, yet despite its diminutive- 
ness, Mr. Jurgen carries a well assorted 
tock and does considerable watch repair- 
ing as well, 

Cleveland 
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jewelers were among the 
donors to the Italian Street Fair which was 
i progress for three days this week. It 
"as sponsored by the leading women of 
he city, and was for the purpose of 
‘aising money to pay for landscaping work 
around the Museum of Art. Practically 
dl business houses contributed, and $30,000 
was cleared, 
Complaint was made to superintendent 
r mails F. FE. Kulas, Saturday, June 20, 
" W. Wagner, of the Wagner-Gilger- 
_ Co, jobber, that mail collectors were 
“owing parcels worth considerable money 
: the floors of office buildings. Mr. 
' oo stated that he had mailed the par- 
“tly package boxes which he thought 
| >a for that purpose, and found later 
) — been put on the floor by the col- 
: be = Pa he had not been notified that 
a not be collected. The super- 
oders Pg that collectors have 
were gf ring in all mail regardless of 
mt be is mailed, but the department can- 
responsible for losses if the pack- 


ages ! 
“ are left on the floor or sidewalk in 
t 


— a ee 


rr ~ package boxes, as is often the case. 
Sainst the postal laws for collectors 
“cept parcel post packages, although the 


f) 
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law has been overstepped at times to aid 
mailers. 

The 24-Karat Club has been in corre- 
spondence with the management of the 
Standard Drug Co. relative to leasing 
space to transitory concerns for the purpose 
of selling jewelry. William Wagner 
as president of the club called the drug 
company’s attention to the unfairness of 
this proceedure on the grounds that regular 
dealers in the jewelry business, and their 
families are patrons of the Standard Drug 
Co. (who have about 35 stores in the city). 
Further these concerns who rent the win- 
dow space and a show case inside the store, 
pay no taxes and are not in the city for a 
long enough time to make good on the 
quality of their merchandise. The legiti- 
mate jeweler on the other hand, pays his 
taxes and is a permanent resident, and this 
transitory competition is decidedly unfair, 
especially as the public are not aware that 
the Standard Drug Co. is not selling the 
merchandise. C. E, Roseman, president of 
the Standard Drug Co., has shown every 
courtesy to the club’s officials and now has 
the matter under consideration. 











TRADE CONDITIONS 


Buffalo jewelers report a marked improvement 
in business for the June bride and commencement 
seasen, more noticeable, perhaps, because of the 
dull early Spring trade. Few, however, are op- 
timistic enough to term business as brisk, though 
all retail merchants welcome the change for the 
better and hope that it is an augury of an im- 
proved demand for the last half of the year. 
There is every indication that June will take its 
place in the jeweler’s calendar as the second 
largest month in volume of sales. Trade in wed- 
ding and graduation gifts has been steady and 
the trend appears to be toward merchandise of real 
value, rather than cheaper grades of jewelry and 
silverware. The latter article has undoubtedly re- 
ceived considerable stimulus from the National 
Sterling Silver Week advertising window displays, 
which was more efficiently handled this season 


than a year ago. The upturn in business started 
last month and has showed consistent gains as the 
wedding season opened up. Statistics from the 
marriage license bureau show only a slight de- 
crease in applicants from those of a year ago. 
One veteran jeweler had this to say about the 
trade outlook, which probably reflects the senti- 


ment of a majority in the trade: “Through a some- 
what long experience in this business I have ob- 
served the ebb and flow of demand, sometimes 
active, sometimes slow. [Fut in the end, year in 
and year out, business turns out very well—if one 
handles the kind of goods the public wants and 
treats customers fairly." 





Among the out-of-town jewelers visiting 
the wholesale trade in the city last week 
were: <A. Colucci, of Colucci & Catugno, 
Niagara Falls; J. H. Engel, Brockport, and 
Mrs, R. C. Holmes, Gowanda. 

Charles T. Evans, of Brayton’s, Inc., has 
been notified of his appointment as represen- 
tative of the A. N. R. J. A, of which 
organization he is treasurer, to the com- 
mittee in the jewelry trade which has as 
its purposes the revival of business. 

Their many friends in the Buffalo retail 
jewelry trade will share with Edward C. 
and Joseph W. Pollock, Seneca St., 
jewelers, their grief in the loss of their 
mother, Mrs. Minnie Ebling Pollock, who 
died on June 16.. Mrs. Pollock-.-was «the 
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widow of the late Joseph M. Pollock, 
founder of the jewelry firm of Joseph M. 
Pollock & Sons. He died last Sep- 
tember. 

Morris Dorewitz, who has been engaged 
in business at 2101 Main St. Niagara 
Falls, for a number of years, has opened 
a second jewelry store, called the Rose 
Jewelry Shoppe, at 333% 3rd St. It will 
be in charge of his daughter, Miss Rose 
Dorewitz. 

Charles M. Jerge, who has conducted a 
retail jewelry store at 2194 Fillmore Ave. 
for a number of years, will move on or 
about July 1 into the premises at 2211 
Fillmore St., one of two stores in a brick 
structure which Mr, Jerge erected last 
Autumn. The new site will afford more 
adequate space and will permit of a larger 
stock being properly displayed. Mr. Jerge’s 
store, the only one in the North Fillmore 
district, serves a_ thickly populated 
district. 

With the approach of Summer and the 
suspension of courts, it is doubtful whether 
the case of Stella Mackowska, girl ac- 
complice of Frank H. Minnick and George 
W. Bittle in the holdup of the Hoyler 
jewelry store, will be disposed of before 
Autumn. Meanwhile the proceedings grow- 
ing out of the killing of Rufus Eller, a 
clerk in the jewelry store, has tied up $6,000 
worth of diamonds taken by the bandits 
and since held by the court as evidence in 
the case. Mr. Hoyler has endeavored re- 
peatedly to have Judge Thomas Noonan 
order the return of his property, which he 
has been without for more than a year, but 
to no purpose. With Minnick electrocuted 
and Bittle waiting a similar fate in the death 
house at Sing Sing, only the disposition of 
Stella Mackowska’s case stands in the way 
of the return of this tidy stock of mer- 
chandiseable gems. The girl has declined to 
meet conditions by which District Attorney. 
Guy B. Moore will allow her to plead guilty 
to a lesser charge, it was reported after a 
conference last week between the girl’s at- 
torneys and the county prosecutor. The 
district attorney’s terms were so narrow, 
it was reported, that her lawyers said the 
girl would not consent to them. It is under- 
stood Mr. Moore refuses to listen to a 
lesser plea than guilty to murder, second 
degree. Further conferences are planned, 
however, at which a compromise arrange- 
ment may be reached before the courts ad- 
journ for the Summer. 








The proprietors of the Heath Jewelry 
Store, Lansing, Mich., have reported to the 
Jewelers’ Security Alliance that two men 
visited the store recently and asked to see 
three stone rings. They were shown mount- 
ings first and then asked to have the stones 
laid out to give them a better idea as to how 
it would look. One man pretended to be 
the buyer. The other had a very large 
traveling bag and seem to stand aloof. He 
made the remark “that’s just what she 
wants. I'll bring her in.” They then went 
out. Mr. Heath noticed the fact that a pa- 
per containing a carat stone was missing, 
but thought it probably had been taken with 
others to the bank, and could not accuse the 
men. The banks being closed for the day 
he could not find out until the day fol- 
lowing. 
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What Counts in Advertising 





If you are traveling from one city to another, you do not usually 
patronize the road that runs the fewest trains. On the contrary, 
you select a train that is most reliable, convenient and speedy. 
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In advertising, the object is to reach the greatest number of buyers 


in the most reliable and, quite often, in the quickest way. 
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The Saturday Evening Post presents a perfect example of doing 
just that. It is read by more people than any other publication. 
Hence, more advertisers use The Saturday Evening Post than 
any other national publication. Some advertise every week, some 
in 26 or 12 or 6 issues during the year, but no matter how many 
times they advertise the object is to have each advertisement 
reach the greatest number of readers for the cost. 


Ye) 
| 
43) 
i 
el 
fe 


In a similar manner The Jewelers’ Circular is read by more 
jewelers with a greater purchasing power, than is any other paper 
in the country and for this reason more advertisers use 7 he 
Jewelers’ Circular than any other jewelry journal. 


Conv 


The number of insertions is dependent on how much money the 
advertiser is in a position to spend; but whether the appropriation 
is small or large, whether the advertiser wants to reach the buyers 
52 times, or 26 times or 12 times or less during a year, it is a 
matter of the utmost concern to him that each advertisement gets 
the attention of the greatest number of buyers. 


The number of readers and the purchasing power of these 
readers, together with the prestige and influence of the publica- 
tion, are the determining factors in placing any advertisement. 
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SSAULTS, rob- 
Murdered by beries and _ hold- 
: ups have become so 
Bandits common in our indus- 
try that they are being given but passing 
attention by the public, police, and, we re- 
gret to say, by the jewelers themselves. 
But the brutal murder of a_ Brooklyn 
jeweler by bandits who robbed his establish- 
ment last week (an account of which 
appears in another column), will cause a 
shudder of horror to many of our merchants 
as it will help to make them realize the 
peril of their calling today and the lack of 
protection afforded to the businessman under 
the present conditions when crime is so 
rampant. Apparently we can hope for but 
little improvement in these conditions from 
the police or prosecuting authorities of our 
community and if there is any relief from a 
situation so intolerable, it must come from 
the jewelers themselves. But such relief if 
we do get it will have to be predicated on 
a revolutionary change in the method of 
doing business, of displaying merchandise, 
and in fact, of all the conditions surround- 
ing both buying and selling. 

The question to be settled is whether we 
will do business safely under hampering 
conditions that may, for a while, curtail 
business or continue on the lines of today 
with its attending danger to life and 
property. Jewelers who have suffered at 
the hands of bandits and other criminals 
and who have had the situation brought 
home to them by their personal loss and 
suffering, will realize that a change is neces- 
sary even at the risk of making less money. 
But we feel that many of the jewelers who 
are not yet victims will seek to continue 
the present loose methods of displaying and 
selling which act as an invitation to the 
thief, holdup man and murderer. The situa- 
tion is one that we must face squarely with- 
out attempt to dodge our own responsibility 
in the premises. What relief there is to be 
found is in our own hands as we can expect 
little or no further aid from the State, city 
or town governments. 

The situation calls for action and at once, 
but there seems to be no one willing to take 
the lead and responsibility of leading a 
reformation in the conditions under which 
jewelry is marketed today. 


Another Jeweler 





The Canadian THE domination of 


oo cy a ton the Canadian mar- 
Watches, Clocks and jot by the manufac- 
Kindred Lines titers of clocks, 


watch cases and jewelry, is well shown in 
the statistics of Canadian imports published 
in another column of this issue. For ac- 
cording to these figures which show the 
imports for the last three years, the Ameri- 
can manufacturers have sold over half the 
entire amount of clocks sent to Canada, 
about two-thirds of the watches and around 
three-fourths of the jewelry despite the fact 
the leading manufacturers of Europe were 
making a strong bid for this trade. 

The fiscal year of Canada ends in March 
and the figures are given for the 12 months 
ending March 31, 1923, 1924 and 19235. 
These show that out of total importations 
of clocks 6f $530,552, in 1923, the shipments 
from the United States amounted to $362,- 
028; out of a total of $672,080 in 1924, 
American shipments amounted to $360,083 






99 ' 


and out of a total of $558,969 in 1925, our 
shipments amounted to $287,987. Our closest 
competitor in the clock line has been Ger- 
many which sent shipments of $85,463 in 
1923; $218,909 in 1924 and $191,631 in 1925, 
though the English and French manufac- 
turers also made a bid for this trade. 

Of the watchcases imported in 1923 out 
of a total of $147,494, shipments from the 
United States amounted to $105,686 while in 
1924 out of a total of $211,933, we sent ship- 
ments amounting to $147,600 and in the 12 
months of the year just passed out of a 
total of $218,705, the American products 
amounted to $127,386. With watchcases our 
nearest competitor was Switzerland whose 
shipments in 1923 amounted to but $40,105; 
in 1924, $62,833 and in 1925, $86,436. Ger- 
many hardly figured in this part and the 
shipments from England and France were 
practically negligible. 

In the field of jewelry, out of the total 
of $986,321 imported in 1923, $723,028 came 
from the United States, Great Britain com- 
ing next with shipments of $108,155. In 
1924, out of a total of $1,405,036, we sup- 
plied $941,170 and Great Britain, $148,431, 
and last year out of a total of $1,364,817, 
the American product amounted to $813,581 
and the British, $177,283. 

Under the heading of “manufactures of 
gold and silver,” our American firms also 
completely dominated the market, as is 
shown by the fact that our products 
amounted to $67,430 out of a total of $87,698 
in 1923; $106,026 out of a total of $139,723 
in 1924 and of $120,046 out of a total of 
$133,504 last year. In these lines we have 
practically no competitors. 

But the manufacturers of Great Britain 
dominate the Canadian market in two lines, 
i, e. sterling silverware and plated ware. In 
sterling silver, the British shipments last 
year amounted to $134,264 out of a total of 
$212,658, compared with $68,166 from the 
United States. In 1924, Great Britain sent 
$156,638 out of a total of $220,368 compared 
with $57,856 from the United States and a 
similar story was told in 1923 when out of 
a total of $190,995, the British shipments 
amounted to $131,179 as compared with 
American shipments of $54,121. 

In electroplated ware, the British ship- 
ments were equally heavy amounting last 
year to $440,539 out of a total of $635,784; 
in 1924, $355,241 out of a total of $519,053 
and in 1923, $302,504 out of a total of $438,- 
472. In the same years, the United States 
shipped $169,514, $154,015 and $129,529, re- 
spectively. 

In watches and watch movements, the 
Swiss manufacturers dominate the Canadian 
trade, having sent shipments of watches last 
year of $152,726 out of a total of $206,883 
and in 1924, $108,532 out of a total of $182,- 
425. In watch movements and parts, the 
Swiss manufacturers sent shipments amount- 
ing to $1,016,265 last year out of a total of 
$1,317,768, and in 1924, shipments of $726,- 
899 out of a total of $1,131,574. 

It will be seen from the above what an 
important position Canada holds in the ex- 
port trade of our industry, particularly in 
clocks, watchcases, jewelry and the manu- 
factures of the precious metals and the im- 
port figures do not even tell the whole story 
because of the fact that in some of these 
lines, the American concerns manufacture or 
assemble across the Canadian border and the 
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product, though essentially American, js 
not, therefore, listed in the importations of 
the Dominion, 

The close relation between the jewel, 
trade of Canada and the United States jy, 
been evident in the last few years and j 
growing closer and closer as the years gr 
on; for our brother merchants of thy 
Dominion are working more and mom 
under the same conditions as the jewelers 
in the United States, the customers Calling 
for the same kind of product and with tra. 
problems in distribution and merchandising 
generally almost identical. The America, 
manufacturers can, therefore, deal with 
Canadian customers on practically the sam 
basis as they can with those in the Unite 
States, and, therefore, of all their expor 
trade that of the Dominion is worthy of the 
most careful cultivation. 





One Way THE competition ha 
to Inerease the jeweler is feel. 
Dasiness ing from other indus. 
tries narrows down to 
the fight to supply gifts to the public. The 
jeweler is the natural gift counsellor for his 
customers and should have this trade. Un. 
fortunately, with the changing conditions 
and the propaganda of other industries, 
many people who want to make presents, 
feel they cannot afford to go to the jeweler 
but can make a bigger showing for their 
money by going to the gift shop, novelty 
house or department store. A careful inves- 
tigation by THE JEWELERS’ CIRCULAR for 
over a year shows that this condition is 
costing our trade hundreds of thousands of 
dollars per month and the jeweler must fight 
it by meeting his outside competitors on 
their own lines. It is for this reason that 
we advocate to jewelers who feel the com- 
petition most keenly, the establishment of 
a gift department in their stores,—one tha 
will contain lines other than jewelry not 
incompatible with the jeweler’s stock but 
which offer an assortment of large attractwt 
and low priced articles suitable for presents 

The advantages of such a department have 
been already demonstrated by many jewelers 
who have found: 

1. That it holds the trade of customers 
desiring low priced presents who might 
otherwise have gone to stores in other 
industries. 

2. That it attracts to the jewelry s* 
many people who do not otherwise com 
and thereby increases the possible nus 
ber of customers. 

3. That it gives the jeweler an op 
tunity of showing silverware, jewel 
diamonds and novelties to potential all 
tomers who would not have visited bs 
except for his gift department, thereby 
increasing sales of all department 

4. That it helps to give him an all-year 

round business and particularly © 

stimulate trade in months of yo 
when the sale of regular jewelry ™™ 
section is dull. 

. That it brings in cash during the de 
seasons of the year permitting oo 
pay his bills in all lines more Ss 

6. That it tends to re-establish him 

firmly than ever in the position ° y 

counsellor and give to his store ® 


(Continued on page 105) 
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Ramon Moussaieff, pearl dealer of Paris, 
France, is in this country to purchase Ameri- 
can pearls. ; 

Jerome Danziger, of S. Danziger & Sons, 
65 Nassau St., sailed for Europe last Fri- 
day on the Olympic. 

Mr. and Mrs. Raphael van Dam sailed 
on the France, June 20, after a visit of two 
months to the United States. 

J. M. Washburn, representing Benj. Allen 
& Co, Chicago, is passing a vacation in 
New York with his son. He will be here 
until about July 1. 

William Roman, of Abraham & Roman, 
diamond importers, 22 W. 48th St., will sail 
for Europe on the Belgenland and while 
abroad will make purchases in the diamond 
markets. 

M. Duneier, of Duneier & Cohen, of 24 
Eldridge St. left for Europe on _ the 
Leviathan, Friday 12. He will visit the dia- 
mond markets and will return about the end 
of August. 

Corbett & Bertolone, manufacturers of 
platinum chains and pearl mountings, for- 
merly at 145 W. 45th St., are now settled 
in their new quarters at 17-19 W. 45th St., 
where they have larger space and _ in- 
creased facilities. 

Louis Whitelaw, of Whitelaw Bros., im- 
porters of diamonds, 68 Nassau St., sailed 
for Europe last Wednesday on the Ber- 
engaria. He expects to visit the diamond 
markets abroad and is accompanied on this 
trip by Mrs. Whitelaw. 

Hyman Abrams, of the Scranton Jewelry 
Co., wholesale jeweler, Scranton, Pa., sailed 
from this city last Wednesday on the Ber- 
engaria, He is going abroad to visit the 
European diamond markets and will be 
away for about five weeks. 

George A. Schuetz, sales representative 
of the Traub Mfg. Co., with a local office 
at 576 Fifth Ave., announced last week that 
Benjamin J. Blakney of Boston, Mass., has 
joined the sales force and will represent the 
concern throughout New York State and 
New England, 

It was erroneously reported in these 
columns last week that D. Davidson, of 1 
W. 47th St, had returned from a_pur- 
chasing trip to Europe. The note should 
have stated that Mr, Davidson left the 
United States on June 9 for a trip abroad 
and will be gone for about six weeks. 

David Polak, diamond cutter and im- 
porter, 170 Broadway, sailed last Saturday 
on the steamship Volendam. Mr. Polak is 
tie abroad on a purchasing trip to the 
reign diamond markets only for the pur- 
bose of purchasing rough diamonds and ex- 
Pects to return about the end of August. 
ged Raunheim, of Julius Raunheim, 

“ida Fifth Ave., sailed for Europe last 
sheoad = the Olympic, and will remain 

or two or three months. Mr. Raun- 
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heim will be joined in Europe by Fred War- 
ren, an employe of the concern, who went 
abroad some time ago. He will return to 
this country with Mr. Raunheim. 

William A. Loeb, of James J. Loeb & 
Bro., diamond and precious stone importers, 
68 Nassau St., will start on a regular busi- 
ness trip to Europe, June 30. Mr. Loeb 
sails on the S. S. Resolute and in the course 
of his visit to the diamond markets of 
Europe, will spend some time in Germany, 
Holiand and France. Altogether he ex- 
pects to be abroad about two months. 

Joseph H. Frier, of Greenbaum, Wolff & 
Ernst, 7 Dey St., as assignee for the busi- 
ness of Solomon Kivel trading as Kivel 
Bres., who recently executed an assignment 
for the benefit of creditors, will sell the 
firm’s assets at public auction on Monday, 
June 29. The sale will take place at 10.30 
A. M. and will be held at 106 Fulton St., 
where the following merchandise will be 
offered: jewelry, watch cases, novelties, etc. 

Sol. Roseman, of the firm of A. Roseman, 
9 Maiden Lane, was married on Thursday, 
June 11, to Miss Lillian Rudinger, of this 
city, at the Biltmore Hotel. Mr. and Mrs. 
Roseman left for Europe on the Leviathan 
which sailed on June 12. While abroad 
Mr. Roseman will visit the diamond mar- 
kets and expects to return about the middle 
of July. Jacob Block, of the same firm, is 
at present calling on his regular trade in 
the middle west. 

The daring hold-up and robbery which 
occurred the latter part of November, 1922, 
at the jewelry store of Louis Kramer, 514 
Washington St., Hoboken, N. J., was re- 
called last week when it was announced 
that the Hoboken police had recovered 
part of the loot which was stolen in this 
robbery. This theft was accomplished by 
six thieves who after binding and gagging 
the proprietor and clerk stole jewelry 
worth about $15,000. 

The auction conference at which the 
jewelry trade and several other organiza- 
tions outside of the industry were repre- 
sented held a meeting last Wednesday after- 
noon in the directors’ room of the National 
Jewelers Board of Trade, 22 W. 48th St. 
The purpose of the meeting was to listen to 
the reading of a draft containing suggestions 
to be embodied in a new auction ordinance 
which will be introduced in the Board of 
Aldermen. The draft was read by Morris 
L. Ernst, counsel, and the meeting was pre- 
sided over by Mortimer C. Foster, chair- 
man. A number of the paragraphs in the 
proposed draft were discussed with the re- 
sult that several matters will still have to 
be worked out before a proposed bill can 
be put before the Board of Aldermen. 

David M. Perry, head of the jewelry 
firm of Phelps & Perry, 3 Maiden Lane, 
has the deep sympathy of his many friends 
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in the jewelry industry in the tragic death 
of his youngest son, David M. Perry, Jr., 
who died as the result of an automobile ac- 
cident at Pittston Corners near Troy, N. Y., 
June 20. Young Perry, who was 21 years 
old, was one of the three Williams College 
students in the car, which in rounding a 
curve, struck a pole and overturned. He 
was pinned beneath the car and was taken 
to the Samaritan Hospital near Troy where 
he died from the results of his injuries. His 
companions in the car were also taken to 
the hospital, one suffering from a broken 
leg and the other with cuts and bruises. Fu- 
neral services were held yesterday (Tues- 
day) at 2.30 p. M., at the home of his par- 
ents, in Bound Brook, N. J. 

A window washer, who for two months 
has been employed in the building at 9 
Maiden Lane, was arrested last Wednesday 
on a charge of grand larceny. The prisoner, 
who is known as “Mike” Blyn, 298 Water 
St., Brooklyn, N. Y., was taken into custody 
by Detective Sergeants Howe and Brennan, 
of the Maiden Lane Squad. The prisoner 
was arraigned on Thursday in the First Dis- 
trict Magistrates’ Court before Magistrate 
Smith and was held in $2,500 bail. Accord- 
ing to the officers who made the arrest, they 
had received complaints for some time past 
from tenants in 9 Maiden Lane, who re- 
ported that they missed a number of articles 
of jewelry from their desks. Detective Ser- 
geants Howe and Brennan investigated, and 
after questioning most of the employes in 
the building, centered their attention on Blyn. 
When the police concluded that they had suf- 
ficient evidence, they placed the window 
washer under arrest and then searched him. 
In Blyn’s pockets the detectives allege that 
they found a 32-calibre revolver, fully load- 
ed, a number of articles of jewelry, which, 
it is charged, were stolen from the various 
offices, and about 100 desk keys. According 
to the authorities, Blyn has a police record 
and has been arrested on several occasions 
for grand larceny. He also served a term in 
Elmira, it is claimed. Previous to working 
in 9 Maiden Lane, the window washer was 
employed for about 41 days in the adjacent 
building at 15 Maiden Lane. 

Kristian Falkenberg, of Walla Walla, 
Wash., former president of the Washington 
Retail Jewelers’ Association and one of the 
most prominent men in association work in 
the northwest, has been spending a week in 
New York in the course of a tour of the 
entire country that he has been making. 
Mr. Falkenberg left Walla Walla, June 1, 
and came here by way of Chicago and from 
there went to Cincinnati to visit the Gruen 
plant and also made arrangements to take 
over the agency of the Rookwood Pottery 
Co., in his section. He arrived in New 
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Over One Hundred Years the Jewelers’ Bank 





CHATHAM 
a NIX A Bank’s Best Friend 
| Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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JEWELERS Exceptional Creations 
in steadily increasing numbers are find- . 
ing our location most convenient IN 
and our service very 
satisfactory. Gold Jewelry and 
Chains for the 
Wholesale Trade 
Exclusively. 
In the Heart of the Jewelry Trade 

F ivelity-Jnternational - 


Trust Co, 
110 William St., cor. John St. 


New Yor J.M. JABLOW & CO. 


| 88 GOLD STREET 
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Banking Service for the Jewelry Trade 


\ \ JE offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 

















MARKET AND FULTON OFFICE 


IRVING BANK-COLUMBIA TRUST COMPANY 
81 Fulton Street, _New York 
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York, Thursday last, and stayed until yes- 
terday when he started for Providence and 
Boston. He will also visit Newburyport, 
Mass., and Oneida, N. Y., and from there 
wili leave for home by way of Chicago, ex- 
pecting to return at the end of the month. 
While in New York, Mr. Falkenberg was 
in consultation with Conrad J. Brotherly, 
president of the American National Retail 
Jewelers’ Association and Edward H. Huf- 
nagel, former president of the association. 
He was also among the visitors to THE 
JeweLers’ CIRCULAR offices on Monday. 

Joseph Riskin, diamond importer of 522 
Fifth Ave. is returning on the Leviathan, 
which sailed Tuesday, June 23rd, after an 
extensive buying trip to the principal Europ- 
ean diamond centers. 

Alley G. Isaacs of 1809 Myrtle Ave., 
Brooklyn, who is constantly improving the 
appearance of his beautiful store, has re- 
cently installed an Italian glass beam mahog- 
any ceiling, which is seldom seen in a jew- 
elry store. The innovation has caused much 
favorable comment. 











A voluntary petition in bankruptcy has 


heen filed by Adolph Siegel. The assets are 
placed at $3,661 and the liabilities at $5,171. 
H. I. Lowenstein, president of Lowenstein, 
Sandler & Siegel, Inc., 475 Washington St., 
celebrated his 25th wedding anniversary on 
June 20. A banquet for the members of the 
firm aud the employes was given in his honor 
on June 19. Mr. and Mrs. Lowenstein will 
spend the week of June 22 at Livingston 
Manor, N. Y., and on their return wil! 
spend the Summer at Asbury Park, N. J. 








Atlanta, Ga. 


W. Farmer, of Farmer & Long, Spartan- 
burg, S. C., was among the out-of-State 
jewelers visiting Atlanta during the week. 

R.N, Cole, a prominent Atlanta jeweler, 
has Just opened a new store on Peachtree 
St, in the location formerly occupied by the 
Levy Jewelry Co. 

Hewlett K. Sullivan, Greenville, S. C., is 
‘n an extended trip to Canada and the New 
“ngland States, touring that section of the 
country with the Greenville Chamber of 
Commerce, 

‘ J. J. Bookout, well-known Arcade jeweler, 
“as just returned from a trip to Miami, 
Fla, Mr. Bookout reports that conditions 
: Florida are excellent, so far as the jewel- 
ry business is concerned, and that the recent 
"erease in land values, particularly on the 


wes ° 
ae coast, has heen of henefit to every line 
ot business. 











Joel Ronn has leased a building at Prince- 


ton ‘ . e 
rd Minn., and will open a jewelry store 
nere, - 
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Consular Notes 





A house at Porto Alegre, Brazil, is seek- 
ing the agency for jewelry novelties, accord- 
ing to the Bureau of Foreign and Domestic 
Commerce, where further information can 
be obtained by referring to File No. 15337. 


x * * 
The Bureau of Foreign and Domestic 
Commerce announced recently that the 


agency for plated jewelry is being sought 
by a house in Rio de Janeiro, Brazil. The 
Bureau will furnish further information, if, 
when writing, reference is made to File 
No. 15321. 

x * * 

The purchase and agency of cheap jewelry 
is being sought by a firm in Port au Prince, 
Haiti. Full information will be furnished 
by the Bureau of Foreign and Domestic 
Commerce of Washington, D. C., or any of 
its branches, if, when writing, reference is 
made to File No. 15229. 

x * * 


A firm in Amoy, China, is in the market 
for clocks, according to an announcement 
just made by the Bureau of Foreign and 
Domestic Commerce. The Bureau will fur- 
nish further information, if, when writing 
to Washington or any of its branches, refer- 
ence is made to File No. 15358. 

k ok Ok 


The agency for jewelry novelties, includ- 
ing white sapphire rings, is being sought by 
a firm in Belfast, Ireland. The Bureau of 
Foreign and Domestic Commerce at Wash- 
ington, D. C., or any of its branches will 
furnish further information, if, when writing, 
reference is made to File No. 15309. 








Notes from Here and There 





John Faweett, Clarion, Ia., has sold his 
jewelry store to H. F. Fussell. 

John Pollard has purchased the jewelry 
store of John Lind at Biwabik, Minn. 

S. Partner has opened a new jewelry 
store at 8 S. Ludlow St., Dayton, O. 

U. B. Lust and Eugene Lawry have 
opened a new jewelry store at Fremont, O. 

M. E. Noonan has succeeded to the busi- 
ness of Noonan & Winslow, Eagle Grove, 
Ja. 

A new jewelry store has been opened by 
Sol Oglensky, in the old Post Office building, 
Freehold, N. J. 

A. E. Steinfeldt, Galesburg, Ill, has just 
installed a vault of steel and concrete con- 
struction at his store. 

It was announced that a jewelry store 
will be opened at 111 E. Allegan St. 
Lansing, Mich., by J. H. Tompkins, 

Frank Showerman, Ypsilanti, Mich., has 
sold his jewelry business to C. C. Jenks, De- 
troit, who will take possession July 6. 

The jewelry store of W. G. Hagy & Son, 
Abingdon, Va., has been purchased by Mc- 
Chesney & Lester, Bristol. The firm has 
taken complete charge of the business and is 
operating it under the name of McChesney 
& Lester. 

A special eight-page section of the Stock- 
ton Record, Stockton, Cal., was devoted on 
June 4 to the announcement of the fact that 
3urnett Bros. have entered the business life 
of Stockton where the concern has opened 
a credit jewelry business. 
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C. L. S. Read, of William Kendrick’s 
Sons, has returned. to the store, after being 
away a few days account of illness. 

Brainard Lemon, of Lemon & Son and the 
Lemon .Silver Galleries, recently returned 
to the city, after. spending a few’ days in 
New York. 

D. J. Gleeson, jobber of Louisville, re- 
cently returned to the city, after a short busi- 
ness and pleasure trip to Chicago on which 
he was accompanied by Mrs. Gleeson. 

Starting June 27 and lasting through the 
first Saturday in September, Louisville 
jewelry houses will close at noon on Satur- 
days, following a system that has now been 
in effect for some years. 

H. H. Newmark, of the Gem Jewelry & 
Novelty Co., Louisville, recently secured the 
return of his automobile, which had been 
stolen from in front of his home by a band 
of young auto thieves of Louisville. 

P. B. Stith, of William Kendrick’s Sons, 
recently returned from Henderson, Ky., 
where he attended a meeting of the State 
convention of exchange clubs, he having re- 
cently been elected treasurer of the Louis- 
ville Exchange Club. 

The Kaufman-Straus Co. department 
store, Louisville, has constructed a shop in- 
side of a shop for a silverware department, 
which will occupy a nook, 20x20 feet, in 
a section formerly used as the main en- 
trance to the store. 

W. P. Brandenburg, Market St., who was 
defeated as a candidate in the last city elec- 
tion, will probably be appointed by Governor 
I‘ields and seated in the council as a result 
of decision of the Court of Appeals, which 
inseats present councilmen. 

Mrs. Brainard Lemon, wife of the head of 
Lemon & Son, recently lost her sister; Miss 
Rose Elizabeth Vogt, who died at the 
l.emon home, after a lingering illness of five 
years. In 1920 Miss Vogt was elected head 
of the King’s Daughters of Kentucky, but 
later had to resign on account of illness. 

At New Albany, Ind., in the trials of the 
Davis brothers, charged with smashing a 
window and stealing several hundred dol- 
lars’ worth of jewelry from A. J. Iron on 
Dec. 15, 1924, Clifton Davis was acquitted 
as not guilty, while another jury which tried 
Wallace Davis, a brother, became deadlocked 
and the case was held over to the next term 
of court. 

James M. Reagan was recently sentenced 
to four years’ imprisonment by a Criminal 
Court jury at Louisville, in connection with 
alleged efforts to rob Albert Grauel, of Mar- 
tin & Krebs jewelry establishments in the 
Tyler building, some weeks ago, when he 
was discovered on the roof of the building 
with a full set of burglar tools and a quan- 
tity of nitroglycerine. 

Several Louisville jewelers took part in 
the annual outing of the Retail Merchants’ 
Association at Bauer’s Park on June 17, 
such houses as G. F. Geiger & Son, William 
Kendrick’s Sons, Matt Irion & Sons and 
Lemon & Son giving prizes used in the ath- 
letic events of the day. Walter Harterstein, 
of Geiger & Son, and Nolte Ament, of 
Lemon & Son, took part in the baseball 
game and some other events. 
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Service Developed From 
Service Performed 


The banking service of The 
National Park Bank is a 
development of many years’ 
usefulness to commercial 
institutions in ail parts of 
the country. 


. Consequently, it is a serv- 


ice founded upon experience 
and achievement. one thatis 
practical, comprehensive, 
and well adapted to the 
requirements of merchants 
and manufacturers in the 
jewelry trade 


THE 
NATIONAL PARK BANK 


OF NEW YORK 
214 Broadway 


Park Avenue Office: 240 Park Ave. at 46th St. 
7th Avenue Office: 7th Ave. and 32nd St. 


pai Surplus and 
Undivided Profits $33,700,000 














GRACE NATIONAL BANK 


cAn Announcement to Jewelers 


When you are looking for a bank come to us; 
we understand your trade and believe in it. 


You will always find a cordial welcome 


Capital and Surplus $2,500,000 NEW YORK 





HANOVER SQUARE 























SALESMEN’S TRAVELLING EQUIPMENT 


in the regular stock numbers is carried at 
our New York Office, for your immediate 
needs. 

Special Items Furnished 


at Short Notice —— Case 
No. 2121 Two Stack Case No. 2151 Ring &4 


RUECKERT MANUFACTURING CO. 


‘ ncisco flice 
onlay PROVIDENCE, R. I. San Francisco 


9-13 Maiden Lane 220 Post St. 
__ 




















\. E. Taylor made a short business trip 
to Mobile, Ala., last week. 

Emile Waldemier, jeweler of Gulfport, 
Miss, was in New Orleans last week for 
a few days on a business trip. 

Denis Barry, of the Sales Force of Haus- 
mann, Inc., left with Mrs. Barry on Sun- 
day, to spend a month in the mountains of 
North Carolina. 

0. A. Cotton, jeweler of Poydras St., and 
Carondelet St., donated a large loving cup 
to the Ponchartrain Rowing Club’s annual 
eight-oared shell race, held June 20, on 
Lake Pontchartrain. 

Andrew Murden, son of T. J. Murden, 
watchmaker and jeweler, with office in 
Godchaux building, was drowned in Bayou 
St, John, Tuesday, June 16, when he was 
seized by cramps, while in swimming. His 
body was recovered the next day. He was 
19 years of age. 

FE. A, Mugnier, Jr., architect of Los 
Angeles, and son of E. A. Mugnier, of 
W. E. Taylor & Co., this city, made a trip 
to his home in New Orleans by automobile 
in eight days. He and his father leave 
shortly for Pass Christian, Miss., where 
Mr. Mugnier, Sr., will remain for several 
months, Young Mr. Mugnier will super- 
vise the building of a very pretty bungalow 
there for his father. 


The following are traveling men in town 
lat week: Morris H. Krohn, of Riker 
Bros.; James A. Downs, of Heidell & 
Trow Co.; E. A. Weinschenk, of Wein- 
schenk & Rothchild; Elias Markens, of S. 
Wechter Co.; W. H. Sparks, of Seth 
Thomas Clock Co.; William A, Lamb, of 
George H. Fuller & Son Co.; Harry Hay- 
wood, of R. Wallace & Sons Mfg. Co.; C. 
P, Schuller, of John J. Hines, Inc.; 
Herbert S. Weinschenk, of Zimmern, 
Rees & Co.; R. J. Dorman, of Weidlich 
Bros. Mfg. Co. 

George Capers, negro, diamond _ thief, 
urgently sought, was arrested last week in 
Hattiesburg, in connection with the theft of 
a number of diamond rings and precious 
‘tones, from Hattiesburg jewelry stores. 
Chief of Police Gresham believes that he 
"as apprehended the most daring jewelry 
thief, operating in the south, in years. 
Three large stones which Capers had 
thrown away when the police were closing 
ion him, were recovered. He is believed 
0 be the man wanted in Memphis for 
shooting a policeman there two months ago, 
‘ollowing a diamond robbery in that city. 
_ Gresham has sent a description of 
<a os a dozen different Cities. It is 
Bi n that he is wanted in Gulfport, 
0x1, Mobile and Jackson, in connection 
with thefts, 
nit Hausmann, vice-president of Haus- 
~me agai who was made chairman of the 
Seidlet group and also a member of the 
_, /ons committee at the National con- 
ig the Retail Credit Men’s Asso- 
ont eld in Minneapolis last week, re- 
pon ig Sunday. Mr. Hausmann re- 
urged * — of the association were 
purchases po orce prompt payments on 
merchants € on credit. In New Orleans 

S are lenient and sometimes allow 
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30 to 60 days on overdue payments. The 
need for investigation of an applicant for 
credit before opening an account and not 
after purchases have been made was also 
suggested by several members. In New 
Orleans, merchants welcome open accounts, 
but with prompt payments. The conven- 
tion was attended by more than 1,000 dele- 
gates, The association has at present a 
membership of 13,000 with more than 400 
local bureaus throughout the country, The 
delegates included representatives from 
leading department stores, and _ business 
houses, some of the representatives attend- 
ing for the first time. Mr. Hausmann 
stopped over a few days to visit jewelers 
in Chicago and Minneapolis. 











Rocco Spadea, with the Heenren Bros. 
Co., Pittsburgh, visited Lancaster recently. 

A. W. Moyer, president of the Non-Re- 
tailing Co., spent several days last week in 
New York on business. 

Elwood P. Tilby, Cleveland, is visiting 
Lancaster friends before going to New York 
and Albany to finish his vacation. 

Francis Guthrie, Oklahoma City, Okla., 
connected with the jewelry trade, is spend- 
ing a week with relatives in Columbia. 

Eugene B. Keller, of E. H. Keller & Son, 
visited his brother, Rev. Father H. E. 
Keller, at Chambersburg, Pa., dast week. 

The Hamilton Watch Co. has taken out 
a building permit for a $45,000 addition to 
the factory and for a building on Race Ave. 

The annual June festival of the Tick 
Tock Club of the Hamilton watch factory 
was held on the factory grounds on the eve- 
nings of June 18 and 19, 

W. W. Appel, of W. W. Appel & Son, 
with his wife and her cousin, Mr. Detwiler, 
Havana, Cuba, last week visited Chester, 
Pa., making the trip by automobile. 

James Mullison returned on June 17 from 
Denver, Colo., where he spent nearly a 
month in a hospital through injuries re- 
ceived by the accidental discharge of a gun 
while on a hunting trip. 

Augustus Rhoads last week attended the 
marriage of his niece, Miss Lucy K. Brene- 
man, Columbia, Pa., and Glenn C. Rose, 
South Paris, Me. Mr. Rhoads was recently 
presented with a fifty-year membership 
jewel by Lancaster Lodge, No. 43, F. and 
A. M. 

The June meeting of the Lancaster Jewel- 
ers’ Association was held at Hotel Bruns- 
wick and in addition to transacting routine 
business a committee was appointed to ar- 
range for an outing some time in August, 
the committee consisting of Charles E. 
Bowman, Eugene B. Keller, Charles IF. 
Skeen and Abram Kranich. The meeting 
was presided over by G. Tell Nussbaum. 








P. A. Goodnough, a jeweler on State St., 
Erie, Pa., has leased the building at 907 
State St., for a period of 25 years, effective 
April 1, 1926, according to a lease filed at 
the court house. The building is now oc- 
cupied by the Henry Kneib dry goods estab- 
lishments. 
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minds of the public, first place as head- 
quarters for gifts for people of all ages 
and for every occasion. 


In other words, the gift department tends 
to put the jeweler back in the position that 
he occupied years ago before his competitors 
in candy, cigars, furniture, phonograph, 
radio and other industries had spent millions 
to wean from him the number of people who 
desire presents. 

To the jeweler who conducts or is about 
to conduct a gift department, a valuable 
service is rendered by the Gift Section of 
THE JEWELERS’ CircULAR, which not only 
describes timely and available novelties suit- 
able for this department, but gives practical 
advice and helpful hints as to where such 
articles can be secured and how they can be 
most easily and most profitably sold. This 
service is available to every subscriber and 
includes not only that given through the 
columns of THE JEWELERS’ CIRCULAR but 
the information which we are glad to supply 
through our experts to those who have prob- 
lems to meet in connection with the conduct 
of such a department. The man who is not 
taking advantage of this service is losing a 
wonderful opportunity for aid in the develop- 
ment of his business for he is neglecting the 
only assistance available in meeting the com- 
petitive conditions that have grown up in 
the last few years. 
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Mr. Jacobs, of D. Jacobs & Sons Co., Cin- 
cinnati, O., is expected in Memphis this 
week to call on the trade. ) 

Frank B. Thayer is preparing to occupy 
his new home in the Peabody Hotel block 
on Union Ave. near .S. 2nd St., about 
July 1. : 

Paul Taliaferro, of the staff of George T. 
Brodnax, Inc., visited Brownsville, Tenn., 
his old home town, to attend the Taliaferro 
family reunion. : 

Jos. Perel, of Perel & Lowenstein, 168 S. 
Main St., accompanied by his family, leaves 
for the east on Monday. He expects to 
spend 10 days in Baltimore and 10 days in 
New York city. 

I. B. Goldman, of Perel & Lowenstein, 
Memphis, will spend two weeks in Chicago 
beginning June 29, visiting old friends and 
relatives. Perel & Lowenstein now have 
under way their new home, at 144 S. Main 
St. It is a four-story structure, which is 
being elaborately remodeled. It will be 
occupied about Aug. 15. The front will be 
in plate glass, marble and copper. The sec- 
ond floor will be devoted to the wholesale 
and manufacturing jewelry departments, 
both of which are to be enlarged. The 
staff of buyers will leave in a few days for 
New York to purchase merchandise for the 
new place. The interior woodwork of the 
main floor will be in mahogany. The store 
is one of the oldest and most prominent in 
the Memphis section. When changes have 
been completed it will present an attractive 
appearance, 
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Mr. and Mrs. Jesse Phillips have returned 
to Cincinnati, after spending a delightful va- 
cation in the east. 

The coterie of traveling representatives of 
the Richter & Phillips Co., left Cincinnati 
Sunday night. The representatives include: 
Sam R. Young, J. Harvey Phillips, J. B. 
Thomas, H. E. Promnitz and Randolph 
Hartman. They are making their first tour 
of the Summer. 

Boris Litwin, member of the firm of Lit- 
win & Sons, and Miss Frieda Drucker were 
married last Sunday night, and are now on 
a honeymoon in the east. The bridegroom is 
a member of the diamond and platinum firm 
located at 114 W. 6th St., while the bride 
was a member of the office force at the 
Cincinnati Automobile Club. 


Harold R. Haerr, office manager of the 
Gruen Watch Co., gave a talk on “Time 
Pieces” before the Mt. Auburn Welfare As- 
sociation, which was held in the recreation 
hall at Time Hill. Mr. Haerr gave a his- 
tory on the evolution of the watch which 
proved highly interesting to members of the 
association. Another talk was given by 
H. L. Tuers on “Advertising.” 

Emil N. Zolla, New York city, executive 
secretary of the American Watch Importers’ 
Association, expressed surprise at the com- 
pleteness of “Time Hill” home of the Gruen 
Watch Co. in this city. Mr. Zolla visited 
the McMillan St. plant of the watch com- 
pany last week while in Cincinnati. Others 
who made a tour of the plant include: Rob- 
ert C. Anstead, of Brock & Co., Los Angeles, 
Cal.; Leo A. Simon, Vincennes, Ind., and 
B. W. Muntz, Hillsboro, O. 

George J. Gruen, watch manufacturer and 
president of the Cincinnati Business Men’s 
Club, announced Friday that the old club- 
house at 9th and Race Sts., would be re- 
modeled into a gymnasium and athletic club. 
The old club is joined up with the magnifi- 
cent new clubhouse at 8th and Race Sts. by 
the medium of a bridge over Lippincott alley, 
and will make it convenient for guests of the 
new place to avail themselves of a large 
gym without going out of doors. The cost 
of the proposed improvement will amount to 
something like $150,000, and was decided 
upon by the board of directors. 

Edwin Maas has returned to his desk at 
the Richter & Phillips Co., after spending 
three delightful weeks with the party of 
Syrian Temple, Nobles of the Mystic Shrine, 
that visited the Imperial Council session at 
Los Angeles and then wended its way to 
Alaska. Mr .and Mrs. Maas and daughter 
Hazel were with a party of 200 that made 
up the special. Mrs. Joseph Noterman, 
mother of Edgar and Roland Noterman, of 
Joseph Noterman & Co., also was a member 
of the party. The delegation was led by 
Syrian Shrine band, which carried the name 
of musical Cincinnati to a number of cities 
on the west coast and through the Dominion 
of Canada to Alaska. 

William F. Schumer has formed a new 
partnership and is now at the head of 
Schumer & Jockers, Inc., in the Wiggins 
Block, 5th and Vine St. Schumer & Jock- 
ers succeeds the firm of Workum & Schumer, 
as Maynard P. Jockers, diamond cutter, 
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bought out the interests of A. S. Workum. 
The latter and Mr. Schumer formed a part- 
nership over a year ago, and established a 
diamond cutting shop and diamond center on 
the fourth floor of the Wiggins block. Mr. 
Jockers, the new man in the firm, has been 
engaged in diamond cutting for a number of 
years. Mr. Schumer is president of the 
corporation, while Mr. Jockers is vice-presi- 
dent and treasurer. 

Mrs. E. Fern Flint, watch and clock buyer 
for the Oskamp Jewelry Co., presided at a 
display recently held at the Business 
Women’s Club on E. 4th St., to explain the 
details of a watchmaker’s bench. The bench 
was part of an exhibit held at the club which 
instituted a women’s activity display, and it 
was one of the most unusual articles in the 
display. Mrs. Flint presided over the bench, 
which contained all of the tools of a watch- 
maker and also a large hand-made model of 
the escapement of a watch. The escapement 
model was made by Frederick Clark and 
loaned to the jewelry company through 
the courtesy of the Ohio Mechanics Insti- 
tute where a course in watchmaking is con- 
ducted. 

Another advance has been made by the 
firm of A. Sauer & Co. in the Glenn building 
by taking over the establishment of Wagen- 
lander Bros. in the Cambridge building. An- 
nouncement that they had sold out their busi- 
ness to the Sauer firm was formally made 
by the brothers during the week. The Sauer 
firm had made such rapid expansion within 
the last three years that it became practically 
overbalanced and needed additional forces. 
The firm was not changed as Albert Sauer 
will remain at the head and also be general 
manager, while M. D’Arcy will be assistant 
office manager. The workshop will be 
under the supervision of Edward Brauer, 
who is to be assisted by W. Wagenlander as 
under foreman. Sauer has been located in 
the Glenn building, 5th and Race Sts., for 
several years, and has taken over several of- 
fices adjoining his own in order to make 
room for the expanding forces that he is 
now employing. 

Samuel Winman, who was arrested in 
Louisville during the week, after escaping 
from Honor Farm No. 2 at Sandusky, O., 
Sunday night, was one of five men who held 
up and robbed Samuel Savin, pawnbroker, 
30 E. 6th St., between Vine and Walnut Sts., 
several years ago. Winman, who is 25, and 
originally from the Ghetto of New York 
city, was accompanied by three other white 
men and a negro, who completely looted the 
place and took jewelry and money with a 
total value of $65,000. All of the fugitives 
were caught and sentenced by Cincinnati 
courts. Winman was serving his sentence in 
the Columbus penitentiary until several 
months ago, when he was transferred to the 
Honor Farm at Sandusky. He left the farm 
Sunday, but was quickly captured in Louis- 
ville, being picked up by Detectives Stucker 
and McGillicudy at 5th St. and Broadway. 
At first he denied his identity, but finger 
prints showed him to be the man wanted, as 
a circular that was sent out by the Ohio 
authorities gave a complete description of 
Winman. He will be returned to Columbus. 








Lycurgus A. Woodruff has moved from 
Mullins, S. C., to Conway, S. C. 
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A. M. Hoaglund, _of Minneapolis, has 
moved into new and larger quarters at 2944 
Lyndale Ave. S. 

The death of A. Tobin, of Detroit, Mich, 
well known in Minnesota jewelry circles 
has been received. 

Reports have been received of the death 
of C. Bazzani, of Chisholm, Minn, Ty 
business has been closed. 

A. E. Madsen, wholesale jeweler of Mip. 
neapolis and Chicago, is spending the Sym. 
mer at Lake Minnetonka. 

J. E. Stiles, president of the State ass. 
ciation of retail jewelers, attended the ap. 
nual encampment of the I. O. O. F. in Mip. 
neapolis recently. 

William C. Vandervort, of Marmarth 
N. Dak., has been succeeded by Irving H. 
Brush, according to news reaching Minne. 
apolis wholesalers. 

Mr. and Mrs. Louis Gaus, of the whok- 
sale jewelry firm of Louis Gaus & Co., has 
left for Sugar Lake, Minn., where they wil 
spend the Summer. 

Stanley Smith, a jeweler from Mankato, 
Minn., was in the city for a few days, a- 
tending the bedside of his wife who is ill at 
the St. Barnabas Hospital. 

Mr. and Mrs. W. D. Nelson, of Pierre, 
S. Dak., stopped in Minneapolis for a few 
days recently while on their way to Chicago 
for a pleasure and business mission. 

E. J. Sloan, who has been identified with 
the Minneapolis jewelry business for a num- 
ber of years, has opened up a retail estab- 
lishment at 7th St. and Hennepin Ave. 

C. A. Sherdahl, of Montevideo, treasurer 
of the State association of retail jewelers, 
and his wife were in the city for a few days 
to attend the Grand Lodge meeting of the 
I. O. O. F. Mr. Scherdahl represented his 
district at the meeting. 

L. H. Schafer, Shakopee, who was in the 
city recently, represented business conditions 
as being quite active and expressed the opit- 
ion that a gradual advancement in the ev 
nomic position of his section of the State 
would be maintained until the Fall month. 

Iver Leidal, of Fergus Falls, recently 1 
turned with the Minneapolis Shriners from 
a three weeks’ trip to Los Angeles, where 
the national convention of Nobles was held. 
The group traveled in a special train 
made an extended tour of the west co 
and Canada. ; 

A. A. Schaeppi, member of the firm 
Esslinger & Schaeppi in St. Paul, is slow! 
recovering from the effects of an illnes 
which had confined him to his home during 
the past few weeks. Mr. Schaepp! he 
wide acquaintance among the geo 
throughout the State and his many frien 
are anxious for his speedy recovery. , 

Among the visitors who called on Ln 
Minneapolis trade during the past _ 
were: T. C. Wilson, of Moorhead, - 
W. M. Hulberg, Two Harbors, Mm; 
Neset, Thief River Falls, Minn.; Aiseth 
Smith, Pipestone, Minn. ; Rig” or 
Boyceville, Wis.; F. M. White, ee 
N. Dak.; Edward Fleming, Eau Minn 
Wis., and Leslie Hildreth, Lakefield, ™ 


—— 
— 


ed from Gonzal os 

















































































James L. Potts has mov 
Texas, to Nixon, Texas. 
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Chicago Notes 


Reuben Cohn, of the Geo. H. Cahoone Co., 
left for the factory at Providence last week, 
where he will remain for a few weeks. 

Milton Felsenthal, representing the Louis 
Manheimer & Son Co., left last week for a 
short business trip to Detroit and other east- 
ern cities. 

George Weiss, one of the best-known ma- 
terial men in Chicago, is now associated 
with the material department of the Emil 
Braude & Sons Co. 

David M. Heitel, of the American Watch 
Case Co., of New York, called on the trade 
in Chicago last week on his way to St. 
Louis and the east. 

W. F. Drexmit and Oliver Artes, of the 
Chicago office of the Keystone Watch Case 
Co, returned last week from a short busi- 
ness trip through the south. 

“Billy’ Lamb, of the Geo. H. Fuller & 
Son Co., left last week for territory in the 
Gulf of Mexico region, where he will spend 
two weeks calling on the trade. 

J. Vincent Huber, of the Chicago office 
of the Geo. H. Fuller & Son Co., is making 
a business trip through the northwest and 
will be gone for about 10 days. 

J. N. Noesges, of the W. R. Anderson 
Co, Reliance building, motored to northern 
Wisconsin last week with friends to spend 
a couple of weeks there fishing. 

Leo Wechter, of the Illinois Watch Case 

Co, and Walter C. Taylor, of the Elgin 
American Mfg. Co., returned this week from 
a short business trip to Louisville, Ky. 
_ Word was received in Chicago last week 
by friends of Daniel Childs that he is rapid- 
'y recovering from a major operation in the 
Truesdale Hospital at Fall River, Mass. 

George Goldberg, of New York city, was 
a visitor in Chicago last week calling on the 
trade and his many friends. Mr. Goldberg 
was on his way back from the middle west. 
: F. J. Kluth, jewelry and silverware buyer 
lor The Fair, accompanied by Mrs. Kluth, 
will leave this week for Fac du Flambeau, 
ng to spend a couple of weeks there rest- 
»eR Smithers, jewelry buyer for the 
Segmier & Shoup Mercantile Co., St. Jo- 
‘eh, Mo., called on the Chicago trade last 
week and took time while here to visit with 
old friends, 

F.C. Strang and C. F. Billings, of L. H. 
aoa & Co., returned last week from 
“if fespective territories and will remain 
" Chicago until the first of the month be- 
ore starting out again. 

Pn H. Merrill, who was in charge of the 
Wverware department of Chas. E. Graves & 








Co. for the past few years, is now connected 
with the Wrigley building store of the Hipp, 
Coburn Co. 

Sidney Braude, of the Emil Braude & 
Sons Co., Heyworth building, returned this 
week from a two weeks’ motor trip to the 
northern part of Wisconsin, where he spent 
his time golfing and fishing. 

D. J. B. Prins, of Son & Prins, importers 
of diamonds, with offices on the eighth floor 
of the Columbus Memorial building, re- 
turned last week from a 10-day business 
trip to Detroit and the east. 

Dix Edwards, of the Edwards, Ludwig, 
Fuller Jewelry Co., of Kansas City, Mo., 
was a visitor in Chicago last week, calling 
on the markets en route to his home from 
the east, where he spent a few weeks. 

Thomas C. Jensen, watchmaker with of- 
fices on the seventh floor of the Heyworth 
building, is spending a month with a friend 
in California and Mexico, traveling through 
the countries and visiting places of interest. 

Henry Peters, of Benj. Allen & Co.; 
James Peters, of Jas. F. Peters & Co., and 
Ed Erickson, of Erickson & Co., all of the 
Silversmith building, left last week to motor 
to the northern part of Minnesota on a fish- 
ing trip. 

A. L. Wahrer, of Wahrer Bros., Capitol 
building, and F. Gregory, diamond dealer, 
with offices in the Republic building, accom- 
panied by friends, left this week for northern 
Wisconsin to spend a month there, resting 
and fishing. 

Joseph T. Brennan, Coast representative 
for Buss, Linthicum-Thorson, Inc., 31 N. 
State St., arrived in Chicago last week to 
spend a couple of weeks here getting his 
new line for the Fall business and visiting 
with friends. 

Henry Honet, assistant to M. Iralson, left 
last week for Rochester, N. Y., to attend 
the wedding of his brother. Before return- 
ing to Chicago, Mr. Honet will visit friends 
in New York and Washington. He will re- 
turn in two weeks. 

J. W. Thorson, of Buss, Linthicum-Thor- 
son, Inc., accompanied by Oscar Schwartz, 
of their New York office, left Chicago last 
week to motor to New York. Mr. Thorson 
will remain at the New York office for a 
week visiting with Mr. Linthicum. 

I. J. C. Holland, president of the Holland 
Jewelry Co., San Angelo, Tex., stopped off 
in Chicago last week to visit the markets on 
his way to Detroit and New York. He ex- 
pects to spend a couple of weeks in the east 
and will return home by way of Boston and 
New Orleans. 

W. A. Mandelkoe, who has been connect- 
ed with the silverware department of Chas. 





E, Graves & Co. for a number of years, has 
been placed in charge of the department, to 
succeed H. H. Merrill. Mr. Mandelkoe has 
been receiving congratulations from his 
many friends in the trade. 

Samuel Wolfort, manager of the First 
State Pawners’ Society, 27 E. Washington 
St., accompanied by his wife, left last week 
for Philadelphia, to spend a week there visit- 
ing with relatives, and from there will go 
to Atlantic City, to remain there for about 
three weeks enjoying a good rest. 

Fred M. Kline, of the sales force of the 
Juergens & Andersen Co., is confined to his 
bed on account of an accident on the golf 
links. The first day of his vacation Mr. 
Kline spent on the goft links, and in hitting 
the ball wrenched his back so badly that he 
will have to remain in bed for at least a 
week, 

Arthur L. Fuller, Chicago manager for 
the Towle Mfg. Co., accompanied by F. J. 
Spellman, C. A. Bartling, H. F. Hillman, 
Ed L. Jensen and O. F. Samuelson, repre- 
sentatives traveling out of the Chicago office, 
left last week for Newburyport, Mass., to 
attend a sales conference and will be gone 
for about two weeks. ; 

J. Spector, diamond importer, 31 N. State 
St., left last Saturday for New York, where 
he will remain until June 25, when he will 
sail from that port for a month’s visit to the 
diamond markets in Holland, Belgium and 
England. - While in Europe, Mr. Spector 
will also visit with his sister and brother-in- 
law, who is a cutter of diamonds. 

Fred N. Whitney, Chicago manager of the 
Hadley Co., and Mrs. Whitney will leave 
this week for New York to attend the cele- 
bration of Mr. Whitney’s father’s and moth- 
er’s golden wedding anniversary. The event 
will take place on June 30, and at the same 
time Mr. and Mrs. Fred N. Whitney will 
celebrate their 11th wedding anniversary. 

M. J. Kelly, of the Chicago office of the 
Rogers, Lunt & Bowlen Co., accompanied 
by James J. Hackett, southern representa- 
tive, left last week for Greenfield, Mass., to 
attend a sales conference. At Detroit, Mr. 
Kelly and Mr. Hackett met R. J. Kelly, H. 
H. Kelly and Glen Steel, all of St. John, 
Mich., who travel the middle west, and all 
five traveled together to Greenfield. 

W. C. Owen, Inc., well-known factory 
representatives, announce that Charles 
Quint and Alice E. Powers are now asso- 
ciated with the organization. Mr. Quint 
was formerly in the publicity field, having 
been active in musical and artistic circles 
in Chicago. He was at one time western 
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editorial manager of a musical paper pub- 
lished in New York, besides covering 
special assignments for numerous trade 
papers. Miss Powers has filled positions 
of responsibility with several large firms in 
Chicago, both as secretary and department 
head. 

J. D. Patterson, of Milligan & Co., 17 
N. Wabash Ave., is making a six weeks’ 
trip through the middle west. 

Frank Bucklin, jewelry buyer for Car- 
son, Pirie, Scott & Co. (retail), returned 
last week from Europe, where he spent six 
weeks looking over the markets. 

Burglars entered the store of the Levin- 
son Loan Bank, 739 N. Clark St., one night 
last week by cutting a hole through the ceil- 
ing of the store. $25,000 in diamonds and 
merchandise was taken, as was $1,091 in 
cash. 

A. C. Becken was rushed to the Evanston 
Hospital on Wednesday night of last week 
and underwent an operation for appen- 
dicitis. Mr. Becken is reported as getting 
along very nicely, but he will be confined 
there for another week or 10 days. 

John and Charles Byrnes, sons of John 
Byrnes, of the Byrnes-Duff Co., Omaha, 
Neb., are spending a few weeks in Chicago, 
visiting at the home of their aunt. They 


will return home about the first of next 
month and will be accompanied on their trip 


by their uncle. 
Retail jewelers visiting in Chicago last 


week included: Ray Newton, of the Hagen- 
Newton Co., Fargo, N. Dak.; N. O. Nel- 
son, Neenah, Wis.; M. Manas, of M. 
Manas & Co., Paducah, Ky.; Miss E. Chris- 
tian, Champaign, Ill.; A. Ross, of the Ross 
Jewelry Co., Sioux Falls, S. Dak. 

Burglars entered the store of Leslie H. 
Holbrook, of Kenosha, Wis., last Thursday 
night, by breaking in the front door of the 
store. Merchandise on display in the win- 
dows amounting to $1,500 was taken. The 
safes were untouched. The Pinkertons of 
Chicago have been notified to investigate. 

S. M. Grossman, manufacturers’ repre- 
sentative, accompanied by his wife, left last 
Sunday for a business trip through the east 
for a few days, and from there will go to 
Canada to spend a week there resting. Be- 
fore returning home Mr. Grossman will 
make an extended business trip through the 
south and Mrs. Grossman will return home. 

Morris Rosenberg, 24, 3510 W. Congress 
St., was found guilty last week of selling 
watches in the Loop district. He must pay 
a fine of $200 and costs and must stay out 
of the Loop and must go to work—real 
work—within 30 days. Rosenberg, who was 
given another chance a week ago, is one 
of a number arrested by the police in a 
war on Loop peddlers. 

Edward C. Furnner, of 1424 E. 55th St., 
who offered a settlement of 30 per cent 
through two large Chicago wholesalers, has 
given up the business, and is now employed 
by a retail jeweler in Wisconsin. His as- 
sets amounted to $3,000 and liabilities to 
$10,000. The business was taken over by 
F. R. Zenkere, who was employed by him 
for the past seven years as a watchmaker. 

William Willson, of Willson & Co., 130 


THE JEWELERS’ CIRCULAR 
N. State St., has sold out his interests in 
the business to his partner, Harry E. Parr. 
Mr. Willson is retiring from business. Mr. 
Willson started in the manufacturing 
jewelry business some years ago under the 
name of Pike & Willson. This firm was 
succeeded by Pike, Willson & Ternendt a 
few years later, and in 1890 this firm dis- 
solved, and Mr. Willson entered into busi- 
ness for himself under the name of Willson 
& Co. In 1909 Harry E. Parr became in- 
terested in the firm, and took charge of 
their store in Aurora, Ill. The business in 
Aurora was closed out last week, and Mr. 
Parr will take charge of the Chicago busi- 
ness. 

The business of the Howard-Seymour Co., 
608 S. Dearborn St., has been reorganized 
under the name of the Soldan Co., Inc. 
Morris Solomon, interested in the Solomon 
Engraving Co., has been selected as presi- 
dent, and Charles Dan, former president of 
the Howard-Seymour Co., is secretary- 
treasurer. It is an IIlinois corporation 
with authorized capital stock of $10,000, of 
which $2,000 is claimed paid in. The firm 
is engaged in the installment clothing and 
jewelry business. The Howard-Seymour 
Co. became financially embarrassed, and an 
offer of 40 per cent was accepted by the 
creditors. The settlement was 30 per cent 
in cash and 10 per cent in notes extending 
over a period of two years. 

3randt & Nystrom, Inc., 1042 Wilson 
Ave., reported to the police last week that 
a diamond ring, valued at $105, was taken 
from their store by a sneak thief. A col- 
ored man is suspected of the deed. He came 
into the store and asked to be shown a dia- 
mond engagement ring. He was shown 
several rings, including the one that was 
missing. He had hardly gotten out of the 
door when the ring was missed, but was 
gone by the time Mr. Nystrom got to the 
door. Several retail jewelers on the north 
and northwest sides of Chicago have been 
victims of a colored man answering the 
same description of the man that had been 
in Brandt & Nystrom’s, and the police and 
the Jewelers’ Security Alliance are warning 
all jewelers to be on the look out for him. 

Francisco Fernandez, a_ Filipino, said 
to be from Hawaii, was picked up by the 
police of the Maxwell St. station last week, 
as he answered the description of a man 
who had swindled several jewelers on the 
west side of Chicago. He has been identi- 
fied by the jewelers. His method has been 
to enter a jewelry store and ask to be 
shown some diamond engagement rings. 
When he has made his choice he asks the 
jeweler to accept a small deposit and to 
wrap the box containing the ring in front 
of him, so that the jeweler could not switch 
the ring after he has gone. After he left 
the store the jeweler discovered a ring is 
missing from his tray, and when he un- 
wrapped the ring box also discovered the 
ring missing. Federal authorities were 
looking for the man on a charge of white 
slavery and kidnaping of a New York 
woman and her child. Fernandez has a 
long police record. He is on parole from 
Auburn, N. Y., and jumped bail at Jack- 
sonville, Fla. He is also wanted at San 
Antonio and New Orleans for swindling 
jewelers. He has been held for the Grand 
Jury in Chicago in $4,000 bonds. 


G. A. Burri, of Porter & Wiser, whole 
sale jewelers, is at present visiting hig 
mother in Munich, Germany, where he yij 
remain for several weeks. Mr, Burr; js 
planning to visit the more _ importag 
diamond markets of Europe and will py 
stocks while abroad. He is expected ty 
return to Kansas City some time j 
August. 

Several of the larger local shops in this 
city and vicinity are still having good r. 
sults from the recent special campaign 
which was carried out in connection with 
National Sterling Silver Week, May 23 tp 
30. The week itself was quite successfyi 
in many quarters, coming as it did at about 
the time for graduation and June wedding 
presents. Several shops are continuing 
their special efforts along this line through. 
out the remainder of the month of June 
to get the full benefit of the recent pub 
licity. 

Store No. 2, of the Hakan Jewelry Co, 
of which Henry Hakan is the head, and 
which was opened in the Hotel Muehle. 
bach several weeks ago, was sold last week 
to Meyer Gordon. Mr. Gordon formerly 
traveled all over the country, staging 
special sales for many of the larger stores 
in various cities of the mid-west and south- 
western sections, and is well known to the 
retail trade in this territory. He said that 
he had retired from the sale business and 
will settle down in his new store here with 
the expectation of developing a clientele of 
the highest class and will make every 
effort to build up a permanent roster of 
satisfied customers, 

Mr. and Mrs, John Mednikow left 
Kansas City for Philadelphia on Saturday, 
June 20, where they will attend the um 
veiling of a monument to the memory of 
Mr. Mednikow’s sister, who died about a 
year ago. On Tuesday (yesterday) they 
attended the wedding of Miss Eva Paul, of 
Philadelphia, a niece of Mr. Mednikow. 
Mr. and Mrs. Mednikow were met #0 
Philadelphia by a nephew, Dave Paul, 2 
jeweler of Wichita Falls, Texas, and by 
a brother, J. H. Mednikow, wholesale 
jeweler of Memphis, Tenn. Following the 
wedding, the party will visit New York 
city and will return to Kansas City, stop 
ping off at Louisville, Ky. 

Hilda Mednikow, 12-year-old daughter of 
John Mednikow, jeweler, was the victim 
in a painful accident Sunday, June 14. As 
it happened, the injury was found to be no 
serious, however. The girl had accom 
panied her father downtown to his stort 
at 13th St. and Grand Ave. When Mr. 
Mednikow parked his car on Grand Avé 
he asked Hilda to get out of the car and 
tell him when he had the car in the corret 
zone. The girl had her hand on the 
of the car door and was watching the raf 
wheels. When the car was backed slowly 
into the parking zone, the girl’s wrist w# 
caught between the door handle and a st 
mail box, tearing the skin and mashing 
wrist rather severely. She was taken to 4 
doctor at once, and four stitches we 
taken in the skin, which served to? 
the damage. 
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TRADE CONDITIONS 


Jewelers throughout Wisconsin are experiencing 
an unusual amount of business as a result of the 
improvement in conditions generally. Reports from 
all parts of the State tell of increasing business, 
and Milwaukee jobbers and wholesalers say that 
their business is in a much better state now than 
t has been for some weeks. The general business 
and agricultural improvement 1s accountable for the 
large number of marriage licenses being issued in 
Wisconsin, which, of course, means that the 
iewelry trade will profit heavily. 





G. E. Warnke, secretary of the E. H. 
Warnke Co., manufacturer of jewelry in 
Milwaukee, is making a two weeks’ sales 
trip through the northern part of Wisconsin. 

L. A. Kuesel, president of Kuesel Bros. 
Co., will leave for California where he will 
visit for several months. Mrs. Kuesel and 
their daughter, Marion, will accompany Mr. 
Kuesel. 

August H. Leichtfuss, salesman for the 
William F. Goldberg Co., is preparing his 
samples for his next trip, which will be 
made through the Upper Peninsula of 
Michigan and the northern towns of Wis- 
consin, 

A. W. Fuchs, prominent jeweler on Green 
Bay Ave., has been confined to St. Mary’s 
Hospital here for the last two weeks because 
of an operation. Mr, Fuchs is recovering 
rapidly and will be discharged from the hos- 
pital shortly. 

James Rank, son of Henry Rank, member 
of the jewelry firm of Rank & Motteram 
(Co, has returned from Campion college, 
Prairie du Chien, Wis., and will spend the 
Summer vacation with his parents at their 
country home on Rocky Point, Pewaukee 
Lake, 

With the advent of Summer and the heat 
wave, several Milwaukee jewelers are mov- 
ing to their Summer homes at the lakes 
near Milwaukee. Among these are Henry 
W. Rank, who has a Summer home at 
Pewaukee Lake, Henry F. Stecher at Cedar 
Lake, and L. W. Bunde at Pine Lake. 

Milwaukee police are seeking a couple 
charged with taking a ring valued at $115 
irom a tray in the George Logeman & Sons 
Co. jewelry store, 179 3rd St. The couple 
posed as a prospective bride and groom. The 
clerk who waited on them has furnished a 
description of them to the police force. 

R. W. Amidon, who covers Iowa and Min- 
nesota for Kuesel Bros. Co., jobbers, is re- 
cuperating at his home at Hartford, Wis. 
While Mr. Amidon has not been confined 
to his bed on account of illness yet he has 
not been well for the last few weeks and 
he is taking a rest to build himself up again. 
At the quarterly meeting of the Sheboygan, 
= susiness Men’s Association, W. A. 

ister, prominent jeweler at Sheboygan, 
was re-elected director of that organization 
for a period of three years. The association 
paid its respect to Mr. Pfister, the founder 
of the association, by re-electing him unani- 
mously, 

Pa Grand Avenue Merchants’ Associa- 

gave a farewell dinner to Archie 
pda Milwaukee jeweler and president 
ie oo who will leave for Europe 
pea e will tour during the Summer 

mths with his wife and son Gamber, a 
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Rhodes scholarship student at Oxford Uni- 
versity, England. 

The Clark Engineering Co. was the lowest 
bidder to install clock systems in the Jef- 
ferson, Howell, and Lincoln schools, at 
Racine, Wis., and the Wisconsin Electric 
Equipment Co., placed the lowest bids to 
install the same clock systems in the Janes, 
Garfield, and Winslow schools. Both firms 
are located in Racine, 

A. C.  Kuesel, secretary-treasurer of 
Kuesel Bros. Co., has been appointed a mem- 
ber of the advisory board for the Abraham 
Lincoln Memorial Association. The associa- 
tion was formed in Milwaukee recently to 
promote a suitable memorial to be built in 
honor of Lincoln. Much of the organiza- 
tion work will be left to the advisory board 
of which Mr. Kuesel is now a member. 

The plea made by Charles J. Kasten, of 
the Alsted-Kasten Co.'s jewelry store, saved 
a former employe from a prison sentence in 
municipal court here. He was accused of 
embezzling $1,600 from his former employers 
which he admitted to have spent on road- 
house parties. Judge George A. Shaughnessy 
placed him on probation for three years after 
Mr. Kasten’s plea and he promised to make 
restitution. 

Among the visitors at Milwaukee jobbing 
houses and on manufacturers last week were 
L. F. Stark, Chilton, Wis.; J. Brehely, 
Cudahy, Wis.; Mrs. William  Liulevich, 
Racine, Wis.; Thomas Bruhy, West Bend, 
Wis.; H. W. Umbs, South Milwaukee, 
Wis.; H. L. Jordan, Kenosha, Wis.; Miss 
Estberg, of Estberg & Sons, Waukesha, 
Wis.; B. Panik, Cudahy, Wis.; and Mr. 
Schneider, Burlington, Wis. 

That the recent annual good will tour con- 
ducted by the Milwaukee Association of 
Commerce will redound to the benefit of 
jewelers and other lines of retail establish- 
ments is the opinion of Milwaukee jewelers. 
The tour is an annual affair, to build up the 
mutual feeling of friendliness between Mil- 
waukee merchants, jobbers, and industrial 
plants and their customers in the neighboring 
cities on both sides of Lake Michigan. This 
year’s tour was made on the steamer Caro- 
lina and lasted for a week. Exhibits of 
Milwaukee products were shown on the 
steamer. 


More laurels and decorations have been 
added to his already overflowing group by 
C. W. Olney, prominent jeweler of West 
Allis, Wis., and nationally known trap- 
shooter. Mr. Olney has just returned from 
the Oklahoma State championship shoot 
held at Tulsa, Okla., where, competing with 
the best shotgun experts in the southwest, he 
annexed first place in the tourney by shoot- 
ing 96 perfect targets out of a possible 100 
at a distance of 22 yards. In addition, he 
led the field in the doubles, breaking 93 
targets out of 50 pairs shot at, and tied with 
two other trapshooters for high grand aver- 
age for the tournament. 


3urglars entered the jewelry store of W. 
H. Hackleman, 611 E. College Ave., here 
and took five watches and a small diamond, 
the lot valued at several hundred dollars. 
Entrance was gained through the transom 
over the front door. It is believed that 
amateurs did the job or that they were 
frightened because objects of more value 
were laying close to them and were un- 
touched. The loss was discovered by Mr. 
Hackleman when he opened his store the 
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foliowing morning. He found the transom 
opened and upon checking up his stock found 
the articles missing. The police were im- 
mediately notified and are endeavoring to 
locate the persons before they have a chance 
to enter stores in the neighboring towns. 

Following the precedent established by the 
jewelers of Milwaukee three years ago a 
number of the leading downtown stores have 
decided to close their stores at 1 Pp. M. on 
Saturdays in July and August. The jewelry 
merchants will follow their custom and close 
on Saturday afternoons during the Summer 
months. When this move was instigated by 
the jewelers they felt that their salespeople 
should be given a half holiday on Saturday 
as well as the office workers. It was not 
long until other lines of business fell in 
with the jewelers. There has been much 
discussion about the plan this Summer and 
the Grand Avenue Merchants’ Association 
decided to keep open on Saturdays. A few 
days later the department stores announced 
that they would close, and it is expected that 
a number of the retail establishments in the 
downtown district will close despite the 
action of the Merchants’ Association. The 
jewelers here have co-operated with the re- 
tail division of the Association of Commerce 
in putting the closing plan into effect. 








British Columbia Notes 





Although the weather has been rather cool 
and rainy, a good season from the huge num- 
ber of tourists is expected by the British 
‘Columbia jewelers. Thousands of motorists 
are beginning to arrive and are obtaining 
souvenirs and articles which will remind 
them of Canada and the inspiring Rockies. 

Considerable mining activity is noticed in 
sritish Columbia this year, with large yields 
from the silver mines. Besides the silver 
production, the Alexandra mine, with its 
gold-quartz deposits, has had much develop- 
ment recently, as have had various other 
mines in the different sections of British 
Columbia. 

Much interest is being taken here in the 
stainless silver which has been discovered 
through British enterprise. Although the 
metal is an alloy, the silver content is very 
high. It is said that it will have many uses. 
With nearly all the essential properties of 
sterling silver, stainless silver is said to pos- 
sess the added virtue of being untarnishable. 
Many Canadians are enthusiastic over the 
new British discovery and expect that there 
will he a demand for this new process. 


Canada Notes 











Wm. J. Wright & Co., spectacles, etc., are 
registered in Montreal. 

The stock of H. W. Montgomery, jeweler 
of Ottawa, has been sold. 

W. B. Turnbull, a jeweler of Picton, Ont., 
has given a chattel mortgage to James H. 
Poile for $6,000. 

The Bind Optical Co., of Toronto, has 
given a chattel mortgage to the Imperial 
Optical Co. for $1,385. 

Wm. Bramley & Co., manufacturing jewel- 
ers of Montreal, have assigned, and L. Ro- 
billard is appointed custodian. 

The Canadian factory of Wm. A. Rogers, 
Ltd., silverware manufacturers, Toronto, re- 
cently sustained a fire loss; covered by in- 
surance. 
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Floyd Nester, of the retail jewelry firm 
of Heinzle & Nester at Boonville, Ind., took 
a leading part on Sunday, June 14, in Flag 
Day services held by the Boonville Lodge 
of Elks. 

Local dealers in glassware report that 
June trade is showing up a little better than 
trade during the month of May and they 
believe that business conditions will continue 
to improve some. 

Many June weddings have taken place 
during the past two weeks in Evansville and 
many other towns in southern Indiana and 
these have added considerable volume to the 
local jewelry trade. 

The pearl button factory at Leavenworth, 
Ind., is being operated on steady time now 
and the company reports that it is getting 
plenty of mussel shells from points along 
the lower Ohio river. 

Retail jewelers at Madisonville, Ky., 
Pembroke, Ky., Paducah, Ky., Owensboro, 
Ky., Hopkinsville, Ky. and Henderson, Ky., 
report that the jewelry business during the 
past month has kept pace with business in 
other lines and that there is room for a lot 
of improvement. 

Hovey H. Tislow, owner of a retail 
jewelry store at Petersburg, Ind., was in 
Evansville a few days ago on business. He 
reports trade conditions in his town coming 
along all right because of the fact that the 
large coal mines in his section are being 
operated on steady time. 

Dave Cohn, of the Kruckemeyer & Cohn, 
retail jewelers of 407 Main St., and Harry 
Raphael, of Raphael Bros. Dry Goods Co., 
wholesale and retail jewelers, 26 Upper 
Ist St., have been installed as prominent 
officers in the local chapter of the B'nai 
B’rith and will serve for one year. 

Fire at Helmsburg, Ind., on June 9, de- 
stroyed the following stores that handled 
jewelry and clocks: -Baughman Bros. gen- 
eral store, loss $8,000, partly covered by 
insurance; William Hughes’ general store, 
loss about $6,000 with $3,000 insurance; 
J. Stout’s general store, loss about $3,000 
with small insurance. 

The second good will trip of the Evans- 
ville jobbers and wholesale merchants, un- 
der the auspices of the local Chamber of 
Commerce was made on Wednesday, June 
17, and it was a marked success. Among 
the towns visited were Gentryville, Dale, 
Huntingburg, Ferdinand, St. Meinrad and 
Jasper. J. S. Johnson, secretary of the 
Chamber of Commerce, has announced that 
similar tours will be arranged in the near 
future. 

In his will filed a few days ago in the 
Vanderburgh county probate court ‘here, 
Nathan Ichenhauser, late glassware and 
china wholesale dealer of this city, made 
several bequests among them being the fol- 
lowing: Babies’ Milk Fund Association of 
Evansville, $100; Jewish Orphan Asylum 
of Cleveland, O., $200; the National Jewish 
Hospital for Consumptives at Denver, Col., 
$200, and the Leo N. Levi Memorial Hos- 
pital at Hot Springs, Ark., $500. 

The needs of the local retail merchants, 
including the retail jewelers, are to be de- 
terinined through the use of a questionnaire, 
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which was drafted a few days ago by the 
program committee of the Retail Merchants’ 
3ureau of the Chamber of Commerce. 
Following the adoption, the questionnaire, 
it is planned, will be circulated among the 
retail merchants generally and the answers 
to the questions asked will result in a new 
program for merchants who are members 
of the association. 

One of the most daring robberies ever 
committed in McLeansboro, IIl., a few miles 
west of here, occurred on the night of June 
10, when M. Jacobson, one of the leading 
general merchants of the city and a handler 
of jewelry, and his daughter, Mrs. Ben 
Leavitt were held up by three thieves and 
relieved of $500 in money and about $700 
worth of jewelry. Jacobson and his daugh- 
ter had just returned from an automobile 
drive and were locking the car in the garage 
in the rear of their home. The three rob- 
bers, all youthful men, are believed to have 
been in hiding near the garage. They 
pulled their guns on the helpless couple, 
who were stripped of their possessions and 
locked in the garage, while the robbers 
made their getaway. Next door neighbors 
heard their cries and went to their rescue. 
All efforts to apprehend the robbers have 
failed, 








W. T. Blashill, a successful retail jeweler 
at Oxford, was a caller on the wholesale and 
manufacturing jewelers in Detroit last week. 

E. S. Barnes came in from Rochester, 
Mich., last week, and before his return vis- 
ited many of the wholesale jewelry establish- 
ments. 

Frank R. Fitch, vice-president of Charles 
W. Warren & Co., retail jewelers, is enjoy- 
ing his annual vacation. He expects to be 
away from the store several weeks. 

Garner Slye, of E. H. Pudrith Co., has 
returned from New York and Providence, 
where he passed several days visiting whole- 
salers and manufacturers and buying new 
stock for Fall delivery. 

Mrs. L. H. Redmond, whose husband is 
proprietor of a successful retail jewelry store 
at Pontiac, was in Detroit last week calling 
on the wholesale and manufacturing estab- 
lishments seeking new stock for the Summer 
trade. 

J. S. O’Rourke, Richmond, Mich., has been 
in Detroit for a time visiting the wholesale 
and manufacturing jewelers. He finds that 
business in his territory is showing a con- 
siderable improvement with prospects that 
June will round out well from a trade stand- 
point. 

Mrs. D. A. Hawley, whose jewelry store 
in River Rouge, a suburb of Detroit, was 
destroyed by fire a considerable time ago, 
is soon to open a much finer place in a new 
building recently completed. She expects 
to make it one of the finest suburban jewelry 
stores in Michigan. 

L. A. Chapman, Ann Arbor, came over to 
Detroit last week and made calls on the 
wholesale jewelry establishments. Business 
in the University city has been quite satis- 
factory this season. Commencement is 
passed and most of the students have gone. 
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But he expects a successful trade from toy. 
ists and those who will attend Summ 
school. 

Harry Himelhoch, of the H. Himethg 
Co., dealer in jewelers’ supplies in the Jewel. 
ers’ Court, still] continues to hold the golf 
championship among the wholesale jeweler; 
He has defeated all-comers during rege 
weeks in spite of the fact that part of th 
time he was not in his best physical trim, 

The Retail Merchants’ Association 
through its secretary, Harry Hogan, ap. 
nounces that the following stores handling 
jewelry will close at 1 o’clock on Saturday 
afternoons through July and Augus: 
Wright, Kay & Co., F. Rolshoven & (, 
John Kay, Newcomb-Endicott Co, (aj 
day), J. L. Hudson Co., D. J. Healy Shops 
and the Bleazby Shop of Gifts. 


Hurling a brick through a show window 
of the Sallan jewelry store at Woodward 
Ave. and State St., about 5 o'clock one 
morning last week, a thief filled both hands 
with watches. He then ran across the street 
pursued by several pedestrians. In a nearby 
alley he was stopped by a store watchman, 
Turning suddenly he knocked the watchman 
down with a blow in the face. Reaching 
Grand River Ave., he accosted an automo- 
bile and jumped aboard. It sped away and 
further trace of him was lost. 


Morris Friedberg, whose slogan “Meet 
Friedberg and Wear Diamonds” has made 
his store famous all through this territory, 
is successfully serving as chairman of the 
committee working in the interest of the 
Zionist fund, a drive for which is now being 
energetically prosecuted in Detroit and 
vicinity. The quota here is $100,000, and 
there is every prospect it will be success- 
fully met. Mr. Friedberg is devoting much 
time to this cause, and is now receiving con- 
gratulations for the good work accom- 
plished. 


The intense warm weather that has pre- 
vailed in Michigan, and particularly in De- 
troit, during the last week or so has de- 
cidedly stimulated the sale of jewelry. E. C. 
Avery, manager of the W. F. Broer Co. in 
the Jewelers’ Court, says he noticed a revival 
in buying just as soon as the weather began 
to show its excessive heat. The same report 
comes from Charles A. Berkey, on Wood- 
ward Ave. June, from a sales standpoint, 
did not open so well in Detroit. But condi- 
tions have changed, so that now wholesalers, 
as well as retailers, believe the month wil 
round out with a good sales record. 


The second annual Shoppers’ Night and 
parade of the Jefferson Avenue Improvement 
Association will be held this year on June 
25. The parade takes place at 8 P. M, and 
will include representative floats from | 
stores. There also will be five bands. Spe 
cial window trimming exhibits will be pre 
pared, as a large business as a result 0 
“window shopping” is anticipated. Cash prizes 
of $50 and $25 have been offered by the ass 
ciation for the first and second best wit 
dows. Honorable mention will be extend 
to three. Judges of the floats will be mem- 
bers of the downtown Window Dresses 
Association. 








Hout & Co., have purchased the een 
store of Miss Gladys De Haas, Smethpo 
Pa. 
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Indiana Notes 





TRADE CONDITIONS 


Business conditions continue fine with the retail 
iewelers and jobbers of Indiana. June this year 
oromises to exceed June of last year by 25 per 
cent insofar as total volume of business is con- 
a Local jobbers say reports from the rural 


ities this week are much more encourag- 
a eae they have been for some time. Heavy 
during the last week broke a drought that 
cama to do heavy damage to growing crops. 
Buying on the part of the rural dealers is increas- 
1 and is expected to assume greater volume as 
the first creps are harvested. 

Ss 


William H. Partmenter, jeweler at 107 
Lincoln Way East, Mishawaka, Ind., has 
et the contract for further improvements 
to the building he intends to occupy. He 
now has his store on the ground floor of 
the building, but business is so good he 
intends occupying the second floor also. 

Retail merchants of Terre Haute, Ind., 
among whom the trade was well represented, 
held a meeting recently to discuss the ad- 
yisability of reorganizing the Retail Mer- 
chants’ Association, which functioned in 
that city some years ago. A majority of 
those present felt that a reorganization 
should be effected, but felt also that the 
new association should function through, 
perhaps the Better Business Bureau or some 
similar large central civic organization. 

Charles T. Nehf, retired jeweler of 
Terre Haute, Ind., has received word of 
the death in Oxford, England, of Sir Robert 
Buckell, well known to Mr. Nehf. It so 
happened that in the early ’70s Sir Robert 
was in the plumbing business in Terre 
Haute and in that capacity also did a big 
glazing business. He installed the first 
plate glass window in Terre Haute in the 
Swope & Nehf jewelry store. He returned 
to England in 1874 and since that time was 
knighted and had been lord mayor of 
Oxford 10 times. 

What is believed to be an entirely new 
scheme to defraud has been unearthed in 
Indianapolis upon receipt by a local bank 
of a telegram from a bank in San Francisco 
stating that five Universal travelers’ checks 
cashed by five Indianapolis business houses, 
were fictitious and worthless. The checks, 
according to an official of an Indianapolis 
bank that received the telegram, were 
presented to merchants about the first of 
the month in payment for small purchases 
and it is believed that the blank checks had 
been stolen and the names of the San Fran- 
cisco bank officials had been forged. All 
the checks were for small amounts and, 
as yet, it is not known just how many of 
these spurious checks were cashed. A sur- 
ey is being made of dry goods and jewelry 
stores to determine if other losses have been 
entailed, 

The case of William G. Hendricks against 
John B, Kreutzer, jeweler of Peru, Ind., 
was tried recently. The case was taken 
under advisement by the court. Accord- 
mg to the plaintiff he went to the jewelry 
ag 1922 to purchase a diamond ring 
diam IS son, He was shown a number of 
onds, but did not decide on one until 
rod in the month when he purchased a 
hin ed $225, which had been priced to 
pd ne at $250. According to his testi- 
: My e defendant represented the diamond 
nerf @ 60-point stoné, blue in color and 

‘ct and free from flaws and carbon. 
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Afterward, the plaintiff stated, he found 
the representations of the jeweler to be in- 
correct; that the diamond was not a 60-point 
stone, but a 50-point stone; that it was 
yellow instead of blue and had flaws and 
carbon. Hendricks claims to have been 
damaged in the sum of $200 and is seeking 
judgment for that sum and reasonable at- 
torney fees. 











Leo Weisfield left recently for a vacation 
trip in California, and will be gone for sev- 
eral weeks. 

I. M. Bennett, in business for many years 
in Seattle, has closed his shop, 323 Pine St., 
and retired. 

Percy R. Purvis has bought out the retail 
store of Percy R. Smith at White Center, a 
suburb of Seattle. 

Harley Campbell, material man of the 
Spokane office of Petersen Bros., is on a 
vacation trip to Vancouver, B. C. 

Irving Gelb, salesman for the wholesale 
firm of I. Lachman & Sons Co., was married 
on June ‘21 to Miss Ruth Soss, Spokane, 
Wash. 

Isaac Boltan, Port Orchard, Wash., and 
C. H. Russel, of Concrete, both retail jewel- 
ers, were in the city recently purchasing new 
goods. 

I. Kay, Jeff Kay and Stanley Thorn, Seat- 
tle auctioneers, are conducting an auction sale 
for the Phoenix Jewelry Co., 119 Second 
Ave. S. 

E. M. Brindle, retail jeweler of Snoqual- 
mie, Wash., is in Alaska looking over some 
mining prospects. Mrs. Brindle is operating 
the shop in his absence. 

Henry Fickeisen, manufacturing jeweler 
of the firm of Fickeisen & Spring in the 
Denny building, is on a vacation trip of a 
few weeks in California. 

A. J. Segel, formerly with S. Friedlander 
& Son, has been installed as watchmaker in 
the Second Ave. shop of S. Golub, manufac- 
turing jeweler for the retail trade. 

The Jackson Jewelry Co. has succeeded the 
firm of N. Yoshimochi at 609 Jackson St. 
Mr. Yoshimochi, former proprietor, will re- 
turn to Japan shortly because of ill-health. 

The small daughter of Ray Sonnenberg, 
watch man of S. Friedlander & Son, appeared 
recently as the star in a local dancing pro- 
duction in the character of “Miss Powder 
Puff.” 

Morris Minsky, diamond dealer of Cali- 
fornia, was in Seattle recently and has re- 
turned to California. While here he an- 
nouriced his plans to make a business trip to 
Honolulu in the near future. 

R. D. Reid has taken charge of the watch 
repairing department of Albert B. Jones, 
1331 Fourth Ave. jeweler. Mr. Reid has 
been in the watch repairing department of 
the same store since last October. 

N. Sarchin, for many years associated with 
Jack Webber, manufacturing jeweler in the 
Commercial building, has opened a new 
manufacturing shop for the trade at 210 
Haight building. He will specialize in dia- 
mond setting. 

Lt. Col. Alvin H. Hankins, head of the 
wholesale firm of that name in the Holland 
building, and an officer in the Washington 
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National Guard, is attending the two weeks’ 
encampment of the guard at Camp Murray, 
American Lake, Wash. 

Ben Tipp has closed up the American 
Jewelry Co. store on Third Ave., and will 
limit his activities in the retail jewelry busi- 
ness to his original diamond shop on Second 
Ave. and his newest establishment on Third 
Ave. in the Kress building. 

Eddie Sultan, representing the Seattle 
wholesale firms of D. W. Thomas, Joseph 
Mayer Co. and Petersen Bros. Co., has re- 
turned from an eight weeks’ sales trip in 
Alaska, where he reports business very prom- 
ising and sales unusually good. 

Ray Arwine, formerly in business on Pine 
St., has opened a concession shop at Wood- 
land Park tourist camp, which is visited by 
thousands of tourists in the course of the 
Summer. He will do repair work and sell a 
line of novelties and curios featuring 
“Charmed Land” souvenirs in stones and 
curios. 

Max A. Kohen, leading credit jeweler of 
Minneapolis, stopped in Seattle on his way 
home from the Shrine convention in Los 
Angeles, to visit his old friend Max Marcus, 
northwest representative of Sproehnle & Co. 
After visiting here he continued home by way 
of Vancouver, B. C., and Jasper Park, one of 
the show places of Canada. 

M. C. Petersen, president of the Petersen 
Bros. Co., wholesaler material house of Spo- 
kane and Seattle, who has been in the Spo- 
kane office for some months, will return to 
the Seattle office and work from that point 
in his sales trip through the northwest and 
California territory. H. P. Petersen, an- 
other member of the firm, will remain in 
Spokane and take charge of that office. 

William Hensel, superintendent of the shop 
of the manufacturing house of Alvin H. 
Hankins in the Holland building, has re- 
turned to work, after a leave of absence of 
several months, during which time he built 
an attractive home for himself and family. 
Mr. Hensel acted as architect, carpenter and 
interior decorator of the house himself and 
superintended the entire construction. 

Otto Geisert, salesman for D. W. Thomas, 
Inc., wholesale house in the Holland build- 
ing, has just returned from a seven weeks’ 
sales trip made by automobile through Cali- 
fornia and as far south as Tia Juana. He 
reports that the new stores of Fisher in 
Riverside, Cal., and the Bitterly Jewelry Co. 
in Santa Barbara are exceptionally at- 
tractive, both being developed in the Spanish 
type. 








Reading, Pa. 


I. A. Deisher, 414 Penn Sq., his wife and 
family, are spending some time at their cot- 
tage in the Poconos. 

The Schlechter Jewelry Co. opened a new 
store at 905 Penn St., the opening being 
scheduled to take place Saturday, June 13. 
Alfred Aron, the manager, was formerly in 
the employ of the Wittman Jewelry Co. 
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Burglars recently threw a large piece of 
cinder through the display window at the 
Kurjan Jewelry Co., 227 E. Federal St., 
Youngstown, O., and rifled the window. 
Rings, watches and other jewelry were 
taken. 
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George It. Feagans has been released from 
jury duty and is back in his office at the 
store. 

Archer M. Case of Case & Tucker, 
Arcadia, was here attending the big Shrine 
meeting, 

R. H. Wilson, who came here from Bos- 
ton, has opened a jewelry store at Westgate, 
near Santa Monica. 

J. Small, 5200 S. Vermont Ave., has 
closed out his business and rcturned to 
Boston, where he was formerly in business. 

L. W. Walker, formerly of Denver, Colo., 
has opened a new jewelry store in West- 
minster, a small town about 30 miles south 
of Los Angeles. 

M. L. Weeks, San Bernardino manufac- 
turing jeweler, has abandoned the jewelry 
business and has, it is reported, become a 
moving picture actor. 

George D. Davidson, of the G. D. David- 
son Co., has arrived home after his trip 
with Mrs. Davidson through northern Cal- 
ifornia and into Nevada. 

George H. Godfrey, manufacturing jeweler 
in the Jewelers’ building, has recently added 
two new men to his shop force. All are 
engaged in making his patented ring. 

Clarence H. Blake, of Brock & Co.’s dia- 
mond department, is spending a short time 
at Big Bear Lake previous to making an 
extended motor trip through the north- 
western States. 

Some of the larger retail jewelry houses 
will close all day on Saturdays during July 
and August. Others have expressed the in- 
tention of closing during those months for 
only half a day. 

The sales and office force of C. F. Sischo 
& Sons is mildly excited over the announce- 
ment of the engagement of Miss _ Lillian 
Cournoger, one of their number, to Don 
Phillips, Pasadena. 

Mrs. Ruth Jackson, of the office force of 
the Armer & Brown Co., has started on a 
trip back to her old home in Attleboro, 
Mass. It is three years since she previously 
visited her friends there. 

Max Noack, Santa Rosa, has been spend- 
ing part of his vacation in Los Angeles and 
attending the Shriners’ convention. While 
in this part of the State he visited Catalina 
Island and other places of interest. 

G. G. Voege, president and manager of 
the G. G. Voege Co., received a telegram 
on Sunday announcing the serious illness of 
his mother at her home in Jersey City. He 
started for there the following day. 

Schwartz & Kilkenny, who have been do- 
ing business in the Jewelers’ building, have 
retired from that location. Their stock and 
furniture have been removed. Just where 
they have gone nobody seems to know. 

The usual time for closing the jewelry 
stores is 5.30 p. M. but on Thursday, June 
4, many of them closed at 4.30 or 5 o'clock 
to enable the employes to see the two big 
parades one at 6 and the other at 8 o’clock 
that evening. 

Comparatively few members attended the 
June meeting of the Jewelry Crafts Associa- 
tion. J. W. Culbertson was extended and 
accepted an invitation to deliver an address 
at the next meeting, which will be held the 
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first Tuesday in September. No meeting 
will be held in July or August. 

M. E. V. Bogart, Ventura, sold out his 
business to W. L. Primrose, formerly with 
the Bartlett Jewelry Co. Mr. Riddle, 
Oxnard, became associated with Mr. Prim- 
rose and the business is now under the name 
W. L. Primrose & Co. 

L. L. Gilman, Bisbee, Ariz., who is a 
Shriner and a member of El Zariban 
Temple, Phoenix, spent several days here 
during and after the close of the big con- 
vention. William Baird, Yuma, was also 
here to attend the convention. 

Guy Lauterbaugh, president and manager 
of the Armer & Brown Co., was a member 
of the Shriners Temple in Albuquerque, 
N. M., before coming to Los Angeles and 
during the convention here he entertained 
Shriner friends from that city. 


Ray Vercler, president of the Ray Vercler 
Smelting & Refining Works and also presi- 
dent of the Jewelry Crafts Association, has 
started east to attend the convention of the 
national Lodge of Moose. He announced 
that he would be gone till July 6. 

P. H. Boyson, a jeweler in Cedar Rapids, 
la., for more than 20 years, but who recent- 
ly sold his business there, came here to 
attend the Shriners’ convention and _ has 
been looking over the field with a view of 
possibly locating in business here. 

Max A. Kohen, a prominent jeweler of 
Minneapolis, Minn., has been spend'ng some 
t.me here, attending the Shrine convention 
and making a general survey of business 
and other conditions here. He expresses 
himself as very favorably impressed. 

H. W. Slaudt, of Koke, Slaudt & Co., is 
back in his office after a very satisfactory 
vacation with his family at the Glenn Ranch 
resort in the San Bernardino mountains. 
W. B. Russell, of the same company, has 
now gone with his family for a vacation at 
a chicken ranch in the San Fernando valley. 

C. F. Mead, in charge of the diamond de- 
partment of A. I. Hall & Son, San Fran- 
cisco, and F. R. Haley, head of the watch 
department of the same concern, have been 
spending a little time here. Mr. Haley is 
past potentate of Aahmas Temple, Mystic 
Shrine, Oakland, and attended the national 
meeting here. 

Miss Wise, assistant buyer in the jewelry 
department of the May Co., recently re- 
ceived a letter from Miss Lawler, the buyer, 
who has been on a trip to the European 
markets, announcing her arrival in New 
York. After spending a few days in New 
York and a day or two in Chicago she ex- 
pected to return to Los Angeles. 


Bernard Berson, of the Berson, Measer 
Jewelry Co., is en route to New York. He 
is accompanied by his wife and daughter and 
intends to stop in Toledo, O., and Syracuse, 
N. Y., his former home, on the way. He 
expects to be gone a month. Jesse Measer 
returned a few days ago from the north and 
is now working the territory near Los An- 
geles. 

J. G. Donavan, of the Donavan & Sea- 
mans Co., made an interesting three-day trip 
at the week-end, leaving Friday noon and 
returning Monday noon. He went, accom- 
panied by a friend, down the Coast into 
Lower California, Mexico, some 70 miles 
below the American border, to Ensenada, 
the capital of the district. The road skirts 
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the ocean most of the way and the scengy 
is very picturesque. ‘ 

H. W. Coulter, salesman in the gold 
jewelry department of Feagans & Co, mg 
some old-time friends among those atten. 
ing the meeting of the Impcrial Counei 
here. Mr. Coulter was a charter member 
of Jerusalem Council, New Orleans, when 
it was organized in 1884 and is a life mem. 
ber of the order. He is 77 years old and 
is the only one of the charter members po, 
living. 

Louis Levin and J. W. Culbertson, exper 
watchinakers, who are doing some difficy| 
work in the manufacture of an_ instrument 
for the Southern California Edison Co, te. 
cently spent a half-day at the company’s 
plant on invitation of the company, in orde 
to observe the tests which the instrument js 
expected to measure. The company’s engi- 
neers expressed themselves as satisfied with 
the plans of Messrs. Levin and Culbertson, 

Guy Lauderbaugh, president of the Armer 
& Brown Co., is back after a very satisfac. 
tory business trip south as far as San Diego, 
C. FE. Woodfill, salesman covering old Mex- 
ico for the Armer & Brown Co., has just 
returned after touring in that country for 
six months in the interests of the concern, 
C. R. Gross, a local salesman, has started 
on a vacation trip to his old home in Mis- 
souri. R. L. Smith and Ray Martin, also 
salesmen of this house, likewise are on va- 
cation. 

Alexander Rettie, head of the watch de- 
partment of Feagans & Co., has been receiv- 
ing the congratulations of many friends on 
account of his recent marriage. He slipped 
away without any knowledge of his inten- 
lions being known except to Mr. Feagans, 
and took as his bride Miss Bertha Coyle, a 
young lady of this city whom he had known 
well for a number of years. A honeymoon 
trip was made by auto to a southern Cali- 
fornia mountain resort. Mr. Rettie is back 
in his place in the store. 


C. H. Gessler, who has been with Fried 
man, Ullmann & Co., for some time, has 
bought the interest of C. J. Ullmann in that 
concern. Mr. Ullmann, as announced last 
week, is returning to his old home in Lon- 
don to become associated with his father 
in the diamond business. Mr. Gessler was 
with the E. W. Reynolds Co. for some time 
and was previously with Swartchild & Co, 
Chicago. Mr. Friedman has returned from 
a trip to San Diego and reports that he did 
a very satisfactory business. 

Among the jewelers who have been here 
from other places recently are H. T. Harget, 
Sacramento; T. J. Carroll, Seattle, Wash.; 
R. W. Cummings, Ventura; Ethan Allen, 
Santa Paula; F. E. Wolfarth, Covina; C. J. 
Hase, Ontario; E. T. Stoddard, Whittier, 
R. B. Wilson, San Bernardino; W. C 
Guerth, Redlands; Mrs. M. A. Stalmer, 
Fullerton; Frank Hoffman, Santa Ana; Mr. 
Smith of the Edw. P. Smith Co. Laguna 
Beach; T. R. Canady and L. E. Hendrick- 
son, Huntington Beach; Harry Slaff, Long 
Seach: C. L. Runyon and D. Van Watt 
Huntington Park; A. E. Oyster, Bald 
Park: Mrs. G. R. Finley and E. 
Compton: E. B. Lang, Venice; Mr. eo" 
of the Bartlett Co., Ventura; W. E. at 
rence, Burbank; C. a — Pasaden, 
and H. E. Wellman, Alhambra. . 

Daniel Jackson, of the Charles Wathen & 
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Co, Denver, after spending a week here has 
gone to La Jolla, near San Diego, for a 
few days. 

Ira W. Smith, manufacturers’ agent, has 
‘st returned from a short business trip to 
San Francisco and is now taking a vacation 
at Catalina Island. = 

E. W. Reynolds, wholesaler, is just start- 
ing with his wife on a motor trip to Crater 
Lake National Park, Oregon, distant more 
than 800 miles from Los Angeles. 

The Milton J. Kohner Co. has assigned 
to L. Bolelar. 
to be $27,000 and the assets about $26,000. 

On the body of a desperado killed in a 
ectacular gunfight with a police sergeant 
in this city, June 8, was found a watch 
which was taken with some $2,500 worth of 
plunder stolen in a holdup of James H. Wil- 
\igms’ jewelry store, 228 W. 4th St., Feb. 11 
st. The body of the desperado was iden- 
tified as that of the man who had held up 
number of others during the preceding two 
weeks, Police Sergeant Frank S. Harper, 
who killed him, has been twice publicly 
commended—once by the coroner’s jury— 
for doing his duty so bravely. Eleven shots 
were exchanged, five of which took effect 
in the body of the bandit. 








Winston-Salem, N. C. 





June trade has improved because of the 
June weddings and jewelers are looking 
ahead to a good Summer trade. 

The building occupied by Fred N. Day, 
jeweler, on Trade St. is now undergoing 
some extensive improvement, which, when 
completed, will make it one of the most 
beautiful and modern jewelry establishments 
in the Carolinas. The store when completed 
will look entirely different from the old 
store. The front is being torn away and a 
modern store front will replace the old. 
The watch repair department and a diamond 
room will be placed in the front of the in- 
terior. The floor will be lowered to the 
sidewalk level and the partition now in the 
center of the show and sales room will be 
moved back about 10 feet, thus giving 10 
more feet of floor space. A balcony will 
be placed in the rear of the store on which 
the office will be located. A radio will also 
be placed in the balcony, together with a 
loud speaker, and besides the concerts, the 
correct time as it is given out at the various 
observatories will be received. Leading off 
from the sales floor will be the optical de- 
partment, which will be one of the most 
modern and up-to-date in the entire State. 
The show window glasses will be about 
three feet from the sidewalk, with the base 
of green, Italian marble. The entire in- 
erior of the store will be redecorated and 
finished in the most modern style. An- 
other feature of the store when completed 
will be the addition of a diamond room. 
by optical department will be in charge 
: Dr. L. K. Jordan, who has recently 
Rin 4 Position with the Day store. 
mm H. Day will be in charge of the 
bites Cepartment, while David Day and 
om A red N. Day will continue to look 

€ sales part of the business. 











The business of Holland’s, Orange, Texas, 
Succeeded by W. L. Friedman. 


The liabilities are reported - 
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L. Janow, retail jeweler of 314 Eddy St, 
has sold his business to Henry Backer. 

Morris C. Mayer, of Mayer & Weinshenk, 
is making the trip through central California 
and Nevada. 

William Berznott, of Schulz & Berznott, 
has sold his half interest in the firm’s store 
at 579 Hayes St. to Ernest Schulz. 

A. VY. Davidson, manager of the western 
division, National Jewelers Board of Trade, 
has just returned from a trip made to Med- 
ford, Ore., in the interest of members. 

According to advices received here, A. 
Pretzfelder, of Bayer, Pretzfelder & Mills, 
will arrive about July 1, and Nelson Mc- 
Cormick, representing the Plainville Stock 
Co., Plainville, Mass., is expected in Au- 
gust. 

After a trip through the Pacific north- 
west, where his experiences made him be- 
lieve conditions to be good, William Hyde, 
traveler for J. A. Spiro, has returned and 
is visiting towns surrounding San Fran- 
cisco. 

Edson Adams, of the Edson Adams Co., 
is now at the factory where, it is understood, 
final arrangements are being made for Mr. 
Adams taking over the Reed & Barton lines 
of silverware. He left for the east some 
weeks ago. 

A strenuous but enjoyable trip to the red- 
wood section of the State has been enjoyed 
by Ted Huggins, manager for J. R. Wood 
& Sons. He drove and combined business 
with the pleasure of being on the open road, 
much of the time. 

For the next two weeks S. H. Friend will 
take a motor trip through the Pacific north- 
west with his family. They will drive via 
Portland, Tacoma, Seattle and Chehalis, to 
British Columbia, remaining in the Dominion 
for several days. 

Retail visitors to the trade last week in- 
cluded: Arthur G, Prouty, Napa; J. C. 
Wakefield, Healdsburg; Tom White, Val- 
lejo; George Ryder, San Jose; L. A. Mead, 
Santa Clara; John Camm, of E. I. Camm 
& Son, Petaluma; Phil Doll, Hayward, 
Cal., and J. O. Glazier, Greeley, Colo. 

Al. Heath, with S. Wurkheim & Bro., is 
spending his vacation at Clear Lake Island, 
Lake county, where he is boating, swimming 
and fishing. No fish has yet reached the 
firm from Mr. Heath, but he has raised the 
hopes of his co-workers by sending them 
photographs of himself with large catches 
of fish. 

A trip which will include some of the 
timbering sections of California is being 
taken by E. Deming Smith, with the Oneida 
Community, Ltd., of which Horace Allen is 
Coast manager. He is now in Nevada and 
plans to return via Susanville, Lassen 
county, a town connected with large Cali- 
fornia pine interests. 

The Hiles School of Watchmaking, which 
has been for years at 717 Market St., has 
been moved to 5330 Mission St., in the 
Peninsula section, south of San Francisco. 
It is understood that the growing number 
of students made it necessary for the school 
to have more space, which is difficult to 
obtain in the downtown office district. 

A vacation trip to the Grand Canyor 
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Ariz., is being taken by C. F. Mead of the 
diamond department of A. I, Hall & Son. 
Miss Harriett Brown, of this firm, has 
landed in New York after an extended trip 
in Europe, North Africa and Palestine. She 
will visit Banff and Lake Louise in the 
course of a Canadian trip before returning 
and taking up her duties as editor of Ye 
Hallson Herald. 

Manufacturers and their representatives 
calling on the trade here include: J. J. 
Sommer, of North Attleboro, Mass.; Dave 
Holtz, Chicago and New York; Robert E. 
Kehl, of F. H. Noble & Co., Chicago; J. L. 
Miller, of Friedman Bros., Chicago; W. 
Brown, of W. Brown, New York; Harold 
C. Waite, of the Webster Co., North Attle- 
boro, Mass., and J. Imhoff, representing the 
R. & G. Co. and H. C. Lindol & Co. 

The second annual outing of the Pacific 
Horological Society, which took place on 
Sunday, June 7, proved to be a very enjoy- 
able affair. Paradise Cove had been selected 
for the outing and the members of the so- 
ciety and their families reached the delight- 
ful spot by launch, from Sausalito, to which 
the San Francisco and Oakland visitors had 
taken the ferryboat. An excellent lunch 
was enjoyed and some of those present 
played ball and others strolled about enjoy- 
ing the marine scenery or rested under the 
trees. There was a large attendance and 
the outing was a complete success, the 
weather being perfect. 








Pacitic Coast Notes 





Harold J. Horgan, retail jeweler of 512 
17th St., Oakland, Cal., was a sufferer in 
a recent fire. 

There is a great deal of interest in Sacra- 
mento in the new Gensler-Lee Jewelry Co.’s 
store at 716 K St., which was opened early 
in June. Seven years ago the Gensler-Lee 
Co. consisted of Gensler, Lee and a watch- 
maker, at their little store in San Francisco. 
Today the Gensler-Lee organization numbers 
nearly 100 people, and owns five stores. 

The G. A. Christie jewelry store, 2nd 
St., Oceanside, has been sold to Mr. and 
Mrs. C. Schulz of Los Angeles. They have 
taken over the business. Mr. Schulz is 
stated to be an experienced watchmaker. 
Mr. and Mrs. Christie, the retiring owners, 
will devote their attention to their holdings 
at Carlsbad, Cal., where they have a home 
and are raising avocados, which are in de- 
mand at present, as this pear-like fruit is 
popular for salad. 

R. Kocher Sons, a firm which has been in 
business in San Jose, Cal., for the past 54 
years, in one location, is now planning to 
move into a highly desirable building which 
the firm has purchased and is having re- 
modeled. It is at the southwest corner of 
2nd and San Fernando Sts. Kocher is said 
to have paid some $200,000 for the corner, 
which is regarded as one of the most valu- 
able in the city, judging from a traffic stand- 
point. The lot has a frontage of 68 feet on 
San Fernando and of 131 on 2nd St. Ac- 
cording to J. R. Kocher, the new store alone 
will cost $25,000. The entire contract of 
remodeling calls for an outlay in excess of 
$25,000. The firm will move into the new 
store in July, according to present plans. 
The present stock of jewelry is being dis- 
posed of at a removal sale. 
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EASTERN 


MANUFACTURERS’ 
and IMPORTERS’ 


EXHIBIT 


WILL PRESENT AN UNUSUAL SELECTION OF THE 
NEWEST IMPORTATIONS FROM THE CONTINENT 
AND THE FAR EAST TOGETHER WITH AMERICA’S 
FOREMOST MANUFACTURES 


consisting Of 


JEWELRY, PORCELAIN, BROCADE, EMBROIDERY, 

JADE, BRASS and PEWTER, CLOISONNE, POTTERY, | 
CHINA, CRYSTAL, LEATHER, PICTURES and NOVEL- 
TIES, FINE LAMPS and CANDELABRUM, SHADES! ofg 
SILK CHINTZ and HAND ILLUMINATED. PARCHMENT 


at the | 


HoTEL MORRISON 


CHICAGO, ILL. 
JULY Sth to AUGUST 8th, 1925 
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A Stationery-Gift Store 





GOMETIMES in our travels, we who are 
on the lookout for something of benefit 
to jewelers to write up in this gift depart- 
ment section find shops which could bodily 
be taken and placed in jewelry stores with 
the most satisfying results for the jeweler. 
Many a time the stationery department of 
a large retail and wholesale stationery store 
could be transported in minute detail into 
the jewelry store and attract customers to it. 
On the other hand there are many gift 
stores which could bodily be carried into the 
jewelry store and enhance its attractiveness 
and not in the least lower its dignity. Yet 
there are many gift shops which would need 
much changing before they would be adapt- 
able to the atmosphere of the jewelry store. 
Those gift shops and stationery depart- 
ments which can be carried into the jewelry 
store are the ones which have distinctive 
merchandise or whose merchandise is dis- 
played in dignified but very attractive man- 
ner. And, it is one of those shops which 
the writer will endeavor to describe briefly. 
The shop is on the main thoroughfare of 
a large city. It has a center entrance door 
ind two medium sized show windows, one 
on each side. 


The writer was first attracted to the store 
by the dainty display of Easter cards and 
stationery in one window (left) while the 
writer’s companion’s attention was attracted 
to the other window by two very beautiful 
vases among a carefully and not too abun- 
dant selection of novelties on display. 

It IS a stationery store, the writer thought, 
7 it has a gift department. What a find! 
t would just fit into a jewelry store as its 
sift and stationery department. 


Sedma were the excuse the writer used 
ee utely look over the store. She went 
ae Price them early the next morning be- 
ee were plentiful. It was the 
om oe and gift departments -and gift 
ctions of every type of store carrying 
“m were crowded. 
Shefieety about the vases and their 
they oo forth the information that 
dec bef een received in the store just the 
evening . and placed in the window the 
mired th at she had seen them. She ad- 
“de em and asked if they had any others. 
one other, twice as large as the ones 


in the window; just those three not at all 
alike in size or shape, and quite a find. 
The third was on display on the upper shelf 
of an open table-shelf display case (un- 
“glassed) which stood in the center of the 
store.. It towered above everything else and 
its uniqueness and coloring stood out. The 
writer succumbed and bought it, but that is 
not the story—the story is that the store 
was not big, but that it was full of just 








Particular attention is called 
to the pen and ink drawings 
on page 119 and the descrip- 
tive matter on this page. These 
sketches are made from a selec- 
tion of the latest gift offerings 
in the rooms of metropolitan im- 
porters and dealers. Jewelers 
who are desirous of obtaining 
the names and addresses of the 
concerns where these gift articles 
may be purchased can do so by 
writing to THE JEWELERS Crr- 
CULAR and gwing the key letters 
and numbers appecring under 
the articles illustrated. 




















such things. It was full of the atmosphere 
of dignity and courtesy and added to that the 
merchandise was high-class but not valued 
above its worth. 

On the left hand side of the store was the 
stationery department, which included the 
service of printing and engraving, a large 
supply of gift cards for every occasion and 
a very selected and complete assortment of 
writing paper. 

On the other side and through the center 
were novelties—and they were novelties. 
These novelties were comprised of silver, 
leather, brass, glass, feather, perfume, and 
porcelain articles. There were china and 
glass powder receptacles, feather fans 
and feather dolls perched on powder boxes, 
one each of a select assortment of perfumes 
in fascinating little bottles, and large bottles 
which add such a touch to the dressing table. 

There were leather traveling and desk 
clocks, and novelty glass and china ware for 
the boudoir. There were the numerous 





things which are a part of the man’s (and 
woman’s) smoking equipment, and leather 
wallets and a few pocketbooks. The com- 
pleteness of the stock struck the writer’s at- 
tention, and then the fact that duplications 
were so few they were noticeable. 

The writer has called this shop a station- 
ery-gift store. It certainly was the most 
arresting shop. You had to stop to look at 
something unique in one or the other of the 
windows, and the interior was just filled 
with more novelties. To describe the exact 
layout of the store, and just what merchan- 
dise was placed in a certain way and how 
it was worked into the layout of the store 
with merchandise of entirely foreign nature 
is something which will take too much space. 

The description of this unique store is 
written with the idea of offering a sugges- 
tion to retail jewelers who are interested in 
adding to their stores a department which 
will help keep the cash register working 
by bringing in new customers for both the 
new department and the regular lines. 

Whoever dressed the windows and the in- 
terior of that store played up the newest 
arriving novelties and “cashed in” on it, for 
that afternoon when the writer passed by 
the store again it was occupied by refined 
and prosperous looking customers who were 
buying —V. R. B. 





Frederick Carder, art director at the 
Steuben plant of the Corning Glass Works, 
Corning, N. Y., at which plant all the art 
glassware of this company is fabricated, has 
been signally honored by a recent appoint- 
ment from Secretary Hoover of the United 
States Department of Commerce to act as a 
delegate of the United States Government 
representing the art glass industry at the 
International Exposition of Modern Deco- 
rative and Industrial Art which is now be- 
ing held in Paris. Mr, Carder who has 
been in the decorative glass business for the 
past 45 years, has visited the various 
museums and art glass centers of Europe 
on many occasions in the past and is con- 
sidered an authority on the handicraft of art 
glassware. Mr. Carder, accompanied by 
Mrs. Carder, sailed from New York on 
Wednesday, June 10, and after carrying out 
his commission at the Exposition will pro- 
ceed to his birthplace in England, returning 
home some time in August. 
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Silver Plated Ware, 
Metal Electrolhers, 
Decorated Glass Shades, 
Cut and Engraved 
Crystal Glass, 

Fancy Colored 


Blown Glass 


Cut Glass 12 inch 
No. 1032 Vase Butler Etched 


12 inch, 14 inch ; Electro Plated on Nickel Silver 











No. 0327. TEA SET. Plain Burnished or Butler Finish 
No. CO1116. 24 inch Waiter 
Inside dimensions for centre of Waiter 18 x 13 inches 
Electro Plated on Nickel Silver 


Langhorne Design 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 
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A Brief Sketch on the Making of Pottery of Interest 
to Jewelers Who Conduct Gift Departments 












NSPIRATION for the best pottery has 
ps the last 300 years been derived exclu- 
ively from the Chinese. Ceramists in all 
countries have had held up before them ex- 
amples of what seemed the impossible to 


others demand a smoky kiln atmosphere, and 
still others an alteration of these fire quali- 
ties. After reaching the heat required, slow 
or fast cooling has its effect on glazes. 
After the pottery has come through all 

















wurtesy of kulper Pottery Co. 


ARTISTIC EXAMPLES OF THE 


reproduce—the colors and glazes produced 
by the Chinese. 

Pieces of pottery without any glaze may 
e made by the skillful potter from clay, 
made plastic by proper addition of water 


uid well kneaded, into a shape turned free 


tand on the swiftly revolving whieel. A 
piece of this pottery may have as beautiful 
lines and curves as it is possible to make; 
without a glaze it lacks the finish of com- 
pleteness, like a splendid picture without a 
irame. If this piece of pottery were covered 
with paint, no matter of what color or colors 
ad no matter how painted, its charm as a 
shaped piece would be lost. Artificial cov- 
tng such as paint without fire or china 
wlors with low fire may be wonderful work ; 
t is, however, foreign to the pottery it 
‘vers, and is wonderful only as far as the 
workmanship in painting goes. This same 
application of paint or china colors can be 
applied to a piece of clay, stone, cement or 
“en wood, but can only detract from its 
orginal heauty of design. 
lf this same piece of pottery, made by the 
miter and after it has become “dried bone 
tard, be covered with any of the thou- 
ands of combinations of glazes and placed 
: the kiln and fired at high heat so that 
.* lormed piece, as well as the glaze cover- 
“ht matured in the same kiln, at the 
-.. iat you have now a_ harmoniously 
om piece of pottery that no human 
ott eat imitate, either by skillful touch 
: Diending of colors. 
ie ee to the intense heat built up 
“ Sched _ until the right temperature 
bs i be e hg of the fire or gases 
ee » lagen ully watched or handled. 
of aie > & require a clear fire with plenty 
tm complete combustion, while 


POTTER’S ART SHOWING 


SEVERAL DIFFERENT DESIGNS 
these processes it is now time to take the 
finished product from the kiln, which has 
cooled off sufficiently to allow entrance. 
There is always excitement in the potttery 
during the process of drawing the kiln as 
piece after piece of beautiful pottery is in- 
spected, examined over and taken to the 
warerooms or back to the glaze department 
to be reglazed and reburned. 

Modern methods may imitate exact color- 
ings of Chinese glazes in paint or stains, like 
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glaze pottery. Lucky, indeed, is the pottery 
with a plate of even five glazes. 

Word descriptions only give a faint idea 
of the beautiful effects obtained by glaz- 
ing by high fire. Colors are only part 
of the work in glazes. Textures or tones, 
in addition to helping the colors, give an 
effect beyond the visible, namely, through 
sense of feeling. 

In an enormous work of this character, 
rare glazes that have ever baffled ceramic 
investigators are certain to be attained. Most 
notable of these rare glazes are those of the 
old Chinese. 

Pottery glazes, therefore, for the purpose 
of description are divided and named into 
classes, according to tone and texture. Each 
class is made up of every conceivable color 
and shade. One or more of a class or dif- 
ferent classes may be blended one into the 
other, giving boundless opportunities in color 
and tone schemes. 

The mirrored class, as signified by its 
name, gives high reflection as from a highly 
polished mirror, comparable only with 
patches of sky in single color. The flambe 
class are also mirrored glazes, displaying the 
gorgeous colors seen in the sky at sunset 
in Autumn. They appear dripping wet, as 
if just taken from water. The lustre class 
are also mirrored glazes, giving off an iri- 
descence similar to oil on water or as seen 
in our youthful days in the soap bubbles. 

The crystal class are of many tones—mir- 
rored, showing the weird swirling reflection 
of moonlight on water; the clear crystals 
like the starry heavens; surface crystals like 
the hoar frost on window panes, and still 
others like the surface effect of galvanized 
iron. 

The matte class are glazes with a texture 
or tone as revealed in the velvety warmth of 
nature, realized by a sense of feeling in the 
touch of foliage or the petals of flowers. 
Other matte glazes have a sleek, smooth sur- 
face like the skin of fruit; still others the 
uneven smoothness of the melon or cucum- 
ber. 

The wistaria class are pastel in effect. The 

















DAINTY 


a painter may reproduce the exact colors of 
the sky. His reproduction of the sky, how- 
ever, is only an impression of how it looks, 
no matter how good his colors are or how 
skillfully he handles them. 

If you visit the pottery department of a 
great store you may notice many different 
colored pieces of pottery. They probably 
come from 50 different factories. Very 
few potteries, indeed, have over one good 
glaze in color, and this one glaze is put on 
all sorts of shapes and designs, and the 
potter is known as a manufacturer of art 


BITS OF ART POTTERY SUITABLE FOR THE GIFT DEPARTMENT 


rich soft colors of the wistarias are in mono- 
chrome or blended and are most pleasing 
on any of the shapes. 








Candle sticks as lamp bases are proving 
unusually popular due to a clever device 
called the adapter. This fits snugly into the 
socket of the candle stick, the cord being 
connected to any convenient electric light 
socket in the room. The slender lines of the 
candle stick, combined with an attractive 
shade, makes a lamp of unusual grace and 
beauty. 
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BAKELITE (Va 


Bakelite is anexclusive 
trade mark and can be 
used only on products 
made from materials 
manufactured by the 
Bakelite Corporation. 
It is the only material 
which may bear this 
famous mark of excel- 
lence. 


THE MATERIAL OF A THOUSAND USES 
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Beautiful tints that never fade 


It is the color of the Bakelite 
within that gives these pearls 
their beautiful tints. No dyes 
are used in the pearl coating of 
Bakelite Pearls, so unlike others 
they will not fade when exposed 
to the sunlight. 


Solid and indestructible, very 
light in weight and possessing a 
beauty of color that is abso 


lutely permanent, Bakelite Pearls 
are sure to find favor with your 
customers. The range of tints 
includes rose, green, primrose, 
pink, grey and cream. 


We have ready for your in- 
spection a complete line of 
chokers, necklaces, collars, ban- 
deaux, ear-drops, bracelets, hat 
darts, bar pins and stick pins. 
Ask to see samples. 


Write for Booklet 21. 


BAKELITE CORPORATION 
247 Park Avenue, New York, N. Y. 
Chicago Office: 636 West 22nd Street 


Bakelite Pearls in necklaces, ropes, chokers and 
bracelets are a creation of the Embed Art Corporation, 
Perth Amboy, New Jersey 





® 


BAKELITE 
is the registered 
mark for the p 
resin product manu 
factured under pat 
ents owned by the 
Bakelite Corporation. 


—— 





( 

















“| 








\Y 


com 
sign 
Ren 
139%, 


with 
a tom 
of ay 








June 24, 1925 





f, 1925 


THE JEWELERS’ CIRCULAR 


119 





























Gift Suggestions Seen in 
f#letropolitan Salesrooms 



































J. 24. 190.—Flower pot holder showing 
an attractive design. It has a white or yel- 
low background and comes in three sizes. 





]. 24. 188%—A Deruta bowl in a stunning 
combination of blue, orange and yellow de- 
sign showing the influence of the early 
Renaissance period. It ts made in two sizes, 
13% and 10 inches in diameter. 





J. 24. 191.—Brass candelabra, with five 
candle holders. It is made in solid brass. 





1%, 189—Grecian temple glow lamp, 
ms crackled amber glass dome, which gives 
', Me to any roam. This remarkable work 
' art ts sold at a very reasonable price. 








J. 24. 192—Armor bronze ship model 
‘ “Galloon type.” It has a radium silk shade 
trimmed with gold braid in sail effect. 





J. 24. 193.—A table centerpiece of crystal 
fruit imported from Czecho-Slovakia, It és 
a pleasing table decoration when illuminated 
and showing the fruit in their natural colors. 





J. 24. 194.—The midnight fairy lamp that 
can be used most anywhere, as it has a stor- 
age battery. It shows a wonderful ray when 
the switch is turned on. 
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HAWKES 


Originality Sells Gifts 














—when it is combined with good value, as it 


in every Hawkes Crystal Specialty. 


looking for gifts. 


Our quick delivery on re-orders enables you 


investment in stock. Order samples today. 


T. G. HAWKES & CO., Corning, N. 


New York City Office—S2 Fifth Avenue 
Pacific Coast Office—146 Geary Street, San Francisco 








The originality of each Hawkes article displayed 


in your window attracts purchasers; the good 
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) value brings them back the next time they are eS j | 
ing in sterling silver that serves both as 
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handle this profitable line on a very small initial 














is 








Radio Ash Tray 


No. S-224, Crystal Tray, appropriately 
engraved; with a clever radio aerial mount- 


to 


a cigarette rest and as a convenient means 
for knocking off ashes. Size 3” x 37%”. 


a. 
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MOUNTAIN 
COMMUNITY 
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TOOLED AND ( | 
ILLUMINATED LEATHER | 
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\ Don’t Compare Our Merchandise /4 

| With that of the Imported o 
, It’s Better | 
4 In Quality and Workmanship 
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Exclusive Musical Novelties | 


LADOR, INC. 


58 W. 45th St., New York City | 


Exclusive Agents in the U. S. for 
ADRIEN LADOR MUSIC BOX FACTORIES 
St. Croix, Switzerland 




















Cigarette and Cigar Boxes 
Powder Boxes—Jewelry Cases 
Bridge Sets—Crystal Decanters 
Tea Pots—Water Pitchers—Jugs 
Wonderful selection of gifts made of 
Dutch Pottery (Gouda) 








Samples and catalogue upon request 
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Plan Your Gift Department 
Advertising 





HE question of advertising merchandise 
ked by the gift department of the 


stoc ( 
jewelry store is one which should not be 
slighted as it is by the majority of jewelers. 


What is more important than selling the 
merchandise on hand in the store? Nothing 
_no matter whether it be silver, jewelry or 
gift department novelties. 

There are six big questions to be taken 
into consideration and answered by each 
jeweler individually, according to his store 
and the city or town in which it is located. 


|. How much money should be spent ad- 
vertising the merchandise in the gift depart- 
ment 7 

7 \hat are the best methods to be used 
in your town or city? 

3 What holidays are to be featured? 

4, What special events does your town 
show great interest in? 

5. What stunts can you use in addition 
to your advertising to keep down this ex- 
pense in the department? 

6. If you do advertise in your store, but 
have not included the gift department in the 
advertising data, what percentage of your 
appropriation for the entire store shall you 
give over to the gift department as a 
separate campaign? 

Questions No. 1 and No. 6 can be grouped 
together, The jewelry store which adver- 
ties all merchandise but the gift depart- 
ment merchandise or does not specifically 
advertise the gift department merchandise 
should commence gift department advertising 
tither on a stipulated amount or combining 
it with the other advertising. This latter 
method is not very wise, though, because the 
gift department advertising is apt to be 
slighted from time to time whereas if there 
were a certain sum of money set aside for 
this gift department merchandise it will be 
used methodically and the results will be 
more satisfactory. 

How much money a jeweler should set 
aside for gift department merchandise ad- 
vertising is dependent upon the size of his 
store, his window space, his store layout and 
interior displays and his town itself. 

If he has a store which is a progressive, 
busy, patronized jewelry store with an up- 
to-date gift department he can figure from 
10 to 20 per cent. of his whole advertising 
appropriation should be given to the gift de- 
Partment—roughly speaking. 

If he has good window space and a win- 
dow dresser who attractively displays his 
merchandise and who is not too lazy to dress 
and redress the window four to six times a 
month at least then he can apportion 10 to 
I per cent., but he can mention in all of 
a advertisements that he changes his win- 
low displays each Monday or each Monday 
and Thursday and get people accustomed to 
going by his window each of those days of 
tach and every week just to see what is new 
m the window. 

"anita the gift department and the 
dise in “ sap to the display of the merchan- 
given been Store itself the more should be 
dendis. r a. advertising of this mer- 
though het “i department merchandise 
fany a class and very beautiful and in 

¥ instances very costly can stand a lot 
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of advertising and will sell better the more 
it is advertised. 

No. 2. The best methods of advertising 
for your town or city depend upon many 
conditions. Has your town a college or 
school paper? Have you an advertisement 
in it which features your gift department? 
School and young people will patronize your 
gift department before your jewelry depart- 
ment because the price will be more within 
their means for gifts to their many friends 
and for presents for relatives, 

Have you one or maybe two town news- 
papers in which you can insert regular ad- 
vertisements ? 

Do you advertise in program space? And 
is your gift department slighted in these ad- 
vertisements? Feature it instead of slight- 
ing it. 

What are the methods by which your 
jewelry store and its gift department can be 
brought before the attention of your buying 
public? 

No. 3. What holidays? Many! New 
Year’s Day, Lincoln’s Birthday, Washing- 
ton’s Birthday, Decoration Day, Indepen- 
dence Day, Labor Day, Columbus Day, 
Thanksgiving and Christmas, In addition 
we have Mother’s Day, Valentine’s Day, 
April Fool’s Day, wedding anniversaries, 
and weddings and birthdays, 

And while we are on weddings and anni- 
versaries let us say that there are several 
which make heavy demands upon the gift 
department. Wedding gifts can be selected 
from gift department merchandise today just 
as well as from silver and cut glass. Anni- 
versaries show that the gift department must 
be patronized: 


First—Cotton. 

Second—Paper—Stationery counter of gift 
department. 

Third—Leather—Gift department. 

Fourth — Fruit and flowers — Artificial 
flowers—Those Chinese and Japanese sprigs 
of shell flowers, etc. 

Fifth—Wooden—The hand carved nut 
bowls, and the wooden salad fork and spoon 
set. 

Seventh—Woolen, 

Ninth—Willow—Some_ gift departments 
are carrying the willow porch floor lamps. 

Tenth—Tin. 

Eleventh—Steel—Jewelry 
ware department. 

Twelfth—Silk and fine linen. Some jewel- 
ry stores are selling the silk scarfs and linens 
which they display with different gift de- 
partment merchandise, such as the Chinese 
silk table scarfs and some of the imported 
linen embroidery which so enhances the set- 
ting of merchandise. 


Thirteenth—Lace. 

Fourteenth—I vory—The toilet table’s sets. 

Fifteenth—Crystal—Some jewelers call 
this gift department merchandise, while 
others do not. 

Twentieth—China. 

Twenty-fifth—Silver—And the rest belong 
to the jewelry store proper. 

No. 4. The special stunts in which your 
town shows special interest can range from 
the local graduations in February (or Jan- 
uary) and June to the elections in the Fall. 
There is old home week, and “buy in your 
own town” week (or day) and numerous 
other ideas which are occasions when active 
business men in town feature their merchan- 


store’s_ silver- 
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dise in advertisements and windows and in- 
crease their sales. 

No. 5. What stunts can you use beside 
the appropriation for advertising which will 
make the department an active one, con- 
tinually before the public without meaning 
huge advertising bills? Any good home 
talent in the art department of the high 
school? Hold a contest a couple of times 
a year paying $5 or $10 for the best picture 
for a display card in your window, the text 
to be supplied by you. Or make a flat rate 
with some local talent to supply your win- 
dow cards or display posters for the win- 
dows and get your town accustomed to com- 
ing to the window to see whose card is in 
that week, or what he has drawn that week 
and thereby is advertising for you and draw- 
ing onlookers to your window. 

And now we are back to where we began. 
. . . Questions 1 and 6. 

And here let us ask one question before 
we close: Are you really doing all the ad- 
vertising you can and so enabling the gift 
department to give you the very best returns 
that this “gold mine of interesting merchan- 
dising” holds ?’—V. R. B. 





Pacific Coast Gift and Art Show 
to Be Held in San Francisco 
in August 





(CONSIDERABLE interest is being mani- 

fested in the Pacific Coast Gift and Art 
Show to be given in San Francisco in Au- 
gust. Koke, Slaudt & Co. are planning to 
make an exhibit of the lines they represent, 
and will at the same time make an especial 
exhibition in Los Angeles for the benefit of 
the jewelers of this section who do not find 
it practicable to go to San Francisco. 

The show in San Francisco will occupy 
the entire fifth floor of the Plaza Hotel. 
Albert Kessler, San Francisco, is president 
of the organization, Henry C. Hubley, Los 
Angeles, is vice-president, and Sidney J. 
Wolf, San Francisco, is secretary. 


The Kansas City Gift Show 


HE Kansas City Art and Gift Wares 

Association has decided upon the week 
of Aug. 17 to 22 for its second annual gift 
show, which will be held in the Baltimore 
Hotel. 

Last year the exhibit space first reserved 
was one floor; before the show opened two 
floors were filled with exhibits. This year 
three floors are being reserved and judging 
hy the way reservations are coming in at 
least four floors will be required to house 
all the exhibits. 

So many buyers in the immediate middle 
west have expressed their wish to attend 
the Kansas City show that the association 
is doing everything to make their buying 
trip to Kansas City in August a profitable 
and satisfying one. 

Kansas City being situated so nearly in 
the center of the territory of the middle 
west, so accessible and convenient, out of 
town buyers will feel they can afford the 
iittle time and small expense it will take to 
attend this show, considering the number of 
lines and the high type of merchandise they 
will be able to view. 
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SHIP MODELS 





Ship models of taste, authentic in proportion, rigging, and color. 


A large assortment, including such famous ships as Columbus’ 
Santa Maria, Hudson’s Halfmoon, The Mayflower, and the 


Trent Ship beautiful Trent Ship. 
2” high, $75.00 List Price 


RUDOLF LESCH 


225 Fifth Ave. FINE ARTS New York 

























LARGEST ASSORTMENT OF PICTURES IN THE COUNTRY 
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¢ Your reputation as a gift dealer is foundéd on 
M the wares which you display. 
? Your success is determined by the character of 
¢ your shop’s reputation. 
4 . . 
¢ In like manner your success is enhanced by the 
: quality of these wares. 
; The handsome brass and copper items of the 
‘ Art Metal Products Co. will go a long way 
¢ toward making your reputation a successful one. 
a a are fast sellers and stocks are now ? We do not mean to have this message seem to | 
as below: ‘ : ’ : 
Prices effective July Ist, 1925 [| See ee 
: " . » rs : : . 
No. P18/36 Dia. 36 4 _ 7 aahitis $ nr per doz. : automatically written in your ledger. | 
less than 2 doz. ...... 10.80 “ “ ? If you will but investigate our products you 
No. P14/26 Dia. 26” rH ry - pated Peed = ve ? will discover the logical items for your shop. 
ae ° i i » 
less than $ioz. Pewee — re is : Candlesticks Mortars Tea Sets Lenten 
i Y 40 doz tot ..2... J i t Set iting’ Sets 
No. 15/10 Dia. 26 rf _ +6 aoe “ “ $ Wall "Sconces Jewel —_ Chimes Smokin Sets 
: ee : , : . -* 
less than 5 doz. ...... mh ¢ el ol Coffee Sets » Sane ta 1) 
? Door Knockers \} 
CARVED BONE CHOKERS, graduated colors, ¢ . ation |' 
Rose, Yellow, White ............. @ $6.00 per doz. ; Send for our catalog now in the course of prepar } 
‘ . . > C ) 
All Kinds of Small Attractive Giftwares (| Art Metal Products Co. | 
Ci — ¢ Manufacturers of Distinctive Brass and Copper Ware , 
reular rters 4 
and Price Japanese ¢ 799 Broadway, New York City a 
| 
me TD.GOO) = ; ; 
3 East 17th Street, New York————————" Gl 
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THE BUYERS’ DIRECTORY 


Price $1.00 


























The Jewelers’ Circular Publishing Company, 11 John St., New York a 
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Gift Section Question Box 


Devoted to answering inquiries and offering helpful suggestions to Retail Jewelers who have Gift 
Departments or are interested in Gift Merchandise 





Conducted by The Onlooker 
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June 8, 1925. 

What kind of merchandise do you believe 
| should carry if I open a gift department 
in my jewelry store? 

I have been located in this city for the 
past 20 years and have established a name 
for having high class jewelry at reasonable 
wices. | do not attempt to be a Tiffany 
but | do cater to the masses that have a 
vasonable amount of money to spend. 

Should I open a gift department? If so, 
I believe I should carry goods from’ $1 up. 
What is your advice? 
A. K. J., Buffalo, N. Y. 

AnsweR—It will be very easy for you tc 
succeed with a gift shop with a reputation 
covering 20 years back of you in your 
iewelry business. The fact that you cater to 
the masses and that the demand is for gifts 
from $1 to $20 makes it easy for us to 
advise you as to the type of gifts to start 
with. 

Every day repeat business could be de- 
veloped if you stock some good looking open 
stock, dinner ware and glass ware. This not 
only meets the demand for wedding gifts 
but it fills the needs of every home and you 
will find that women will be interested in 
buying gifts of this kind for their own homes, 
especially when they are able to get odd 
dozen pieces every few weeks or months as 
they feel disposed to buy. Added to this 
sock you could fill in with decorative bits 
of china, pottery, and odd pieces of glass. 
This type of ware I think would be the 
backbone of your gift shop and there is an 
unlimited assortment to be had that will re- 
tail from $1 to $10. 

We will very gladly furnish you with a 
list of importers and manufacturers who we 
know will take care of you, even for your 
smallest wants. 

If this interests you let us go into fur- 


ther detail on the matter. 
* * * 


June 11, 1925. 

I have a space of 10 feet deep and 25 feet 
wide at the rear of my store and am con- 
templating taking this space, which has been 
used for a repair department, and utilizing 
it for a gift section. 

What I want to know is just what goods 
I should carry in my stock as I am in doubt 
when buying anything other than real 
ewelry, 

_! have carried nothing but high grade 
jewelry and have a capital of about $10,000 
% an investment if you believe it good 
mSINeSs, 

A. K. L., Seattle, Wash. 


_Axswer—Knowing very well the condi- 
ms in your city and particularly for the 
‘pening of a successful gift shop, I am rather 





keen about helping you with the advice you 
ask for. A 25 by 10 foot gift shop offers 
you very nice space to make an excellent 
impression and my first thought in a shop 
of your kind would be to place in that de- 
partment at least a dozen very salable pieces 
of occasional furniture. 

There is a tremendous demand today for 
this type of merchandise in the better shops. 
This furniture will also give background 
and be useful in the display of your gift 
wares which can be placed thereon just as 
if they were in the home. Added to this I 
would put in a few unusual and attractive 
mirrors and pictures, keeping away from 
anything that is found in the department 
stores. Then some lamps for table and floor 
would give you lighting effect and be sale- 
able at the same time. ; 

With this background I would add a 
number of small decorative pieces of pot- 


tery, glass, china, brass, old pewter 
and numerous other things suitable for 
living rooms, boudoirs and for house 


and garden decorations. Old brocades for 
wall hangings and table coverings lend a 
richness to the merchandise that makes it 
irresistible to the buyer. I think we could 
install that space for you, spending about 
one-half of your capital and keeping the 
other half for new things that develop in 
the art world every day. 

Our service department is at your disposal 
with expert advice on where and how to buy 
the merchandise as suggested above at the 


lowest market prices. 
x Ok OO 


June 14, 1925. 


I am contemplating opening @ gift depart- 
ment in connection with my regular jewelry 
business and would greatly appreciate it if 
you could tell me just how I am to start 
in securing the proper kind of merchandise 
and just what you would think that I should 
carry. 

I have about $5,000 to invest and can 
secure the store next door at a reasonable 
rental. I have a mailing list of about 10,000 
and desire to know if you believe it ad- 
visable for me to mail a circular announc- 
ing the opening of this gift department. 

An carly reply will be greatly appreciated 
as I want to get started soon so that when 
I come east to the convention I may have 
the opportunity of visiting the firms you may 
mention. 

B. D. L., Portland, Ore. 

Answer—Replying to your letter I pre- 
sume that it is not possible for you to give 
any of the space in your jewelry shop to 
gifts, and the fact that you can obtain the 
store adjoining might be a good idea. If 
you could have an attractive arch-way broken 





through the wall it would throw the two 
shops together in an attractive way. Five 
thousand dollars I think will give you a 
very good showing. In fact, I think we 
could spend about $3,500 of that amount. 
[ am going to enclose you a copy of a letter 
[ have written today to a Seattle firm which 
contains the same form of suggestions I 
make to you. 

The fact that you have a mailing list of 
10,000 is a very good start, and I would cer- 
tainly suggest your getting up an attractive 
folder, illustrating possibly a corner or group 
of merchandise that will make an attractive 
setting in any home. We will be glad to 
help you on this. 

We are enclosing you a list of the names 
of manufacturers and importers with whom 
we would recommend your getting in touch 


when you come to the market. 
* * * 


June 20, 1925. 

We are adding a novelty department and 
would like the names of those who can sup- 
ply us with such goods. 

C. P., Asheville, N. C. 

ANnswer—Replying to your letter, first let 
me ask you if there is a possibility of your 
coming north very soon as we could cover 
a lot of suggestions in a personal conversa- 
tion with you? 

However, I would advise that you get in 
touch with firms like Nathan Straus, 19th 
St. and Fifth Ave.; Carbone, Inc., 17th St. 
and Fifth Ave; Graham & Zenger, 104 
Fifth Ave.; Charles Hall, 3 E. 40th St. and 
Howard Selden, 225 Fifth Ave., all of New 
York city. All of these firms send repre- 
sentatives on the road and if you request 
they will have their salesmen call when 
they are in or near your territory. It would 
be advisable for you to look their displays 
over and make selections of various types 
of merchandise, 

If you give me a definite idea of what 
amount you want to spend and what priced 
articles you want, and the retail price of 
gifts you think your particular trade would 
buy, T can give you more definite advice. 








The ninth Swiss Sample Fair at Bale has 
attracted buyers from all over the world, 
according to reports reaching here from 
Geneva, one of the very attractive sections 
being that devoted to the watchmaking in- 
dustry with a collective exhibit setting 
forth the productions of some 25 different 
firms. There were 965 exhibitors altogether, 
which is 40 more than last year. The 
watchmaking section was the work of the 
Chamber of Commerce and Industry of 
Bienne. 
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Adapting and Adopting Ideas 
for the Gift Department 





S is true in every business, the experi- 
A ences and methods of the large jewelry 
gore with a gift department are different 
om those of the smaller jewelry store with 
the proportionately smaller gift department. 
Yany jewelers owning small stores, or even 
medium-sized stores, seem to think this puts 
them in a class all their own. Of the large 
jewelry store they say, “He can do that, he 
i¢ has a large store.” But they do not stop 
think that there is a successful idea be- 
hind the method of the larger jeweler which 
can be put into practice in some manner by 
the jeweler in the smaller store. For ease 
in designation, we will call these jewelers 
Mr, Small, Mr. Medium and Mr. Large. 

At conventions Mr. Large is often called 
ypon to talk about a varied assortment of 
merchandising methods and purchasing and 
gles methods. Why is this so? Because 
Mr. Large has more space in which to test 
out methods and more facilities at hand to 
enable him to succeed with them. Does that 
mean that Mr. Medium and Mr. Small have 
no chance? No! It means that Mr. Medi- 
um and Mr. Small can profit by the results 
Mr. Large has obtained from doing certain 
things and making certain experiments. 

Suppose Mr. Large says that in table dis- 
day in gift departments he finds that his 
merchandise is shown to the best advantage. 
He has quite a number of tables about the 
sore, and practicing this method for a 
length of time has proved better than coun- 
ter, case, or even shelf display. Mr. Medium 
and Mr. Small immediately speak up, “I 
haven't room for tables in my store.” 

Mr. Medium, if he sat up late one night 
with a pencil and paper and made a rough 
sketch of his store, would most likely find 
that he could put in a table or two. And 
Mr. Small, 10 chances to one, will find that 
he can put in one table, if not permanently, 
fora few days at a time at different times 
during the month. 

The talk Mr. Large gives at a convention 
is not for him to turn his back upon, for 
the idea is good, usually, and he, the smaller 
and medium jeweler has to find the germ 
and adapt it to his particular condition. 

One clever jeweler has handled the mat- 
ter of tables by placing five down the left 
side of his store. Yes, showcases could be 
there, but the merchandise which is on those 
tables would not be half as arrestingly dis- 
played in showcases as on those tables—and 
that jeweler knows it. 

The subject of gift departments is one 
which is being exploited to a large extent. 
And this article is not only directed toward 
the jewelers who attend conventions but 
toward those who pass by the store win- 
dows of Mr. Large and see something which 
8 unique, good, a business and sales stunt 
which fairly smacks of success, and they feel 
that they are too small and so pass it by, 
giving no more than a backward look. 

That is not the way. Every idea on gift 
department merchandising, sales, display and 
‘uying should be considered by every other 
Jeweler with a gift department. It is often 
that the smal! jeweler is able to put across 
some clever idea in his limited space which 
the large jeweler could use and save time 
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and space. Mr. Large learns this through 
the talk which Mr. Small may give at a 
convention or by observing Mr. Small’s 
methods in his own town. 

Every jeweler must realize that every idea 
has its germ—and that each germ can either 
be adopted in its present state or can be 
adapted to other conditions and made to 
serve a purpose. 

So, at every convention and every time 
you pass another jewelry store, or a gift 
shop, Mr. Jeweler, see what ideas you can 
carry away with you, and if they cannot be 
adopted, then see what changes you will 
have to make to adapt them to your store 
and locality. 





Ice Drink Sets for the Gift 
Department Trade 





HE department store and the gift store 

are now featuring iced tea or iced drink 
sets, comprised of six tall glasses and the 
pitcher. In some cases a tray to match or 
a suitable odd tray is shown with the set. 
Into the tall glasses are placed the glass 
straws with their little spoon ends. 

The iced drink sets are rapid selling arti- 
cles at this season. Many jewelers, though, 
in the stocking of this merchandise and the 
display of the same have eliminated or for- 
gotten the glass straws. No customer wishes 
to buy tall glasses without the glass straw 
or something with which to stir the sugar 
in the bottom of the glass. The jewelers 
who have no glass straws, or are very low 
on their stock and may run short before the 
new order is filled, can fall back on the 
silver plated ice tea spoon averaging in 
length 734 inches. The price of these silver 
plated spoons is about three or four times 
as great as the glass straws, but their 
length of service will far exceed those of 
the straws, which continually snap off at the 
spoon end where it is attached to the tube. 

So in this instance again the jeweler has 
the opportunity of linking his jewelry and 
his gift department in display and _ sales. 
Many customers who will see the silver 
spoons on the tray with the ice drink service 
(even if they are shown in conjunction with 
the glass straws) will realize the advantage 
which can be gained from having them in 
the home, whether or not they have the 
straws. 

If the straws are in the glasses in display 
either in the store or in the window, be 
sure that there is at least a set of six spoons 
in the neighborhood where the prospective 
customer will connect them up with the set. 
This can be done in the gift department 
display by placing the spoons on the tray 
in addition to the glass straws as though 
giving the one about to be served the cool 
drink the choice of either spoon or straw. 

So, in the pushing of the sale of iced 
drink sets at this season of the year be sure 
to cash in on either the glass straws or the 
spoons or both—V. R. B. 








Metalized bronze book-ends with well- 
known figures in literature and history, such 
as, Abraham Lincoln, George Washington, 
Voltaire and the “Lion of Lucerne,” as sub- 
jects, are not only rich looking and an orna- 
ment to any table, but so moderately priced 
that they are a real bargain. 


CIRCULAR 


125 


The Gift Department Is Here 
to Stay 





THE gift department is here to stay! 

Why? One of the oldest jewelry 
houses in Philadelphia says because of 
“economic conditions.” . . , 

Taking this idea in hand—What are the 
conditions which will keep the gift depart- 
ment a successful part of the jewelry store? 

It may be said that the jewelry store 
whose name on a package lends prestige to 
its merchandise, is the store which has in- 
stalled the gift department with all inten- 
tions of keeping it and increasing its scope. 

Before the war the old families gave sil- 
ver gifts from the jewelry store whose name 
and prestige were one and the same. Some- 
times expensive glassware or china were 
given. Many of those families lived (and 
still do mainly) upon dividends, stocks and 
bonds. Their income since the war is a dif- 
ferent matter than before the war. They 
just simply cannot give the gifts that they 
did before. Then what shall they do? Shall 
they cease going to the jewelry store of 
prestige and go to a-gift store? No. The 
“name” must accompany their gift. What 
then’ Ah, the jewelry store of prestige has 
a gift department! Fine; there is the name, 
the prestige, the merchandise from the store 
where they have always purchased. And 
they patronize the gift department since the 
war just as assiduously as they did the other 
departments before the war. 

The facts are fundamentally true. Mrs. 
Van will continue to trade at the jewelry 
store with the “name” of prestige stamped 
upon every article which leaves its doors 
because the box bears its name. She will 
trade there even though she can buy the 
same article in a neighboring gift store or 
in a department store. 

Because Mrs. Van will trade at that gift 
department before she will trade at the gift 
store around the corner, or at the depart- 
ment store, it behooves the jeweler to see 
that his stock is of the very best and newest 
patterns and novelties so that at no time does 
the standard of his gift department fall be- 
hind that of the rest of his store. 

The jeweler will find that it is the “newly 
rich,” those who have made their money 
since the war or during the war, who are 
patronizing his silver and jewelry counters 
and department. They go to the gift de- 
partment, too, and all because of the prestige. 

So, the economic condition has caused the 
gift department to come to the jewelry store 

to stay. But the jeweler must remember 
that his store has a certain station or posi- 
tion in the eyes of his customers, and in the 
gift department he must maintain the same 
standard of service, good merchandise and 
good value for the price. 








A pair of silver sugar tongs said to be 
over 100 years old is included in the dis- 
play of old silver in the window of the Art 
Jewelery Co.’s store at Wichita, Tex. The 
tongs are said to have been a wedding pres- 
ent to Col. Thomas Parker, Revolutionary 
War hero, in the year 1755. This piece of 
silver is an heirloom loaned to the display 
by Mrs. B. C. Hall of Wichita, a lineal 
descendant of Col. Parker. 
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We Are Prepared to Serve the Trade 
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Pittsburgh, Pa. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JeEweELers’ CircULAR regarding any advantageous 
device or plan which they are utilizing in con- 
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Fire Insurance Policy Pointers Every 
Jeweler Should Know 





Written Expressly for The Jewelers’ Circular 

















STRAIGHT fire insurance policy is 
44 not a complicated contract, yet very 
few business men read the printed conditions 
on which its performance depends. The 
natural result is that many business execu- 
tives, including jewelers, even the most 
ative and the most keen, know little of 
what their straight fire insurance policies 
cover and what they do not cover. 

To begin with, do you know what the 
“falling building clause” in your fire policy 
means? Do you realize that the “falling 
building clause” is a means whereby your 
ire contract may be voided? So few 
jewelers realize this that it might be well 
to give some attention to this important 
clause appearing in every standard fire con- 
tract, 

This clause reads: “If a building, or any 
material part thereof, fall except as a result 
of fire, all insurance by this policy on such 
building or its contents shall immediately 
“ease,” 

This means that if your building collapses 
due to any cause, including earthquake, your 
ire insurance policy (in most States) be- 
comes voided. Of course, if a fire followed, 
then you would not have any protection. It 
means further that if a tornado leveled your 
building and fire followed, your fire insur- 
ance policy would not be liable for the fire 
‘amage. If an earthquake leveled a building 
4 material part of it and fire followed, 
your fire insurance policy would not be 
‘able. You see there is a lot to think about. 
-~ is a reasonable policy condition as 
“le msurance is written to cover the fire 
‘azards of a building. not the remains or 
ums of a building. These are two entirely 
sey gers ; one is an “insurable in- 

st —the other is not. 

To day it is possible for the jeweler to 
‘vercome these “gaps” with other insur- 
ance—allied fire insurance coverages which 
i" _ ordinary fire insurance pol- 
i t A _Earthquake insurance poli- 
ties « a are written at a rate of 
on ee on fireproof building on a 


s | F ; : ‘ 
per cent coinsurance basis with credits for 


higher amounts taken. Earthquake insur- 
ance indemnifies the jeweler or building 
owner, or property owner, for, any direct 
loss or damage caused by earthquake, and 
should an earthquake cause “a building, or 
any material part thereof” to fall and fire 
followed, and your straight fire insurance 
policy was voided due to the “falling build- 
ing clause” the earthquake policy would pay 
the fire loss as well as the actual damage 
from earthquake. This takes on where the 
fire policy leaves off. Earthquake insurance 
can be written to cover jeweler’s contents. 

The same way with windstorm insurance. 
Windstorm insurance, up to a few weeks 
ago, was written to cover only, any direct 
loss or damage due to windstorm or tornado. 
The windstorm policy was not liable for any 
fire. As the fire policy contained the “fall- 
ing building clause” that policy, too, ceased 
to have the responsibility. Therefore, there 
was a “gap” in the way of protection which 
the property owner could not secure. 

A few weeks ago, fire insurance or- 
ganizations in the west through their or- 
ganization which rates and directs these 
forms of insurance “bridged the gap.” Now, 
if a windstorm blows down a jeweler’s store 
and fire ensues, even if the building or a 
material part thereof has fallen, the wind- 
storm policy now also pays the fire loss if 
the fire policy is voided. In the east this 
will probably be recognized soon. Most fire 
companies would now adjust a loss on this 
basis if both fire and tornado insurance were 
carried. 

However, the jeweler should keep in mind 
that the ordinary straight fire policy, due to 
its “falling building clause” does not assume 
any responsibility for fire if the building or 
any material part thereof falls. That does 
not mean that if a window casing fell out, 
they would discharge liability, but if any 
“material part” of the building fell—such as 
supporting walls—the policy would be 
voided. 

Another very important clause in a fire 
insurance contract is the only which re- 
lieves the company from any responsibility 





for loss by fire to “accounts, bills, currency, 
evidences of debt, money, notes or securi- 
ties.” In addition, “bullion, manuscripts, 
mechanical drawings, dies and patterns” if 
they are to be specifically mentioned imust 
be attached to the form in the policy. 

This is made clear because of the fact that 
it is very hard to establish proof as to the 
actual loss or “cash” or as to the value 
of actual loss of bills, deeds and any other 
evidences of debt. When it comes to bul- 
liun, manuscripts, or mechanical drawings, 
dies or patterns, these have to be specifically 
endorsed and specifically rated in order to be 
included in the protection of a fire policy. 

One thing a jeweler should keep in mind 
is “unoccupancy” and “vacancy.” The stand- 
ard fire policy does not assume fire responsi- 
bility on any building vacant or unoccupied 
beyond the period of 10 days. 

By means of a rider or endorsement the 
jeweler can secure permission for an exten- 
sion of this time, but it is very important 
to bear this in mind in the event that you 
should move out of your store, or in the 
event that you owned a building and the ten- 
ants moved out. Get the written permission 
of your fire insurance company for “un- 
occupancy” and “vacancy.” 

One important clause in every fire policy 
which should be noted is the one reading 
that in the event of a loss—“immediate writ- 
ten notice must be given.” Sometimes the 
clause reads as follows: “assured must give 
immediate written notice although verbal 
notice is sufficient if acted upon.” In some 
States a five days’ notice is demanded. It is 
important enough to bear this well in mind 
should you, as a jeweler, have a fire loss 
either on your own buildings, its contents, 
or your home. You should immediately re- 
port this to your agent by telephone, by let- 
ter or in a personal interview, and then fol- 
low his instructions rigidly in order to have 
the loss adjusted properly. It is well for 
your own protection following a loss to give 
notice in writing of the loss, and as soon as 
you can. 

Another clause which is to be found in the 
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CHIME CLOCK No. 78 
Height 10”—base 2014 "—depth 
6%". Six-inch silvered dial with 
raised bronzenumerals. Mahog- 
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CHIME CLOCK No. 90 
Height 9” —base 2114". Five- 
inch silvered dial with raised 
bronze numerals. Mahogany 


























any case with two-tone design. case with two-tone design. 
Highest grade No. 113 Chime No. 124 Chime movement. 
movement. List price $90. List price $70. 
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Copyright,192s, Seth Thomas Clock G..Thomaston,Gonn 


FOURTH QUARTER. HOUR STRIKE 
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Chime. It is entirely new in the chime notes used, the sequence 
of notes, and the beauty of the composition. This strikingly melo- 
dious chime arrangement (shown above) is fully protected by copyright. 

Seth Thomas was the pioneer maker of chime clocks in America and 
has always maintained leadership in this important field. It is fitting, 
therefore, that Seth Thomas should sponsor this brilliant contribution to 
chime art—a feat that has baffled many skilled musicians. 

The new Seth Thomas Chime will be available July fifteenth in Chime 
Clock No. 90; August fifteenth in Chime Clock No. 78. Pictures and de- 
scriptions of these new models are shown above. 





Every progressive jeweler will want to have this remarkable new Seth 
Thomas Chime represented in his store. 


SETH THOMAS CLOCK CO. 


Display Rooms: 
New York: 19 West 44th Street San Francisco: 278 Post Street 
Chicago: 215 West Randolph Street 


{ Entire contents of this advertisement copyrighted | 
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Storekeeping Department. 
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policy 


lowing : 


and undamaged and put in best possible or- 


der and make complete inventory showing 


” 


cost and amount claimed on each article. 


This is an essential requirement on the part 
of the fire insurance company and the Com- 


pany Adjuster, or adjuster engaged by the 
company, demands that this requirement be 
complied with before any adjustment will be 


attempted—especially a written inventory of 


the damaged and then a separate inventory 
of the undamaged goods. 

Another important point to remember is 
‘that in the event of loss the assured must 
furnish within 60 days after fire a satisfac- 
tory Proof of Loss. Unless this require- 
ment has been specially waived, failure to 
so comply can prove fatal to your recovery. 

While fire insurance companies today gen- 
erally make very prompt adjustments in the 
way of fire losses, according to their policy 
contract the companies have 60 days before 
the loss need to be paid—that is, 60 days 
following the receipt of proof of loss, or the 
award of an appraiser. 

A factor in connection with fire insurance 
rather little considered by jewelers, and yet 
one of great importance, is the matter of 
“ncreased building cost hazard,” also de- 
molition. It may be that your city has 
ordinances requiring that central business 
property be reconstructed according to cer- 
tain specifications. Possibly within these de- 

mands is the requirements that any new 
: buildings be constructed of stone or brick or 
possibly a steel frame building. Again a 
certain number of stories may be required. 
In the event of a loss your fire insurance 
policy would only reimburse you for the 
actual cash value of the property, or rather 
4 the damage caused to the building, and 
would not pay a sum to replace the building 
in keeping with “increased cost of construc- 
tion” which might be demanded through 
local ordinances. Sometimes the ordinances 
demand that the old building be entirely de- 
molished and a building of a new type con- 
truction be substituted. Your ordinary fire 
insurance policy does not recognize this in 
its loss adjustment. This can be arranged 
for in the way of protection hy means of an 
endorsement which can be issued to be at- 
tached to the fire policy and for which an 
additional premium is required. Very few 
usiness men have ever given this much 
thought. 

\s a jeweler you can do well to go over 
vour fire policies with your agent or broker 
and know just where you stand. The stand- 

“ pawn today is liberal in its terms, 
ited 7 imits and does not “cover every- 
Jing. It is not a one-sided contract but a 
jomt agreement between you and the fire 
"surance carrier. Too many find this out 


when 4 loss occurs. 








Pl (nervously ) —“After all, Dad. the 
The — ve is the social atmosphere. 
he real values je j ; : 
iis a lie in the social opportuni- 
Dad (taking out check-book)—“What did 
w flunk in this time?”—Brown pin 


Yo 


and which is sometimes overlooked 
by business men until the loss occurs and 
then realized with much surprise is the fol- 
“Assured musi protect the property 
from further damage, separate the damaged 


THE JEWELERS’ 








Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 














CIRCULAR 














This Jeweler’s Plans Bring Increase in 
June Business 
O the enterprising certainly belong the 
profits. Wait for customers to come into 
your store and you may wait in vain for 
enough to come in to make your turnover 
satisfactory. 

One must study the trend of the times and 
know what other merchants are selling as 
“oifts for all occasions.” Suitable sugges- 
tions must be made for birthday gifts, wed- 
ding gifts, anniversary gifts, for tourists, for 
motorists, for outdoor sports of all kinds, 
for contests, and newspaper space should be 
used generously. The show window must 
be kept constantly inviting. The merchan- 
dise displayed must be selected with such 
care as to make those who look at it want 
to buy it. The price of certain articles 
should be low enough to enable many to buy. 
Let there be a variety of well chosen mer- 
chandise at a good price range. 

* * * 

“We put our anniversary across in May. 
The yearly event,” said a jeweler speaking 
of the effort necessary nowadays to stimulate 
business, “and it was pleasing to learn that 
May business jumped 50 per cent. bigger 
than February, March and April. June 
business is going along bigger and_ better 
than May. 

“Tt is all done with unusual advertising. 
We keep our show windows always good to 
look at. We trim them often and show a 
“special” every Saturday which every passer- 
by can afford to purchase at $1.00 or even 
less. It isn’t the “special” which makes 
profit tor me but it makes friends and keeps 
them steadfast. I do not know just what 
my sales will be this year but we are out 
for $200,000.” 


Suggest Gifts for the Frequent Birthdays, 
Weddings, Etc. 
‘6 ISE jewelers adopt plans to sell 
jewelry all the year round, recogniz- 
ing that birthdays, marriages, etc., etc., do 
not all occur at the same time, as one would 
think from the very occasional advertising 
done by some jewelers,” said a well known 
advertising man. 

“Whose birthday this month?” is the title 
of an attractive announcement used by one 
jeweler. “Probably one of your friends or 
some member of your family will have a 
birthday soon. It is easy to forget birthdays 
particularly before we get old enough to 
think much of age. We forget the birthdays 
of parents, brothers, sisters, children. We 
do not forget our own, and we appreciate it 
and are highly pleased when someone re- 
members us and makes us a gift at that 
time. Why not make a special effort to re- 
turn a gift at the proper time to the one 
who remembered us? It need not cost much 
to remember a birthday with a desirable gift. 
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We can supply you with suitable gifts at 
moderate prices and with beautiful and 
handsome gifts when you want to get the 
best. 

“Jewelry, birthstones, watches, jewelry 
novelties, clocks—anything you may think 
appropriate.” 

* * * 

Brand’s Watch, Clock and Jewelry Shop, 
White Plains, N. Y., has issued a four-page 
store paper 12 x 9, calling attention to wed- 
ding gifts, graduation gifts, birthday gifts, 
anniversary gifts, and gifts for all occasions. 

A vast number of suggestions are given, 
accompanied by prices. The jeweler adver- 
tises to sell at prices less than purchasers 
can buy in New York city, in an endeavor 
to keep trade at home, White Plains being 
only a short distance from New York. Mr. 
Brand makes numerous suggestions “for 
nim,” “for her,” “for mother,” “for daugh- 
ter,” “for father,” “for son,” “for baby,” 


“for sister,” “for brother.” Under the cap- 


tion “For Everybody,” are included alarm 
clocks and fountain pens, 
Meeting Changing Conditions 

ERE is an interesting letter which throws 

some light on the changing conditions in 
merchandising, from a well known jeweler. 

“The manufacturer in his mistaken effort 
to increase distribution, has placed our wares 
with the druggist, the stationer, hardware 
dealer, haberdasher, dry goods store and re- 
tail dealers of practically every conceivable 
line. In addition to this, our lines are being 
sold so extensively for premium purposes 
that our output is still further cut down. 
“In consequence, the distribution of our 
line is spread out so thin, the jeweler cannot 
get a paying turnover. I[ feel that the 
jeweler’s only defence is to add whatever he 
can of the lines of other dealers, just as they 
appropriated the jeweler’s. I believe sta- 
tionery, fine greeting cards and particularly 
such goods as are appropriate for gift pur- 
poses, would be profitable additions to the 
jeweler’s stock.” 
18th Amendment’s Effect on Merchan- 
dising 

WELL known concern some time ago 

advertised a beverage mixture which 
sokl extensively. It will be interesting to 
know that, as this concern stated, “this type 
of publicity had its bad features as some of 
our customers wrote us objecting to our 
selling this kind of merchandise because of 
its encouragement of the violation of the 
18th Amendment. We should hesitate to 
advertise anything like this again.” 


Free Marriage License with Every Wed- 
ding Ring 

AFFE & CO., Birmingham, Ala., are 

running some attractive advertisements 
on the sale of engagement rings and wedding 
rings, as is also Lynch Jewelry Co., 312 N. 
20th St., and a number of others. Brackin’s, 
N. 20th St. at -Fourth Ave., is making the 
most unique offer of all jewelers in Bir- 
mingham to the prospective groom. 

As a special inducement Brackin’s is of- 
fering a free marriage license with every 
wedding ring sold on the deferred payment 
plan. “These wedding rings with the mar- 
riage license attached are going like hot 
cakes,” said Mr. Brackin. “The prospective 
groom considers this a unique idea as well 
as a money saving plan to him,” Mr. Grackin 
continued. 
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HERSCHEDE CLOCKS 
Both cases and movements are made complete in our factory 
which was designed and built by us exclusively for the manu- 
facture of fine clocks. 


HERSCHEDE CLOCK CASES 


Are of exclusive design and have been the recognized leaders 
in the art for years. They are made of solid mahogany. 


HERSCHEDE MOVEMENTS 
Are made on specially designed automatic machines and 
finished by hand, insuring the greatest accuracy and finest finish 
at minimum cost. Solid cut steel pinions used throughout. 


HERSCHEDE CHIMES 


Made from “Triple Process” refined metal of our own formula, 
together with the most careful tuning by one of Cincinnati’s 
leading Professors of Music, are really very beautiful. 


CHIME HALL CLOCKS HALF-HOUR STRIKE MANTEL CLOCKS 
List $190.00 to $1710.00 List $17.00 to $57.00 


CHIME MANTEL CLOCKS DESK CLOCKS With fine 11-jewel Lever 
List $78.00 to $126.00 Escapement List $26.00 to $34.00 


Send for our latest Hall and Mantel Clock Catalogs 



























THE HERSCHEDE HALL CLOCK COMPANY 


NEW YORK SALESROOM 
586 Fifth Ave., N. Y., Robt. E. Wilkes, Mgr. 


CINCINNATI, OHIO 


A. I. HALL & SONS, INC. 
Pacific Coast Representative, San Francisco, Calif. 
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WESTERN TRAY 8 C: CASE Co. 
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427-429 Plum St. Sa ‘4 Cincinnati, Ohio 




















We have new trays for the show case, new 
trays for the wholesaler, we have made many 
improvements on the old numbers. Our years 
of experience, the use of only the finest mate- 
rial and the most careful workmanship, assure 
you of the best. 


Send for your copy of the new Supplement. 


We take pride in saying 


’s Made Right 
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J-U-L-Y 

ULY was originally the fifth month of the 
pad and was called Quintiles. It had 
only 30 days, but Mark Anthony renamed 
it in honor of his friend, the Emperor, Julius 
Caesar, adding a day so that no other month 
would have more days of honor in it. The 
Saxons called it Hay-Monath, because in 
this month was usually the time of the hay 
harvest. 

The National Holiday 
Independence Day 
July 4 

This day, to every loyal American, stands 
out pre-eminently among all holidays. It 
ig the day which celebrates the signing of 
the Declaration of Independence of the Col- 
onies, on the 4th day of July, 1776, by the 
members of the Continental Congress, then 
assembled in the State House, Philadelphia. 

For many generations it was the custom 
to celebrate this day by setting off all man- 
ner of explosives and fireworks, and the 
death toll grew larger year by year. Of late 
years there has been a nation-wide movement 
to promulgate a safe and sane Fourth. This 
will become universal throughout the land, 
in time, and ordinances will entirely forbid 
the sale of fireworks of a dangerous nature, 
as well as other explosives. 

Birthstone 

Ruby, symbolizing Contented Mind. 

“July gives her fortune, love and fame 

If amulet of rubies bear her name.” 

Flower 
Water Lily, signifying Purity. 
Symbols and Sentiments 


BNC AGEN ios oa bce nee asus sa Beryl 
eee eer ere Humiel 
EE SE if cecbaavs Vexdee caus Paul 
ED 0 dae eas yeu Capricornus 
NE bobs Gi ee kw eanee Red 


Anniversaries and Holidays 
1. Dominion Day (Canada). 
4. Independence Day. 
24. Pioneer’s Day (Utah). 
49. Occupation Day (Porto Rico). 
Admission Dates of States 
3. Idaho, 1890. 
10. Wyoming, 1890. 
26. New York, 1788. 
27. Alaska (Organized), 1868. 
Other Dates of Importance 
There are many anniversaries and dates 
of importance to certain sections and com- 
munities that should be noted by the jeweler 
who is located in these communities. Be- 
Sides that, there are many dates and anni- 
Versaries of importance enough to a large 
class in every community. For instance, 
Harriet Beecher Stowe, author of “Uncle 
Tom's Cabin,” died July 1, 1896, at Hart- 
ford, Conn.; President Garfield was shot at 
Baltimore, Md., on July 2, 1881; Cyrus W. 
Field, originator of the Atlantic cable en- 


terprise, died July 12, 1892; Robert Burns 
died July 21, 1796; William Penn died July 
30, 1718. Any of these anniversaries may 
prove worth notice in the window displays, 
or in advertising. Also: July 3 begins the 
period our forefathers called “Dog Days,” 
which lasted for a period of 40 days; July 
6, Congress established the standard of the 
American dollar in 1822; July 14, 1873, oc- 
curred the great Chicago fire, destroying 346 
buildings and doing a damage amounting to 
$4,000,000; July 23, 1851, the first ‘“bloom- 
ers” were worn at Lowell, Mass., by Mrs. 
Amelia Bloomer; July 30, 1732, the first 
lodge of Free Masons was instituted at Bos- 
ton, Mass. These are anniversaries that 
could be introduced into window displays 
and advertising with good results by the 
jeweler. And there are many others. If a 
jeweler should make note of an anniversary, 
every day for a year, the people of his com- 
munity would turn to his advertising first 
of all in the pages of the newspaper, or to 
his window displays, if these should be 
noted there. 
July Selling Keynote 

The keynote of July retail selling centers 
largely around Clearance Sales, although 
each year there is being shown a marked 
tendency to withhold the price-cutting at- 
tending these sales until a later period. The 
American family is traveling more each year, 
and the exodus is so marked that every mer- 
chant finds is advisable to cater to the needs 
and requirements of the family while travel- 
ing and away from home. Sports are more 
indulged in and the sale of sports wear and 
sports accessories is rapidly increasing. 
Summer lines are becoming more distinctive, 
too, and merchants find it pays to do much 
promotional work in July, holding the cut- 
price sales later in the season each year, in 
order not to conflict with the promotion of 
sales of summer merchandise. 


A Slogan for July 


Work more intensely; play more intelli- 
gently; rest more rationally; eat less, but 
more scientifically; sell more summer mer- 
chandise. 

Symbols for July 

Fourth of July—Independence Day—All 
patriotic symbols are appropriately used in 
celebrating this occasion, and for decorations 
in window displays and embellishment of the 
advertising. The National Flag, “Old 
Glory,” should be carefully displayed so 
that no disrespect is given this sacred em- 
blem; the national colors, red, white and 
blue, with the stars on the blue field, are 
used in many ways; shields are an emblem 
of the flag, but may be used more freely 
in the construction of the window decora- 
tions; other symbols suitable for the Fourth 
are the American eagle; paraphernalia of 
war; insignia of state; Liberty Bell; Wash- 
ington’s Monument ; Goddess of Liberty ; em- 
blems and relics of Colonial days; portraits 
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and busts of Washington and the early 
Patriots, and of the ruling President; etc. 

Summer—The summer season is symbol- 
ized by scenes of out-of-doors, sports, travel, 
Picnics, etc. 

Vacations—All symbols of out-of-doors, 
sports and pleasures; seashore, lakeside, 
river and mountain resorts; touring activ- 
ities, etc. 

Sports—All summer sports may be sym- 
bolized by pictures portraying these activ- 
ities, by the implements used in the sports, 
etc. 

Touring—Touring by motor is growing in 
popularity, this vacation period may be sym- 
bolized by touring guide maps, motorlogues, 
Blue Book tours, road signs, etc. 

Hot Weather—Fans, coo] drinks, ices, 
lunch parties, picnic scenes and pictures cal- 
culated to give pleasure and relieve discom- 
fort, by a visualization of the pleasures and 
comforts that perspiring humanity longs for, 
but sometimes may not have. 

Sales—The chief symbol of a sale is a 
price ticket bearing the pleasing message that 
the thrifty may save a few dollars. Sales 
of every description are held during the sum- 
mer months, symbols being used to carry 
home the ideas presented in each individual 
name for the sale. 


Appropriate Selling Events 


Birthstone Campaign. 
Silver for Summer Entertainments. 
Water Sets, Iced Tea Sets, Lemonade 


Sets, and all glass and silver for summer en- 


tertaining on the porch or lawn, or at the 
picnic or wayside. 

Serving Trays. | 

Traveling Goods, Overnight and Week- 
End Bags, Toilet and Manicure Sets, 
Vacuum Bottles, etc. 

Cameras and Supplies. 

Fans, hand and electrical. 

Electrical Appliances that,do away with 
heat. . 

Wrist Watches, also inexpensive watches 
for camping, etc. 

Vanity Cases and Toilet accessories. 

All Hot Weather Utilities. 

Souvenirs. 

Sport Trophies. 

Special Sales, Clearance, or otherwise. 


How to Use the Calendar 


A perusal of the calendar prepared for the 
jeweler in the foregoing paragraphs will in 
itself be suggestive of many ideas for going 
after business. The anniversaries mentioned 
will suggest the advisability of connecting 
them with the selling campaigns of the 
month. 

The July Selling Keynote is worthy of a 
great deal of consideration. As a general 
rule the jeweler does not find a great ad- 
vantage in holding semi-annual clearance 
sales, although it is not suggested that a 
clearance sale at periodical times is not of 
benefit to the jeweler, as well as to other 
merchants. His methods of doing business 
and his business policy precludes the subter- 
fuge of clearance sale tactics to a great ex- 
tent. But the Appropriate Selling Events 
listed are of a great help in producing ideas 
and suggestions for securing business in the 
heated summer term. 

The Birthstone Campaign is of little con- 
sequence to the jeweler unless he makes it 
a monthly event in his selling calendar, and 
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SIMSON BROS. 
FINDINGS 


Office and Factory 
125 Canal St., New York Only. 
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Learn Diamond Setting 


The increased sales of the modern flat-top mountings has Created 
a demand for diamond setters, greater than ever before in the 
history of the business. 


Grasp the opportunity to learn this trade. 
You will get it all in 


PRACTICAL DIAMOND SETTING 


by 
ROBERT GRANT 


Five separate lessons written so you can understand them. Tools 
how they are prepared, Style charts, working methods and designs, 
raising the beads, bright cutting, carving, millgraining, etc., alj 
cleverly illustrated. 


It’s all there from start to finish 
Handsomely bound in soft leather, size 9x12. Price $10. 


THE SERVICE PUBLISHING CO. 
P. O. Box 4473 JACKSONVILLE, FLA, 


June 24, 1995 











Earrings 
Also in Matched Sets 
Exclusive Styles in All Finishes 


366 Fifth Ave. 





ITALIAN SILVER FILIGREE 


Chokers, Necklaces, Bracelets, 


BORRELLI & VITELLI 


New York City 





1924-1925 Edition 
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Buyers’ Directory 





Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 





Price One Dollar 





The Jewelers’ Circular Publishing Co. 
1] John Street New York, N. Y. 
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Buy for Less— 


VALUE BELLS offers 
merchandise 
at prices that are the talk 
of the trade. Write for a 
sample copy, and we'll put 
your name on our mailing 


AISENSTEIN.WORONOCK & SONS, Inc. 
New York, N. Y. 


ADDS SSD DADS Wh SBSESEAREDEEESEEES 


Se a NN A 


ras 





Fourteen Karal Gold 


ONYX 
Jewelry 


Samuel Lawson 
71-73 Nassau Street 


Repairing and Special Orders New York 





Pat. Feb. 20, 1917 100 W. 2ist St., Room 411,New York Pat. May %, 9 





The Protection Ring Guard 
Has No Points to Catch or Scratch 
EASY TO PUT ON 


Made in 14K Yellow, White and 
Green Gold 


vr The Lion Safety Pin Clutch Co. 
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Storekeeping Department 


ans for a certain amount of publicity of the 
birthstone each month. It is by continual 
campaigns for the sale of birthstones every 
month of the year that the jeweler gains a 
sanding as the proper jeweler to whom to 
go when birthstone jewelry is wanted. Be- 
sides that, the campaign should widen the 
geld of gift giving and encourage the giving 
of jewelry of the birthstone variety. 

As for the other events listed in the Sell- 
ing Events it is easily seen that these are de- 
signed to take advantage of the peculiar 
needs of the public during the summer sea- 
son. The manner in which these events are 
planned means much. The jeweler should 
¢rive to bring out two ideas to the public in 
presenting them. One, to remind them of 
their needs, and that he is prepared to fill 
them. The other, the suggestion of equip- 
ment that may have been overlooked, or that 
has not been presented as a “need” for the 
occasion. 

With the close of schools in June there is 
always a great shifting of population. Sum- 
mer homes are opened and vacations are 
planned. Practically every community has 
its summer tourists, people who go away for 
the summer months, as well as those who 
visit, or pass through, the community. 

The class who are going away are the 
more important in most localities. The 
jeweler stocks many items and articles that 
this class will find convenient while away. 
The jeweler not only does himself a good 
turn and reaps a profit from the sale of these 
items, but he also will receive the good will 
of the people whom he helps to make more 
comfortable while away. 

It should be remembered that often these 
people are away for three months of the 
year, three months away from the proximity 
of the jeweler’s establishment, and during 
that time all their needs, which he could have 
probably supplied, will be supplied by other 
jewelers. These people are the jeweler’s 
customers. He should look after their in- 
terests as well as his own. 

It will be a good plan if the jeweler will 
divide his clientele into many sub-classes. 
Such a subdivision should be made along 
something like the following lines: 

1, Summer cottage owners, or renters. 

2. Those who usually go to distant sum- 
mer resorts. 

3. Those who take the usual vacations by 
boat or rail. 

4. Those who take motor tours of short 
or long duration. 

. Those who indulge in summer sports, 
specializing in the kind of sports favored. 

6. Those who remain at home. 

With his customers classified in this man- 
ner he will find that he can appeal to each 
class along lines that will prove much more 
resultful than if he does so to the people 
a a whole, and in a general way. 

a of these classes will have individual 
- : some of which the other classes will 
‘ ‘ad arte the needs may be found 
Similar in some cases. 
Pin ate — and newspaper advertis- 
oth sae s and direct by mail liter- 
peed r to individual classes, as sug- 
‘ t will “ e made to contain an appeal 
cd en € more intensive by far than gen- 
Mpaigns can ever be. 
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The Value of Ideas 











An Address by H. A. Thurlow, Director, Sales and Advertising Division, Babson Institute, 
Before the Recent Convention of the Vermont Retail Jewelers’ Association 














I BELIEVE many of the mistakes we make 

in the business of merchandising are made, 
not because we do not know any better, but 
more often because we do not do the things 
we know we should. Therefore, I shall re- 
mind you of certain basic truths rather than 
attempt to tell you something you do not 
know. I shall deal with my subject, as ap- 
plied to your business, from a sales and ad- 
vertising point of view. 

One’s point of view makes a great dif- 
ference. Ideas, developed and applied to 
your business from a sales and advertising 
point of view, should contribute in a large 
measure to increased good will, growth and 
earning power of your establishment. Ideas 
are as diamonds in the rough. As diamonds 
are a medium for expression of the lapidary’s 
art, so ideas are the medium for expressing 
the art of selling. 

Emerson said, “One single idea may have 
greater weight than the labor of all the men, 
animals and engines for a century.” If you 
will but visualize the arch of business, you 
will note that the keystone is sales. The 
supporting pillars of the arch are confidence 
and service. Without these factors business 
cannot exist. Ideas underlie all good sales 
and advertising effort. 

Ideas have been the nucleus of all great 
achievements since the beginning of time. 
The only thing better than an idea is an 
ideal, and he who hath both ideas and ideals 
shall achieve greatly, as did Columbus, 
Whitney, Cyrus W. Field, Watt, Alexander 
Graham Bell and Robert Fulton. Merchan- 
dising ideas are a product of the mind and 
are valueless unless used intelligently. 
Properly presented, ideas sway action. Your 
salesmen and your advertisements should be 
the ideamakers for the customer. They 
should sell ideas, not things. We buy an 
article because of our idea of what it will 
contribute to our profit or pleasure. Our 
idea of its value depends upon how vividly 
the salesman presents his own ideas. This 
is likewise true of the advertisement. 

Always remember that the primary pur- 
pose of a selling talk is to uncover a need. 
Also, it should convince the prospect, and 
secure favorable action. 

Planned advertising awakens interest and 
brings people to the store. Often it creates 
desire to buy unless the merchandise fails 
to please the prospect when it is seen. The 
retail salesman who knows his goods and 
human nature, and who possesses the ability 
to present an idea through the medium of 
a word picture can intensify the prospect’s 
interest and effect a sale. A good salesman 
can apply the personal power of persuasion, 
while the advertisement must rely on the 
written word alone. Retail store selling 
requires genuine ability. Be neither an 
order taker, nor a store fixture. Thé almost 
“mechanical store fixture” is the person who 
merely sells the prospect what the prospect 
practically insists on buying. A real sales- 
man is he who can express ideas—who-can 





help the prospect buy—he is the man who 
is now in demand for oppressive retail mer- 
chandising. He is the man whose prospects 
soon become customers, 

To the merchant without the power of 
language, ideas are useless. They must be 
expressed in language that will convey the 
value and service of the merchandise. Your 
store and your goods are judged by the ap- 
pearance of your advertisements. You must 
sell your ideas, and ideals, your personnel 
and business policy—through words—sales 
words. If you would convey the exact idea 
of your merchandise, its value and service, 
the language must be correct. “What you 
say tells what you are.” Your sales talk is 
you. 

Language is the vehicle of thought and 
words are the garments with which to clothe 
ideas. To express sales ideas with clearness 
and force is a real task in retail selling. 
Great songs, like the “Battle Hymn of the 
Republic” have inspired armies. Advertis- 
ing slogans like “Eventually, why not now?” 
and “Ask the man who owns one” help 
make millions in sales. Words—right 
words—can move one to actions and even 
mould public opinion. 

Strive to paint word pictures. It is an 
art that you must cultivate or else seek sales 
and advertising assistance from outside 
sources. It usually is inadvisable for a mer- 
chant to try to be the dynamo of his business 
and the shining bulb of publicity at the 
same time. 


In this country there are 2,036 daily 
newspapers. There are 547 Sunday news- 
papers. These mediums are vital factors 
in retail merchandising and national selling. 
More than $600,000,000 annually is invested 
in newspaper space. About $300,000,000 is 
appropriated for direct mail campaigns, in- 
cluding house organs and sales letters. 
Trade papers and magazines afford the 
manufacturers an excellent opportunity for 
presenting sales messages. More than 
$150,000,000 is devoted to this purpose. 

A sales is effected by transference of ideas. 
The instrument of transfer is the sales talk 
or advertising copy. Language is the tool 
of expression. Nothing but language and 
graphic pictures can express the sales idea. 

When you buy advertising space do not 
forget that it is the appearance of the ad- 
vertisement and the sales copy that is of 
greatest importance. Space is space, and it 
costs just as much if it contains poor ideas 
as it does when it contains good ideas. 
Mere talk usually unsells. Failing to under- 
stand the principles and the art of selling, 
many “salesmen” talk themselves out of a 
sale. Ideas, well illustrated and clothed in 
words that are properly and forcefully con- 
veyed by language, will uncover needs, de- 
sires and sales for jewelry, jelly, jam or 
grape juice. Any necessity, convenience, or 
luxury can be sold successfully if presented 
against a background of good ideas, clearly 
and convincingly expressed. 
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No. 5 (A welding solder) .......... 1500 M.P 


Supplied in any desired form. 


GOLD SOLDERS | 


Green—Yellow—White 

In Pwt. pieces unless otherwise ordered. | 

Low Kt. 6 8 10 12 14 18 Kt. and 18 Kt. White hard | 
(a special solder) | 

Special solders supplied for special purposes. 


WHITE GOLD (L. L. Standard) 


Green—Yellow 
2 Kt. 18 Kt. 14 Kt. 0 Kt. 
Supplied in gh od or wire to gauge. Send today for he new price list, 
ALLOYS 


Y-1—For 14 K Yellow 
G-1—For 14 K Green 
(Without silver) 
W 10—For 10 White G-2—For 14 K Green 

W 14—For 14 K White (With silver) 


Electrolytic Nickel and Copper, C. P. Zinc, Cadmium, Tin ete, 


L. LELONG & BRO., INC. 


MANUFACTURERS 
Metallurgists, Refiners and Sweep Smelters 
GOLD—SILVER—PLATINUM | 


: New York Office: | 
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Some Testimony Regarding 
Mudége’s Escapement 








Written Expressly for The Jewelers’ Circular by Major Paul M. Chamberlain, M. E. 

















HE great prize offered in the reign of 

Queen Anne which so accelerated horo- 
logical development in the 18th century 
brought into record through disputes, 
charges and recrimination, many facts 
which are of interest to the student of 
watchmaking. 

From a rare pamphlet, published in 1793: 
“Report from the select committee of the 
House of Commons, to whom it was re- 
ferred to consider if the report which was 
made from the committee to whom the 
petition of Thomas Mudge, watchmaker, 
was referred; and who were directed to 
examine into the matter thereof, and also 
to make inquiry into the principles on 
which Mr. Mudge’s timekeepers have been 
constructed,” J have made such excerpts as 
have a bearing on the lever escapement. The 
timekeeper submitted to the Board of Longi- 
tude was not a lever escapement but the ones 
made for Queen Charlotte, Count Bruhl 
and others referred to by Emery were. 

The watch made for the Queen is still 
in the possession of the Royal Family and 
was recently photographed and sketched in 
detail by Mr. Heinrich Otto, who has 
shown me the results of his labors. The 
location of Count Bruhl’s timekeeper is un- 
known to me. I infer that this was not a 
pocket watch. I have examined several of 
those made by Emery and at a future time 
will describe them. 

_ The names are those of the witnesses be- 
lore the committee: “Sabbati, 18 die Maii 
1793—Mr. Josiah Emery.” 

"REPORT FROM THE SELECT COMMITTEE OF THE 
HOUSE OF COMMONS,” 1793, EXAMINATION 
OF MR. JOSIAH EMERY, “SABBATI 18 

DIE MAII, 1793” 

Q.—How many time-keepers have you 
made of the same construction with. that 
which you made for Count Bruhl, and 
what price did you sell them at? 

A.—32 or 33, perhaps one or two more, 
and sold them from 100 to 150 guineas. 

Q—If they had been brought into 
general use, could you not have afforded to 
—— at a cheaper rate, and at what 


AI could, certainly, perhaps at 10 


guineas less, if I could get workmen, which 
I cannot. 

Q.—Have you made any other time- 
keepers of a different construction from 
that which you made for Count Bruhl? 

A.—Yes. 

Q.—Have they been submitted to trial 
under the orders of the Board of Longitude? 

A.—No. I don’t know the construction 
of Mr. Mudge’s watches—never saw the 
inside of them. 

Q.—Did you not receive formerly from 
Count Bruhl a model of an escapement 
supposed to be invented by Mr. Mudge? 

A.—Yes. 

Q.—Was that form of escapement known 
to you at the time? 

A.—No. 

Q.—Do you conceive it to have been 
known to any one of the trade at that 
time? 

A.—I don’t know, but I believe not. 

Q.—Did it remain some time a secret to 
the trade? 

A.—I don’t know, for Count Bruhl was 
very communicative respecting that escape- 
ment. 

Q.—Did you shew the escapement to Mr. 
Arnold? 

A.—Yes, and to some other workmen, who 
did not appear to understand it. I don’t 
recollect what answer Mr. Arnold made to 
it—he laughed, and said there was a great 
deal of work in it. 

Q.—Was the watch which you made for 
Count Bruhl, and of which the register 
has been referred to in these minutes, made 
subsequent to the communication of the 
model of the escapement above mentioned 
made to you by Count Bruhl? 

A.—Yes. 

Q.—Did the above watch contain that 
escapement ? 

A.—Yes. 

Q.—Is not an escapement a most material 
part of the mechanism of a watch? 

A.—Yes. 

(Withdrew ) 

Mr. John Arnold— 

(Some questions and answers about com- 
pensation) 


Q.—What is the advantage of the de- 
tached escapement? 

A.—Less oil, and that the balance is less 
impeded by the change of the oil of pallot. 


Q.—Do you use any remontoire to your 
watch ? 

A.—None. 

Q.—Is there no advantage in the use of 
the remontoire? 

A.—Only as a help to bad workmanship, 
or to those that don’t understand the 
helical spring. 


Q.—How many timekeepers have you 
made? 

A.—Upwards of 900; but never made two 
exactly alike, while I was able to improve 
the principles. 

Q.—At what price do you sell your 
watches? 

A.—From 25 to 120 guineas. 

Did you ever hear how many timekeepers 
Mr. Mudge made? 

A.—Four or five. 


(Withdrew) 
Mr. Thomas Mudge, Jr.— . 
Q.—How many timekeepers has Mr. 


Mudge made? 

A.—Only three, upon the construction 
which is now the subject of inquiry. 

Q.—Has he made any other watches with 
the compensation piece for heat and cold, 
and what number ? 

Q.—One in the possession of Her 
Majesty, which has the same escapement 
as that made by Mr. Emery for Count 
Bruhl, and one other, which are all I know 
of. 

Q.—What number could your father make 
in a year? 

A.—He is now incapable of making any. 

(Withdrew) 

Mr. Arnold again— 

Q.—How many do you make in a year? 

A.—Five or six dozen. 

Q.—In what time can you make up and 
adjust a watch? 

A.—In four months. 

(Adjourned till Thursday) 

Fouis, 23° die Maii, 1793. 

Mr. George Gilpin— 

Have you made any calculation of the 
going of a watch made by Mr. Emery for 
Count Bruhl, to find the error in 6 months? 

A.—Yes. In 17 periods of 6 months each, 
only 3 exceed 4’, all the rest are under, and 
the mean error is 2’ 55”. Mr. Emery’s 
watch therefore went better than Mr. 
Mudge’s in the proportion of 7 to 4, 

What method of calculation did you use 
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in finding the errors of the watches in 6 
F) 
» the mean of the first month’s 
rate, and applying it to succeeding periods 
of 6 months, each period beginning a 
month later than the preceding. 
(Withdrew ) 
Mr, Arnold— 
Q.—Did Mr. Emery shew you Mr. 
Mudge’s escapement applied to a watch? 
A.—He did, which he said -was Mr. 


Mudge’s. ; : 
(.—What observation did you make on 


"heed told him there was a great deal of 
work, and a great deal of oil. I never 
apply oil to my detached escapement, and 
t will wear less than any other part which 
is subject to wear, because it has no fric- 
tion whatever. 

Q.—What is the detriment of oil to other 
escapements ? 

A—Because it alters its tenacity, and in 
frosty weather a watch that has a great deal 
of oil will almost stop with it. The Presi- 
dent de Scarron, who has a watch made by 
Mr, Emery with Mr, Mudge’s escapement, 
as he told me, actually stopped on being 
put in the ice to try the rate of its going, 
but in temperate weather it went very 
well, The balancing spring was of my con- 
struction. 

Veneris, 24° die Maii, 1793. 

Mr, Josiah Emery— 

Q.—Might not the watch which you made 
for Count Bruhl have gone as well as it 
did, if it had been fitted with some escape- 
ment which you know, and which is not 
of the invention of Mr. Mudge? 

A—No watch can go so well as with a 
detached escapement. I' have made some 
with escapements different from Mr. 
Mudge’s which I conceive to have gone 
well, but of which I have no accurate 
accounts, 

Q—Has not this watch a spiral balance 
spring ? 

A—No; it was made with a spring of 
the same sort as that which is called by 
Mr. Arnold an helical spring, and of which 
I read an account in an English paper, 
mder the name of a cylindrical spring, 
about a year or two before Mr, Arnold 
took out his patent. The account was con- 
tained in an advertisement from Bow St., 
relative to a number of watches that had 
been stolen in France and brought to Eng- 
land, 

Q—At 
account ? 


\—In 1775 or 1776, I believe it might be, 
but I can’t tell precisely. 

Y.—When do you apprehend Mr. Arnold 
took out his patent for his helical spring? 

A—I can’t speak precisely. 

Q—How do you know this advertisement 
was before Mr. Arnold took out his patent? 
Diy am sure I read the advertisement 
lore he took out his patent, and I never 
heard of that invention of the cylindrical 
— till I read the said advertisement. 

4—Might not Mr. Arnold have taken 
out Mis patent sometime before you knew it, 


en before you saw the advertise- 
ent? 


what time did you see this 


Oye might have taken out his patent 
two, b knew it perhaps a month or 
n ut am sure it was not before 
W the advertisement, which was at least 
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a year or two before I knew of the patent. 

Q.—Is the compensation for heat and cold 
applied upon the balance spring, or upon 
the balance, in your watch? 

A.—Upon the balance. 

Q.—Is there any contrivance in this 
watch to cause the long and short vibrations 
to be performed in the same time? 

A.—Yes. , 

Q.—Might not then the watch have gone 
equally well if nothing had been borrowed 
from Mr. Mudge’s? 

A.—It is possible—but I have not the 
same opportunity of knowing as observa- 
tions had not been made with the same 
exactness on other watches which J] made 
with different escapements. 

Q.—To what degree are those other 
escapements which you have mentioned 
different from those of Mr, Mudge’s? 

A.—In having single pallets instead of 
two—l mean for pocket watches—I' have 
made some large watches with escapements 
of double pallets, which have not yet ap- 
peared, and that are quite unlike Mr. 
Mudge’s. 

Q.—Had you made either of these escape- 
ments previous to Mr. Mudge’s having been 
communicated to you? 

A.—No. (Withdrew.) 

Doctor Maskelyne: 

.—Have you not stated that the watch 
made by Mr. Emery for Count Bruhl went 
better than Mr. Mudge’s? 

A.—Yes, considerably. 

Q.—Do you infer from thence that the con- 
struction was better? 

A.—Yes. 

Q.—Was not the watch (whether better 
or worse) made upon a construction of Mr. 
Mudge’s? 

A.—Only with respect to the escapement. 
Mr. Emery has stated in his evidence, that 
he has used a cylindrical spring, and put 
the compensation for heat and cold upon the 
balance, and that he had a contrivance in it 
to make the large and small vibrations to be 
performed in equal time. 


Not So Interested After All 





The audience grew less and less until a 
speaker arose with only one man in front of 
him, 

“My dear sir,” began the speaker, “I can- 
not express the gratitude I feel for the 
courtesy you have shown me in remaining 
to hear my speech.” 

“Oh,” replied the man addressed, “I de- 
serve no thanks; I’m the next speaker.”— 
From the Minneapolis Tribune. 








Smiles 





Doctor: “Did you follow my advice and 
count until you fell asleep?” 


Patient: “I counted eighteen thousand.” 

Doctor: “And then you fell asleep?” 

Patient: “No; then it was time to get up.” 
—Hygeia. 





Miss Jenkins: “Nobody ever heard of a 
sentence without a predicate.” 

Knecht: “I have, Miss Jenkins.” 

Miss Jenkins: “What is it?” 

Knecht: “Thirty days.”—Judge. 
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Device for the Attachment of Dials 
in Watches 





A MEANS of securing the dial in watches 
that is claimed to be stronger and more 
durable than the familiar method with the 
Swiss keyscrews, which seldom remain long 
in good condition, is the subject of German 
patent No. 402776, Class 83a, group 14, is- 
sued to Thommens Uhrenfabriken, Ltd., 
Walomburg, Switzerland. 
A screw, with coarse but sharp thread g, 
is set loosely in the recess f of the watch 
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TO ATTACH DIALS IN WATCHES 


plate, passing, with lower, pivot like collet 
g’ into a drill hole, while the head of the 
screw, which is thinner than the threaded 
portion, is carried through a hole drilled in 
a bridge. The sharp thread of the screw is 
then cut into the copper post b of the dial. 





Winding and Setting Arrangement 
for Clocks 


GERMAN patent No. 402778, class 83a, 
group 33, issued to Kienzle Uhrenfabrik, 
at Schwenningen a. n., covers an arrange- 
ment for winding and setting clocks, par- 
ticularly automobile clocks. With the re- 





GERMAN WATCHMAKER’S WINDING 

ARRANGEMENT 
volvable glass frame, a toothed ring 5 is 
connected, which is always in engagement 
with the toothed wheel 3 which can be al- 
ternately brought into engagement with two 
toothed wheels 16 and 17 which serve to 
wind the mainspring and to set the minute 
works, 78. 








“But,” said the cautious screen star who 
was about to perform an apparently danger- 
ous feat, “suppose the rope should break?” 

“By George!” cried the director. “That’s 
a good idea!”—American Legion Weekly. 





Little Guest (saying goodby)—“I’ve had 
the most lovely time I’ve ever had.” 

Hostess—“‘Oh, Bobbie, you don’t say so?” 

Little Guest—‘‘Yes, I always do say so.” 
—Humorist (London). 
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Makers of good machinery for 35 years. 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 
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UNITED STATES PATENTS 





Issue of June 16, 1925 


1,541,964. COIN-CONTROLLED CLOCK. Ray- 
uonp H. McMinn, Chicago, Ill. Filed April 
20, 1921. Serial 462,836. 9 Claims. 

In combination a clock, a winding stem therefor, 

a cin-controlled key for operating said winding 








stem, and means for automatically accelerating said 
key relative to the unwinding movement of said 
stem to release a coin therefrom. 


142,067. RING SPRING. Puittp Puoer, New 
Dorp, N. Y. Filed Oct. 22, 1924. Serial 
745,051. 3 Claims. 


The combination with a ring, of a filler arranged 
to be secured therein at a portion thereof, said 
portion having a surface formed to lie in close 
contiguity to the inner surface of said ring, an 





inwardly extending cup being formed in said por- 
tion having its opening in the surface of contact 
between the filler and the ring, and solder within 
said cup to secure the filler to the ring, said solder 
being confined within said cup by the ring acting 
as a closure therefor at said surface of contact to 
prevent spreading of the solder and injury to the 
ring while the filler is being attached. 


1,542,246. BELT BUCKLE. Aram _ Hocassian, 
New York. Filed April 24, 1924. Serial 


708,794. 5 Claims. 
A helt buckle comprising a face plate, a bail 
swingingly mounted thereon, means upon the bail 





for the connection therete of one end of a belt of 
nad type provided with openings, and a tongue 
ae ¢ “’ for engagement in the said openings 
> to a the said bail having an open portion 
iiinios w lich the belt end is insertible and the said 

eu€ prcjecting into said open portion of the bail. 
142,275, ELECTRIC ALARM CLOCK. Manver 


ome’ Ropricues, Honolulu, Territory of 
awaii. Filed Feb. 11, 1924. Serial 692,141. 
4 Claims, 


In made , 
Combination with a clock mechanism having 
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a time indicating mechanism, an escapement control 
for the same and an alarm release associated there- 
with, an electric zlarm device including a switch 
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having two movable contact members, means asso- 
ciated with the alarm release for operating one ot 
the contacts and means asscciated with the escape- 
ment control for operating the other contact. 
1,542,325. CUFF BUTTON. Lesser SAMUELS, 
New Yerk. Filed July 24, 1924. Serial 727,905. 
9 claims = 
In a cuff button, a male member having con- 
nected inner and cuter heads, a stud carried by the 
inner head and having a circular part and a head 
spaced therefrom, a female member having an 





inner and an outer head and a hollow shank con- 
necting the latter heads, the inner head of the 
female member having an opening in its outer face 
to receive said circular part of the stud, a latch 
plate slidable in the head of the female member 
and having opposed arms to embrace the stud and 
to engage between the head and _ said _ circular 
part thereof, said latch plate having a single oper- 
ating part projecting outwardly beyond the inner 
head of the female member and a substantially U- 
shaped plate spring in the hollow shank of the 
female member having fingers engaged with the 
latch plate to normally hold the arms of the latch 
plate in latching engagement with the stud. 
1,542,345. FINGER RING. Davip G. Hay, Chi- 
cago, Ill. Filed Sept. 21, 1922. Serial 589,574. 
1 Claim. 

A ring comprising a complete annular shank of 
the same cross-sectional size and shape throughout 
and having side surfaces lying in parallel planes, 
and a crown setting permanently secured only at 





a portion of the outer curved peripheral surface of 

the annulus, and having the bottom portions of said 

crown setting projecting outwardly and away from 

a central axis through said annulus in opposite di- 

rections beyond the side surfaces of the shank to 

permit the abutment of a plain band ring against 
either side of the shank throughout its entire 
surface. 

1,542,672. WATCH SUPPORT. Georce B. Crapo, 
Marion, Mass. Filed May 15, 1923. Serial 
639,174. 4 Claims, 

A folding watch support, comprising an annular 
base, a pair of converging arms hinged to the base, 





watch receiving hook formed on the upper ends 
of said converging arms, a bracing member ex- 
tending between the converging arms near the hase, 
and a spring arm carried by the base for engaging 
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said bracing member to retain the converging arms 
in an upright position or folded on the base. 


DESIGNS 
FINGER RING. 
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Francisco, Cal. Filed Jan. 30, 1924. Serial 
8,485. Term of patent 3% years. 
67,589. FINGER RING. ZpenKko Freunp, Newark, 


67,567. Guy E. Atterton, San 





N. J. Filed May 2, 1925. Serial 13,300. 
Term of patent 3% years. 


67,598. BREAST WATCH. ALexanverR Horvatu, 

















Chicago, Iil. Filed Aug. 31, 1921. Serial 


497,391. Term of patent 3% years. 











The Jaffe Jewelry Co. is carrying some 


very attractive newspaper advertising 
featuring wedding rings, while the Lynch 
Jewelry Co. is featuring diamonds and 
watches in their advertising, to be sold on 
the partial payment plan. 

Business continues very good in Birming- 
ham and all steel and iron plants and fac- 
tories are operating practically on full time. 
Well founded rumors say that the steel in- 
dustry of the Birmingham district will be 
greatly increased during the next year and 
that Birmingham will soon become one of 
the greatest steel manufacturing centers of 
the world. 

Now that the Summer season has opened 
up and many people are going to the sea 
shore and to the mountains on their vaca- 
tions, a number of the retail jewelry stores 
have been featuring attractive lines of 
kodaks and supplies. Lynch Jewelry Co., 
Farmer & Cannon and Bromberg & Co. 
have been showing some extensive window 
displays of cameras. 

A number of the leading retail jewelry 
stores have been specializing on silverware 
during the past week as wedding presents. 
There have been many charming window 
displays of silverware during the past week. 
Reid Lawson, Inc., had an especially attrac- 
tive window, as did Bromberg & Co., Jobe 
Rose, A. & A. Ash, Jaffe Jewelry Co., and 
others. Jaffe’s window contained many 
articles in silverware especially suited for 
weddings. 













































































Mr. and Mrs. E. N. Coe left last Wednes- 
day for their Summer home at Touisett. 

Thomas G. Sadler is rapidly recuperating 
from a six weeks’ illness with typhoid fever. 

Mr. and Mrs. Frank H. Saddler are 
among the early arrivals at Oak Bluffs for 
the Summer season. 

Charles Brown, jewelry buyer for Stein 
& Ellbogen Co., of Chicago, was among the 
recent visitors here. 

W. A. Cunningham, of this city, was a 
guest at the Hotel Woodstock in New York 
over the last week-end. 

Mr. and Mrs. E. N. Bliss have opened 
their Summer home on the water front at 
Shawomet Beach for the season. 

Harry P. Wilmarth, of W. D. Wilmarth 
& Co. and family have opened their Summer 
home for the season at Prudence Island. 

Mr. and Mrs. George Harris have com- 
pleted their new Summer cottage at Pru- 
dence Island and will spend the season there. 

The team representing the Watson Co. 
took the Bay State Optical Co.’s nine into 
camp the other night by a score of 7 to 6, 
after an exciting seven-inning game. 

The Balfour Co. nine won an exciting 
game in the Twilight League series on Tues- 
day from the Bay State Optical team on 20 
hits and six errors. The score was 17 to 8. 

Miss Margaret McIntosh, for a number 
of years a member of the office force of the 
Leach & Miller Co., died recently at the 
Bristol County Hospital, following a long 
illness. She was in her 30th year. 

The employes of the L. G. Balfour Co. 
presented Arthur Blackington a handsome 
mahogany secretary one day last week, pre- 
vious to his leave of absence to be married 
to Miss Alice Burton, of North Attleboro. 

The budget committee of the Attleboro 
Community Chest has organized for the 
present year’s work with Milford E. Bliss 
as president and Raymond M. Horton as 
vice-president. Among the directors elected 
for two years are Harvey FE. Clap and 
Irving Sweet. 

Mr. and Mrs. George S. Semple were in 
charge of the dinner and dance held follow- 
ing the all day session of golf and other 
festivities at the Highland Country Club last 
Saturday. Among those assisting were Mr. 
and Mrs. Raymond M. Horton, Mr. and 
Mrs. Lawrence P. Keeler and Mr. and Mrs. 
Leonard I. Lamb. 

H. H. Lewis, of the Highland Country 
Club, was low net at the big Spring invita- 
tion golfing tournament at the grounds of 
the Rhode Island Country Club at Nayatt 
Point last Saturday, when more than 130 
golfers invaded the links. Among others 
from the Attleboros who played were E. D. 
Crandall, E. L. Cummings and Eben D. 
Wilde. 

Bonner Mason, of the Mason Box Co., 
one of the most enthusiastic rod and reelers 
of this section, has returned from Square 
Lake Camps, Me., and reports the following 
catch: Twenty land-locked salmon and two 
square-tail trout. The largest four salmon 
weighed 7%, 6%4, 5 and 434 pounds, the 
largest being taken by Mr. Mason on a 4% 
ounce fly rod. 

Frank Nerney, of the Bay State Optical 
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Co., and Lieut. McKay, of the local police, 
went to Providence the other night to look 
over the three yeggmen captured there while 
breaking open a safe in a wholesale jewelry 
company’s office. The idea was to see if 
Mr. Nerney could connect either of the trio 
with the man that visited his office on a pay 
day recently and talked baseball, promising 
to return the next day. As time went on 
and the stranger did not appear, Mr. Ner- 
ney became suspicious and urged the police 
to send a man with him to Providence to 
try to identify the man. He was unable to 
identify either of the men as his visitor. 

The first definite step towards accomplish- 
ing a reorganization of the Frank Mossberg 
Co. of this city was taken Thursday after- 
noon, June 18,-when local bondholders and 
those who are interested in the plan for or- 
ganization of a new company met with the 
directors of the Chamber of Commerce and 
Lewis A. Smith, the receiver, at the Cham- 
ber of Commerce headquarters to discuss the 
situation. Under the reorganization plans it 
is expected to dispose of $150,000 worth of 
preferred stock with one share of common 
stock to be given with each share of pre- 
ferred. If the plans are successful the new 
firm will have $130,000 in cash items, a 
$150,000 inventory, and a surplus in the 
plant over the bonds of $150,000. The as- 
sets of the firm will total over $687,000 
against which there will be only $315,000 on 
a mortgage and $150,000 in preferred stock 
issued. There will consequently be a sur- 
plus above all liabilities of over $250,000. 
With business going along at a rate of about 
20 per cent on capitalization above all re- 
serves it is easily seen that there is every 
indication that the plant will continue to 
operate and should grow greatly in output 
in the next few years. An indication of the 
status of the Mossberg plant is shown in the 
fact that at present it has $24,850 in cash 
in the bank and owes but $4,000. There are 
also $45,800 worth of accounts receivable. 
The old bills are being paid off by Receiver 
Smith as money becomes available, but all 
bills contracted since the receivership was 
inaugurated have been discounted by im- 
mediate cash payments. 








Fall River, Mass. 


FE. C. Gifford and family have taken up 
their Summer residence for the season at 
their cottage at the Hummocks. 

Barnes Bros. have been holding a dissolu- 
tion sale the past fortnight. The firm is to 
be reorganized with James Barnes, senior 
member, retaining contro] and management. 








H. P. Sinclaire & Co., of Corning, N. Y., 
have made announcement that Will  T. 
Hedges, until recently sales director of the 
Pyrex division of the Corning Glass Works, 
has become associated with them as director 
of marketing. H. P. Sinclaire & Co.,, 
operate a cut and engraved glass factory in 
Corning which has been in operation for 
about 20 years, an art glassware plant in 
Bath, N. Y., which has been going about 
four years and have acquired within the past 
year and a half another plant at Dunkirk, 
N. Y., which is now undergoing reconstruc- 
tion preparatory to starting up in one of 
their lines of artistic glassware manufacture. 
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George Crowthers is leaving soon to ta. 
up his residence in the west. ; 

Clarence Dobra, of St. Paul, Minn, 
western salesman for Riley & French, is 
visiting the firm’s factory here. 

Alton Riley, son of the manu facturing 
jeweler of the same name, is home for the 
Summer vacation, being a student at Yale 
University. 

North Attleboro went over the top as 
usual by subscribing $51 over its quota of 
$1,000 for the American Legion endowment 
fund drive. 

Mr. and Mrs. Emil Carlson and Mis 
Eva Carlson have opened their cottage on 
Prudence Island, in Narragansett Bay for 
the Summer season. 

John Hull, one of the seven surviyn: 
Civil War veterans of this town, has been 
clected president of the Seventh Massachy- 
setts Regiment Association. 

The Webster Co. team had little difficulty 
in taking the Whiting & Davis club into 
camp Thursday evening in the Twilight 
l.eague contest by a score of 9 to 2. 

George W. Cheever was a member of the 
committee of the North Attleboro Lodge of 
Elks that recommended that a $10,000 char- 
ity endowment fund be raised by the or- 
ganization. 

Harry H. Pierce, now of Augusta, Me, 
but formerly connected with the T. I. Smith 
Co., with his wife have been the guests of 
Mrs. Pierce’s mother, Mrs. Eva Curtis here 
during the past week. 

Joseph W. Jennings, for 12 years super- 
intendent at the plant of the Mandalian 
Mfg. Co., is now treasurer and general 
manager of the Williams Co., Inc, 24 
Georgie Ave., Providence. 

Wilbur Kennedy, the well known sales- 
man, who has been renewing acquaintances 
in town, left the other evening for Pitts- 
burgh, Pa., where he will remain a few 
days and will then leave for Wisconsin to 
enjoy a two weeks’ fishing trip with a party 
of jewelers. Prior to his departure Mr. 
Kennedy was tendered a reception by some 
of his old pals, and in behalf of the crowd 
Mat Loftus presented “Bill” with a new'y 
patented fishing rod that is said to “insure 
the veracity of any Izaak Walton, for it 
registers the number caught and also the 
weight.” 








An interesting application of pyroxylin 
plastics to the arts has been developed by 
Minnesota church and home decorator. He 
has discovered that transparent sheeting of 
this material is both useful and valuable m 
making decorative designs and insignia for 
the interior walls of churches, lodge buil 
ings, fraternity houses and the like, With 
gold leaf or colors, he works out a desigt 
or decoration on metal, wood, beaver bo 
or any other smooth or smoothed surface 
Then over it he applies a transparent shee 
of the pyroxylin plastic, using a special 
adhesive preparation he has developed for 
the work. Thus sealed, as though under 4 
thin sheet of glass, the design is protect 
against any deteriorating influence and % 
made permanent. 





